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" Helping Women Plan Their Homes 

No. 3 

Md. Homes have always been built for women; now they are tive way, used by this concern, of helping women to make up 
being built by women. Most progressive lumbermen recognize their minds regarding the layout of the new home is to roughly 
that the woman usually casts the deciding vote, not only as to sketch out the rooms as the customer thinks she wants them, 
what sort of a house shall be built, but as to whether it shall and even ‘‘try them out’’ with cut-outs, made to scale, of her 

. be built at all. Therefore it seems rather strange that more principal pieces of furniture. This enables her to determine 
direct effort has not been put forth to sell homes to women. what, if any, changes are desired, before the plans are com- 

a Where a real effort has been made, along right lines, the results pleted. This service, the company finds, is much appreciated 

: grig : | , pan) P} 

have been excellent. by its women patrons. At the right, one of the company’s 

aoe Take, for example, the G. S. Lyon & Sons Lumber & Manu-_ plan men is seen drawing up one of these special plans. 
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ship- facturing Co., Decatur, Ill. This concern caters especially to ‘he company has freely used newspaper space to let the 
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story. Homes being planned, in lumber dealer’s office, by the women who will live in them 

ian. 

mber. women in the selling of homes. The photograph appearing on women of its community know that they are always weleome 

0. . . . . . . . . 

a this page shows one of the ways in which they do this. Many at the plan department, whether they are interested in having 
women éome to the company’s plan department with their their ideas expressed in a plan-or simply want to look through 

an. : 








own suggestions and ideas to be perfected and worked out. 
In the photograph is seen at the left a prospective feminine 
home builder, with her contractor, looking through pictures 
of homes that have been built in Decatur. In the center, one 
of the company’s employees is seen advising a woman customer, 
and making suggestions regarding the new home. One effec- 


plans and pictures for suggestions fora future home. For 
many weeks past each Sunday issue of the local newspaper 
has carried a photograph showing the exterior and interior 
of some home built in Decatur from plans developed for the 
customer by the Lyon company. The newspaper sends out 
a reporter who gets an interview with {Turn to page 66] 
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Standing Timber 


that is for sale is getting scarce. 

But there is still some on the market. 

We are constantly in touch with both buyers and 
sellers of timber, so— 

If you are looking for a tract of timber—either large 
or small, we can help you. 

Or if you wish to sell, we can certainly aid you in 
locating possible purchasers. 

In either case, we are very much at your service. 


Banzhaf Watson Inc. 


Forest Engineers 
Milwaukee New Orleans 


Official Foresters—Northern Hemlock and Hardwood Mfrs’ Assoc. 
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Exact-- 


to a hair’s 


breadth 






Any two pieces of “Ever- 
lasting” flooring from any 
two bundles will match per- 
fectly, side and end. 


Each operator is provided with three tool steel gauges 
to check the width, thickness, tongue and groove. Inspec- 
tion is continuous, to insure exact, unvarying uniformity. 

NICHOLS & COX LUMBER CO. 
Grand Rapids, Michigan 
Center of fine wood working 








‘and y 
HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 











HARDWOODS | 
Ready to Ships 


On the average we carry 
approximately 10,000,000 feet 
of Hardwood, Hemlock and 
Pine lumber on sticks, ready 
to ship. And it’s mighty fine 
lumber — cut from some of 
Michigan’s finest timber and 
manufactured in a thorough- 
ly up-to-date mill. 












Let us prove our ability to 
deliver satisfaction to you. 








DILLAC-S00 


LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY CT.MITCHELD 
President Vice President Treasurer 
ORGE BROWN C.A. SAUNDERS J.L.COLBY 
Secretary en Mgr. Seles Mgr 

























LUMBER ana 1s USES 


By R. S. KELLOGG 
Revised by 
Franklin H. Smith 





385 Pages, 6x9 ins., 98 Figures, 111 Statistical Tables 
Cloth— $4.00 





[LUMBER AND ITS USES, by R. S. Kellogg has 
had perhaps the widest sale of any book of the 
kind ever published. 


The third edition, revised to date by Franklin H. 
Smith, printed from new type and attractively bound 
is even more valuable than heretofore to every 
manufacturer and distributor of lumber, and all con- 
cerned with specifications for lumber, timber and 


other uses. 
CONTENTS OF CHAPTERS 


1. Structure of Wood. 12. Hardwood Flooring. 

2. Physical Properties of Wood. 13. Fire Resistance. 

3. Lumber Grades. 14. Lumber Prices. 

4. Standard sizes of Lumber. 15. The Uses of Lumber. 

5. Lumber and Log Measurements. 16. Commercial Woods. 

6. Shipping Weights. 17. Lumber Manufacturing. 

7. Structural Timbers. 18. Forest Products. 

8. Seasoning of Timber. 19. The Timber Supply. 

9. Wood Preservation. 20. Permanent Advantages of Wood. 
10. Paints and Wood Finishes. 21. Sources of Information about 
11. Wood Block Paving. Timber. 


$4.00 postpaid—money refunded if not satisfied 
FOR SALE BY 
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431 So. Dearborn St., Chicago, IIl. 
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Remanufacture of Lumber at the Sawmill 


. oe FROM the viewpoint of manufacturing economy. 
the manufacturer of lumber is in a strategic position. The 

waste of his operations constitutes his fuel for power and 
light; his plant is isolated and therefore is unlikely to be affected 
by the disturbances that are common to large and complex indus- 
trial centers; his labor costs are apt to be relatively low and his 
labor supply commonly ample for ordinary requirements and readily 


suming industries were more largely standardized there could be 
no question about the economy and advisability of having them cut 
at the sawmill. This would be true if these sizes were cut from 
the same stock that they now are cut from by the consumer; but 
there would be the added advantage that if cut at the mill it would 
be practicable to recover many of them from what now is mill 
waste. The principal obstacles now to this cutting to pattern at 











enlarged for necessary expansion. The user of lumber, however. 
especially the remanufacturer in a great industrial center, must 
transport in bulk a great deal that becomes waste in the process 
of utilization. While he can use some of this refuse for fuel, it is 
ordinarily costly in comparison with coal. Also his rental or his 
site investment is high, as are his labor costs. In fact al] conditions 
of manufacture are the reverse of those of the lumber manufac- 
turer, 


If the final patterns and sizes of wood stock used by the con- 


the sawmill are the lack of standardization of sizes and the un- 
willingness of the user to pay an adequate price for cut stock. 

It is clear of course that other factors are involved in the manu- 
facture of small dimension; such, for example, as moisture con- 
tent and grade, both of which hitherto have been largely an indi- 
vidual matter with the user. While. as the lumber manufactur- 
ing business is commonly carried on, these are serious obstacles to 
mill remanufacture, that they can be overcome or eliminated has 
teen demonstrated in a number of cases. On another page of this 





36 


AMERICAN LUMBERMAN 


JuLy 31, 1926 





paper is a brief description of the equipment and plans of the 
hardwood plant of Hillyer Deutsch Edwards (Inc.), of Oakdale, 
La., which has been remodeled and newly equipped to cut to pat- 
tern and supply with the required moisture content and in the pre- 
scribed grades small dimension. used-by consuming manufacturers. 

A fact to be emphasized in connection with the plans at Oakdale 
is that they are merely in furtherance of a policy that that con- 
cern has been pursuing for some time. Experience has shown 
that the large users of small dimension and special sizes will re- 
spond to the sort of service that this plant is prepared to give, and 
it has shown also that the sort of coéperation thus practiced is not 
only profitable to both parties but is a form of practical conserva- 
tion of the products of the forest. 

In every industry dealing with a raw material the question of 
further refinement in manufacture is sure to be raised sooner or 
later. Originally, the planing mill was no part of the lumber man- 
ufacturing plant, and today there are plants with machinery, equip- 
ment and facilities varying in amount from merely the saw that 
cuts the logs to the complete remanufacturing plant such as that 


at Oakdale. Every addition to the equipment and service of the 
manufacturer adds to the complexity of the plant itself and to its 
merchandising problem; but this in itself is not an insurmountable 
obstacle in these days of departmentizing and specializing. While 
such a proposal may appear revolutionary to lumbermen who have 
been accustomed to think that their function is to provide only 
crude raw material, it will not appear so te those who already have 
begun to realize the profit, the stability and the satisfaction that 
come from adopting every expedient that opens up new fields or 
extends old ones for the sale of wood. The lumber industry as a 
whole already has traveled a long way from the crude circular mill 
without edger or trimmer, and individual concerns in considerable 
number have taken positions far in advance of the majority of 
their fellows in their conception of lumber manufacture. Plants 
like the one here referred to no doubt will serve as experiment sta- 
tions for both manufacturers and users of wood and it is to be 
expected that the plant at Oakdale and others like it will be but the 
vanguard of a movement soon to become more general in the lumber 
industry. 





Treatment to Extend Use of Wood 


N NEARLY EVERY use to which wood is put it is 
painted, stained or varnished; but the various treat- 
ments are commonly part of the remanufacturing or 

utilization processes and are given, not by the lumberman, 
but by the craftsman or industry that obtains its raw 
material from the lumber producer. That is to say, the 
lumber industry generally has considered and still con- 
siders its product as a raw material to be converted into 
a finished product by users. The fact is, however, that 
things are not as they used to be, and the time has come 
when the manufacturer of lumber finds it both necessary 
and profitable to do more to his product than merely con- 
vert the tree into rough boards. 

Wood’s most susceptible or at least its most convenient 
angle of attack has been that of durability, and yet lum- 
bermen as a class have done little to promote methods of 
preserving wood; it has remained for the users, princi- 
pally the railroads of the country, to use preservatives 
as a means of lessening their costs of replacement of ties 
and other timbers. It is true that a considerable number 
of the larger lumber manufacturers do operate preserv- 
ing plants, but only a relatively small part of the lumber 
exposed in use to deteriorating influences is treated with 
preservative. It is of great interest to the lumber indus- 
try that wood be made to last; only shortsightedness 
would permit the thought that frequent replacement of 
decayed wood brings ultimate profit to the industry. 

Another angle of attack for the enemies of wood is that 
of burnability. Wood is not inflammable; that is to say, 
only carelessness with fire and unusual and unnecessary 
exposure to flames really create a fire hazard where wood 
is used. This means that if a treatment were devised 
that would measurably increase the fire resistance of 
wood, many of its rivals would be automatically de- 
prived of their sales arguments, the sales resistance in 
wood’s normal market would be lessened and the volume 
of wood use would be appreciably enlarged. Invention 
of a formula or means of fireproofing wood, especially 
shingles, is not the function or duty of a casual inventor, 
but it is the function and duty of the lumber industry as 
a whole. The thing will be done some day, and it is to 
be hoped that lumbermen will see the need of hastening 
that day. 

Color and finish, as has already been said, have been 
by the lumber industry considered as matters for lumber 
users to work out. But that is on the assumption that 
these things have nothing to do with the volume of 
lumber sales; whereas, they do have a good deal to do 
with lumber sales volume. Shingles afford an example 
in point. Almost every shingle substitute accentuates 
color and pattern in its sales arguments; but so far as 
most shingle manufacturers are concerned the same old 
shingle in its natural color is offered in a market that 


is now responding to appeals to use bright colors, not 
only in raiment but in exterior decoration and interior 
furnishings of homes. If a good shingle can be improved 
in both appearance and durability by staining, surely to 
add the stain is as much the function of the shingle manu- 
facturer as to cut the shingles edge grain and of uniform 
thickness. 

Lately, the AMERICAN LUMBERMAN was visited by pro- 
moters who sought to introduce a method of staining the 
wood of growing trees, and the idea seemed good whether 
the method proves to be practicable or not. In a recent 
number of Chemical and Metallurgical Engineering 
William H. Kobbe, an engineer, contributes an article on 
“Indurating Wood With Sulphur,” which ought to create 
a great deal of interest among lumbermen. This process, 
which in some respects is similar to the pressure methods 
of creosoting, though it may be accomplished by the open 
tank method, imparts many “desirable qualities to wood, 
such as acid resistance, high dielectric strength and a ‘case 
hardened’ surface” which is susceptible to a high finish 
and polish. It is possible also, Mr. Kobbe writes, “to add 
sulphur soluble dyes and thus inject permanent coloring 
matter.” He says that sulphur changes the natural color 
of the wood but little and leaves it susceptible to the appli- 
cation of the usual paints and varnishes. 

Lumbermen and the lumber industry as a unit have but 
just begun to appreciate the merits of wood and they have 
only begun to study their product with a view to stress- 
ing those merits in their sales arguments. The fact often 
has been noted that many commodities that are important 
factors in the commercial world owe their existence and 
use, not to intrinsic merit, but to the “appeal” they may 
be made to offer in the hands of the skillful salesman. A 
rough sawn board has no such an appeal. Cut for its 
figure, planed and varnished, it is a thing of beauty. The 
lumber for a house when in pile hardly appeals to the home 
loving sentiment; but the completed house, finished and 
furnished, will almost sell itself. 

Nobody has made or is likely to make another material 
as beautiful, as adaptable, as cheap and as useful as wood, 
the supply of which is readily replaceable through growth 
from the soil. Only an intelligent contemplation of the 
facts regarding wood is needed to arouse enthusiasm; and 
wood, if it were a new creation, would be deemed a marvel 
of beauty and utility. It is not perfect; but its defects are 
so few and so easily cured that the marvel is that they 
have not been cured. It is to be hoped that research soon 
will be instituted by the lumber industry itself to develop 
methods and processes of manufacture and treatment that 
will remove the defects here referred to and, by providing 
the material for sound sales promotion, enable wood to 
maintain the position it deserves as the most useful of 
materials of construction. 
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“Why Not a Wood-o-Technic Institute? 


N A CHICAGO morning paper recently appeared a news article 
proposing studies in noise abatement that imply a spirit of 
enterprise as well as a disinterested concern for the public 

good that must excite the admiration of all right thinking persons. 
Even lumbermen in the most remote sawmill communities will read 
the article, which follows, at least with interest, if not with pleasure 


and profit, particularly the last six words: 


NOISE SURVEY OF CITY 


AIMS TO SAVE NERVES 


A “noise survey” of Chicago, with the object in view of ar- 
riving at silently operating street cars and elevated trains and 
the construction of soundproof buildings, is soon to be launched 
under the auspices of the Celotechnic Institute of America, it 


is announced. 





“Health Commissioner Bundesen declares that the terrific 
roar of our streets is cheating the average Chicagoan of seven 
years of his life,” said T. B. Munroe, head of the institute. 
“Constant noise undoubtedly undermines the efficiency of the 
individual and, in the long run, is detrimental to health. 

“We shall work at the noise problem from both ends, by 
learning how to control sound at its source and by the employ- 
ment of soundproof building materials.” 


Whatever views lumbermen may hold with respect to publicity 
and propaganda, few will be found so ungenerous as not to recog- 
nize ingenuity and initiative, as well as deftness, in handling them. 


From time to time many institutions of learning and research have 
been endowed, most of them doubtless by philanthropists with 
altruistic aims and noble purposes, designed to advance the public 
welfare only. The thought obtrudes, perhaps remotely suggested 
by the article cited, that there may be somewhere in the universe 


a sphere of usefulness for a Wood-o-Technic Institute. 





Some Increase in Softwood Orders 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, D. C., July 29.—Telegraphic 
reports received by the National Lumber Manu- 
facturers’ Association today from 354 of the 
larger softwood and 139 of the chief hardwood 
mills of the country, for the week ended July 
24, show slight decreases in production and 
shipments, and some increase in new softwood 
business, when compared with reports from 359 
mills for the week earlier. As compared with 
the same week of last year, there was a gain 
in all three factors—especially current orders. 
The disparity in the number of hardwood 
nills reporting makes comparisons impossible. 
The unfilled orders of 233 southern pine and 
West Coast mills at the end of the last week 
amounted to 677,398,473 feet, as against 683,- 
84,675 feet for 237 mills the previous week. 
The 129 identical southern pine mills in the 
group showed unfilled orders of 240,171,470 feet 


feet, against 244,680,166 feet the week before, 
and 232,258,242 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven com- 
parable regional associations for the first 
twenty-nine weeks of this year with the same 
period last year, California White & Sugar 
Pine Manufacturers’ Association figures being 
omitted for both years: Production—6,758, 
439,179 feet, against 6,879,501,118 feet last 
year. Shipments—6,955,932,035 feet, against 
6,857,690,442 feet last year. Orders—6,986,- 
277,292 feet, against 6,708,129,805 feet last 
year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports (and for a period were included in this 
table), but they have been found not truly com- 
parable in respect to orders with those of other 
mills. Consequently, the former are not repre- 
sented in any of the foregoing figures or in 
the regional tabulation below. Seventeen of 





I ALWAYS PITY— 


ritory. 
“No bP] 


to them. 





The man who has never learned to take part of the blame. 
The girl who knows she is pretty. 
The salesman who always thinks he could succeed in another ter- 


The boy whose father has never learned to pronounce the word 
The firms that ask their men to lie for them—they will soon lie 


The youth who can not learn from his father’s experience. 
The business that must depend upon deception for its success. 








last week, as against 241,603,824 feet for the 
week before. For the 104 West Coast mills, the 
unfilled orders were 437,227,003 feet, as against 
442,200,851 feet for 108 mills a week earlier. 
Altogether the 354 comparable reporting soft- 
wood mills had shipments 104 percent, and or- 
ders 105 percent, of actual production. For the 
southern pine mills, these percentages were re- 
spectively 101 and 99; and for the West Coast 
mills, 101 and 108. Of the reporting mills, the 
#26 with an established normal production for 
the week of 228,703,020 feet, gave actual pro- 
duetion 97 percent, shipments 101 percent, and 
orders 101 percent thereof. 

The figures for -last week, the week before 
and the same week last year follow: Produe- 
ton—235,396,152 feet, against 235,678,643 feet 
revised) the week before, and 232,992,443 feet 
last year. Shipments—244,411,441 feet, against 
°45,149,785 feet the week before, and 235,- 
616,679 feet last year. Orders—246,830,012 


these mills report a cut of 29,199,000 feet; ship- 
ments, 22,795,000 feet, and orders, 23,147,000 
feet. The reported cut represents 54 percent of 
the total cut of the California pine region. 


The West Coast Lumbermen’s Association 
wires that new business for the 104 mills re- 
porting for the week ended July 24, was 8 per- 
cent above production and shipments were 1 
percent above production. Of all new business 
taken during the week, 49 percent was for fu- 
ture water delivery, amounting to 54,615,666 
feet, of which 36,362,228 feet was for domestic 
cargo delivery, and 18,253,438 feet export. New 
business by rail amounted to 52,312,232 feet, 
or 46 percent of the week’s new business. 
Forty-one percent of the week’s shipments 
moved by water, amounting to 43,564,342 feet, 
of which 32,249,637 feet moved coastwise and 
intercoastal, and 11,314,705 feet export. Rail 
shipments totaled 50,582,586 feet, or 53 percent 
of the week’s shipments, and local deliveries, 


6,008,281 feet. 
ders totaled 156,158,230 feet; 
595,813 feet, and rail trade, 136,372,960 feet. 
The mid-year let-up of Douglas fir logging 
varies greatly in the different districts, accord- 


Unshipped domestic cargo or- 
foreign, 135,- 


ing to the Four L employment service. Mill 
owned camps are more active than independent 
loggers. Sawmills, both east and west of the 
Cascades, are operating on normal schedules. 
Forest fires in the Inland Empire territory are 
reported to be the most serious in many years. 
More than 1,000 fire fighters were sent out of 
Spokane recently. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows sub- 
stantial increases in production and shipments, 
and new business about the same as that re- 
ported for the week earlier. 

The California Redwood Association reports 
some increase in production, a big increase in 
shipments, and a notable increase in new 
business. 

The Northern Pine Manufacturers’ Associa- 
tion, with two fewer mills reporting, shows some 
decrease in production, a large decrease in ship- 
ments, with new business almost double that re- 
ported last week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with four fewer mills reporting, shows a 
nominal increase in production, a slight increase 
in shipments, and a heavy decrease in new 
business. 

The 19 hardwod mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported production as 967,000 feet; shipments, 
3,200,000 feet, and orders, 4,094,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 120 units production as 20,866,473 
feet; shipments, 20,322,679 feet, and orders, 
18,324,491 feet. The normal production of 
these units is 20,645,000 feet. 

For the last twenty-nine weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 846,- 
676,788 feet; shipments, 799,521,844 feet, and 
orders, $23,821,957 feet. 

[The barometer of the Southern Pine Asgo- 
ciation appears on page 51.—EpiTor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFo.k, VA., July 29.—For the week ended 
July 24, forty mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 8,886,000 feet, manufac- 
tured 7,418,346 feet, shipped 6,904,384 feet, and 
booked orders for 5,895,047 feet. 


THE AMERICAN worker in 1899 earned $426 a 
year. In 1923 he was earning $1,254. The cost 
of living has doubled; nevertheless, the worker 
today is about 50 percent better off in real 
wages than the worker twenty-five years ago. 
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Contractors’ Form and Agreement 
Do you have a contractor's form and agreement 
that is used between home builder and contractor? 
Whether or not a form of this sort could be used 


in different States I do not know.—INQquiRyY No. 
1.705. 

{This inquiry comes from the secretary of a 
State retail lumber dealers’ association. It is 


inferred that what is wanted is a simple form 
of contract and agreement to be used by the 
contractor covering his relations with the owner 
in contracts for building homes. The AMERICAN 
LUMBERMAN has received a number of inquiries 
similar to this and has published them and 
made investigations, but without succeeding in 
finding a simple form of this character. 

There is a form known as the ‘‘Standard A. 
I. A.,’’ that is, one prepared and copyrighted 
by the American Institute of Architects. This 
ig a rather elaborate form, consisting of fifteen 
or twenty sheets, all encloseqin a cover bear- 
ing the title ‘‘The Standard Documents of the 
American Institute of Architects.’’ These in- 
clude an agreement between the contractor and 
the owner for the construction of buildings, 
consisting of ten sheets; a form of bond, ¢on- 
sisting of two sheets; a form of sub-contract 
consisting of four sheets; a form of agreement 
between the owner and architect consisting of 
four sheets; a form of acceptance of sub-con- 
tractors’ proposals consisting of two sheets. 

Some of these forms are on separate sheets 
in series, and some are 4-page folders. The 
set may be bought at retail in stationery stores 
in Chieago at 40 cents. The headquarters of 
the American Institute of Architects is the 
Octagon House, Washington, D. C. 

This inquiry is published in order that read 
ers who may have or may know of forms suited 
to the use of the inquirer may put him in the 
way of obtaining them. The name of the in- 
quirer will be furnished on request.—EpITor, 


Seeks Market for Hickory 


you put us in touch with 
ory? We are prepared to supply this material in 
the log. or we will cut it and ship it to order, 
either green or dry. We ean supply it in quan 
tities up to 100 carloads INQuiny No. 1.792 
[This inquiry comes from a lumber concern 
in North Carolina. The name of the 
will be furnished request.— Epitor. 


Can buyers for hick- 


inquirer 
on 


White Lauan or Philippine Mahogany 

Will vou be good enough to let us know some- 
thing of the characteristics and to what country 
white lauan is indigenous? We are particularly 
interested to know whether or not this wood is 
similar to or the same as Philippine mahogany.— 
Inquiry No. 1,790. 

| This inquiry comes from a Kentucky lumber 
company. Philippine mahoganies include the red 
and the white woods. Red Philippine mahogany 
includes tangile and red lauan, and white Philip 
pine mahogany includes almon and white lauan. 
The Philippine mahoganies are used in large and 
increasing amounts in the United States and in 
other countries. Red Philippine mahogany has 
heen used very extensively on the Pacific coast 
and elsewhere for the interior trim of office 
buildings, hotels and department stores. Whit 
Philippine mahogany has also been used to a 
considerable extent for cabinet work, furniture 
and building trim, frequently with walnut stain. 
The furniture factories of San Francisco 
large amounts of Philippine mahogany, both 
red and white. Some of the furniture factories 
in that city work entirely on these woods. Stor« 
and office fixtures are made of them, automobile 
and truck body builders and wagon makers are 
using Philippine mahogany, both red and white, 
for sides and tops. Boat builders use it for 
deck houses and other purposes. 

The usual method of marketing the Philip 
pine mahoganies has been under the name of 
‘‘standard red Philippine mahogany’’ 
ing of tangile and red mixed. 


use 


consist- 


‘* White 


lauan 





Philippine mahogany’’ consisting of almon and 
white lauan. Grading in most cases has been 
according to the rules of the National Hard- 
wood Lumber Association, which allow worm 
holes, but the demand for wood that is free of 
worm holes has made an exception to these rules 
necessary. Some dealers therefore sell on the 
basis of ‘‘firsts,’’ being free from worm holes 
and ‘‘*seconds’’ permitting worm holes. The 
worm holes being small do not seem to affect 
the use of the wood.—EDbITOR. | 


Use of Letter M with Bar 


Where do we get the M with a bar through it as 
standing for one thousand feet of lumber? Was 
this taken up by lumber dealers or is it used 
in general ?—-INQuIRY No. 1,785. 

{This inquiry comes from a Colorado lumber 
concern, There have been certain uses of the 
M with the bar that are somewhat puzzling. 
According to the Roman notation, M stood for 
one thousand. Two thousand was written by 
merely doubling the M; five thousand was in- 
dicated by the use of the letter V with a line 
over it; six thousand by VI with a line above; 
ten thousand, by X with a line over it; fifty 
thousand, by L with a line over it; sixty thou- 
sand, by LX with a line above; one hundred 
thousand, by C with a line over it, and one 
million by M with a line over it. Also, two 
million was indicated by the use of MM with 
a line above. It will be seen, therefore, that 
in every case the bar indicated a multiplication 
by 1,000 of the amount that was indicated by 
the letter or letters without it. 

Throughout the lumber industry it is almost 
#& universal practice to use M to indicate one 
thousand, but occasionally M with a bar struck 
through it or placed under it is used in such 
a way as clearly to indicate that only one thou- 
sand is meant.—EpITor. | 


Books About Tank Making 


Will you please advise me whether there is any 
hook published giving details and modern method 
of wood tank manufacturing? Also, is there any 
publication devoted to this industry? 

I wish to secure all the information possible o 
this business as soon as practicable. I am con. 
sidering entering into the manufacturing business, 
having been an erector of all kinds of wood tanks 
for a number of years, and I wish to secure some 
idea as to the required machines and all details 
so that I may determine as near as possible the 
initial cost of entering this field. Tank many 
facturing branched from the cooperage business 
and while there are publications on barrel and box 
manufacturing, I can not find anything on wood 
tank manufacturing. Any information you cap 
give me covering the entire business from lumber 
to finished products will be greatly appreciated. 

INQUIRY NO. 1,787. 

[This inquiry comes from Pennsylvania. So 
far as is known to the AMERICAN LUMBERMAY 
there are no books and there is no publication 
devoted to tank manufacturing. This inquirer 
has been referred to a number of manufactur- 
ing concerns that produce machinery for the 
manufacture of tanks. Readers able to give ad- 
ditional information about the manufacture of 
tanks will be supplied with the name of the 
inquirer on request.—EDITOR. | 


Information About Flooring Strips 

I note on page 91 of your issue July 17, oak 
flooring strips. Will you please put me in touch 
with parties that will give me more information 
about these strips ?—INQuIRY No. 1,794. 

[This inquiry comes from a southern reader 
of the AMERICAN LUMBERMAN. The flooring 
strips referred to are graded according to the 
rules of the National Hardwood Lumber As- 
sociation. The name of the inquirer will be 
furnished to interested readers on request.— 
EDITOR. | 
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The Berlin Mill Co. (Vt.) is 
now under full operation. The 
capacity of the mill this season 
will be 150,000,000 feet long 
lumber, and short in propor- 
tion. Two hundred and seven 
saws of all kinds are required 


ment. 


County a good price for their 
trees, but he is giving employ- 
ment to numbers of men and 
teams in preparing and trans- 
porting the lumber for ship- 
Fifty carloads are en 
route, with more to follow.— 


ceived the first six months. 
The entire business is in the 
hands of half a dozen firms, 
who seem to possess the requi- 
site energy necessary for suc- 
cessful prosecution of busi- 
ness in these dull times. 


» be ae hand for a agent North Carolina Correspondent. s = & 
ved arge FOOMS wi 3. se * * * iw i ie Marston & Co. in ad- 
bpp so a Between the Wolf and Wis-|dition to their business as 


the works. 
* * * 


A spar ninety feet long, 44 
inches in diameter at the lower 
end, and 30 inches at the top, 


was run down to the west 
branch of the Susquehanna 
River this spring. 

os = 


It is reported that an enter- 
prising carpet-bagger named 
Curtis, with his family, from 
Yankee land, arrived at Mc- 
Dowell County (N. C.) several 
weeks ago in pursuit of health, 
etc., and that being impressed 
with the value of black walnut 
and other timber situated in 
that locality, he soon com- 
pleted arrangements for con- 
ducting a profitable business. 
Mr. Curtis is now not only 
paying the people of McDowell 





consin rivers, there are about 
three million acres of valuable 
timber lands, which is com- 
paratively a wild wilderness 
almost unknown. 

* * * 


Erie, Pa., is rapidly becom- 
ing a lumber market of no 
small proportions. Probably 
no locality on Lake Erie is in- 
creasing its lumber business 
in so great a ratio. In evi- 
dence of the fact, it may be 
stated that in 1864 the entire 
amount of lumber received by 
lake at the port of Erie, was 
1,600,000 feet. In 1872 no 
less than 35,000,000 feet of 
lumber were received by lake 
and about ten million feet by 


rail from the interior. The 
present season, business is 
proportionately active, |1,- 


000,000 feet having been re- 





wholesale and retail dealers in 
lumber at Hartford, Ct., are 
owners of pine lands in Michi- 
gan and have a mill on Sagi- 
naw River, in connection with 
Watrous Bros. of Bay City, 
manufacturing annually about 
4,000,000 feet of pine lumber, 
and 6,000,000 feet of the 
Watrous shingle, which is 
claimed to be as good a shin- 
gle as is made in the country. 


* * * 


Two freight trains per day 
averaging 20 cars each, loaded 
chiefly with staves, some with 
hoops, have been sent from 
the depot in this village (St- 
Louis, Mich.) during the week, 
with some extra trains. The 
business of the road is fully 
up to its carrying capacity for 
freight, and freight is con- 


stantly accumulating. 








Sol 
busin 
field 


pects 


ern \ 
busit 
resul 
Ti 
book 
enab 
vary 
is be 
floor 
ferec 
has 

FLOO 
have 
M 
ot a 
son 
Cnfi 
or t 
ene 


and 


int 


th 
re 
th 








re is any 
method 
here any 


ssible op 
am Cop- 
business, 
od tanks 
ure some 
1 details 
sible the 
k manu 
busines 
and bor 
on wood 
you cap 
1 lumber 
reciated 


nia. So 
BERMAN 
lication 
inquirer 
ufactur- 
for the 
give ad- 
eture of 
of the 


rips 

17, oak 
in touch 
ormation 


| reader 
flooring 
r to the 
ber As- 
will he 
quest _ 





——— 


nonths. 
in the 

firms, 
 requi- 
or suc- 
-  busi- 


in ad- 
ess as 
ilers in 
t., are 
Michi- 
1 Sagi- 
yn with 

City 
‘ about 
umber, 
> f the 
ch is 
a shin- 
puntry. 


er day 
loaded 
e with 

from 
fe (St. 
week, 

The 
s fully 
ity for 
; con- 





JuLY 31, 1926 


AMERICAN LUMBERMAN 








Southern Pine Dimension Shows Price Advance 
Southern pine mills continue to get the best part of their 
business in the Southwest, and especially Texas, where oil 


field demand is active. There are said to be excellent pros- 
pects for an improvement in sales to the wheat belt. North- 
ern vards have been buying only current requirements, and 
business in the eastern States has been somewhat slow as a 
result of keen competition from West Coast woods. 

Timbers are in heavy request, and most mills are well 
hooked ahead on these. More active call for dimension has 
enabled the mills to advance prices 50 cents to $1. Reports 
vary as to boards and shiplap, which have been weak, but it 
is believed they are moving a little better. Items sueh as 
fooring and ceiling have been rather dull. Flooring has suf- 
fered somewhat from the inroads of hardwood, but one mill 
has recently tried the experiment of shipping it tongued, 
grooved and bundled to a foreign market. Other uppers 
have had severe competition from the western softwoods. 

Mill stocks generally are low and broken, and expectations 
of a brisk fall trade at higher prices have led to refusal of 
some recent orders, while transit lines are greatly curtailed. 
Cufilled orders June 23 totaled about twelve thousand ears, 
or the same as since the first of June, orders for the week 
ended that date being half of one percent below produetion, 
and shipments one and a half percent above production. 

Fir Orders Again Exceed Output; Prices Stiffening 

sookings of Douglas fir reached 8 percent above produc- 
tion during the week ended July 24, and in the preceeding 
week were 11 percent above, while shipments in the two 
weeks were respectively 6 and 1 percent above. Mill order 
files are therefore in comfortable shape, while stocks have 
heen kept quite low. 

Atlantie coast bookings have increased because of the ad- 
vancing space rates. Surplus stocks there have been re- 
duced, and only a small proportion of present shipments to 
that market are unsold. Many vessels in the California trade 
have been tied up, but an unexpected revival of demand 1s 
cutting into reserves at the southern ports and bringing 
many of these carriers back to activity. The export market 
has every appearance of strength, increasing business coming 
‘rom both Japan and Australia. Rail trade continues to 
take a good volume. 

Timbers are today the strongest items in the list. and 
joists and dimension are stiffening. Mixed cars of vard 
stock command good prices, and are in active request. 
Straight car loadings do not get as ready a reception, and 
those loaded by mills having a surplus of a particular item 
have been moved at concessions. The market in general is 
firm, and advances are likely during fall. 


Northern Hardwood Sales increase;.Stocks Decline 


Northern hardwood mills did a good volume of business dur- 
ing the week ended July 17, this averaging about 200,000 feet 
a week, against a weekly average per mill of 137.500 feet for 
the first two weeks of the month. Production meanwhile 
reached the lowest point for the vear to date. Mill stocks are 
therefore being reduced. excess of both shipments and orders 
for the four weeks ended July 17 being 16 pereent. 

The automotive industries are working on heavy schedules, 
and their takings of northern woods, and especially hard 
maple, have shown increase. The northern furniture fae- 
tories are also coming in for fair quantities, following their 
recent shows, at which, it is reported, more extended lines of 
maple furniture were successfully introdueed. 

Building trades demand has hardly been up to expecta- 
tions, largely because of the long delay in getting work 
started last spring. Recent sales of maple flooring, however, 
have covered the list more fully. but prices have been a little 


Lumber Statistics Attear on Pages 50 and 51: 





soft. Call for trim has kept the millwork plants active, and 
prospects are considered bright for an increased movement to 
the Northwest, as harvest is completed. 

Southern Hardwood Output Large; Prices Stiffen 

Southern hardwood production appears to be increasing, 
despite recent talk of curtailment, and during the week ended 
July 17 reached 98 percent of normal, perhaps the highest 
point in Hardwood Manufacturers’ Institute records. Tele- 
graphie reports indicate that output was on about the same 
level the week following. In the first of these two weeks, 
orders were 7.1 percent above production, but the wire report 
showed them about twelve percent less. 

Recently the general situation of the market has been 
showing improvement, chiefly because of better demand from 
the large industrial consumers, while average mill stocks 
have been less than last year’s. Some mills have felt en- 
couraged to bring quotations above their low levels, and 
their doing so may have caused a temporary lull in bookings. 

Automobile demand keeps up well, some large orders hav- 
ing been placed recently. There is also a good eall from the 
furniture makers, especially those in the Carolinas. Build- 
ing trades demand, through the millwork and oak flooring 
plants, has been fair, and is expected to expand during fall. 
Box grades have been in good movement. Orders still run 
heavily to mixed ears, for immediate needs. 

Demand for Cypress and Redwood Shows Improvement 

Business in cypress is making recovery, and order files are 
filling out. Florida is not buying much, but there are pros- 
pects that fall trade will be more active. Present call is 
largely from country yards in the East and middle West, 
though millwork and tank manufacturers are using good 
quantities. Orders are said to be largely for badly mixed 
ears, which only the big mills are able to handle, the small 
mills shipping mostly factory grades. Good crops are ex- 
pected to stimulate farm buying. 

Redwood trade has picked up a little recently, current 
orders being well above the normal line, though unfilled 
orders are below their normal. Bookings so far this year 
have fully equaled production, and sales in the California 
and eastern markets tend to improve. Some low offers on 
siding have been reported, but most quotations remain firm. 


Eastern Shortleaf Trade Dull; Arkansas Pine Active 

North Carolina pine has continued dull, as it has been 
meeting severe competition from Pacific coast woods in New 
England and other eastern markets. Prices have reached a 
low level, but at this they are showing much firmness. Recent 
production of the larger amills has been about thirty percent 
below normal, but inadequate returns are foreing many of 
the smaller mills to close, though torrid weather and with- 
drawal of men for farm work are having a similar effect. 
Buyers have been supplying their wants largely by picking 
up bargains, but the curtailment of cut is expected to bring 
an early end to these, while many in the trade predict an 
improvement in demand within the next few weeks. 

Georgia roofers have been selling in fair quantity lately, 
but on the low basis of $18.50 for the 6-inch, so that a number 
of smaller mills are closing for this reason and because of the 
suspension of a large number of banks throughout the State. 
Demand from Florida, except perhaps the east coast, is likely 
to improve, starting in September, but meanwhile most sales 
are to the eastern markets. 

Arkansas soft pine producers find demand improving and 
prices firming up. Though mill stocks are broken, produc- 
tion continues on the 55-hour basis. Good Southwest crops 
are creating a call for yard items, of which rush shipment is 
asked. and sales of lower grades to industrials are inereasing. 


Market Prices and Reports on Pages 81 to 90 
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~ Comments on Philippine Mahogany Case 


New York, July 26.—Discussing the recent 
decision of the Federal Trade Commission in 
the Philippine mahogany case, Willard Wins- 
low, president of the Philippine Mahogany 
Association, said: 

The Federal Trade Commission, Commissioner 
Humphrey dissenting, has decided that it is a 
deception on our part to use the long established 
name of Philippine mahogany and has ordered us 
to “cease and desist’ from the use of this name. 
The cease and desist order of the Federal Trade 
Commission has no weight until passed on by the 
Federal courts. 
to the 
test case. 


1914, in an official report to the Department of 
Insular Affairs. Also the Philippine government, 
through Judge Advocate F. G. Munson, has been 
associated with our counsel from the beginning in 
contesting this effort of the Federal Trade Com- 
mission to prevent the commercial use of the 
words “Philippine mahogany.” 

This ruling of the Federal Trade Commission, 
if carried out to its logical conclusion, would 
change the name of Douglas fir to false hemlock, 
poplar to tulip, cedar to juniper or cypress, and 
make necessary changes in the commercial names 
of many other woods in the United States that 








statement 


We expect to appeal this decision are unknown under their true botanical names. 
United States circuit court and make it a This being a fact, this ruling should be of con- 
One of the strongest points the Federal siderable interest to every lumberman in the 

Trade Commission makes is that “the Philippine country. 
government will not permit the use of the term Commissioner Humphrey has evidently in his 
Philippine mahogany at home.’ Proof that this dissenting opinion considered this a controversy 
is quite contrary to the facts is that between the Mahogany Association and the Philip- 
the chief forester accepted the term in September, pine Mahogany Association. The public showed 





Business in Brief 


Intense heat and drouth have reduced crop promises, specially small grain in 
central Northwest. Movement of wheat in Southwest continues heavy. Threshing 
returns on winter wheat indicate larger yields than thought 

AGRICULTURE possibile a month ago. Movement of all grain to primary 
markets in excess of last year. Corn shows great improve- 

ment, its immediate future depending on moisture. Cotton crop reports in the 
main are favorable, although an excess of rains is complaint in parts of Southwest. 
Government reports of July 16 forecast yield of 15,368,000 bales of 500 pounds gross 
weight exclusive of linters, which is drop of 267,000 bales from June 25 estimate. 


Railroads in Southwest are taxed to capacity by the heavy movement of wheat 

which partly accounts for the loading of revenue freight for week ending July 17 

being the largest of any week this year. Carloadings were 

RAILROADS 1,083,626 cars, an increase of 182,649 cars over the preceding week 

and 70,772 more than the same week last year. Forest products 

loading accounted for 69,029 cars, 17,300 cars over the week before and 852 cars over 
same week last year. 

Coal production ahead of last year. June output of bituminous, 41,992,000 tons, 

an increase of 7.5 percent over previous month and 13 percent ahead of June last 

year. Total production of soft coal in 1926 to July 10, 280,157,000 tons, 

COAL 14 percent in excess of 1925. Anthracite production for June, 8,937,000 

tons, a gain of 10.9 percent over May and 17.3 percent over June, 1925. 

Total output of hard coal this year to July 10, 38,697,000 tons, about 7,800,000 tons 

less than 1925. 

A cheerful tone prevails in wholesale trade, but future dealings are closely re- 

stricted and immediate needs still largely govern. Automobile production for June 

totaled 383,575 cars and trucks, a decrease of 

GENERAL INDUSTRIAL 8.8 percent from the previous month and 1.2 

ACTIVITY percent below June, 1925. For first six months 

of this year production increased 10.8 percent 

over like period of 1925. Iron and steel report small reductions in operating ca- 

pacity. Among non-ferrus metals, added all-around strength of prices has accom- 


panied further expansion of buying. Business failures for week ending July 22 
were 371, compared with 414 last week and 336 corresponding week a year ago. 


Bradstreet’s weekly food price index for week ended July 22 was $3.45, compared 
with $3.55 the week before and $3.69 a year ago. Fifteen of the eighty-three com- 
modities quoted advanced, thirteen declined and fifty-five remained 

PRICES unchanged. The Harvard wholesale commodity price index for week 
ended July 21 was 146.1, as compared with 146 the preceding week. 


Bank clearings at 51 leading cities of the United States for week ending July 22 
as compiled by Bradstreet’s aggregated $9,441,554,000, loss of 1.5 percent from last 


week, but a gain of 7.4 percent over corresponding period 
CREDIT AND last year. {Total bills discounted by the Federal Reserve 
FINANCE banks for week ended July 21 were $495,429,000, as compared 

with $514,930,000 the week before. On the same day ratio of 
total reserves to deposit and Federal Reserve note liabilities combined was 76 
percent, as compared with 74.9 percent the week before. ‘Call money for the week 
was in abundant supply and after opening at 4/4 percent eased off to 4 percent 
and ruled steady the whole week. Quotations on prime bankers’ acceptance eligible 
for purchase or rediscount by Federal Reserve banks were 3!/2 percent bid and 
3% percent offered. ‘While trading was active, largely for the account of pro- 
fessional operators, the stock market was reactionary and lost a substantial part 
of recent upturns. Profit-taking, together with aggressive short-selling by bearish 
operators, caused marked declines, greatest losses being sustained by General Elec- 
tric, United States Steel and General Motors. {The French franc broke precipitately 
to 1.9334 cents, the lowest level ever recorded, but rallied later. Belgium and 
Italian exchange moved in sympathy, the Italian lira establishing a new low record 


of 3.17 for demand. “Bonds were fairly active with foreign issues leading. Price 
changes were irregular, though generally downward. 








no interest in the matter and the testimony indi- 
cates that no one has been deceived or defrauded, 
Substance of Dissenting Opinion 

In his dissenting opinion, Commissioner 
Humphrey says that it is proper to use the 
name ‘‘ Philippine mahogany’’ where the prefix 
‘*Philippine’’ is added, as this is in accordance 
with common usage in the trade. Other out- 
standing statements contained in this opinion 
are: 

If the majority of the commissioners are con- 
sistent, it would at once proceed against the Ma- 
hogany Association for the use of the name 
“African mahogany,” as this wood, like the Philip- 
pine product, is not mahogany botanically. 

The National Hardwood Lumber Association 
classifies this wood as Philippine mahogany. The 
Forest Service of the United States in September, 
1914, endorsed the use of the term ‘Philippine 
mahogany.’ The Department of Commerce, Inter- 
state Commerce Commission, and the Department 
of Justice have passed on the term “Philippine 
mahogany” as being a proper name for the wood, 

The majority of this commission is of the opin- 
ion that one of its chief functions is to correct 
the opinions ruled by other departments of the 
Government. 

I am restrained to believe that Congress never 
intended the Federal Trade Commission to be a 
super-court to reverse the rules of other depart- 
ments. No public interest appears in this case, 
It is a controversy entirely between the Mahogany 
Association and the users of Philippine mahogany. 
There is no substantial evidence in the record that 
any ultimate consumer has either been deceived or 
has complained. The milk in the cocoanut in this 
controversy is that Philippine mahogany is ad- 
mitted into this country free of duty. Only its 
competitor objects to its use. The decision of the 
commission will tend to give the “Mahogany As- 
sociation” a monopoly. 

The Philippine mahogany industry is conducted 
exclusively by Americans. To apply a_ botanical 
classification to the commercial use of the wood 
is wholly misleading. 

I would be unable to describe the wood without 
ealling it mahogany because it has the looks, ap- 
pearance, grain and all the other things that go 
to make up mahogany. (Witness Sands.) 

The resemblance between the characteristics of 
genuine mahogany wood and the woods sold in 
interstate commerce, as Philippine mahogany, are 
so close that it is difficult even for a wood tech- 
nologist to distinguish between them without the 
aid of instruments. Examiner Denin: report of 
findings to Federal Trade Commission. 


Tells Views on Mahogany Decision 

St. Louis, Mo., July 26.—Thomuas FE. Powe, 
of the lumber company of that name, charges 
that a ‘‘cease and desist’’ order issued July 21 
at Washington by the Federal Trade Commis- 
sion against three companies, barring them from 
using the term ‘‘ Philippine mahogany ’’ in mar- 
keting a wood, which, botanically, is not genu- 
ine mahogany, was the culmination of a move 
by the Mahogany Association to eliminate com- 
petition from importers of the Philippine prod- 
uct. 


No attempt is being made to deceive the pur- 
chasing public by the term “Philippine mahogany,” 
Mr. Powe declared. The use of the term has’ 
been upheld by the National Hardwood Lumber 
Association, an organization with 1,500 members, 
whose inspectors classify the various woods for 
the trade. 

There is no difference in appearance between the 
Philippine and other mahoganies, and in its higher 
grades the Philippine product excels the other 
woods in beauty. Aside from the fact the product 
is duty free, another cause enabling us to sell 
Philippine mahogany at a much lower price, is the 
protection which the islands offer the capital in- 
vested in their timber, Mr. Powe declared. The 
Philippine wood is manufactured at its source, 
while the lumbermen are afraid to build sawmills 
in Mexico and Central America, and haul their 
logs to the United States. As a result, the whole- 
sale price of Philippine mahogany is about 30 per- 
cent lower than the Mexican. The only opposi- 
tion has come from the Mahogany Association, 
which has been fighting us for two years. 

Mr. Powe said he would carry the matter to 
the United States cireuit court of appeals, and 
it necessary, to the United States Supreme 
Court. 
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‘Retailer Carrying Smaller Stocks 


MINNEAPOLIS, MINN., July 27.—The middle- 
man has been practically eliminated in the 
jumber business, in so far as carrying large 
stocks is concerned, as a result of postwar 
transportation improvement in the Northwest, ac- 
cording to a survey completed by the Minne- 
apolis Federal Reserve Bank. The findings and 
conclusions made by the bank are based on re- 
plies to questionnaires sent to 150 firms. 

The improvement in 
since the war has been of great assistance to 
northwestern business houses in making broad 
changes in their merchandising methods, the ‘re- 
view said. Retailers describe with proper pride 
the reduction of their inventories. The change in 
merchandising methods has resulted in what is 
commonly called “hand te mouth” buying and has 
shifted the burden of carrying surplus stocks of 
goods to manufacturers. The middleman has been 
practically eliminated in the lumber business. Im- 
provement in freight service has been most marked 
on the trunk lines. Local freight service is losing 
ground and for some commodities is being replaced, 
as fast as road developments permit, by trucks. 


transportation conditions 


The survey discloses conditions which have 
developed in all branches of industry, jobbing, 
wholesaling and retailing and analyzes the 
improvements which have been effected by the 
railroads. Under the caption: ‘‘Effect of 
Freight Service Improvement on the Lumber 
Business,’’ the survey reads: 

Lumber manufacturers in Wisconsin and on the 
West Coast are unanimous in stating that their 
stocks of lumber are larger now than before the im- 
provement in freight service, because retail dealers 
and factories using lumber are carrying much 
smaller stocks and are depending on the lumber 
manufacturer to supply them with replacements 
without delay. Retailers place orders for more 
varied mixtures of grades and sizes to fit the par 
ticular bill of lumber that they have just sold. 
This “hand to mouth” buying of lumber has less 
ened the former seasonal peaks in the shipment of 
lumber in the spring and fall, for shipments are 
now spread out over the whole year. One lumber 
manufacturer writes that although his inventories 
are larger it is doubtful if this condition is un- 
profitable because the stock has longer to dry and 
is lighter when shipped, thus saving enough on 
freight to pay carrying charges. 

Lumber concentration yards or wholesalers have 
not been able to reduce stocks of lumber because 
they must carry the same complete assortment as 
in former years and adequate to supply any de- 
mand for mixed car shipments. The business of 
the wholesaler has been injured to some extent by 
the better freight service, which makes it possible 


for the retail yard to purchase material from the 
mill at a price lower than the concentration yard 
can afford to quote. 


Retail Yards Reduce Inventories 


Retail lumber yards have been enabled to reduce 
their inventories from 15 to 30 percent by reason 
of the more rapid and reliable freight service which 
is now being given. These firms also attribute 
some of their improvement in turnover to better 
methods of controlling inventories. 

The only effect of the improved freight service 
on the accounts and notes receivable of the com- 
panies mentioned in the preceding discussion has 
been the reduction due to the “hand to mouth” 
buying which has been made possible in some in- 
stances. Receivables have been greatly reduced by 
other factors, such as the improvement in business 
conditions, the elimination in some lines of the 
policy of carrying yearly accounts for farmers, and 
the improvement of collection methods. The more 
rapid transportation allows more rapid collection 
of sight drafts, where goods are shipped to be paid 
for by this method on arrival. 

Aside from the increased use of motor trucks 
for hauling livestock, vegetables and dairy prod- 
ucts, with which the present inquiry did not deal, 








In its report of the meeting of southern pine 
manufacturers in that city, the Memphis Com- 
mercial Appeal referred to Edward Hines, Chi- 
cago, R. B. White, Kansas City, and John L. 
Kaul, Birmingham, shown above, left to right, 
as ‘‘three of world’s largest pine men.’’ They 
are leaders in the industry and active in the 


Southern Pine Association 


affairs of the 


there has been little general increase in the use of 
motor trucks in the businesses surveyed. This is 
due to the fact that roads in most parts of the 
district are not all-weather roads. In the few 
localities where trucks are used extensively in 
delivering wholesale merchandise to retailers within 
a radius of fifty miles from the wholesale center, 
the use of trucks has had the effect of reducing 
railway freight service in these territories. A 
North Dakota wholesaler writes that by using 
motor trucks he has been able to speed up deliveries 
to retailers on branch lines of railroads to the 
extent of at least twenty-four hours. A manu- 
facturer expresses the opinion that it is only a 
matter of time before all customers within a radius 
of fifty miles from the Twin Cities will be expect- 
ing their goods to be delivered by truck. All per- 
ishable goods will be delivered in this way. This 
will reduce the volume of such freight given to the 
railroads and they will probably be obliged to cur- 
tail freight service. 


High Level = Industry and Commerce 


WasuHINneTon, D. C., July 27.—Industry and 
commerce of the United States during 1925 
reached the highest levels ever attained, not 
even excepting the abnormal war activity, ac- 
cording to the Commerce Yearbook for 1925 
just issued by the Department of Commerce. 
The basic reason for the greater volume of 
business, it is stated, has been the increasing 
efficiency of industry and commerce, 

Production in the major industries increased 
last year over 1924, the lumber industry regis- 
tering an estimated increase of 1.5 percent. 

Considerable space in this valuable encyclo- 
pedia of commerce is devoted to the progress 
of the lumber industry for the period covered. 
Many of the figures and tables cited, however, 
have been printed in these columns. Included 
are figures on the production and volume of 
shipments, cut by regions, cut by species, prices, 
lumber transportation, exports and imports. 

Loading of 3,741,068 cars of forest products in 
1925, states the report, establishes a record only 
exceeded in 1923, in which year 3,815 more cars 
were loaded. Water shipments from the West 
Coast (including British Columbia) through the 
Panama Canal in 1925 eclipsed all previous rec- 
ords. 

According to the Pacific Lumber Inspection Bu- 
reau, the total waterborne shipments from the Pa- 
cific Northwest in 1925 was nearly 5,000,000,000 
board feet compared with somewhat less than 
2,000,000,000 feet in 1921, and 9 percent more 
than in 1924. Shipments to the Atlantic coast 
showed the greatest gain, being 34.5 percent 
greater than in 1924. 

















Another New Use for Wood— Theater 
Cooling Systems 


In the little city of Creighton, Neb., with popula- 
tion of around 1,500, there has sprung up an indus- 
try which affords a striking illustration of the su- 
periority of wood for certain mechanical purposes. 
Here is manufactured the Blizzard Fan, widely 
used throughout the country for ventilating and 
cooling movie theaters, restaurants and other places 
of public assembly. These fans are shipped to 
nearly every State, and some have even been sent 
to Cuba, Porto Rico and Central America. The in- 
ventor, F. C. Largen, who owns and operates 
the Blizzard factory, informed the AMERICAN 
LUMBERMAN representative that after exhaustive 
experimentation and tests of steel for the blades of 
the fan, wood was found to be far superior, in 


many important respects, and is now used entirely. 

The wood used for the blades is selected larch, 
which is especially adapted to this purpose, being 
extremely light and tough. The rims are of selected 
white spruce, laminated with a waterproof glue, the 
sections being assembled under pressure, which 
makes, according to Mr. Largen, a construction as 
rigid and as strong as steel with less than half the 
weight of that material. 

The fan revolves in a circular casing, which is 
built of fir and pine. 
lumber also is used in boxing and crating the fans 
for shipment. While all manufacturing is done in 
Creighton, the distribution is handled from a sales 
office and warehouse in Omaha. 


A considerable amount of 
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Illinois Retailer's Vigorous 


Merchandising Wins Against Mail Order— 


Suggestions to Customers Based on Remodeling Book Land Much Business 


The Elgin Lumber Co., located in Elgin, 
the watch city of Illinois, is operated by W. 
R. Rahn, who is both manager and also 
owner of the majority of the stock. The 
Rahn family has long been connected with 
this yard, for the present owner’s fathe 
operated it for many years. The son en- 
gaged in other occupations until about two 
years ago, at which time some of his friends 
urged him to come back and organize a new 
company to take over the yard. He was 
rather unwilling to do so, for he had built 
a very considerable success for himself in 
other lines; but evidently the call of the 
old yard where he had played and worked as 
a lad was strong, for he finally consented. 
He has had charge of the business for some 
two years and is expending enormous energy 
upon the job of bringing the yard up to his 
ideals and of building up the old trade anew. 

One of the first things he encountered 
when he took charge was pretty serious 
mail-order competition. Perhaps it isn’t 
quite accurate to call it mail-order competi- 
tion, for the catalog houses that ordinarily 
sell by means of letters and printed matter 
were not content to use just these methods 
in Elgin.. This city is near Chicago, and the 
two points are connected by fine concrete 
roads. So the big-city fellows added some 
vigorous personal solicitation to their other 
sales attacks. Several of them have local 
agents, and these local men are often supple- 
mented by high-power salesmen from the 
main offices. Then, too, there is a new ele- 
ment in the mail-order situation that was not 
present when this kind of merchandising 
was new. In the old pioneer days of mail 
selling, the men engaging in it didn’t have 
much margin of capital to work on. It took 
all the money they could assemble just to 
buy their stocks and mail out their printed 
matter. Their terms of sale were very sim- 
ple; in fact the only terms that they could 
possibly work on at that time. Anyone 
buying of them had to send the cash with 
the order. That was the alpha and omega 
of their sales to the public. It brought in 
a steady flow of cash that enabled these men 
to keep going. It eliminated the cost of 
bookkeeping so far as customers were con- 


FLGIN LUMBER 


cerned, and it prevented credit losses. Their 
one big talking point, which may or may 
not have been justified by the facts, was low 
price. Coming in the days when retail serv- 
ice had not been much extended, this talk 
of low prices made them rather formidable 
competitors; but dealers who had been fair 





The big boss of the Elain Lumber Co., W. R. 

Rahn, knows the busine intimately, can do 

any of the yard jobs in an emergency, and 

make his men feel that they are part of the 
COM pany 

and square with their customers had no 


great trouble, at least in the lumber field, in 
meeting this outside menace. 

As time has gone on, however, these mail 
have accumulated surplus money. 
Their “low prices” have yielded them no in- 
considerable profits; so that at the present 
time they have money looking for invest- 
ment. Like other capitalists, they have de- 
sired to keep their money working in their 
own businesses. For some years these large 


sellers 
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The yard of the Elgin Lumber Co., Elgin, Ill, is being rebuilt by Mr. Rahn. 
the company’s individuality on the community. 








Attractive signboards and a blue 


outfits have therefore been investigating the 
matter of financing houses. It is something 
for retailers to consider, this fact that hard- 
headed money makers far removed from 
their customers, and depending upon long- 
range investigations to determine credit 
risks, are selecting this field for investment. 
It indicates at least that this field, lying at 
our own doors, is considered profitable by or- 
ganizations that do not have comparatively 
easy facilities for investigating risks and 
watching investments that are available 
to retailers. It indicates that those lumber- 
men who have dismissed this branch of 
merchandising as risky and unprofitable 
may have guessed wrongly. 

In any event, Mr. Rahn found these Chi- 
cago competitors very active in Elgin. 
They had built quite a number of houses 
there, had financed them and had turned 
over to the owners as completed jobs—every- 
thing done, home ready to move into, fi- 
nanced on easy deferred payments. Here 
was something that had to be considered. 

Up to that time very little advertising had 
been done by Elgin yards; and perhaps this 
was a reason the catalog merchandising was 
worked so hard. Mr. Rahn decided that one 
of the first things to be done was to let El- 
gin people know that building service could 
be had locally, and since he has a gift for 
advertising he has had little trouble in get- 
ting these facts before the public. When 
little advertising has been done during many 
years, it is rather necessary to make the 
new publicity a little spectacular and very 
personal. He takes advantage of local 
events to spread the news. A local parade 
will find one of his trucks in line, carrying 
a garage; and from this float dodgers and 
plan books will be distributed to the crowd 
telling how much the garage will cost, built, 
painted and ready to use. He gives away 
souvenirs, such as yardsticks, pencils, nail 
aprons and the like. If there is a local ban- 
quet he furnishes the favors, all bearing 
some jocular publicity. In addition to such 
methods, he uses much newspaper and direct 
mail advertising, and thus spends about 
three percent of his gross receipts each year. 
Perhaps it may not be necessary to spend 


and white color scheme impress 


The new office is nicely decorated and has a sales room where building helps are readily available 
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quite so much in later years when the cumu- 
lative effect of this early publicity begins to 
be felt. I am under the impression that 
other Elgin yards are joining in this pub- 
licity campaign; and in fact reports in- 
dicate that local yards are working in har- 
mony to save the local market for local mer- 
chants. This is the way it should be; for 
an inter-yard fight can easily so demoralize 
the local market that in the ensuing exhaus- 
tion an outsider finds it easy to get away 
with the desirable trade. 

Mr. Rahn does not depend entirely on 
shooting out his publicity and letting it land 
where it will. He sows a good deal of seed 
personally. His contractors are very loyal, 
and he and they work together in a number 
of ways. When he finds that one is not 
busy, Mr. Rahn suggests to him that they 


after time they make the sale. Then Mr. 
Rahn has the house photographed before 
work begins, and again after it is completed. 
In this way he compiles selling ammunition 
that is very local and very real to future 
Elgin prospects. 

But here was this matter of financing new 
building, as done by his out-of-town com- 
petitors. It was something that could not 
be laughed off. It is very well to let people 
know there is a local yard ready to serve 
them, but if it has nothing to checkmate 
an outsider who wants to sell building mate- 
rials and finance the job too, there may be 
some embarrassing moments. In fact the 
dealer may get an unpleasant thrill, some- 
thing like the one we’ve just read about in 
the paper. While a University of Pennsyl- 
vania freshman slept heartily one night, 


When a prospect is interested, a confiden- 
tial credit blank is filled out. This blank is 
similar to those in quite common use among 
dealers, and makes it easy and a matter of 
routine to get the information needed upon 
which to make a decision about the desirabil- 
ity of the risk. If it is approved, the pros- 
pect signs an agreement to pay the specified 
sum and to sign an attached note payable 
in monthly instalments at one of the local 
banks. This bank payment is considered a 
real asset in the agreement, for everybody 
has learned to consider a bank agreement 
something that is not to be trifled with. No- 
tice from a bank that a payment is due gets 
immediate and almost automatic attention. 
The note is assigned to the finance corpora- 
tion, and the yard goes on with its business. 
The corporation has excellent credit, of 





Confidential Credit Blank 


| 
| Agreement 
i 
BO —SC*S:sC*CSCS it an 19.. 
ELGIN LUMBER CO. { I we... Re eT re whose address is 
19 ie agree tO PAY... crevecee 
es ce ae AS co gh | REGEN EP UREE COL. concn cece ses scweces 
ES ne gn Peer aE ee ey ee ye Pee ee ee ey ee ae ego Ay Beers ee ee 
TD DOPOOE oc cece ocectasece ey vn. n bri ciceenseucnee ere a = =e of Contract a 
For the purpose of inducing you to furnish labor and / or materials on credit DEERE 8G ce ccsroes (Kind of Work) 
terms in connection with the improvements and repairs described in statement the prémises at No..............6- Street in the 
No. 15 below, in or on the premises described in statement No. 12 below, and gr ge peeaiiapele AE ge” alee eicap tanta 
of inducing Elgin Securities Co., Elgin, Ill, to purchase from you, my / our st a ll a la of which sum I / we agree 
obligation therefor, I / we make the following statements which we certify to 


be true and complete: 
(5) Property Owner’s Name............. (6) Married or Single........ceece 
C7) WeewbGaemece, WlrOet.. co cccesessssvcvcses a> Wee BOW EMMe cc ccsccssccnss+ 

(If less than 2 years answer question 11) 
Ee Cixdkiint cee Tee ee mnernwenw menne CHD GRBs ccevcecasescecesestess 
TT OoTrTTTTePTToLTTTrre TTC rrrTreri Te TT 
(12) Lecation of premises where work is to be done: Street No 


TOW QOSUPIE. cccccesevcccsoass (36) Tm Wines MOMROS. ccc cvscccccvvseee 
es Fete GE WE: GH BS GOSt CHNITTSS cc ccc cs cceesecesseesccasstarecvse 


(16) Amount of (17) Cash Down 
GE. Sivccedoneseicar PD oka ekone dues 
What date did you buy the property?........ (20) 
Amount of ist Mortgage $.............. 
23) Amount of 2nd Mortgage $ 
Amount of 3rd Mortgage $ 
NS | Wai nk we wo Aneto a ci oh ac disias oe wk wae ee ee wale wees a4 i 
(28) Are there any liens against your property? $........ccccccccccccccsccces 
» Other Unpaid Improvements? $. 

(30) Assessed value of property $ 
Present market value $ 


2) Amount of Insurance carried on property $ 
3) Amount of Life Insurance carried 
384) Name of Company 

(85) Employer’s Name 
(37) Employers Address ........ = 
38) Your Approximate Yearly Income ¢ 





to pay said ELGIN LUMBER CoO............... 

(Down Payment) 
lS ) on or before completion of 
said work, and agree upon YT | comple- 
tion of said work to execute the note hereto at- 
CaSROG GHC CRO SUN CEs ook ccs cneregesstocnsss 

(Unpaid Balance) 

oo a ee ) not as an accord and sat- 
isfaction but as evidence of the unpaid portion 
of said indebtedness. 


IN WITNESS WHEREOF I / we have here- 


unto set my / our hand and seal the day and 
vear aforesaid. 


WR asrdeseCns et eesiedenenos (Seal) 
Se ee ee (Name) (Owner-Joint Owner) 
Coc vee HOeORsenasenizes CocnsEDeroanees (Seal) 
(18) Note_ for ars 9-2 \ eee: 
OS ee ee 


Address of buyer Town State) 


FOR VALUE RECEIVED, I / we, jointly and 
severally, promise to pay to the order of...... 
‘nh RAED OS ODS OU Eee clei eas DOMOGS FBiccccces? 
he acid oe monthly instalments of $ 
, SE TE SO. DOORS QDs 6:6:4:6:00640 0200 eeene 
balance of instalments to be paid on even date 
of each ensuing month thereafter until paid at 
the office of FIRST NATIONAL BANK, Elgin, 
Ill., with interest AFTER MATURITY at seven 
per cent. per annum, 

I / we, do hereby authorize, irrevocably, any 
attorney at law to appear for me / us, after ma- 
turity hereof in any court of record in the 
United States, whether I / we shall reside with- 
in the Jurisdiction of said Court or not, in term 
time or vacation, or before any Justice of the 
Peace, and to waive the issue and services or 
process and confess a judgment against me / us, 
in favor of the holder hereof, for such amount 


” ““ ‘ ES ee Ae ROLES SES Seserovoreroonetereee as May appear to be unpaid hereon, together 
(39) What is your position?....... aaa OP) Dinte DOG. kks's hoc cse esas with interest after maturity costs and 15% 
= What Department?.......... (42) Do you own an Automobile?..... of the amount 

(43) 


Have bank account with scsi do“ gh ota ac Fe asc ai awe wes 
References: (Give names of concerns from whom you purchase 


EN Oe Orel Data Oats Wiate ea ane kao al (4) Mame ..esees ae Ges xinawe 
Me) Biveet AGGVOGS. .6. cc cccccccccune (4%) Street Address 

I a a a rN haat i se CR) CHOW ccccncecs 

(47) State : 


is ee th wo (51) State 





( appearing unpaid hereon for co)- 
lection expenses, and attorney’s fees, which we 
agree to pay, and to release all errors and waive 
presentment, protest, notice of protest and al! 
right of appeal. I / we hereby waive all bene- 
fit of valuation, appraisement and homestead or 
other exemption laws now in force or hereafter 


ol ‘ ag A) tee possessed including stay of execution, appraise- 
DO NOT WRITE IN THIS foe) propurts Owners sign (Seal ment and condemnation, a 
SPACE — y (58) Joint Owner sign = This note becomes immediately due and pay- 
Approved CoeeCereseeceercecereseoee here _ (Sea) able (less any payments made hereon) in event 
ARE tte) oe es oe 54) Je pi ES ERAE ENS CER ORT ROM meas) of non-payment at maturity of any instalment 
Bate erere o Joint wner sign : | specified hereon. 
©} sithekdagatwd ie neh eneeumhae here Spi oe bela da Wade cow wba I a late en aie oc or ean bee als Rae (Seal) 
Witnessed | 





(Seal) 


DECLARATION OF 
NO SET-OFF 


I / we, the undersigned, 
herewith consent to the 
assignment of the within 
obligation and note exe- 
cuted pursuant thereto and 
hereby state that I / we 
now am / are in possession 
of and has / have accepted 
as satisfactory the prop- 
erty and work which con- 
stitute the consideration 
for the foregoing obligation 
and note and do further 
state that the covenants 
thereof are binding obliga- 
tions free from any defense. 
counter-claim or _ set-off. 
and that this statement 
and representation is made 
knowing and intending that 
the assigns shall rely upon 
the same in the purchase 
of said obligation. The un- 
dersigned hereby agrees to 
make the payments to 
assignee, 


IN WITNESS WHEREOF 
I / we have hereunto get 
my / our hand and seal the 
day and date aforesaid. 


PVe en eteie de dee aee eed (Seal) 
OL Te ee ee eee (Seal) 
WITNESS: 

PRUNE ibe meh ns earce ac eue ° 
Address 


Builders Declaration 
when work is completed. 


I / we hereby certify that 
the work provided for in 
the within obligation has 
been completed; that the 
intial payment specified 
therein has been received 
by me / us; that the in- 
debtedness evidenced by the 
note therein referred to is 
payable without offset, and 
represents the entire 
amount remaining unpaid; 
and I / we acknowledge 
that the said note is sold 
to ELGIN SECURITIES 
coO., on the faith of this 
representation. 

ELGIN LUMBER CO. 

(Seal) 





! 


BY ccdovecessaceavensieos 





Above are, first, the Confidential Credit Blank, 


to be filled out by an applicant for extended terms, and, second, the Agreement signed when the 


credit has been granted, with obverse for endorsements 


both get into the car and see what they 
can find. Suppose they find a house that 
needs a new roof. The natural thing is 
to rush in and try to sell the roof. But 
Mr. Rahn goes on the theory that it is about 
as easy to make a larger sale if one is in- 
dicated. He and the contractor know the 
house owner, how large a family he has, 
about how prosperous he is and so on. Sup- 
pose they know the family is a little large 
for the house, or that the owner can well 
afford comforts and conveniences he is doing 
without. They get out one of the AMERICAN 
LUMBERMAN’s booklets on “Old Homes Made 
New,” look through it until they find some 
such house as the one before them. With a 
little sales campaign all mapped out, they 
£0 to see the owner and his wife, and time 


some sophomores transported him to the 
apartment in the medical school devoted to 
cadavers and parked him beside a stiff. 
When he woke up in the morning he had a 
few exciting moments of wondering if he 
really had checked out. 

Mr. Rahn decided that something must be 
done in this field, and his observations indi- 
cated that a beginning might well be made 
in the department of small buildings, such as 
garages and summer cottages. These were 
apparently good sellers for the out-of-town 
men, and would be good items with which to 
try the idea. So he organized a financing 
company, beginning prudently at first with a 
capital of $50,000. This amount of money, 
used as a revolving fund, will finance a 
world of construction. 


course, and as payments come in they can 
be used to start other owners on new build- 
ings. This is not a complete description of 
the financial machinery, of course, but it will 
indicate in a general way the methods that 
are followed. 

The financing is backed up with a definite 
selling plan. The company has a book of 
garage plans, for instance, showing pictures 
and floor plans and sizes. Mr. Rahn has 
called in his contractors and has asked them 
to figure the labor on each one. He adds the 
bill for materials, and these figures are en- 
tered separately in the margin. The sales- 
man can tell the customer instantly what 
the building will cost, finished and financed. 
If the owner wants to save a little by doing 
the cement work himself, it takes but a 
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moment to tell him how much the materials 
and the carpenter labor will amount to. 
Everything is in plain figures, and the 
prospect can arrive at the cost for himself. 
He can take it any way he wants it; all the 
material and labor, all the material and part 
of the labor, or just the material. He can 
figure out the cost if he pays cash, and the 
cost if he pays by the month. It is as plain 
and simple as it well could be made; and 
the result of this selling plan is a big in- 
crease in this line of business. 

The method has worked so well and has 
been so satisfactory both to the yard and to 
the customers that Mr. Rahn is about ready 
to extend it to larger structures. The 
process is to be just the same, but it will 
involve larger sums of money. 

All this has meant much hard work, for 
many other things have been calling for at- 
tention at the same time. The yard had to 
be largely rebuilt, and this rebuilding is still 
in progress. The office has been rebuilt and 
is nicely decorated and has an attractive 
sales room where sales helps of all kind are 
on display. Mr. Rahn has explored widely 
and has assembled helps offered by manu- 
facturers, associations and trade papers. 
Anything that fits in with his policies and 
that promises to be useful gets a careful 
trial; and if it delivers results it is incor- 
porated into his selling plans and used to the 
limit in securing business. 

Mr. Rahn believes in signs, and he has 
most attractive ones on his yard fences and 
buildings and on big signboards about town. 
His color scheme is blue and white, and this 
appears everywhere; in the office, on his 
trucks and in the yard. Not all the sheds are 
built yet, for not everything can be done at 
once; but in the course of time the entire 
yard will be under cover. 

Mr. Rahn is especially proud of his yard 
force, believes in the men and goes to con- 
siderable lengths to make them feel that 
they are part of the company. To help along 
with this feeling, he allows each one to buy 
a certain number of shares of stock at par 
value, though the actual value has already 
gone well above par. He arranges to allow 
them to pay for these shares out of their 
wages, a small amount each week. 

The big boss knows the business inti- 
mately—yard, office and sales. He’s often 
to be found working in the yard or in a car. 
A friend of his told me a story of a mutual 
acquaintance who had not been following 
business changes very closely. “Too bad 
about Rahn, isn’t it?” this man said. “How 
so?” asked the friend. “Why, I saw him 
driving a truck. I didn’t suppose he had to 
come to common labor. And he’s such a fine 
fellow, too.” Explanations, of course, fol- 
lowed. Mr. Rahn was driving one of his own 
trucks, just to keep service hot when all the 
men were busy. Probably there are few if 
any jobs around the yard that he can’t do 
or that he hasn’t done when the need arose. 

At the time of my visit, which occurred a 
number of weeks before these lines get into 


print, the Elgin Masons were dedicating 


their splendid new temple, a building that 
cost some half million dollars and that could 
not be duplicated for that sum. Most of the 
work was contracted for by members of the 
local lodges, and they were content to do it 
largely without profit to themselves. In 
fact I was told that several of the contracts 
netted the contractors losses rather than 
profits. Mr. Rahn has been chairman of the 
finance committee, and we can think of few 
jobs involving more hard work and worry 
than that one. But the cost of the building 
had been very largely met at the time of 


the dedication. It is a beautiful structure, 
inside and out; and it has what is said to be 
the largest Blue Lodge room in the United 
States. The evening we attended, the Past 
Masters officiated in the degree work. About 
five hundred Master Masons were in the 
room during the ceremonies, and twice as 
many could have been accommodated with- 
out crowding. The building is beautifully 
and completely decorated. Nothing has 
been skimped. Mr. Rahn may well feel well 
satisfied with the work in which he had so 
large and important a part. 

One naturally expects to find hustling re- 
tailers taking an important part in all sorts 
of community work. It is natural that they 
should. In the first place, they soon become 
definitely convinced that their prosperity 
does not lie so much in their bank accounts 
and securities as it does in the energy and 
courage’ of their communities. A town that 
is reputed to have wealth but that has set- 
tled back on the oars, content with what it 
has, very soon slows down. The initiative 
and energy that are latent in the people go 
stale. Projects that a vigorous town would 
seize upon and put into effect, find no one 
with the initiative and the foresight to be 
interested in them. When this happens the 
sources of community revenue begin drying 


up. We have visited cities and towns of this 
kind; places that in the days of the grand- 
fathers hummed with industry and buzzed 
with initiative. But the grandfathers 
handed down fortunes to descendants who 
either lost them out of hand, or became so 
cautious that nothing looking like a chance 
could tempt them. Presently the vigorous 
youngsters with their own ways to make in 
the world, after butting vainly against this 
hard wall of suspicious conservatism, went 
elsewhere. What remained were the big 
houses built by the grandfathers, and a tra- 
dition of departed splendor of the good old 
days. People will tell you that centers of 
industry have swung away, as though that 
explained everything. But many times the 
visitor suspects that courage and initiative 
swung away first. It isn’t always the saving 
of a town to plunge into a big undertaking; 
but when one finds a group of business men 
able to appraise local projects as both good 
and possible and to carry them through suc- 
cessfully, he is usually justified in believing 
that that town is living in the present and 
building for the future. Community activity 
is sometimes the cause of a beneficial awak- 
ening. And where it is within reason it is 
a pretty sure sign that the community has a 
vigorous life and an attractive future. 


Collection Methods That Win 


OSHKOSH, WiIs., July 26.—It undoubtedly is 
true that many business concerns do not 
realize the greatest possible degree of success 
in collecting their outstanding accounts sim- 
ply because they do not take sufficiently into 
account the faet that people differ in tempera- 
ment and personality, and that, so far as 
possible, collection methods should be flexible 
and adapted to the individual. 

Successful salesmen take that fact into con- 
sideration in closing their deals, but when 
it comes to collections debtors are considered 
in the mass, rather than individually. This, 
however, is not the case with some concerns 
that have achieved outstanding success in get- 
ting in their accounts, such as the Fuller- 
Goodman Co., of Oshkosh. This company 
has been operating a line of lumber yards 
for more than twenty-five years, having as 
many as thirty yards at one time, and looking 
back over that period can say that the losses 
from uncollected accounts during the entire 
time amount to less than 4 of 1 percent. 

In an interesting article contributed by 
F. A. Fuller, president of the company, to 
the August issue of the Universal Dealer, the 
underlying principles and the methods that 
have brought about this remarkable result are 
deseribed. Mr. Fuller makes it very clear 
that this record is not a matter of chance, 
but was achieved chiefly because collections, 
like sales, were made personal. ‘‘ Putting per- 
sonality into colleecting,’’ said Mr. Fuller, 
‘‘the same as one does in selling, gets the 
signature on a check just as it does on the 
dotted line of an order blank.’’ 

In selling, he continued, you think of the other 
fellow, and put yourself in his shoes. A good 
salesman studies his prospect, learns his interest 
and needs, his peculiarities, his likes and dislikes, 
and then decides on what approach will meet the 
least sales resistance. He does not appeal to every 
prospect in the same way. 

We follow the same principle in collecting ac- 
counts. Each debtor is looked upon as an indi- 
vidual with circumstances and needs different from 
those of all others. There is at least some one 
particular point at which an effective appeal can 
be made and through which payment can be se- 
cured and friendly relations preserved. Conse- 
quently we don’t write or speak to a banker who 
may have overlooked a bill as we would to a la- 
borer. We approach city and country customers 
differently. We use different methods on men and 
on women customers. We treat each individually. 

After all, why shouldn't the same courtesy, the 
same personal attention that accompanied the sale 


be carried over into the collection? In the old 
days a man might be suave when selling and gruff 
when collecting. As the boys say, ““Them days are 
gone forever.” 

This selling spirit is cultivated both at the 
company’s yards where managers have first 
chance at collections, and at the main office 
where accounts over sixty days are sent for fol- 
low-up. While duplicate ledgers are kept at 
the main office from sheets sent in daily from 
the yards so that the information at headquar- 
ters is always uptodate, each manager is given 
a free hand for sixty days and help from the 
company’s auditor in the field, to get in cur- 
rent accounts in his territory. He is encour- 
aged to exercise originality and ingenuity in 
getting bills paid. The only stipulation is that, 
so far as possible, he shall maintain toward the 
delinquent the same personal friendly attitude 
he had when he sold him. 

Accounts that remain uncollected after sixty 
days are sent in to the main office. A young 
woman—Miss Anne Cleavland, the treasurer— 
who is a ‘‘shark’’ at the business, does all of 
the company’s collecting. And if anyone still 
believes in the old adage, ‘‘the woman pays,’’ 
he would be jarred loose from that belief when 
he saw how successfully this woman ‘‘collects.’’ 
Says Mr. Fuller, ‘‘She is the best collector I 
have ever known, and keeps track of all the 
liens and also of every one of our delinquents 
from the thirty yards we operate.’’ 


She does most of this work by mail. Know- 
ing the circumstances of many of the custom- 
ers, she ‘‘rings the bell’’ in most instances. 
She never uses form letters, but makes every 
communication a personal one designed for 
that one customer and no one else. 


Before writing, she first tries to put herself 
in the customer’s frame of mind and get the 
customer’s point of view so that she can ap- 
proach him in a way that will appeal to him; 
and next, she tries to imagine she is talking to 
the customer and thus aims to make each letter 
as much like a friendly, personal talk as 
possible. 

This energetic young business woman also 
carries the same spirit on visits she sometimes 
makes in the field. When a certain yard hap- 
pens to be in poor condition, she goes right out 
and collects on the ground. For example, at 


one yard in one month where for certain reasons 
there were 400 unpaid accounts, she reduced 
the number to fewer than 100 and never lost a 
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customer. Adjusting 300 accounts in a short 
time is some accomplishment. It was done by 
keeping the customer’s attitude in collecting. 
‘‘A gratifying result of this policy,’’ said 
Mr. Fuller, ‘‘is that in addition to getting 
money, it keeps the customer’s good will. _ It 
eliminates the ‘‘hands-up’’ idea which often 
offends. The customer’s attitude does not 
alienate people. It attracts them. In twenty- 


five years’ experience we have seldom lost a cus- 
tomer because of our letters or calls. On the 
contrary, a vigorous collection policy, like a 
vigorous sales policy, which considers the human 
as well as the financial element, keeps old cus- 
tomers and brings new ones. More yards than 
ever before and the largest sales in our history 
are definite results of carrying the customer’s 
attitude into the collection field.’’ 


Employees Climb Mountain 


Hoop River, Ore., July 24.—Many large lum- 


ber concerns have the pleasant custom of ar- © 


ranging an annual outing of some sort for their 
employees, but it is doubtful whether any has 
staged so unusual and interesting an outing as 
the annual mountain climb participated in by 
the Mid-Columbia district employees of the 
Tum-A-Lum Lumber Co., which operates forty- 





by those willing to put forth the strenuous ef- 
fort of climbing to the top. After resting an 
hour the climbers descended, having a glorious 
slide through the snow. One slide over a mile 
in length was covered in fifteen minutes, al- 
though it had taken over two hours to climb 
it on the way up. 

It has already been determined to have an- 








other chmb next year, on one of the Three Sis- 
ters. The guiding of the climbing parties is 
done by Mr. Anderson, who has had considerable 
experience in that line. ‘here has never been 
an accident on these climbs. Mr. Anderson 
says that they promote good-fellowship, en- 
courage better living, and convince those who 
make the trip that they ought to be careful to 
prevent fires and to protect the natural beauty 
spots. Not only employees of the company but 
friends as well are invited to participate in 
these climbs, and some good publicity is re- 
ceived in connection therewith. 

Commenting upon this year’s successful 
climb, Mr. Anderson said: ‘‘Oregon has been 
more than blessed with natural beauty, and it 
is our purpose to get more people to come out 
and enjoy these wonders of nature, which are 
inexhaustible. In addition, if we can prevent 


a single forest fire, through encouraging the 
exercise of every precaution, we shall feel that 
we have been repaid for our efforts along that 
line.’’ 
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Left—Second annual mountain climb of the Mid-Columbia district employees of the Tum-A-Lum Lumber Co., Hood River, Ore., July 11, 1926. 
Right—Sitting on top of the world; the climbers on the crest of Mount Hood 


Building Program Boosted 


seven lumber yards in Washington and Oregon, 
with headquarters at Walla Walla. 

For purposes of the annual summer outing 
the yards are grouped by districts according to 
their locations, and each district has an outing 
or picnic of some sort, at which games, races 
and various stunts usually are pulled. All of 
the employees get together and have a real time. 

The summer outing of the Mid-Columbia dis- 
trict has been handled by A. L. Anderson, man- 
ager of the company’s yard at Hood River. The 
yards in this district being scattered it was 
rather difficult to hold a very big picnic, so it 
was decided last year to hold a mountain climb, 
which proved so successful that it was repeated 
this year. Last year the climb was on Mount 
Adams, in Washington, while this year Mount 
Hood was the objective successfully attained. 

Both years, the night before the climb a big 
campfire was held, at which time short talks 
were given on forest fires and how to prevent 
them. This year’s climb, held July 11, estab- 
lished camp 6,000 feet high, at ‘the terminal 
moraine or snout of Eliot glacier, from which 
source the climbers obtained ice for drinking 
water and tea. Mount Hood is the highest peak 
in Oregon, and is considered by authorities to 
be one of the most beautiful snow-capped moun- 
tains im America, on account of its general 
symmetr® and pyramid shape. 

After eight and one-half hours climbing over 
tocks and ice, the party stood on the summit, 
at an altitude of 11,225 feet. It was a wonder- 
ful sight to view the ten glaciers below; the 
wheat fields, resembling a giant checkerboard 
to the south and east; the Willamette Valley to 
the west, and thé beautiful valley of Hood 
river and the Columbia river to the north. 
Forty miles to the south could be seen Mount 
Jefferson, Three Sisters and several other peaks. 
To the north Mount Adams, St. Helens, and 
Mount Rainier were visible. The picture was 
one never to be forgotten, and to be seen only 


Batavia, ILL., July 26.—Scouting about for 
stories of interest to lumber dealers, an AMER- 
ICAN LUMBERMAN _ representative recently 
learned of a building and loan drive conducted 
in this city, which while not classifying as 
strictly news matter, having occurred some time 
ago, nevertheless possesses features sufficiently 
unusual and interesting to warrant describing, 
by way of suggestion to lumbermen who might 
be interested in promoting similar efforts in 
their own communities. 

The Batavia Savings & Building Association 
serves a community of about 7,500 people. The 
association plan of financing home ownership 
has been in favor from the very beginning of 
the organization. At no time has the waiting 
list of loan applicants been entirely cleared up. 
At the beginning of the present year the direc 
tors of the association faced an increasing de- 
mand for loans. The growth in new investing 
memberships and increased assets had through 
the years been steady and fairly satisfactory in 
proportion. In spite of this, however, the wait- 
ing list of loan applications continued to grow 
rather than diminish. The situation called for 
some extra effort to interest more of the people 
to the point of investing, and thereby add to 
the available assets. 

The officers and directors turned to the local 
Kiwanis Club for codperation. The request was 
warmly received, and a committee was promptly 
elected to codperate in planning and carrying 
out the proposed campaign. A speaker was 
sought who knew the value of the building 
and loan association plan and could tell others 
about it in an interesting way. J. F. Bryan, 
secretary of the Illinois Lumber & Material 
dealers’ Association, measured up to the re- 
quirements and was invited to address the 


weekly meeting of the Kiwanians, which he did 
most acceptably. 

The membership of the club was divided into 
two teams—the ‘‘Reds’’ and the ‘‘Blues.’’ 
Each team elected a captain and proceeded to 
organize for the securing of membership ap- 
plications. The secretary of the savings and 
building association, Nicholas L. Johnson, had 
put on a preliminary campaign of publicity. 

Following this another meeting of the Ki- 
wanis Club was devoted to the drive. Subscrip- 
tion blanks and printed matter explaining the 
work of the association had been furnished, and 
a discussion was held so that all would be well 


informed and get off to a favorable start. Ten 
days was the time set for the campaign. The 
team bringing in the largest number of sub- 


scriptions during the drive was to be given a 
banquet by the losing side. Solicitors found 
their work interesting and pleasant. People 
seemed ready to respond. The report brought 
in indicated the value of the association’s 
monthly paper, the Batavia Thrift Builder, that 
had for over a year gone regularly into the 
homes of the community. Many whose atten- 
tion had thus been secured were ‘‘ thinking 
about it’’ and seemed to need just this definite 
effort to get started. The immediate result was 
the issuance of stock amounting to over $125,- 
000, and in addition benefits are sure to accrue 
from the drive for months and even years. 

Simultaneously with the putting on of this 
campaign work was being done in the equip- 
ping of a new, attractive, ground floor office 
home for the association. The impetus given 
by this drive is being reflected in the wider ex- 
tension of loans and more prompt service to 
borrowers. The whole building program of 
the town has been accelerated. 
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Among Nebraska Retail Lumber Yards 





Left—A scene along the way; R. B. Weller standing beside the car. 


OMAHA, Nes., July 26.—‘‘ Three days of Ne 
braska sunshine, scenery and prosperity’? was 
the program outlined by R. B. Weller, presi 
dent of Weller Bros. (Ine.), in an invitation 
extended the writer and his wife to join Mr. and 
Mrs. Weller in an automobile tour through 
the northeastern part of the State, where sev 
eral of the Weller yards are located. After 
covering between five and six hundred miles of 
as fine an agricultural section as one could wish 
to rest his eyes upon, he is willing to certify 
that the enthusiasm of ‘‘R. B.,’’ who as a 
‘‘native son’’ quite naturally regards Nebraska 
as the brightest star in the constellation of 
States, is fully justified. 

The tour here briefly sketched was in the 
nature of a vacation jaunt, rather than a busi 
ness trip. That explains why no yards were 
visited other than those of the Weller line. The 
main object, from the writer’s standpoint, was 
to revisit the scenes of his boyhood, in Cuming 
County, and to visit a brother at Ponea, in 
Dixon County. 

In some sections traversed rain was badly 
needed—and has since fallen—but on the whole 
the crops gave excellent promise. Harvest was 
under way, with good average yields of grain, 
though oats were a little short in places. Re 
cent rains assure a good crop of corn through- 
out most of the section covered. Notwithstand 
ing the wails that have gone up from political 
friends of the corn belt farmers, the substantial 
and well kept farm buildings; the prosperous 
towns, their streets lined with farmers’ auto 
mobiles, and the large bank deposit totals, bear 
eloquent testimony to the fact that the Nebras 
ka farmer is far from being broke. As a matter 
of fact, one hears very little clamor for ‘‘ farm 
relief’’ in Nebraska, though here as in other 





Right 


agricultural States the results of deflation are 
keenly felt. 

Something over thirty years ago R. B. Weller 
left the employ of the Chicago Lumber Co. of 
Omaha—where he had been a sort of ‘‘right- 
hand man’’ to F. C. Colpetzer, president of the 
concern—to engage in the retail lumber busi- 
ness on his own account, at Norfolk, Neb. In- 





Sample of self-feede rs for hogs which the Ord 
(Nebh.) yard of Weller Bros, builds for sale to 
farmers. At right is A. 


manager 


Tippen, resident 


cidentally, it chanced that the writer entered 
the employ of the Chicago Lumber Co. very 
soon thereafter, as stenographer to Mr. Col 
petzer, and retains a very lively recollection of 
that sturdy old veteran, who was a power in 
the lumber trade in those days, and whose man- 
tle later fell upon his son, M. G. Colpetzer. the 
present head of the great Jumber organization 
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A farmhouse near Pender, Neb., built thirty-eight years ago 


developed by his father through a long and 
successful business career. 

These reminiscences have no special bearing 
upon the trip which the writer started to de- 
scribe, except to help to explain the origin of 
a friendship with his companion and host which 
has lasted through more than three decades. 
So when, at time of the annual convention of 
the Nebraska Lumber Dealers’ Association in 
Omaha last February, ‘‘R. B.’’ suggested that 
an automobile trip through northeastern Ne- 
braska be taken this summer, the proposzl 
needed no urging. 

After six or seven years at Norfolk, Mr. 
Weller sold out and removed to Nebraska City, 
where he conducted a ‘retail yard with marked 
success for some years. From that stage the 
business has expanded until at present nine re- 
tail vards are operated, seven in Nebraska and 
two in Colorado. The business is conducted 
from a general office in Omaha. Associated 
with Mr. Weller are his two brothers, A. W. 
and F, M., treasurer and secretary, respectively. 
A. W. Weller is in charge of the yard at West 
Point, Neb., while F. M. Weller manages the 
Greeley (Colo.) yard. Frederick Weller, oldest 
son of R. B., is auditor for the company. 

Leaving Omaha bright and early Monday 
morning, July 12, we drove first to West Point, 
where a brief stop was made to look over thie 
large and well appointed yard managed hy 
A. W. Weller, who was absent on a motor trip, 
with his family, to Yellowstone Park. Thenee 
we sped through scenes once very familiar to 
the writer, though of no special interest to 
AMERICAN LUMBERMAN readers in general, until 
Ponca was reached in the late afternoon. From 
that point the route led through Fordyce, Crof- 
ton, Bloomfield and Creighton, at each of which 
points Weller Bros. have a yard. 

The resident manager at Fordyce is Frank 





Left—A view in the yard at Creighton, ilustrating the neatness and order which characterize all of the Weller yards. Large stocks of fence posts 
are carried at all°of the points. In the center of the picture is seen (left)Henry Hodges, resident manager, and (right) his assistant, George Dee 
Right—A self-feeder for hogs being hauled out of the Weller yard at Ord, Neb., by a farmer purchaser 
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Schmitz; at Crofton, C. U. Streitz; at Bloom- 
field, John Killackey, and at Creighton, Henry 
Hodges. There is about all of these plants a 
uniformity of well-conditioned buildings, neatly 
piled stock, clean sheds and alleys, and general 
spick-and-span appearance that bespeaks careful 
oversight and efficient management. 

At Creighton is located a thriving little wood- 
using industry of an unusual character for a 
small town in a strictly agricultural community. 
It was rather a surprise to find here a factory, 
employing probably less than a dozen men, but 
making a product which is shipped to almost 
every State. If vou are a ‘‘movie’’ addict, and 
have wondered why the air im your favorite 
theater is so cool and pure, probably you have 
been getting the breezes from a ‘‘Blizzard’’ 
fan, which is built entirely of wood. In a sepa 
rate story appearing on page 41 of this issue 
will be found more detailed mention of this in 
teresting use of wood, from data given the 
writer personally by F. C. Largen, designer ot 
the fan and owner of the factory. 


At Creighton the party was bountifully en- 
tertained at dinner in the home of Mr. and 
Mrs. Henry Hodges. Mrs. Hodges is a daughter 
of R. B. Weller, while Henry is the efficient 
manager of the Creighton yard. No one gets 
ahead of Henry—much. He recently sold a 
small bill of lumber for some repairs to a little 
Indian church near town. Apparently it was 
one of those ‘‘safe but slow’* deals. One day 
the preacher, a full-blood Indian, drove by in 
his rattletrap flivver. ‘* When pay?’’ queried 
Henry. ‘‘Oh, pay heap by-and-by,’’ replied 
the copper-hued brother. ‘* Nix,’’ said Henry, 
‘“way now or flivver stays here.’’? And it did. 
Perhaps the reporter has not got the facts in 
exact sequence— but he will vouch for the four- 
wheeled ‘‘security’’ parked in a corner of the 
Vara. 

An uneventful ride back to Omaha completed 

very pleasant and interesting pilgrimage 
through a considerable portion, of the State 
which a recent editorial in the Omaha Bee 
proudly referred to as ‘‘not alone Nebraska the 


bountiful, but Nebraska the beautiful.’ 

A few days later the writer chanced to be in 
the thriving little city of Ord, out in the central 
part of the State, about sixty miles north of 
Grand Island. Observing once more the fa- 
miliar yellow-painted buildings and sign of 
Weller Bros., he dropped in for a little visit 
with A. Tippen, the manager, who was chatting 
with a farmer customer who had just called to 
get a hog self-feeder that had been built for 
him by the yard men. This feeder, a photo- 
graph of which appears on the opposite page, 
suggests a good use for short-length lumber. Mr. 
Tippen gets the orders first and then builds 
the feeders. These feeders are 4 feet high, § 
feet long and 38 inches high, made of white 
pine. Doubtless other kinds of lumber would 
be -equally suitable. 

And so back to Chicago and the desk at 43 
South Dearborn. Though only the city’s brick 
and stone confront the eye, in retrospect the 
green and gold of corn, alfalfa and wheat blend 
with the blue of a Nebraska sky. 


A Yard That Dignifies Lumber Selling 


ToLepo, Ou10, July 26.—‘‘ It has always been 
our opinion that a lumber yard need not look 
like a junk yard,’’ remarked K. P. Asch- 
bacher, secretary Swan Creek Lumber & Supply 
Co., in complying with the request of the 
AMERICAN LUMBERMAN for a photograph of the 
company’s new and very attractive Beverly 
branch yard, located at Detroit Avenue and 
Medford Drive. 

The photograph reproduced on this page tells 


ing toward their vision of a home. A beautiful 
scenic background lends charm to the pieture, 
while along the entire length of the shed a 
beautifully kept lawn and shrubbery blend with 
the painted scene, so that it is hard to dis- 
tinguish where the natural beauty ends and 
the artificial begins. 

The entire grounds are beautifully land- 
scaped, with lawns, driveways and walks, shrub- 
bery and flowers. 


which is only a natural result of the thorough 
planning and enterprising methods that char- 
acterize the operations of the Swan Creek com- 
pany. The stock of merchandise carried con- 
sists of lumber, millwork, coal and coke, build- 
ing materials, hardware and paint. 

No person visiting or even passing this fine 
‘‘Jumber and building materials store’’ ever 
again entertains the idea that a place where 
lumber is sold necessarily is unkempt and un- 
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This picture of the very attractive Beverly branch yard of the Swan Creek Lumber & Supply Co., Toledo, Ohio, supplies abundant proof that lumber 


can be hgndled and sold in just as attractive surroundings as any other commodity. 


This photograph and the accompanying descriptive article 


furnish many ideas which retailers generally might adopt for the beautification of their premises 


its own story of the company’s carefully 
planned and very successful effort to make this 
branch yard a really beautiful spot, and a 
credit to the community in which it is located. 
The office building, of Colonial architecture, 
fittingly exemplifies the beauty and desirability 
of wood for residence construction, being built 
entirely of that material, including the wood- 
shingled roof. Its appearance suggests the 
thought of a very attractive home, rather than 
that of an office building of the usual type. 
Therefore it may rightly be said to be a stand- 
ing advertisement both of home building in 
general, and of well-designed and well-executed 
wood construction. 

The big shed, occupying the center of the 
picture, is equipped with every convenience, 
and-represents the last word in modern shed 
construction. In addition, it embodies a very 
musual feature, yet one which fits admirably 
nto the general scheme, in that the entire side 
of the shed is occupied by an immense pano- 
Tamic picture, painted in colors, presenting an 
idealized conception of home ownership. At 
the extreme left a voung couple are seen look- 


Another interesting feature is the lattice 
work, seen at the extreme right, which screens 
the coal bins. This improvement was completed 
only about a month ago, and the vines planted 
at the base of the trellis-work have just begun 
to grow. As time goes on they will climb and 
spread so that the lattice work will be well 
covered and the coal bins entirely concealed 
from view of the public. 

The entire establishment is surrounded with 
a moderately high steel mesh fence, effectually 
preventing trespassing and preserving the 
shrubbery and flowers from damage -or loss. 

Considering the fact that business was opened 
in this branch yard in May, 1924, so that but 
little more than two years have been available 
for beautifying and embellishing the grounds, 
«a really remarkable showing has been made. 

The grounds and driveways, and of course 
the shed and stocks, are kept in a state of 
neatness and order comparable only to the 
spick-and-span neatness of an ocean liner or 
of some institution where that condition is 
rigidly enforced. The Beverly yard has shown 

steady growth in its business since opened, 


attractive in appearance. Such institutions as 
this are a boost for the entire retail lumber 
business, lifting it in the estimation of the 
public to the higher level that should be its 
place in view of the indispensable service which 
it renders in having always readily available 
all materials needed for the building of homes. 

The Beverly branch yard has been in charge 
of Henry 8. Wingard from the time it was 
opened for business, 


AN OPINION rendered by the attorney gen- 
eral’s office at Madison, Wis., last week regard 
ing liability for fighting forest fires, states that 
railroads or sawmill companies are liable to the 
State for the expense of fighting forest fires 
caused by their negligence only where the ex 
pense is incurred in protecting property of the 
State. Two fires which cost the State $2,500 to 
fight were attributed by the Wisconsin con- 
servation commission to such negligence on the 
part of a sawmill company and a railroad com- 
pany. 
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News and Business Ideas for Retailers 


Employees’ Contest Uncovers Leads 

Denver, CoLo., July 26.—The 250 employees 
of the Hallack & Howard Lumber Co., this 
city, are engaged in a contest which has as its 
object the uncovering of leads that will bring 
additional business to the firm. The employees 
are divided into six teams, prizes being awarded 
to each team and to the highest individual on 
each team, for the most leads turned in each 
month. 

That the plan is working is evident from the 
fact that in the last ten days of June—from 
the twentieth, when the contest began, to the 
thirtieth—a hundred leads were turned in. 

A box of cigars is offered the winning team 
each month, if composed of men, and a box 
of eandy if a women’s team. The high in- 
dividual on each team gets $5 for the leads 
turned in, and at the close of the contest, which 
is to run three or four months, the high in 
dividual for the entire time will get $25. The 
second highest will receive $15 and the third 
prize will be a $10 gold piece. 

Handicaps are allowed each team so as to 
even up the contest. That is, the leads turned 
in count points according to which team they 
come from. The salesmen, being out on the 
streets all the time, start at scratch, getting but 
one point for every lead they turn in. Mem- 
bers of the office force get two points, while 
yard and warehouse men get three and the 
mill workers four. At first the woman’s team 
was given five points for each tip, but they 
walked away with the contest so that it was 
decided to cut them down to three points for 
each tip. Perhaps the women employees hear 
a lot of gossip about what the neighbors are 
going to do and therefore are in a better posi- 
tion to pick up leads than the company at 
first supposed. 

The leads must be good ones; news items 
from the newspapers, building permit records 
and such not being counted, because they are 
equally available to competitors. In other 
words, the tips must constitute uncommon in- 
formation that is not likely to be possessed by 
competitors. An acceptable lead may tell of a 
small job of repairing in prospect, or that some 


one is contemplating building a new home. 
There must be sufficient information as to the 
definiteness of the proposed work to warrant 
the expense of sending a salesman to talk busi- 
ness with the prospect. 

To increase interest in the contest a chart 
has been arranged near the front entrance and 
the standing of the teams is recorded there 
daily. 
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New Yard Manager Assumes Charge 


Provo, UTAH, July 24.—Herman Hinze has 
been appointed manager of the Provo Lumber 
Co., succeeding F. A. Lenhart, who has acted 
as manager of the company since the consolida- 
tion some months ago. Mr. Hinze is from 
Boise, Idaho, where he has been acting as man- 
ager of the Home Lumber & Coal Co. of that 
city. Mr. Lenhart said he has not as yet made 
any definite plans for the future. 


Idahoan Buys California Yard Site 

LONG BEACH, CALIF., July 24.—For the pur- 
pose of establishing a wholesale and retail Jum- 
ber yard, A. Poiteven, Idaho lumberman, has 
completed the purchase of approximately five 
acres of land in the industrial section of Long 
Beach, the expenditure for the land being re- 
ported to be between $100,000 and $125,000. 

The property consists of 25-foot and 50-foot 
lots with a frontage of 300 feet on Daisy Ave- 
nue and 400 feet frontage on Magnolia Avenue. 
The lots lie between Twenty-first and Hill 
Streets. The lumber yard site is to be on the 
300-foot frontage on Daisy Avenue, and is to 
have a siding. 

For a number of years Mr. Poiteven has 
been in the lumber business in Idaho Falls, 
Idaho. Although he will not take active charge 
of the Long Beach yard he expects to spend a 
part of his time here. It is understood that 
he is also interested in buying other Southern 
California yards, and is said to be contemplating 
establishing a chain of yards in this section of 
the State. 

The erection of lumber sheds and offices will 
begin within the next thirty days, Mr. Poiteven 
said. 
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This Week’s Timely Tip 
DON’T ALLOW 


Broken pieces of lumber to lie around. 

Pieces to be thrown in out-of-the-way places. 
Cobwebs to remain in sheds or store-rooms. 

Truck drivers to sweep trucks off on floor of shed. 
Bits broken off edges of flooring etc. to accumulate. 


If you want men to be careless, be careless yourself. 


The above concise list of “Don’ts” was sent in by T. K. Vose 
& Sons, Sparrowbush, N. Y., who keep them in constant 
practice in their own exceptionally neat and well-kept yard. 


Watch for Next Week’s “Tip” 








Other Lumber Dealers Might Do This 

DENVER, CoLo., July 26.—A building and loan 
association office naturally suggests home build- 
ing materials, and vice versa. This logical re- 
lationship suggested an interesting window dis- 
play which has attracted considerable at- 
tention. 

In order to bring to the attention of the 
home-owner and home-builder the usefulness 
and desirability of built-in features, besides 
coming into direct contact with the consumer 
of building materials in general, the B. F. Salzer 
Lumber Co. recently had a display with an 
unusual tie-up. 

An enterprising savings, building and loan 
association which has been doing extensive ad- 
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Dealer’s display in Building and Loan office 


vertising and interesting hundreds of residents 
in the neighborhood of the Salzer company’s 
yards in owning and building homes, offered 
to allow the lumber company the use of its show 
window for a display, provided the exhibit was 
of interest to home owners. The Salzer com- 
pany immediately made use of the opportunity 
by showing a number of built-in features, such 
as ironing boards, medicine cabinets, cupboard 
shelves, and an assortment of builders’ 
hardware. 

The proximity of the savings and loan office 
to the lumber yard, the rapidly-growing resi- 
dential district not far distant, and the activi- 
ties of the association, together with the at- 
tractive display made this tie-up worth while as 
an advertising medium for the sale of building 
materials. A placard placed in a centsal posi- 
tion in the window bore the legend: ‘*‘ Consult 
Us About Everything in Building Materials— 
B. F. Salzer Lumber Co.’’ 

Here is an idea that could be worked out in 
other cities in conjunction with loan and sav- 
ings associations and similar institutions. 


Dealers Forecast Good Fall Demand 


STAFFORD, KAN., July 26.—Lumber dealers of 
Barton County met here last Tuesday evening 
to discuss trade conditions this fall. Harry 
Wildgen, president of the Barton County Lum- 
bermen’s Association, presided. After a din- 
ner at the Moore Cafe, the business meeting 
was held. Barton county will have a big wheat 
crop this year, and the lumbermen present were 
agreed there would be a very good demand for 
lumber. Retailers from Hoisington, Great Bend, 
Ellinwood, Claflin and Stafford were present. 


WoopWORKING PLANTS are one of the chief 
manufacturing establishments of the Province 
of Camaguey, Cuba, turning out mahogany and 
cedar cabinet woods and furniture. There are 
twenty small sawmills in the province and 
about that many furniture factories. 
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In the Realm of Building 


Permits for June Exceed May 


June building permits in 205 representative 
cities amounted to $344,350,900, according to 
the reports of the 205 building departments 
to the F. W. Dodge Corporation. The above 
figure was a 2 percent decline from the amount 
($351,115,800) reported in June of last year. 
However, June, 1926, permits showed an in- 
crease of 5 percent over the May, 1926, total. 
In June there were 94 cities which showed in- 
creased permit valuations over June, 1925, and 
111 cities with decreased permit valuations. 

Building permits granted in these cities dur- 
ing the first six months of this year reached a 
total of $1,903,911,500, as compared with 
$1,951,426,000 in the corresponding period of 
1925, being a decrease of 2 percent. 

June ‘‘honor roll’’ cities (those reporting 
more than a million dollars in total permits and 
an inerease of 20 percent or more over their 
June, 1925, totals) numbered twenty-one, com- 
pared with twenty on the May ‘‘honor roll.’’ 
The June ‘‘honor roll’’ cities were: Albany, 
N. Y.; Asheville, N. C.; Cambridge, Mass.; 
Charlotte, N. C.; Dallas, Tex.; Duluth, Minn.; 
Evanston, Ill.; Fort Worth, Tex.; Gary, Ind.; 
Glendale, Calif.; Grand Rapids, Mich.; Okla- 
homa City, Okla.;. Pasadena, Calif.; Philadel- 
phia, Pa.; Pontiac, Mich.; San _ Francisco, 
Calif.; Seattle, Wash.; South Bend, Ind.; Syra- 
cuse, N. Y.; Worcester, Mass., and Yonkers, 
a 


The suggestions received by the board will be 
compiled and after approval will be submitted 
to the Ohio Legislature for enactment into a 
law that will give Ohio a modern building code. 


Lumbermen Fight Wood Shingle Ban 


MINNEAPOLIS, MINN., July 27.—Two hun- 
dred lumbermen, representative of all branches 
of the industry in the twin cities, will go be- 
fore the Minneapolis city council Aug. 5 to fight 
passage of an ordinance which would prohibit 
use of wood shingles in the corporate limits of 
Minneapolis. 


E. J. Fisher, manager of transportation for 
the Northern Pine Manufacturers’ Association, 
is leading the fight on the proposed ordinance, 
which has the support of the fire department 
and the building inspector’s division in Minne- 
apolis. Lumbermen will gather at a Hoo-Hoo 
club luncheon immediately preceding the coun- 
cil committee hearing on the proposed ordinance 
and will go from there in a body to voice their 
protest. 

The fight has been in progress for nearly a 
year. Once the lumbermen believed that they 
had killed the proposed ordinance, but it has 
been revived through what Mr. Fisher contends 
is a concerted movement launched in the East. 

Mr. Fisher is prepared to present to the coun- 
cil photographs and statistics to show the fire- 


resistant qualities of wood shingles compared 
with those of other kinds of roofing materials. 
This exhibit has been prepared carefully and 
lumbermen believe that it will offer a foreeful 
argument against passage of the ordinance. 


Proponents of the new ordinance declare that 
only 25 percent of roofing now is wood, Mr. Fisher 
said. If that’s true, why pass an ordinance? At 
that rate there'll be no shingles in use in a few 
years. But the fact is that wood shingle use is 
coming back. Some of the finest dwellings now 
being erected in Minneapolis and this territory 
are being roofed with attractive stained wood 
shingles. 

We contend that one of the solutions of the fire 
hazard is the type of construction of roofs. They 
should be so built that embers will not lodge on 
them. But if it were only a question of the com- 
bustible features of the material used in roof con- 
struction, wood shingles have all the best of the 
argument, as we have proved in a recent demon- 
stration. 


Lumbermen contend that the fight now in 
progress on the anti-wood shingle ordinance 
is not local in its aspect. 


As Minneapolis goes all other cities in the 
Northwest will go, Mr. Fisher continued. The 
proponents of this ordinance know that if they 
succeed in having this ordinance passed in Min- 
neapolis they will have paved the way for barring 
all wood shingles from communities in the north- 
west. 

There is much propaganda about conflagrations 
due to wood shingle roofs. The people behind this 
proposed ordinance are trying to scare the public 
into passage of the legislation, which would mean 
a tremendous loss to the lumber industry. The 
lumbermen are awake to the situation and they 
will rise up, supported by a public which recog- 





Ohio May Have New 
Building Code 

CoLuMBus, OnHIo, July 26.— 
Ohio will have a fundamentally 
different building code if the 
Ohio legislature at the coming 
session enacts a law which will 
be drafted by the Ohio Board 
of Building Standards, which 
held a number of open hearings. 
At these hearings, which ‘vere 
held in Cineinnati, Cleveland, 
Columbus, Toledo, Youngstown 
and Akron, architects, engi- 
neers, building officials and con- 
tractors were invited to make 
suggestions. The last of the 
hearings sponsored by the State 
board was held in Columbus 
July 20. Keen interest was 
manifested by representatives 
of the building industry in the 
proposed changes and a large 
number of valuable suggestions 
were received, according to F. 
Leo Smith, secretary of the 
board. 

Obsolete provisions of the 
present code, drawn up under 
conditions of the past, were 
condemned and new problems 
arising from new conditions, es- 
pecially the construction of sky- 
scrapers were discussed at 
length. Criticism of many of 
the present provisions involv- 
ing cumbersome and frequently 
needless detail has convinced 
members of the Ohio Board of 
Building Standards the neces- 
sity for adopting a general basic 
principle to underlie the code, 
providing for the needed flexi- 
bility and simplicity, by stress- 
ing results rather than methods. 

It is planned to supplement 
the general provisions of the 
new code by departmental regu- 
lations, which while having the 
same force as law, will be sub- 
ject to modification to suit in- 
dividual cases, 


opening. 


be built on the most economical basis. 


the other in the order named. 


13 feet by 9 feet, respectively. 
bath between. 
This design, which is the fifth of the present series of AMERICAN LUMBERMAN house plans, 
ean be supplied complete with blue-prints, specifications and bill of material at $3 a set. 
Cuts for use in newspaper advertising will be furnished at cost. 
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frills, yet of an attractive and ‘‘homey’’ appearance. 
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American Lumberman House 


Plan No. 


Here is a plan that should prove popular, as there is a big demand for small houses that can 
The design here shown is that of a small house devoid of 
It is exactly the sort of home that thou- 
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sands of families want, and for which a demand exists in practically every community. The 
house has five rooms, as shown by the floor plan, and a spacious porch, which relieves the struc- 
ture from plainness. 

On the right hand side of the house are the living room, dining room and kitchen, one behind 
The living room and dining room are separated by an arched 
The dimensions of the living and dining rooms are 13 feet by 10 feet 6 inches, and 
On the opposite side of the house are the two bed rooms, with 
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nizes the importance of the lomber 
Minneapolis and the whole Northwest 
this ordinance once for all. 

The unfortunate feature is that, after a strug- 
zle against lumber substitutes in which the wood 
shingle is coming back strong, an ordinance like 
this should be foisted to retard the wood shingle 
comeback. The retailers and the wholesalers, as 
well as the manufacturers, will do all) in their 
power to expose this movement. 


industry te 
and defeat 


One-Family Dwellings in Lead 

WASHINGTON, D. C., July 27.—Building per 
mits in 274 of the principal cities of the United 
States were issued last vear to the value of $5, 
$11,765,264, according to figures just compiled 
by the Bureau of Labor Statistics. Permits 
for residential buildings were valued at $2,465, 
483,909, of which one-family dwellings 
sented 28.2 percent of the total. 

More one-family dwellings were erected than 
any other class of building, a total of 235,165 
being reported for the 274 cities. Private ga 
rages were the next most numerous, comprising 
47.1 percent of all buildings, but only 2.3 per- 
cent of the total cost. Apartment houses ranked 
next to one-family dwellings in estimated cost, 
$709,501,414 being spent for their erection, or 
18.6 percent of the total amount. More money 
was spent for the erecting of office buildings 
than for any other class of non-residential build- 
ings, their estimated cost being 6.9 percent of 
the total estimated cost of all new structures. 

The average cost of one-family dwellings in 


repre 


1925 was $4,567, compared with $4,314 in 1924. 
None of these figures include the cost of the 
lot, but only of the building itself. 

In 1925 housing accommodations for 491,222 
families were provided in new buildings in 257 
identical cities. The largest number previously 
provided for in any year was 453,673 in 1923. 
In 1921 only 224,545 families were provided for, 
or less than half the number provided for in 
1925. More families were provided for in new 
apartment houses in these cities in 1925 than 
were provided for in all one-family and two- 
fumily dwellings in 1921. The trend of family 
habitation toward the apartment house is fur- 
ther shown by the fact that the families pro 
vided for in multi-family dwellings has in- 
creased from 54,814 in 1921 to 178,918 in 1925, 
an increase of 226.4 percent. In the same pe- 
riod the families accommodated in one-family 
dwellings increased from 130,873 to 226,159, 
an increase of only 72.8 percent. 

(SAG 22222 

Building Active in Mexican Cities 

MONTEREY, Mexico, July 24.—Building ac- 
tivities in the larger cities of Mexico are greater 
than at any time for several years, according 
to statements of lumber and material dealers. 
One of the marked changes is in the type of 
homes for the poorer element. The tenant class 
is being provided with comfortable frame resi- 
dences, replacing the adobe, thatched jacals 
which from time immemorial have done more 
perhaps than anything else to distinguish them 


from the middle and upper strata of the 
country’s population. The demand for lumber 
is constantly increasing, and the wholesale and 
retail yards are for the most part carrying 
Jarger stocks than ever before, it is stated. 


Issues Warning to Brooklyn Dealers 

New York, July 26.—Albert E. Kleinert, 
superintendent of buildings in Brooklyn, has 
issued the following warning to all distributers 
of lumber in that borough: 


Kindly take notice that complaints have reached 
this bureau that a good deal of lumber is being 
delivered to builders, and is being used by them in 
the construction of buildings in this borough, 
which is of an inferior kind and is not of the 
grades and sizes specified in the specifications and 
as shown on the approved plans of the building 
permits issued by this bureau. 

This kind of lumber, being unfit for use, cannot 
be used in building construction in this borough 
and will be rejected hereafter where found to be 
used. All lumber for Brooklyn building use must 
be in accordance with the requirements of Article 
2, Section 31, of the Building Code, which reads 
as follows: 

TIMBER. All timbers and wood beams 
used in any building shall be of good 
sound material, free from rot, large and 
loose knots, shakes or any imperfection 
whereby the strength may be impaired. 

Inspectors have been notified to file violations 
wherever they discover that lumber is being used 
in building construction in this borough which doer 
not meet the specified requirements of the above 
article of the Building Code. 





National Production, Shipments and Orders 


WASHINGTON, D. C., July 26.—The following 
Softwoods: 

Week ended: 1926, July 17; 1925, July 11— 
Southern Pine Association. 
West Coast Lumbermen's Association 
Western Pine Manufacturers’ Association 
California White & Sugar Pine Manufacturers 
California Redwood Association. 
North Carolina Pine Association. 


Northern Hemlock & Hardwood Manufacturers Association... 


Northern Pine Manufacturers’ Association 
Total softwoods, one week... ; 

Southern Cypress Manufacturers’ Association 
Twenty-eight weeks ended above dates— 

Southern Pine Association..... 

West Coast Lumbermen’s Association 

Western Pine Manufacturers’ Association 

California White & Sugar Pine Manufacturers 

California Redwood Association. 

North Carolina Pine Association. . 

Northern Hemlock & Hardwood Manufacturers 

Northern Pine Manufacturers’ Association 


Total softwoods, twenty-eight 
Southern Cypress Manufacturers 
Hardwoods: 
Northern Hemlock & 

One week ee wae 

Twenty-eight weeks . 
Hardwood Manufacturers’ 

One week ... 

Twenty-eight weeks 


WEEKS. 
Association 


Hardwood Manufacturers 


Institute 


statistics were compiled by the National Lumber 


Manufacturers’ 


Association: 











Production Shipments Orders 
1926 19. 1926 1925 
67,065,369 61,949,045 69,317,864 60,352,404 66,392,634 67,779,432 
i 106,819,096 87,342,779 113,494,249 94,727,657 118,325,906 101,241,855 
op ee: 32,525,000 38,299,000 31,609,000 30,108,000 35,977,000 39,676,006 
Association 26,461,000 8,451,000 21,633,000 4,328,000 20,609 ,000 5,642,000 
6,131,000 6,022,000 5,732,000 5,350,000 5,834,000 6,208,000 
8,335,478 7,173,454 9,252,472 7,709,382 6,518,626 6,601,676 
4,089,000 4,834,000 4,068,000 2,499,000 4,363,000 2,327,000 
Saheteaon 10,715,700 11,742,300 11,685,200 7,521,300 7,269,000 7,909,000 
262,141,643 225.813.578 266,782,785 212,595,743 265,289,166 237,384.963 
5,617,932 rT” ere ee  sexseinenrs 
1,980,988,028 2,159,078,122 2,050,045,843 2,099,353,601 2,041,128,878 2,082,160,374 
. -2,893,639,879 2,.784,244,751 2,992,266,140 2,915,126,004 3,038,446,701 2,876,340,186 
; ‘i ,865, 857,479,000 844,915,000 836,524,000 890,871,000 834,169,000 
Association 750,840,000 460,349,006 752,586,000 510,251,000 694,027,000 460,803,006 
219,793,000 211,629,006 209,555,000 193,439,000 218,953,000 195,229,000 
216,310,656 236,196,576 222,371,331 230,444,453 177,005,034 181,609,438 
Association 70,021,000 80,873,000 81,535,000 71,973,000 73,044,000 57,383,000 
221,120,500 265,199,200 252,461,500 234,148,900 246,037,000 215,176,004 
.7,202,578,063 7.055, 048.64% 7,405,735,814 7,.091,259.958 7,379,512,613 6,902, 869.908 
- 130,421,394 _ ST 128,560,000 patie 
Association 
3,338,000 3,903,000 4,725,000 5,083,000 5,590,000 4,642, 000 
151,319,000 154,236,000 108,564,000 &7, 238,000 104,850,000 77,055. 000 
22,519,956 “eee rer oe! ee 
505,898,043 ee 561,238,108 ...... 





National Analysis 
WASHINGTON, D. C., July 26.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended July 


17, orders and shipments being shown as per- 
centages of production: 
During During 28 
Week Ended Wks. Ended 
July 17 July 17 


No. of Ship- Or 
mills ments ders 


Ship- Or- 


ASSOCIATIONS— ments ders 


Southern Pine . vs 2 OU 99 103 105 
West Coast ..... 7 108 106 111 103 105 
Western Pine .... 36 97 111 oY 105 
California Pines* . 18 §2 7& 100 92 
California Redwood... 14 93 95 95 100 
No. Carolina Pine. . 3% 111 78 103 82 
N. Hem. & Hdwd 23 #116 139 109 98 
Northern Pine ... ; 11 109% 6% 114 111 
Southern Cypress 17 71 77 106 94 
All softwoods . 389 102 102 108 102 
No. Hem. & Hdwa. 164 182 72 68 
Hdwd. Mfrs. Institute 129 94 116 OO «6105 
All hardwoods... 102 #117 94 97 
Softwoods and 
hardwoods ... — ee =—hU 102 102 


Units of production 

*Based on 50 percent of cut in region 
The report for the week ended July 10 in 
mills and 121 units 


department showed 381 





The West Coast Review 


SEATTLE, WasH., July 24.—For the week 
ended July 17, 108 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 

Production ...106,819,096 
Shipments ...113,494,249 106% of production 
SE vivcaves 118,325,906 111% of production 
Shipments— 
Water delivery: Feet Feet 

Domestic 37,948,295 

i er 14,891,929 

Total water (47%) 52,840,224 
Rail (48%) 54,462,700 
DM cetewe nun 6,191,325 





Total shipments 113,494,249 
New business— 


Water delivery: 


Err 43,583,545 
Export 17,413,270 
Total . 66,996,815 


water (52°) 
(43%) ox 


Rail 
Local 6,191,325 
Total orders 118,325,906 


Unfilled orders— 





I i a el 162,845,958 
ee ata gl ate kG 35,864,981 
ES edn ar aaiy's aacang Web Stick - 143,489,412 

Total unfilied orders................. 442.200.351 





North Carolina Pine 


NORFOLK, VA., July 26.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-six mills for the week 
ended July 17: 

Percent Percent Percent 
normal actual ship 


Production— Feet output* output ments 
Normal ....10,512,000 er ae a ies 
ee 7,115,349 68 See 

Shipments 7,918,529 75 111 Pooe. 

ea 6,054,626 58 86 76 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with the preceding week, there was 
an increase of 23 percent in orders, although that 
week there were reports from forty-one mills. 


Data on Walnut 


The American Walnut Manufacturers’ Ass: 
ciation has compiled the following data: 





June, May, June. 

Lumber— 1926 1926 1925 
Manufactured 3,043,400 2,786,800 3,589,20¢ 
Shipments . 8,073,800 2,777,600 3,118,901 
RR SIRS 16.991,600 16,974,000 19,515,30¢ 
Logs— 
Purchases ....... 3,417,400 3,379,700 2,921,104 
Made into lumber 

and veneer .... 2,803,400 2,630,300 3,260,566 
SD. cess savas 2,961,400 2,151,100 4,374,800 
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i Production and Shipments of Western Pine 
d PORTLAND, ORE., July 24.—The report of the Western Pine Manufacturers’ Association, for June and the first six months of 1926, was as fol- 
or | WS: V4 
g ; 
Production Statistics for June Shipments Statistics for June Production and Shipments Compared 
Mills reporting—— Production ——Mills reporting —Shipments 1926 1925 
Total Nocut Cutting Feet Total No shpmts. Shpg. Cars Feet Sat sti oa Prin aee seers Hy te ite cor’ ene 
_. eee 49 2 47 183,828,431 1926.... 49 0 Oo 5b weg he: Se ee 
t, EUEE eeessrecs 47 2 45 192,053,035 1925.... 47 1 46 5,764 158,995,852 Cut exceeds shipments 26,019,286 33,057,183 
AS June cut of identical mills was one and a haif million feet over May, but was 12 percent less than that for June last year. June shipments of 
rs identical mills increased ten million feet over May, but were twelve million feet, or 8 percent, less than for June last year. 
During the first half of 1926, production of identical mills was eighty-e ight_million feet, or 19 pereent, less than for the first half of 1925. Ship- 
od ments of identical mills in this comparison decreased fifty-six million feet, or 7 percent. 
sal First half, 1926 First half, 1925-—— First half, 1926—— First half, 1925——— 
1 Shipped to— Cars Feet Percent Cars Feet Percent Shipped to— Cars Feet Percent Cars Feet Percent 
h, AR ae 1,520 47,419,213 5.62 1,210 34,907,244 4.2 New Hampshire .. 39 1,032,070 12 27 698,465 08 
ne I, nod ate viche 2,002 52,594,330 6.23 2,434 59.703. 1 §2 7.22 VeEPMIOME .n..cccccce 17 592,564 6 42 1,154,081 14 
id LL ae 366 17,885,467 2.12 132 6,903,292 34 Atlantic coast States 
i Washington ....... 1,775 57,704,303 §.84 1,531 56,366,895 §.82 (undistributed) .. .... waa : 211 5,758,453 70 
= North Dakota ..... 719 17,547,612 2.08 §02 15,696,157 1.90 Louisiana ...... Sa veo v : er 1 27,268 id 
South Dakota ..... 552 14,302,639 1.70 761 19,632,908 2.37 | ae 28 766,488 09 22 603,938 OT 
OT Minnesota ........ 2,232 56,673,618 6.72 2,519 66,070,879 7.99 Dist. Columbia..... 73 1,970,253 24 51 1,400,706 okd 
fh Wisconsin ......... 1,740 44,137,166 5.24 1,690 44,501,090 5.38 ‘ Maryland .......... 30) 2,027,037 .24 +1 1,033,042 12 
be Sse 2,213 56,499,632 6.70 2,180 55,668,053 6.73 WOE opp kns twee 19 499,822 6 50 1,292,880 16 
st EE 2,942 77,015,112 9.13 2,623 68,521,711 8.29 West Virginia .... 112 2,986,624 35 160 4,111,504 .50 
Je Co eer 610 15,018,646 1.78 445 11,290,310 1.37 eee 15 430,517 05 17 482,361 06 
iks a 1,356 - 176, et 4.04 1,186 30,546,816 3.70 Tennessee ......... ; 69,833 1 4 99,767 OL 
Missouri ........... 522 13,232, 1.57 512): 13,310,920 1.61 a eee ee 3 158,575 02 2 53,964 01 
fo eee 909 23, 393479 2.76 341 22,4 306, 507 2.70 North Carolina..... + 115,091 OL "3 17,943 hima 
WYOMMME isccccvcce 378 10,016,968 1.19 445 32 1.40 Mississippi Sa ariha ae 2 45,091 1 task «| akewaaen 
OU eae eres a 482 12, 745,141 1.51 379 1.33 ee 5 180,984 2 veeeer arene 
le ee 1,971 53,073,975 6.29 1,931 53,167,003 6.43 are 114) 2,652,872 BY 67 1,771,069 ol 
ESE oe 1,200 31, "484. 766 3.73 80 25,456,617 3.8 — SE, Sel adc <weseaes LOL 2,853,240 34 35 1,225,248 15 
ee 229 6,207,370 74 204 5,550,442 67 California. ...... he 132 3,769,363 45 123 3,781,928 46 
- New Work ...ceces 2,457 67,196,117 7.97 2.566 71,265,648 8.62 COREE .ccecs 5 ati 21 558,295 7 { 107,624 OL 
. Pennsylvania ...... 2,113 56,694,375 6.72 2,210 59,771,105 7.23 eae 1 26,608 ae : 92,980 -O1 
ed New Jersey ....... 840 23,809,912 2.82 938 26,652 909 3.22 Arkansas ....... oe 13 398,947 5 2 60,654 OL 
Ck Massachusetts 549 14,572,599 1.73 588 15,692,554 1.90 TN i ras ordicg ine eh 12 311,057 04 6 142,660 02 
ve ‘onnecticut ....... 545 15,127,863 1.79 514 14,251,178 1.72 New Mexico ..... 5 19,292 1 T 180,836 02 
Rhode Island ...... 85 2,241,675 27 92 2,420,813 249 — = — -_— ——__—_——-  —— 
NY ac donee alo at 43 1,213,965 15 47 1,369,539 Ag eS ree 31,146 843, 340, 216 LOO.» 39,439 826,765,206 100.00 
Takings of the eastern groups of States were as follows: ——First half, 1926———— ——First half, 1925——— 
° Cars Feet Percent Cars Feet Percent 
\tlantic coast States (Pennsylvania, New Jersey and States north)........ haraeelalietaratananens 6.688 182,391,138 21.63 7,235 199,034,745 24.07 
ther eastern States (east of Mississippi and south of Ohio).................... REP ete 8 o, 245 9,250,315 1.10 349 9,123,373 1.19 
June, 1926 - -—June, 1925—— 
SE NS 55. 6-6 nea ele OE we hw og Roa a Rael aap an ches hivehiebeukwae wie eee . 1,360 36,586,200 1,404 38,316,159 
i ee a ee Ss Sa ice cata paar i glad, eles to a Se aidbira pe ie 4 1,768,238 55 1,488,353 
32 
5 | 


+ Hardwood Barometer California Redwood Data California Pine Sales 























MEMPHIS, TENN., July 27.—The Hardwood San Francisco, Cauir., July 24.—The fol aosetad xy Air Mail to /—~~ WN spay vl. 
0) ’ Poeturers’ : > be ster f > | : eee ; - ab, : San FraNnersco, CALIF., July 26.- 1e Tollow- 
0 Manufacturers Institut barometer for the lowing information is summarized from the re ees soi ai Coliiasila efi an sana 
oe week ended July 17, one hundred seventy-three ae et _ | mg are sales Of Valtrornia pines as rep si, 
63 units reporting, is as follows: port of the California Redwood Association for the California White & Sugar Pine Manufae 
P P the week ended July 17: turers’ Assoviation for the week ended July 24: 
——Percent of ———_ > : : 
74 Normal Actual Ship- ———Redwood——__-——. _ White- California White Pine Mixed Pines 
86 Production *— Feet output output ments No. of Percent of wood Feet Common— 
(0 Normal (iden- | mills Feet production Feet Nos. 1 & 2 cir. 261,000 a 45,500 
LAI 
() tical mills) 29,177,000 .... tee tee Production ... 14 6,131,000 100 1,299,000 | C select ...... 356,500 a  cawens 494,500 
0 Actual ...... 28,627,829 98.1 _o rene Shipments .,. 14 5,723,000 a4 1,478,000 D select ...... 302,500 Mae Be xcsnxe 1,384,000 
38 ee coer 26,442,521 94.1 O50 cee Ontone. : | No. 3 elear.... 203,000 NO; & cower 253,000 
110 “ders— 3 eee Ae o Received ... 14 5,834,000 95.5 1,086,000 | Inch shop . 147,509 Timbers ....0+ 24,500 
(v4 it | op coast? 30,663,172 105.1 107.1 111.7 On hand. 13 -33,556,000 myer 1,335,000 | No. 1 shop....1,225,500 No. 1 dimen.. 314,500 
“ nhandend = No. 2 shop....3,219,500 Lath ......... 1,631,500 
Gs week ...... 173,996,709  .... cee cree Detailed Redwood Distribution for the Week | No. 3 shop 551,500 Australian ... 674,500 
*Based on mill log scale. sileeinene Sieitieas Panel : 19,000 Sa ey 4,044,000 
Lumber fabricated at the mills and used in en ; eee ee ae tr. Gers P : 
construction work included in total orders and | Northern California* ...... 2,414,000 1,975,000 White Fir Douglas Fir 
2 | Southern California* ...... 1,441,000 1,709,000 7 & or 101,000 
vd) shipments. | Western: 72° 000) "39,000 Feet C&better ..... 5000 
2° 2 ee tO» os ‘&- hetter ; Our % n a ee . 
0) & ... .... Serer errr a 1,627,000 1,417,000 tg : : a btr Fie ami tim- . 
W estern Pine Summar Poreign aN ge ee ae ie 163,000 644,000 ; common | sce 283,000 Pero 3,500 
a nae = —— | No, 4 common — 61,500 Dimension ... 26,000 
Dp O July 24.—The West . ee ae 5,723,000 5,334,000 No 1 pag 150500 navn 
4 4é N “* e " o ‘ . 5 e a rT - . . { T¢ > ad 
_ ORTI AND, _ ? —y . © es ern in | *North and south of the line running through | No. 2 & btr., — — 
Manufacturers’ Association summarizes as fol- | Bakersfield and San Luis Obispo. | dimen....... 167,000 Misc. 2.000000. 46,500 
lows reports for the week ended July 17 from | +Washington, Oregon, Nevada and Arizona. 
thirty-six member mills: tAll other States and Canada ° ee 
“ —Pereent of — | _ Oak Flooring Statistics 
Is Ship- j 
1k Preguciion— Cars? ost Output ments | h . The following are statistics for the week 
ape 150,000... et S Pp B oe in ih. ’ aa: EER eS 
a 32525000 |...) floc! out ern Ine arometer ended as shown and comparative periods: 
nt Shipments . .1,193 31;018,000 MA 1926 F : > 
4 . 1926— Production Shipments Orders 
a Local deliveries. . 591,000 neat . : NEW ORLEANS, LA., July 26.—For the week | ee 10,204,000 10,437,000 10, ret 
. aa - OF * e ae ... 8,808,000 9,322,000 8,30 
Total shipments. 31,609,000 ae ended July 23, one hundred and twenty-nine | —_ 4 to July 17. 290,984,000 272,645,000 260,671,000 
Orders— . 2 . . [a sericea pduaietee: + sae: 
as . mills report as follows to the Southern Pine | _ 192 
. Canceled ... A 858,000 | = - > °269.512.000 265.793.000 263,200,001 
r Booked(car).1,361 35,386,000 |.... ..... | Association: HBecpenit ‘to July 18.269,512,000 265,798, oan 
eI PE BET Ee 591,000 ..... Sai Percent Percent | 7 Sour <4 oom. pa wy 3 ooh) comune 
iy. : a rn actu ; aS follows with those for the perio jan. 9 to 
+ Total orders .... 35.977.000 110.61 113.82 Production— Carst Feet inn pn | July 18, 1925 Production, 8 percent increase; 
at On hand end Normal 78.762.987 ‘ ' | shipments, 3 percent increase; orders, 1 percent 
week ....4,007 104,182,000 ..... -eann Me, 0). one 68.773.451 87.32 naples decrease 
os ‘Car basis is 26,000 feet. Shipments* . 3,460 69,802,040 88.62 101.5 Percentages of Thicknesses, Week July 17 
Bookings for the week by thirty-six identical ; * ‘ a 
mills were 96.31 percent of those for the previous | Orders— _ Spare = s a Py eae tne + 4 1% 
week, showing a decrease of 1,300,000 feet. Received* . 3,389 68,369,686 86.80) 99.41 | Produc SO eee - (2 18 : > 
( During the week, production was 102 percent; | On band end = | Shipments edie chad 30 13 4 > 
shipments, 99 percent, and orders, 112 percent of weekt ..11,905 240,171,470 Akl MEMS he | Orders .....-.-.+-+++. 30 $ . 
normal. Averages for the corresponding weeks of *Basis for carload is June average, 20, 174 feet. 
the last four years were as follows: Production, tOrders on hand showed a decrease of 0.59 per- , , . 
™ 108 percent ; shipments, 86 percent ; orders, 79 per- | cent, or 1.432.354 feet: one hundred twenty-three | A GENERAL investigation of the cedar shingle 

K cent ils ri ; ‘ Ini ; 

‘ a “ r . mills e ntributed to previous report. ' st as been sred by the itec ates 
bp “Normal” base is average for the corresponding | “Orders were 97.95 percent of ‘shipments weg I _ : a = eos al . coatsrobetni t 
or week of last four years. Production is so seasonal ° , Tariff Commission. No formal announcemen 
os that during two winter months actual production Of 124 mills reporting running time, 3 were shut hus been made by the commission of its cedar 


amounted to only 53 percent of normal, while dur- down: 23 worked overtime ; 64, full time; shingle inquiry, but, it is said, the industry 
ing two peak summer months the production worked three days: 2, four days: 11. five days, til te tl . 
66 mounted to 114 percent of normal. ; and 29, five and one-half days | will be notified shortly. 
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Automobile and Furniture Groups Buy 


Some Mills Advance Prices 

MEMPHIS, TENN., July 26.—A _ considerably 
better tone is noted in the hardwood market, 
demand showing a steady increase. The de- 
mand has been so good that many mills have 
advanced their prices $1 to $2 on the more pop- 
ular items. That demand will continue through 
the fall is a prediction made on all sides. Fur- 
niture manufacturers continue in the market 
for a good volume of business, as do the auto- 
mobile and building trade groups. The building 
trade group, including the flooring and interior 
trim plants, has been buying in rather large 
quantities, and as fall approaches this demand 
should show further increase. Sales of new 
automobile models have been better than had 
been expected. Many buyers, particularly in 
the automobile and furniture groups, are buy- 
ing not alone for present needs but for their 
fall requirements, orders contemplating ship 
ments over several months. This shows that 
buyers are aware of the advancing prices. Ex 
port business is rather quiet, and judging from 
reports from the United Kingdom will remain 
quiet until a final settlement of the coal strike. 
The demand, however, has been fair in the face 
of such adverse conditions. 

Logging have been reasonably 
favorable. Only a few rains have fallen and 
they have not hindered logging to any extent. 
There is an ample log supply at this season, and 
prices continue on about the same levels as pre 
viously reported. 


conditions 


Buying Continues Hand-to-Mouth 


CoLuMBus, OHIo, July 26.—The hardwood 
trade is steady. Buying, which is rather evenly 
distributed between dealers and industrial con 
cerns, is restricted to immediate wants, how 
ever, There is no disposition to buy for the 
future, either by dealers or factories. Prae 
tically all orders are accompanied by requests 
for immediate shipment. Dealers’ stocks are 
only fair. The price list is fairly well main- 
tained, although there is some cutting on the 
part of certain mills. Shipments are coming 
in promptly. Hardwood flooring is the strong- 
est feature. 

The southern pine trade is showing signs of 
becoming heavier, especially in boards and No. 
1 dimension. Retailers, who have only fair 
stocks, are buying for present needs, and thus 
mixed cars are the rule. Flooring is weaker 
‘because of the larger amount of hardwoods 
being used. Finish is firm, while siding and 
ceiling are unchanged. Shipments of southern 
pine are coming in promptly as a rule. 

W. E. Jones, of the E. J. & W. E. Jones Co., 
left July 20 for a three weeks’ vacation trip in 
Wisconsin, accompanied by Mrs. Jones. 


Trade Shows Summer Lull 


GRAND Rapips, Micu., July 26.—Seasonal de- 
clines in prices on nearly all kinds of lumber 
have been in evidence during the last fortnight, 
with the customary July hiatus in all commer- 
cial activity, due largely to the hot weather. 
This is true of all markets in Michigan. In 
view of the late spring and the consequent delay 
in reaching outdoor work in the fields and in 
building operations, volume of business has been 
relatively good. There has been no cessation 
of building operations in most of the cities, and 
prices were very well maintained up to two 
weeks ago. The rural districts have suffered 
most, and the resort business has been slow 
owing to the prolonged spell of colder weather 
throughout the earlier months of the year. 
Rather too much speculation in resort property 
along the western shore of the State has been 
a conspicuous factor in delaying new building, 
although building at many of the smaller lakes 


in the interior has been very active. The farm- 
ers have not been buyers, but crop conditions 
are now very favorable, due largely to recent 
heavy rains. The prospects are excellent for a 
good fall trade in most sections of the State. 

Furniture manufacturers have not enjoyed 
their usual business. Most of the factories have 
been running full time but the demand has been 
largely of the hand-to-mouth variety and the 
recent midsummer furniture exhibition did not 
inspire confidence in the demand for furniture. 
Some of the manufacturers of medium priced 
lines have had a good average business through- 
out the first six months of the year. In all of 
the more important furniture manufacturing 
centers throughout the State, in Holland, Alle- 
gan, Muskegon, Hastings, Grand Ledge, Big 
Rapids, Cadillac and Greenville, manufacturers 
seem to be reasonably hopeful. 


Auto and Furniture Men Buy Maple 


Bay Ciry, Micu., July 26.—Hardwoods con- 
tinue to move in good volume, and prices ap- 
pear better stabilized. Stock conditions are 
very favorable, as manufacturers have reduced 
their surpluses considerably during the last 
thirty days. There has been a marked increase 
in the use of northern hard maple by automo- 
bile body manufacturess, and therefore the de- 
mand for this stock has been exceptionally good. 
The furniture manufacturers are also increas- 
ing their lines of maple furniture, and it is re- 
ported that the sales of this wood at the recent 
furniture exposition were very good. 

The Murray Body Corporation, with plants 
in Detroit and Bay City, which is in the hands 
of a receiver, has just completed a re-organiza- 
tion plan through a creditors’ committee which 
calls for payment of 25 percent of all claims in 
cash and the balance in common stock. This 
company has been enjoying a very good busi- 
ness and it is hoped that the receivership can be 
terminated through the re-organization plan. 


Body Plants Plan Expansion 

Detroit, Micu., July 26.—Large scale pro- 
duction is being maintained only in the major 
units of the automobile industry, although in- 
creased output by all plants introducing new 
models is expected within the next few weeks. 
Expansion in body building operations is noted 
in a number of the plants. The Fisher body 
division of General Motors Co. will occupy the 
former plant of the Flint Motor Co., at Flint, 
recently purchased from the Durant interests. 
These buildings will be devoted exclusively to 
the manufacture of closed bodies. Before op- 
erations can be begun, it will be necessary to 
erect additional buildings for the production of 
woodwork required in body building. The Fed- 
eral Motor Truck Co., of Detroit, has added a 
body building plant which is now operating with 
a capacity of fifty bodies and cabs a day. The 
Hudson Motor Co. has begun capacity opera- 
tion of its new $10,000,000 body plant, said to 
be the largest single body building unit in ex- 
istence. 

In the furniture industry, considerable ex- 
pansion also is reported, with resultant indica- 
tions of improved buying of hardwoods. The 
Leonard Refrigerator Co., of Grand Rapids, a 
unit of the Electric Refrigeration Corporation, 
has announced plans calling for plant additions 
involving an expenditure of $1,500,000. The 
Kelvinator and Nizer units in Detroit also will 
undergo substantial plant expansion within a 
short time. 

An improved demand in softwoods is noted 
by retail yards in this section. Frame construc- 
tion has fallen off to some extent during the 
last few months, but a satisfactory business is 
noted for this time of year. 


News of Baltimore Market 


BALTIMORE, Mp., July 26.—A steamer is ex- 
pected here July 27 or 28 with about 6,000,000 
feet of fir for the Weyerhaeuser Timber Co, The 
depot at Portsmouth, R. 1., has just received an 
addition of about 5,500,000 feet to its stocks, 
and is getting rapidly into shape to take care 
of the business ingNew England. The first work 
in connection with the erection of a depot at 
Newark is being done. A contract has been 
given for the railroad connection with the tract 
and the driving of piles for the wharf is also 
being undertaken. 

Loud protests have come from shippers of 
North Carolina and Georgia pine at George- 
town, 8S. C., by the decision of the Baltimore 
& Carolina Steamship Co. to abandon calls. The 
company has been gradually curtailing the calls 
at the port with a view to increasing the calls 
at West Palm Beach and Miami, Fla., because 
volume of other freight at Georgetown has been 
unsatisfactory. Abandonment of the service 
means that lumber shippers will have to for- 
ward their stocks by rail to Charleston on a 
rail rate of about seven cents in addition to 
further handling charges. 

The death of John Allyne Calhoun, president 
William D. Gill & Son, this city, has been fol- 
lowed by the election of Charles F. Behrens 
to succeed him. Luther M. R. Willis has been 
chosen secretary and treasurer, and these two, 
with Thomas Bell, of St. Johns, and George F. 
Craig, of Philadelphia, constitute the board of 
directors. 

The reorganization necessitated in the affairs 
of T. J. Shryock & Co. (Inc.) by the death of 
George F. M. Hauck, for years president, has 
been effected by the election of Thomas 8. 
Hauck to succeed his father as chief executive; 
Luther M. R. Willis as vice president; M. C. 
Skinner as secretary, and George Cook as treas- 
urer. Mr. Willis is an attorney. 

James I. Newsome, of the Newsome Lumber 
Co., of Savannah, Ga., was in Baltimore last 
week, visiting some distributers of longleaf. 

P. M. Womble, southern pine dealer here, 
sailed last week on a trip to England, Scotland, 
France, Spain and other countries. 

Wilbur F. Harrison held a quiet celebration 
on July 17, which date was the forty-ninth 
anniversary of his connection with Greenleaf 
Johnson & Son (Inc.), prominent North Caro 
lina pine men. At present he is export manager. 

M. 8. Baer, of the hardwood firm of Richard 
P. Baer & Co., is back at his office after being 
away for a month on account of illness. He 
expressed himself last Friday as rather opti- 
mistic over prospects for the hardwood trade, 
saying that the demand showed an increase and 
that production was being held down especially 
in southern territory. 


Inquiries Plentiful; Orders Small 


EVANSVILLE, IND., July 27.—Hardwood lum- 
ber manufacturers and wholesalers in south- 
western Indiana report that a good many in- 
quiries are coming in. Orders as a rule are 
small and for immediate shipments. There has 
been some inquiry here for export lumber. De 
mand for sap gum is improved and prices are 
firm. Furniture manufacturers are in the mar- 
ket for some lumber, although many large 
plants report they are pretty well stocked up. 
Furniture and veneer plants are being operated 
on fairly good time. Local furniture and chair 
manufacturers who had displays at the mid- 
summer markets in Chicago and Grand Rapids 
report in most instances that they received a 
liberal supply of orders. Wagon makers are 
doing a steady trade. Automobile demand is 
fair. Musical instrument makers are buying. 
Building trades demand is looking up. Expan 
sion in purchases is expected after Sept. 1. Re- 
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tailers’ stocks are reported extremely low, espe- 
cially in rural districts. 

B. F. Von Behren, of the Von Behren Manu- 
facturing Co., here, manufacturers of spokes 
and hubs, has been appointed to the legislative 
committee of the Indiana Chamber of Com- 
merce. 


Increased Inquiry Reported 

BuFFAaLo, N. Y., July 28.—A number of hard- 
wood wholesalers report some recent increase 
in inquiry, although it is stated that the orders 
have not begun to pick up to any extent. The 
better inquiry, though not very pronounced, 
leads to the expectation that trade will show 
the same tendency to improvement during Au- 
gust that it did in August last year. Among 
the woods which show the most strength are 
red and sap gum. 


Reduced Output Firms Market 


CINCINNATI, OHIO, July 27.—Hardwood deal- 
ers report a little better feeling in the market. 
There is a run of replacement orders which keep 
the trade fairly busy. Mills are assuming a 
firmer price position, due principally to the 
curtailed production, which should be felt effeec- 
tively in the course of the next few months. 
There have been no material changes in Appal- 
achian prices but their tone is firmer. Valley 
hardwoods have held their recent advances. No. 
1 common plain sap gum was stronger during 
the week, while the other items were steady. 

Lumbermen of Cincinnati have been invited 
to a dinner at Camp Edgar Friedlander on the 
evening of Aug. 18. They will motor out to the 
camp, which is the summer outing grounds for 
the Boy Seouts of Cincinnati, and will inspect 





A general strike in 
the building trade at 
Syracuse, N. Y., tied up 
work on school con- 
struction in that city 
last week. Carpenters 
have been on_ strike 
there since last Novem- 
ber, and men in other 
trades have gone on a 
sympathetic strike. 

The thirteenth annual 
reunion and frolic of 
the members of the J. 
E. W. S., which is said 
to be a unique fraternal 
organization, will be 
held on July 31 at the 
Hamburg fair grounds, 
which have been leased 
exclusively for the mer- 
rymaking. Members of 
this organization in- 
clude Orson E. Yeager, 
Arthur W. Kreinheder, 
James B. Wall and 
Maurice M. Wall, 
among many other busi- 
ness men, 

The A. H. Weaver 
Lumber Corporation, 
which lately shut down 
its mill in the Adiron- 
dacks temporarily, will 
resume by the middle 
of August. 

The International 
Lawn Bowling tourna- 
ment will be held here 
during the first half of 
next week. Among the 
entrants in the games 
are R, E. Fairchild and 
A. A. Mason. 

Walter Laidlaw, of 
the R. Laidlaw Lumber Co., Toronto, was a 
visitor at the yard of the company here last 
week, 

M. S. Burns, of Palburn (Ine.), who is now 
in Europe, writes that he has been visiting Paris 
and also a number of the battlefields in France. 

R. D. MeLean, president Robert D. MeLean 
Lumber Co., left last week for a business trip to 
Indiana and Kentucky. 

C. Walter Betts left this week for a two 
weeks’ motor trip and vacation. He will visit 
Provincetown, Mass., and Watch Hill, R. L., 
and will return home by way of Philadelphia. 

Frank M. Hendricks, vice president Hend- 
ricks Caskey Co., has gone on a motor trip to 
Green Bay and will go from there to the 
Georgian Bay (district and visit some of the 
mills. 

J. W. Faulkner, of the John Schroeder Lum- 
ber Co., Milwaukee, Wis., was a visitor to the 
trade here last week. 

C. W. Bodge and A. F. Andrle were in New 
York on business during most of last week. 











A striking demonstration of the strength of wood. 
step ladder made by the W. W. Babcock Co., Bath, N. Y., holding with- 
out a strain ten men whose combined weight is 1,400 pounds 





A small spruce 


the camp and the work of the boys. The invi- 
tation has been extended through C. W. Tunis, 
president of the Cincinnati Lumbermen’s Club, 
who is greatly interested in Boy Scout work. 

A group of Cincinnati lumbermen and their 
wives will form a party that will leave Satur- 
day for a two weeks’ outing at Coldwater Lake, 
Mich. J. Clyde Griffith has a cottage at the 
lake. Those to take their vacations together 
are Mr. and Mrs. E. W. DeCamp, Mr. and Mrs. 
Herbert Bauman, Mr. and Mrs. H. W. Thomas, 
Mr. and Mrs. J. Clyde Griffith, Mr. and Mrs. 
C. T. Phelen and Mr. and Mrs. Lester Neff. 
The latter is representative of the Shipping 
Board in Cineinnati. 

Of the Cincinnati lumbermen who took part 
in the invitation golf tournament at the High- 
lands Country club last week, Kenneth Williams, 
of the Anchor Lumber Co., was the only one to 
win a prize. Mr. Williams drew the trophy 
awarded to the player having the highest score 
on one hole. Mr. Williams’ record was 13 
strokes for the fifth green. But he has a good 


iné Hardwoods for Fall Requirements 


excuse, for a violent rain squall came up just 
as he was playing the hole and played havoe 
with his game. Other members of the Cincin- 
nati Lumbermen’s Golf Association taking 
part in the tournament were J. C. West, E. W. 
DeCamp, W. C. Barlett, J. C. Griffith, Herbert 
Bauman, Harry Lewin, W. H. Hopkins, A. H. 
Cordes, George Hand and L. C. Cordes. 

A talk on a cost accounting system for retail 
lumber dealers featured the monthly dinner 
of District No. 1, Ohio Association of Retail 
Lumber Dealers, held at the Hotel Metropole 
on Wednesday evening. Edgar Cummings, 
chairman of the district, presided at the dinner. 

Visitors in Cincinnati during tHe last few 
days included J. J. Foley, of Parkes & William- 
son, Nashville, Tenn., and Bert Ackels, of the 
Alton Lumber Co., Buckhannon, W. Va. 

Karl Hart, with Leland G. Banning, has left 
for a three weeks’ vacation to be spent at 
eastern resorts with his family. 

Kk. M. Bonner, president Atlas Lumber Co., 
has returned from a week’s motor trip to De- 
troit. r 

Charles P. Hagemeyer, of the Tennessee Lum- 
ber & Coal Co., is spending his vacation at As- 
bury Park, N. J. He will be gone about a 
month. 


Hardwood Flooring Prices Low 


Boston, MAss., July 27.—Some manufactur- 
ers of hardwood flooring are so eager for busi- 
ness that they are paring prices to the bone. 
Others are quoting more conservatively. Clear 
plain white oak flooring, 13/16 x 24-inch, is 
being offered at a variety of prices, some of 
them so low as to surprise all but those who 
keep themselves posted from day to day. It is 
certainly offered this week as low as $95, al- 
though some manufacturers are still asking $98. 
At the modest figures, stock from at least one 
high class mill may be had today. For selects 
the low price seems to be $79.50, and the high 
quotation around $82.75. No. 1 commen is now 
quoted $62.75 @ $64. It is not at all hard to 
find clear maple flooring, 13/16 x 2%-inch, at 
$92.50, and the No. 1 may certainly be picked 
up for $73. Clear birch is now offered at 
$78.50 @ $79.50. 

The Palmer & Parker Co., Charlestown dis- 
trict, closed its big mahogany mills for part 
of last week on account of the intensely hot 
weather, although it has some important orders 
on the books for prompt shipment. Several 
employees were prostrated by the heat, and 
Frank Sawyer, head of the company, promptly 
ordered the office closed and gave everyone 
from clerks to yardmen a holiday. 


Prices Have Firmer Tone 

LouIsvVILLE, Ky., July 27.—Hardwood de- 
mand continues stronger, with prices up on sap 
gum, and a shade firmer in several items, not 
really represented so much in price advances 
as in reduction of shading under general quo- 
tations. The demand for poplar, gum, ash, 
walnut, as well as veneers and plywoods, is bet- 
ter. Core stock is in good demand. It is 
claimed that the furniture trade is buying con- 
siderably more material than it was, and is tak- 
ing gum and poplar quite well, as well as wal- 
nut and veneers, panels ete. Better demand is 
reported for magnolia, willow, beech, sycamore, 
and some of the woods, which are not in large 
movement. Hardwood flooring demand for oak 
continues active, and movement to planers and 
interior trim houses is good. Kilns are being 
kept busy. 

Poplar is quite steady in price, with FAS at 
around $100 at Louisville for inch stock; saps 
and selects, $70; No. 1 common, $50. Quar- 
tered red gum is $100 and $58; plain red, $95 
and $54; quartered sap, $60 and $45; plain sap, 
$54 and $41. Plain white oak, $90 and $62; 
plain red, $85 and $68. Walnut, FAS, $215; 

(Continued on page 66) 
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Newsy Items From Southern Fields 


Southern Wholesaler Changes Name 


BIRMINGHAM. ALA. July 26.—The 


Lumber Co. has changed its name to Laumer 
(rriffith Lumber Ce... the old coneer bemy sue 


Laumet 


eveded by a partnership consisting of John J 
Laumer and J. M. Griffith The Laumer Lun 
her Co. has been wholesaling lumber with head 


quarters in’ Birmingham since 1908, speeraliz 


ing” n southern prune The following ure thy 


CONSUMING 
Jumes P. 
Coker, sales manager, Birmingham; Charles W 
Griffith, Alabama sales re presentative, 
ham: Mereer J. James, New York sales mat 
iver, Buffalo; L. TL. Matthias, Ohio representa 


company’s representatives im the 


field and the territories they eover: 


sirminy 


tives, Washington, Pa.: James VP. Dobbins. 
Michigan representative, Detroit; Lorein J 
Davidson, West Virginia representative, Tlunt 
ington; TH. R. Mayfield, eastern New York rep 
resentative, Alban Arthu J Ribe. trath 

imager, Birmingham 

Fire Report Erroneous 

VARNVILLE, S. C., July 26.—Judging trom 

letters that huve been reeeived by the oir 


Salkehatehie Cypress Co., of this place, the im 
pression seems to have gained ground in some 
quarters that this company’s plant had been 
destroyed by fire. This is entirely erroneou 

in the 


Reeently there was a small fire piiant, 


; 


caused by lightning under the turbine gener 


; 


itor, Which caused damage amounting to less 
than $600, This damage ws 


repaired 
twenty-four hours and no loss of any kind was 
caused, kK. ( 


manager of the company, pays a high tribute to 


. Glenn, viee president and general 


the effiet ney of the pliant fire fighting depart 


went. This fire fighting department is kept up 
to a high degree of efficiency through weekly 


drills and beenuse of this wos enabled 


yuickly to attack the incipient fire and save the 


plant from any serious lo 


Innovations at Hardwood Plant 
LA., July 26 A 


‘cutting to pattern’? shop is 


MO\KDALE, 


facturing and 


omplete remanu 
one of the latest innovations at the hardwood 
Hillyer Deutseh Ed 
wurds (Ine.), of this citv. This eoneern, now 


manufacturing plant of 


but twelve years old, has been adding to and 
refining its operations yearly, and this new 
department inaugurated this month and devoted 
to hardwood manufacture will work practically 
every pattern called for in commercial wood 
working. 

Other important additions to the Oakdale 
plant include a new loading dock and system, 
u new resaw at the chains to make thin stock, 
und the batteries of dry kilns completed within 
the last year, insuring the proper drying of 
lumber, Recognizing the importance of proper 
noisture content, the company installed equip 
ment whereby every stick of lumber that goes 
into the kilns has its moisture content known 
both before and after drying. The dry kilns 
automatically control both heat and humidity, 
and nothing is left to chance or to human fail 
ure on the job. All sap gum is given its ‘* steam 
bath’’ as it comes from the mill, thereby killing 
the spores that would produce the fungi re 
sponsible for the blue stain in gum lumber. 

The new loading dock and system provide 
for a corps of inspectors at the ears, under a 
chief inspector, and everything not accepted 
on the order is sent either to a reserve drv shed 
or to the remanufacturing plant to be refined 
by resawing, trimming ete., whence it finds 
its way to the reserve shed. The capacity of 
the dry sheds is about 2,000,000 feet, and a 
reserve of every grade of hardwoods is held 
here for rainy day work. It is interesting to 
note that no order can come into the plant 
upon which work ean not be immediately begun. 
E:xeeptional eare is given to stucking, even to 
recognizing the importance of proper strips and 


tripping, every strip used in stacking for kiln 
irving being of oak, sized two sides. 

The hardwood mill of the company at Glen 
mora, La., is operated under the name of Hillye: 
Mdwards Fuller (Ine. This plant was pur 
chased about two and a half years ago, sine 
which time it has been made into a modern 
complete and efficient operation with a daily 

pacity of about 55,000 feet. The Oakdale 


Plant has a daily capacity of approximately 
LO Teet of hardwoods. The mill at Mal. 
La., cutting longleaf and shortleaf pine has 


been ulmost completely rebuilt in the last year 


rtwo, und now has a Cu pacity of about HO 000 


Peet ou day The Hillver Deutsch Edwards 
Interests own a strip of about fifty-five miles 
in length aloug the Cauleasien River, providing 
for min euys’ entting of both hardwood and 
ni 


Prizes in Reforestation Contest 
NEW ORLEANS, La.,, July 26. 
prizes in the Boys’ 


Award of the 
Reforestation Club contest 
vus made last week, Assistant Superintendent 
N. D. Canterbury, of the State forestry division, 
innouncing the winners. In all, 125. prizes 
ranging in value from $2 to $25, were given this 
ear, not including the speeial prizes provided 


bry several of the parishes for their own win 


Hing in abeur thirt days and the whole planing 
mill should be completed within ninety days. There 
will be no delay in our operations, and we will he 
able to supply our customers quite promptly. None 
fo the rest of our plant was damaged, and the 
planing mill will be rebuilt the same size as it was 
wore the fire 
rhe origin of the fire has not vet been d 
vel Mr. Sullivan expressed the hope that 
stomers of the company will not be ines 
enienceed to uny great extent, adding: ** Man 
ot them have wired us, offering to have thei 
shipments delayed until we ean take eare ot 


TY 
(SERA 


Loads Large Car of Chestnut 


That easter: 


‘rhs ean put large louds of lumber or 


ON TON july 26. 


is Well as those in other sections of the country 
s well illustrated in the accompanying plot 
graph This shows u ear of rough lumber 
oaded at West Salisbury, Pa., by the ©. H 
Sherry Lumber Co., of this city. This car cor 
tuined 44,898 feet of 4/4 dry rough No. 2 com 
mon and sound wormy chestnut and was shipped 
to the Freedom Casket Co., of Freedom sy 
a large manufacturer of caskets, having a1 

cellent business throughout the country for its 


commodities. CC. P. Rook, of the C. H. Sherr 














Car with 44.898 feet of 4/4 dry rough No. 2 common and sound wormy chestnut loaded by the 


(. H. Sherry Lumber ¢ 


ners The eight leading State prize winners 
were Jodie Jones, of Noble, La., $25: Jewel 
Varnado, of Osyka, Miss., $20: Woodrow 


Hughes, of Pitkin, La., $15; Lioyvd Hogan, yf 
Longstreet, La., $10; Albert Varnado, of 
Osykua, Miss., $10; Dormany Galloway, of Cov 
ington, La., $10; Clyde Lovette, of Baton Rouge 
La., $10; and Audrey Bilbray, of Many, La., 
$10. It is announced that the judges of next 
year’s contest will employ a new method, in 
that the various plots entered in the contest 
will be classified aceording to the forest con 
dition each was found in when the individual! 
contestant undertook its care and improvement. 
Interest in the reforestation elub competition 
yrows Irom vear to vear. 


To Rebuild Planing Mill 


S0GALUSA, La., July 27.—Commenting on 


the destruction by fire of the planing mill and 
part of the monorail system of the Great South 
ern Lumber Co. ut this place, W. H. Sulliv in, 
vice president and general manager, said: 

Our loss was about $400,000 to $450,000, the 
planing mill being completely destroyed as well as 
a part of our monorail system We are arranging 
to have some of our planing mill work done in 
transit both at Jackson, Miss., and at New Or 
leans We hope to have temporary machines run 


f 


o., OF I non pun, Pa. 


Lumber Co., in telling about this load said 
that ** we consider this to be a very large ear of 
rough lumber.’ 


CPOE AAAAAB: 


Coast Plant Sustains Fire Loss 


Special telegram to AMERICAN LUMBERMAN | 

SEATTLE, WASH., July 29.—Fire broke out 
in the boiler house of the Walton Lumber Co.'s 
plant at Everett, Wash., on Sunday night at 10 
clock. An emergeney call to Seattle brought 
three fire engines to the scene in 34 minutes, 
the two engines from Everett and one from 
Snohomish playing fifteen streams of water 
The fire fighters saved the finished lumber shed, 
one battery of dry kilns, one unit of the plan 
ing mill and the veneer plant. The property 
destroyed ineluded the sawmill, one planing mill 
unit, one battery of kilns, power house, rough 
dry shed and the lumber yard, entailing « loss 
f $700,000, fully covered by insurance. Plans 
ire being made to rebuild at onee. 


THE SPECIES of seedlings sent out from the 
Indiana State nursery this spring included white 
eedar, black locust, white oak, tulip 
x yellow poplar, black walnut, Norway ind 
Austrian spruce, jack, western, yellow, Japanese 
red, Seoten und white pine. 
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Tell How to Increase the Use of Wood 


The publication in the July 3 issue of the AMERICAN LUMBERMAN, of an article on ‘‘ Planning 
the New Home,” has brought to this paper many interesting letters dealing with the subject of the 
inroads of lumber substitutes, especially the effort being made to develop the use of steel sash in home 
construction. A number of letters commenting on this subject were printed in the issue of July 24 
and others that have been received since then indicate that this is a subject of vital importance to the 
lumber industry. Some of the additional comments on this important subject will be found below: 


DVERTISING would be the most potent weapon against 

the encroachments of steel in the opinion of E. J. Curtis, 
vice president, Curtis Companies (Ine.), Clinton, lowa, who 
deplores the fact that many millwork manufacturers seem 
totally unconcerned. In a letter to the AmeriIcAN LUMBER- 
MAN Mr. Curtis says: 

Probably the best way to check the inroads of steel sash and trim 
would be by advertising, but there is no central organization through 
which an advertising fund might clear; and on top of that, a very con- 
siderable portion of our industry is still totally unconcerned regarding 
the steel sash and trim competition. Added to that, the retail lumber 
dealers have been encouraged by their national secretary to take up 
the merchandising of steel sash. Recently, I saw a copy of one of his cir- 
cular Jetters on that subject. I don’t remember the date, and perhaps the 
national retailers’ association has since changed its attitude, in which 
event the secretary may have altered his former attitude. 

There is no question but what steel basement sash and casement sash 
are coming in to more general use, and that the business which they 
ultimately will take from the wood sash manufacturer is going to be 
very considerable. 

The help that the AMERICAN LUMBERMAN is giving should be appre 
ciated by everyone making lumber and wood sash. It just ocurs to me 
that the AMERICAN LUMBERMAN might go after that proposition in a 
hammer-and-tong fashion and perhaps become the medium through 
which, or by means of which, a real organization would develop, the 
function of which would be to tell the real story of both wood and 
steel. This would involve considerable money to be spent in advertising 
ete., and perhaps as the large program of the National Lumber Manu 
facturers’ Association is got under way, will be found unnecessary, he 
cause, as T understand it, the Nationa] association’s program will have 
consideralle money from wood sash and door manufacturers to spend 


n the promotion of wood sash. 


“ HE day of wood is not Over, but we are on the wrong 
side of the fence.” says G. L. Potter. of the Standard 
Woodworking Co.. LaFayette. Ind.. who writes the AMERI- 
CAN LUMBERMAN: 
We have just recognized the inroads of steel sash and trim in that 
we have purchased a metal plant and intend to start manufacture of 
steel sash. We feel that the dav of wood is not over but that we are or 


the wrong side of the fence. 


AVING read the article in the July 3 issue of the Amert- 
CAN LUMBERMAN, dealing with the comparative merits 
of steel and wooden sash, under the caption ‘‘ Planning the 
New Home and How It Ended.°* William J. Cederson. secre- 
tary of the Enterprise Planing Mill Co.. Portland. Ore.. said : 
If people only will stop and think. they will not put steel 
sash into buildings in place of wooden sash.” In further 
comment, Mr. Cederson said : 


Many good points were brought out in this article, but it failed tv 
mention that the steel sash salesmen claim that their product is- fire- 


proof. Builders have come to me and said they thought they would use 
steel sash beeause they are fireproof. [T soon convinced them that they 


wooden sash. Whoever heard of a building 
catching fire from a window sash? No window sash will be fireproot 


are no more fireproof 


mf fireproof glass is manufactured. In case of fire you find that the 
Window glass breaks first and then the flames spread with the draft 
created by the opening. The sash has nothing whatever to do with the 
case, Nine times out of ten the sash will not be charred. If a fire is 
sufficlently destructive to devour the wooden sash. then a steel sus] 
would become so warped that it would be worse than useless. 

A builder came to me the other day and said he had received ti 


ronutract to erect a large structure in one of the smaller cities less tha 

hundred miles from Portland. Specifications called for steel sash. 
"© explained. He said the architect thought they would be fireproof. 
+ told him exactly, as I have told you, that that belief was an absolute 
Tallaey, and he readily saw it himself. He was induced to confer with 
the owner and sueceeded in having the specifications altered. 

Here in Portland is a large warehouse in which steel sash were used 
and in the winter the windows sweat so they can not be opened. I 
know of a school house that had to be closed last winter because it could 
not he kept heated because of the stee) sash. Not only do the steel sash 


windows sweat but they also let in a lot of cold air or let the warm 
sir escape because they can not be weather stripped. There is absolutely 
no reason why steel sash should be used in dwellings or schools and 
very little reason for using them anywhere else. Talk of them being 
fireproof is nonsense so long as the window glass is not fireproof. 


IIE situation that has developed through the increasing 
inroads of substitutes for woods may best be met through 
national advertising, is the belief of E. L. Du Bois, of the 
Lumb Woodworking Co. (Inc.), Poughkeepsie, N. Y. Com- 
menting on the article, ‘‘Planning the New Home,’’ Mr. Du 
Bois says: 

It has been our experience that very few of this type of consumer 
employ an architect and they seldom go near the dealer for such timely 
advice and important information as he is qualified to give them. Gen- 
erally, it seems, they are inclined to use the ready-made plans and plan 
books and they try to save money and make their homes different by 
embodying changes ete., as suggested by pictures, cuts ete., and by their 
own personal supervision of some indifferent contractor who has bid low 
or who also does not know. 

In our opinion this condition demands some form of national adver- 
tising. This, we reeall, was attempted a year or two ago by one of 
the organizations of the industry, but for some reason it fell through. 
We were in favor of and enthusiastic about it and contributed our 
share—what we can not understand is why it can not be put across. It 
does not seem possible that our industry can not see the inroads of the 
substitute business and the vital importance to our industry’s very ex- 
istence. Is it that our members are too self confident, too conservative, 
too reluctant to invest their money, or what? Perhaps a national asso 
ciation in the millwork industry would meet this condition and others 
of equal importance which continually confront us. 


NE reason assigned by Hl. J. Lewin, secretary-treasurer, 
the A. M. Lewim Lumber Co., Cincinnati, Ohio, for the 
increasing inroads made by substitutes for lumber is that ‘* the 
lumber manufacturer has been asking and expecting the retail 
dealer to assume the task which is properly his.”? In further 
comment on this subject, Mr. Lewin says: 

If there is a new wood to be introduced in the market, or if he is 
producing something which he wants to sell, instead of using the methods 
of an up-to-date merchant and properly advertising his product, the 
lumber manufacturer asks the retailer to stock it and introduce it for 
him. There is no reason why one or two retailers should assume such a 
tusk and build up a trade which they can not control as they can nevet 
vet the exclusive right to sell the article on which they have assumed al) 
the grief and burden. 

The retail lumber dealer of today handles commodities which are not 
made of wood, and he doesn’t particularly care what the article is as 
long as there is a demand for it and he can sell it at a profit. So it 
doesn’t make any difference to him whether he handles wood sash o1 
steel sash, wood shingles or asphalt shingles, metal medicine cabinets 
or wood cabinets. If he can sell the one at just as good a profit as he 
can the other, he is perfectly satisfied. 

The majority of manufacturers of lumber as a class have been asleep. 
If they would spend a little time and money in trying to ascertain and 
trying to get the proper information as to just where the lumber goes, 
what it is used for and what the retailer’s needs are, and do a little 
constructive work in trying to meet his needs, they would be far better 
off. Instead of that, they have been using taeties which antagonize 
the retail dealer who, in the last analysis, is the one who is to distribute 
their lumber, and it is no wonder that he is antagonistic. 

They need a central organization for the purpose of increasing the 
use of Jumber, a fund for advertising properly handled, and at the 
slightest indication that some substitute is apt to replace some article 
hitherto made of wood, they should immediately appear in print with 
intelligent arguments for their own product. I understand that such 
a“ movement is on the way, but it is about seven years late, and now 
many inroads upon their business have been made. 


Harry E. Miller. secretary, Standard Lumber Co., Pine 
Bluff. Ark.. in a letter to the AMERICAN LUMBERMAN Says: 

There is no question but what the lumber trade should make serious 
efforts to retard the inroads that steel is making in the sash and doo: 


business. We have found locally that the biggest demand for steel 


sush is coming from architects. 
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Co-operation: Manufacturer-Dealer-Carpenter 


Minwauker, Wis., July 26.—‘*The lumber 
dealers of this country have gone to sleep in 
Comparison to the dealers in other lines, that’s 
what is wrong with the lumber business today,’’ 
deelared H. BP. Kendall, jr., president of the 
(‘reo Dipt ("o, Ine North Tonawanda, N. ic 
in an address before the Milwaukee Retail Lum 
bermen’s Club here on July 21. The meeting 
was held as a preliminary to the meeting the 
following night to which the Milwaukee retail 
ers had invited several hundred carpenter con 
tractors in the Milwaukee territory. 

There is merchandising that has to be done in 
the lumber tield, Mr. Kendall said, against the sub 
stitutes which are coming in to take the place of 
lumber The time is coming when the new build 
ing in this country is going to show a decline 
Ninety pereent of the building is already up 

It is time now for the dealers to consider this 
and realize that they have a splendid market for 
themselves and the sale of lumber in the old home 
This is a broad field and offers ample opportunity 
for disposing o 


lumber, if the dealers work on 
the same line as the other businesses do of cre 
ating a desire and an appeal to the home owners 
so that they will remodel and rebuild their homes. 
And when one person starts to remodel his house, 
he usually goes right through it, tearing out par 
titions and adding new ones, and any number of 
things which make for the sale of lumber , 

Mr. Kendall cited the example of a dealer 
in a city of 25,000 in New York State who 
started to push oak flooring among the home 
owners. He put on such a thorough campaign 
that he tripled his oak flooring business in six 
months, according to Mr. Kendall. 

Ile then outlined to the dealers the history 
of his own company, which was started seven 
teen years ago and which was the originator 
of the stained shingle business. In 1911 the 
Creo-Dipt company started to distribute its 
products through the dealer, a policy which it 
has continued sinee that time. 


Warns of Menace to Lumber Dealer 


\ warning was given to the retailers regard- 
ng the warchousing of stoeks in cities by the 
manufacturers of building materials. Tle said 
that it was one of the worst menaces to the 
lumber dealer for eventually the dealer would 
he eliminated and the manufacturer would sell 
direct to the consumer. 

**T understand Milwaukee has the reputation 
of buying cheap shingles, that high priced 
shingles can not be sold here,’’ said Mr. Ken 
dall. ‘*The lumber dealers are partly responsi 
ble for this. Milwaukee is flooded with cheap 
shingles, more than any city in this part of 
the country.’’ 

Getting into a discussion of the legislation 
and agitation against shingle roofs, the speaker 
again charged lumber dealers with being partly 
responsible for this agitation, by permitting 
the legislation to go on as it has. Shingles are 
regarded as a fire hazard and for this reason 
they have been banned in many places, he said. 
The reason he gave was that flat grained shin 
gles had been sold, which curl up, thus con 
stituting the fire hazard. Aeeording to Mr. 
Kendall, the vertical grain shingle will not curl 
and is not, therefore, a fire hazard as is popu- 
larly believed. 

Our company, he added, is going after the old 
house market and we have been suecessful and the 
dealers are coéjperating with us. It means more 
profit for the dealer because when remodeling once 
is started, he is bound to sell other lumber to his 
customer, The roofing concerns are making house 
to house canvasses to sell their products, and the 
lumber dealers will have to do the same thing. 
Many of them are already doing it and making a 
success 

The old house market opens broad opportunities 
and the AMERICAN LUMBERMAN has perfected a 
special service in its “Old Homes Made New” 
which shows what can be done with old houses. It 
can be used to good advantage by all dealers. 


Sound Warnings to Dealers 


Both Ray Wilbur and Hawley Wilbur, of 
the Wilbur Lumber Co., members of the Mil- 
waukee Retail Lumbermen’s Club, also sounded 





warnings to the lumber dealers. Ray Wilbur 
stated that the earpenter is losing control of 
the roofing and either the carpenter, home owner 
or architect in many instances sublets the roof 
ing contract. It is becoming a specialized in 
dustry and the lumber dealers have to watch 
it closely. 

Hawley Wilbur declared that the propaganda 
on the searcity of lumber is causing a wrong 
reaction on the lumber dealers. He advised 
them to get it out of their minds and go out 
and sell the lumber products. He stated that 
there is plenty of lumber if it is used right, 
that lumber is a crop and must be harvested as 
other Crops; it only tukes a longer time be 
tween harvests. The steel industry is taking 
more money out of the lumber business than 
the Jumber dealers realize, according to Mr. 
Wilbur, and it is time for the lumber dealers 
to become aware of this. 

‘Modern merehandising methods must be 
instituted in the lumber business,’’ he = said, 
‘Cif the lumber dealers are to survive, and 
only those who get away from the old methods 
of selling lumber, and develop new merchandis 
ing means such as is prevalent in other lines, 


will survive.’’ 


Dealers Entertain Master Carpenters 

At the meeting Thursday evening, when the 
Milwaukee Retail Lumbermen’s Club acted as 
host to the curpenter contractors of Milwaukee 
and vieinity, fully 300 
of the latter were seated 
in the Kern 
room of the Pfister 
Hotel. B. F. Springer, 
secretary of the John 
A. Sehroeder Lumber 
(o., und secretary of 


banquet 





HW. P. KENDALL, JR., 
North Tonawanda, N. Y.; 
Discussed Shingle 
Merchandising 





the Milwaukee’ Retail 
Lumbermen’s Club, in a 
brief welcoming address 
explained that the club 
owed its origin to a 
suggestion made at a 
meeting of carpenters 
aud contractors two 
years ago to which the jumbermen were in 
vited to discuss problems of common interest. 
There were so few lumbermen present at that 
meeting that it was seen to be necessary to 
organize in order that the lumbermen might 
be prepared to work with the carpenter con 
tractors in matters of common interest. He 
said as a result of the meeting and of the or- 
ganization of the dealers better conditions al 
ready have been brought about. 

In promoting the sale of lumber and the use 
of wood, the secretary said, the problem is 
chiefly one of merchandising and the lumber- 
men and the carpenters and contractors can 
help one another. Mr. Springer then an- 
nounced that representatives of the Creo-Dipt 
(o. (Ine.), of North Tonawanda, N. Y., were 
present to advance some ideas on the merchan 
dising of shingles, and introduced H. P. Ken- 
dall, jr., president of the Creo-Dipt Co. (Ine.). 

Mr. Kendall said that it was his hope to give 
the carpenters and contractors an idea of the 
benefits they might derive from the sale and 
application of Creo-Dipt shingles. His com 
pany, he said, preferred to deal with dealers 
who are organized, for in cities where the erafts 
are organized conditions always are better. His 
own coneern, he said, tried to do only one 
thing, and tried to do that well. He thought, 
therefore, that it should be able to give some 
information about shingles that would be help- 
ful to the carpenters and contractors as well 


as to the dealers. He then introduced George 
W. Monroe, jr., director of advertising of the 
Creo-Dipt Co. (Inec.), who, he explained, would 
tell something about the nature and aims of 
the company’s advertising campaign. 
National Campaign to Sell Shingles 

Mr. Monroe began by saying that building 
materials differ from many other commodities 
offered for sale in that buyers give a great 
deal of consideration to the matter of purchase. 
For this reason prospective purchasers may he 
on the prospect list for a number of years be- 
fore they actually make their purchases. Only 
about 25 percent of the population are good 
prospects for building materials, he said, for 
it is only those that own homes, or are plan 
ning to build, that are apt to purchase. Mr. 
Monroe then told about his company’s national 
publicity campaign aimed to show readers 
throughout the country how to build homes of 
frame construction, using wood throughout, 
and undertaking to convince them of the econ 
omy and desirability of using Creo-Dipt shin 
gles over old siding. After considering the 
various methods of advertising that were avail- 
able, he said, his concern decided upon several 
magazines of large national circulation. ‘The 
copy used, he said, is based on accurate in- 
formation obtained from consumers and dealers. 

He then read letters from earpenter contrac- 
tors throughout the country asking for particu- 
lars regarding the use of Creo-Dipt shingles. 
The company early realized the opportunities 
offered by old houses for the use of its shingles 
on the side walls, having got the idea from a 
contractor. Creo-Dipt shingles, he said, on the 
side walls not only rebeautify the house but 
save fuel, making the house warmer in winter 
and cooler in summer. He then read a letter 
from «a California contractor who is an en- 
thusiastic buyer and user of Creo-Dipt shingles 
on old houses. He also read a similar letter 
from a New Jersey contractor, who got a con- 
tract for siding five houses with Creo-Dipt 
shingles. Still another sent a photo of a most 
attractive house sided with the shingles. This 
man gave a list of nine houses that he had 
sided with Creo-Dipt shingles, six of them on 
one street. He was kept busy throughout the 
year on old houses. 

One great advantage in selling the shingles 
is that the opportunities for their use can be 
readily seen, for it is easy for the carpenter 
contractor to go along the street and select the 
houses than can be rebeautified by their use. 
In the case of new buildings, however, the 
carpenter contractor may not know about a 
structure until it is too late. 

In some communities, he said, the dealers 
and carpenter contractors had engaged the ser- 
vices of the Boy Scouts to go through the town 
checking up on the houses that offer prospects 
of remodeling. Prizes are given to the boys 
for filling in answers to questions in blanks 
supplied. Mr. Monroe explained that his com 
pany will work with these prospects direct, if 
their names are sent in by the carpenter con- 
tractor or the dealer, and will supply the car 
penter contractor with booklets to leave with 
the prospects on a personal call. The company 
also supplies folders as well as signs to post 
on houses being worked over. 

‘*Remodeling Means Improvement’’ 

When Mr. Monroe had finished, Mr. Kendall 
said that his company was glad to get the peo 
ple generally interested in remodeling, not «l- 
together because of the benefit his concern 
would derive directly, but because remodeling 
meant improvement that brought business to all 
classes of trade. There is no reason, he said, 
why the average citizen should insist upon hav- 
ing a 1926 auto while content to live in a 1907 
home. The carpenter contractor, he said, 4s 
well as the manufacturer and dealer must be- 
come a salesman for himself. They will find, 
he said, that if they start rebeautifying on 4 
street, neighbors will follow suit, and rebeatt 
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fying will prove to be contagious. One dealer, 
he said, sold twelve carloads ot shingles in a 
single season, all on old houses. Another dealer 
sold three carloads in a small town, all on old 
houses. 

Mr. Kendall explained that his company uses 
only good shingles. Its shingle mills are under 
their products must meet 
rigid specifications. Poor shingles, he said, 
lead to the use of substitutes. There are all 
sorts of propaganda for substitutes of wood 
that are working against the carpenter und 
contractor. His company, he said, is all for 
wood, showing how beautiful houses can be 
built of wood. At this stage Mr. Kendall held 
up for the inspection of the earpenters and 
contractors, the remodeling booklet published 
by the AMERICAN LUMBERMAN and explained 
that it would be supplied at 50 cents a copy 
for the first and second issues separately, and 


eontract and all of 


¢1 a copy for the combined issue. 

Getting back to the subjeet of Creo-Dipt 
shingles he explained that it is his company’s 
aim to help the dealers and the carpenter con 
tractors make some money, working with the 
carpenter contractor, the dealer, the architect 
and the owner to that end. He explained that 


the Creo-Dipt name is copyrighted, being a 
coined word, and that nobody ean use the name 
on any shingle other than the product of the 
Creo-Dipt Co. (Ine. That company, he said, 
sells the very best shingle that can be made, 
maintains its own chemical laboratory and 
guarantees the uniformity of its product. 

In closing, he urged the carpenter contrac- 
tors to get busy pushing the sales of shingles 
for rebeautifying. The building shortage, he 
said, is largely made up and the time will come 
when new building will be much less urgent 
than at present. There is no reason, however, 
he said, why there should be any slack season 
in the remodeling of old homes, but the carpen 
ter contractors will have to go out and sell for 
themselves. Hach must feel personally responsi 
ble for building Milwaukee over. He then re 
ferred to the competition of the automobiles, 
the vacuum cleaner and the household refriger 
ating plant, declaring that the same aggressive 
publicity and salesmanship should be used in 
promoting the remodeling and rebeautifying of 
old homes. 

When Mr. Kendall had finished, Seeretary 
Springer called upon R. C. Ferge, secretary of 
the local Master Carpenters’ Association. Mr. 

















Ferge thanked the members of the Milwaukee 
Retail Lumbermen’s Club for their entertain- 
ment and assured them that great benefits would 
follow from the getting together of the lumber- 
men and the carpenter contractors. He told of 
an aequaintance of his who didn’t think of 
building a new porch on his own house until 
he and his wife visited a neighbor and saw one 
there. He then asked the carpenters and con- 
tractors why they might not solicit jobs for 
porches. They were good mechanies, he said, 
but poor salesmen. They must go out after 
the business and show a_ willingness to ¢co- 
operate with the lumbermen. 

Mr. Kendall then was ealled upon to explain 
the square pack, which his company uses in 
the bundling of all of its shingles. He said 
the major reason for using the square pack is 
that it makes the coverage of shingles com- 
parable wtih the coverage of other roofings 
which are sold by the square. He then took 
the opportunity to say that the great advantage 
of advertising is that it builds up volume and 
cuts down overhead. He cited a case where 
$25 worth of advertising had brought $12,000 
worth of business. 

The meeting was then adjourned. 


| 
| 
| 
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Conference of Milwaukee retailers and carpenter contractors held in Pfister Hotel, July 22, at which the chief topics discussed were remodel- 
ing and codperation in enlarging the use of wood 





Big Deal Under Way 


Mass., July 27.—Negotiations are 
virtually completed for the purchase of the Con- 
necticut Valley Lumber Co. by the New England 
Power Co. 


30STON, 


interests. The consideration in- 
volved is approximately $10,000,000, The Con- 
necticut Valley Lumber Co. was founded by the 
Van Dyke family, oldtime New England Jum- 
hermen, and now owns 325,000 acres of timber 
lands in northern New Hampshire and Ver- 
mont. The company also has extensive timber 
properties in Quebee and valuable water rights 
on the Connecticut River, the largest stream in 
New England. 

The Connecticut River water rights include 
water storage rights at the head of the river 
and the largest undeveloped water power in 
New England. The water rights controlled by 
the lumber company are capable of develop- 
ment to the extent of at least 100,000 horse- 
power. Announcement is made that after the 
sale is affected an additional $20,000,000 will 
he expended by the New England Power Co. 
Tor the development of these rights. 

The Connecticut Valley Lumber Co. has some 
thing under $2,000,000 in first mortgage 6 per- 
cent bonds outstanding and 50,000 shares of no 
par value stock. James J. Phelan, who has been 
president of the company for the last twenty 
years, is the active head of Hornblower & 
Weeks, the big banking firm with headquarters 
in Boston. The lumber company is largely con- 
trolled by Mr. Phelan, who has associated with 
him EK. S. Webster, Henry Hornblower and 
Charles Stone, representing Hornblower & 
Weeks and Stone & Webster, the latter Boston 
firm internationally known as engineers and 
managers of public service corporations. Mr. 


Phelan is regarded as the dominant interest 
behind the New England Power Co., so that 
the big deal will make no material change in 
the control of the enterprises. 


. 

Now Located in New Quarters 

sosToN, Mass., July 26.—As was briefly 
mentioned in last week’s issue of the AMERICAN 
LUMBERMAN, the Atlantic Lumber Co. has an 
nounced the removal of its executive offices 
from 19 Milk Street to 1 State Street in this 
city, where the company will occupy the entire 
ninth floor. Officials of the company say they 
will be happy to welcome their many friends to 
the new quarters and feel sure that every visitor 
will be particularly interested in the beautiful 
appointments of the directors’ room and ex 
ecutive quarters which are partitioned off with 
selected walnut and equipped with walnut desks 
and furnishings. 

The Atlantic Lumber Co. is producing daily 
225,000 feet at its four mills at Knoxville and 
Duff, Tenn., Coward, S. €., and Sardis, Ga., 
and in its yards at Buffalo, N. Y., carries 15, 
000,000 to 16,000,000 feet of assorted hard- 
woods. At its yards and mills, the company 
carries an average inventory of 35,000,000 feet 
and its timber holdings are sufficient to insure 
present production for many years. That its 
total trade volume closely approximates 100,- 
000,000 feet is indieated by the record of its 
shipments from Jan. 1 to June 30, 1926, which 
shows a total of 49,986,000 feet, SO percent of 
which was hardwoods. That the new quarters 
of the company will be the source of many 
pleasant associations and its well earned success 
may continue is the wish of its host of friends 
in all sections of the country. 


Agree on Code of Ethics 


SALTIMORE, Mpb., July 26.—The several or 
ganizations composed of lumbermen here are 
believed to be closer together on a form of ¢o 
operation and of mutual understanding than 
they have been for a long time, and important 
results are expected to follow agreement upon a 
code of ethics designed to serve as a guiding 
rule of conduct in all matters affecting the 
trade. This code, it is indieated, will define 
what constitutes a retailer and wholesaler, and 
will furnish rules for the.adjustment of differ 
ences, with the result of bringing harmony and 
mutual confidence into the business. An abate 
ment of at least some of the evils that have 
troubled the trade is looked for, with marked 
benefit to all. It is said that committees repre 
senting the Forest Products Association of 
Maryland (Ine.), the new organization of re 
tailers; the Wholesale Lumbermen’s Club, and 
the Baltimore Lumber Sales Club, the most re 
cent of the associations here, have approved the 
code which was drafted for approval, and that 
aflirmative action will be taken by the members 
of the several bodies this week. It is felt that 
the code will provide means of averting disputes 
and of bringing a better tone into the trade. 


THe Gov. LisTeR MEMORIAL TREE will be cut, 
plans of the Chuckanut Drive Improvement Club 
to this effect having been approved by the 
Washington State highway department. The 
tree is dead and is regarded as a menace to 
motorists on the drive. Death was due to smoth- 
ering its roots with a fill from the highway, it 
is believed. The tree, a fir, will be cut a few 
feet from the ground, leaving the memorial 
tablet intaet. 
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Sawmill Output Increased 
ANOLOM J \ H.. July 24 The sawm at 
the Cusende Lumber & Shingie Co. here hus re 
operation after 


Sulned eessition from wetiy 


ties since July During the shutdown exter 
sive repairs have been made to the plant and 


new curring mstalled. whiel wi 


’ 
pe 


incrense the ¢ utnpout 


lecad engine 


Improvement in Forest Fire Situation 
SEATTLE, WV iH July 
much mniprovement in the forest fire situation i 
the Northwest the last 


hours, although it is not vet good 


24 There has beer 
during 


twenty-four 


The most serious fire from the standpoint of 


damage is one near VP 


of the mammoth Klamath Falls sawmill, whiel 


is to be erected as early as possible after the 


railroad 


stage 


development has enched ou certain 


Gives Views on Fir Situation 

SEATTLE, WASH., July 24.—Harry I. Worth, of 
the Worth Lumber Co.. Seattle, in his market 
bulletin calls attention to the fact that during 
the first half of 1926 mills belonging to the 
West Coast Lumbermen’s Association reported 
more fir lumber manufactured and sold than 
during « similar period in any of the three 
He also mentioned the fact that 
sales of his own company were 50 


previous vears, 


percent 





Ell in Lewis County. 1 
the operation of the Vor 


mans Lumber Co., which 
is now under contro 
The damage to greet 


timber was meonsider 
able, but othe damage, 
to logging 
railroad trestles, 5.0000 
HO0 feet of cut logs, rat 
ye over S200 000 


equipment, 


A fire near Eatonville 
for a time menaced the 
Rainier national forest 
However, unless the 
weather should turn e» 
ceptionally unfavorable 


und strong winds pre 
ail, no damage to the 
national forest is «x 


nected, 
The camp at the t« 
River 


Co. near Golden, B. ¢ 


lumobis Lumbe 


is re ported destroved 


Reports fron mye 
kane are that, althoug! 
the forest fire senson is 
less thas hisalt ave 
there have been heave 
osses this venr that 
uny senson since TMi 
m eastern Washingtor 
and northern Tdahe It 
< thought tonight, how 
ever, that all of the 
fires which have conse « large Tougila 
destruction im those re evthe weet 


women Allending 
gions are now unde : ane = sepia 
control exeeqyt the 


(Quartz Creek fire whic 


vldin, wag 





plywood “panels which were variousla treated 


finish oo paint, particularly drow the attention 


the econt lumber and forestry erhibit. fostered 
hu the West Coast Lumber 


fon Forest Fire Association in the auditorium of one 


Trade EKatension Burcau and the Washing 


of the leading 





still is raging lepartmont stores of Seattle, Wash. The photograph shows two sul 
= = . 
i ' ' ; cots fe acneral admiration, the wound ladu and the beautiful arain 
Weparits rom re irae 
- t] , ‘ n the Doualas fi panel which she is holdina 
Da deAre The Sitilsatiost 
there as fairly pood, 


only one fire, that in the holdings of the Greer 
Mountain Timber Co. at Kerry, Or 
of control A large foree is fighting the flames 


hemg out 


and it Is expected momentaril that the fire 
vill he cheeked 
The loss from forest fires in Califo uous soe 


ported to he large 

The weather foreeast for Washington is tor 
continuation of low humidity east of the 
which makes for fire dat 
r, but normal weather 


e 
f that range 


Cuscade Mountiins 


y onditions prevail west 
“ 


To Salvage Burned Over Timber 


KLAMATH | One... July 24 That the 


Weyerhaeuser Timber Co. will put portable 
sawmill into that part of its burned over timbe: 
and salvage what it can in the near future. is 

statement attributed to F. R 


Tacoma, Wash., assistant genera) 


Titeomt at 
manager of 
the Weyerhaeuser concern. Mr. Titeomb saves 
that in his opinion the 
not exeeed five 


Weyerhaenser Joss will 
million feet of pin Ile alse 
added that the installation of this portable saw 


mill would not in anv wav hold up construction 


vreater durmg the first half of 1926 than du 
ing the first half of any one of the three preced 
ng vears and he sums up the situation as fo 
ows: ‘* Volume is satisfactory, but prices and 


profits are not.”’ 


Mr. Worth’s opinion is that the lumber busi 
ness is not different from other industries in 
this respect. and savs that retail lumbermen, 
following a hand 
to-mouth buving poliey, and he quotes Trom an 


just like other retailers, are 


editorial in the July 10 issue of the AMERICAN 
LUMBERMAN, In which attention is called to the 
necessity for using every merchandising ad 
antage in connection with retail merchandising 
of lumber that has proved itself in other lines 
of retail selling, which means attractive display 
of merchandise, continuous advertising, bargain 
sales, special days and other methods whereby 
the retailer of general 


tracted customers to his store. 


merchandise has at 
Quoting Mr. 
Worth again, ‘‘ Each business man must operate 
ut the highest efficiency to meet present condi 
tions and justify his position in the production 
und distribution of his merehandise. 
hased on serviee rendered, * 


Suecess is 


Interesting Tests at Forestry School 


SPOKANE, WaASH., July 24.—Wkxperiments of 
interest to forest fire fighters were conducted 
last year by two seniors in the University of 
Idaho school of forestry, it has been disclosed 
hy the faculty. The purpose of the experiments 
was to determine the time and temperature ne« 
essary first to char and then ignite the materia). 
and to determine the length of time the test mz 
terial would hold the glow of live coal. Ix 
cayed and live wood were used. 

tesults indicated that rotted wood burst int 
flume at a lower temperature than sound wood 
and invariably held the glow longer. Moistur 
content of sound wood and rotted test pieces 
was found to have a decided influence upon the 
results. Temperature and length of time ne 
essary to char and ignite were increased by 
gain in moisture content, it was found, and i: 
most cases the period of glow was greatly short 
ened. In sound wood it was noted that sapwood 
held glow longer than heartwood, moisture con 
tent being equal. 

Brown rots are common in the roots of mar 
conifers, and one of these punky roots, travers 
ing the fire line beneath the soil, may act as 
a fuse to carry the fire across a carefully cleared 
fire lane to debris on the other side, the theses 
of the two seniors pointed out. 


To Erect Pulp and Paper Plant 

OLYMPIA, WASH., July 24.—Tentative plans 
have been announced for the formation of th« 
Olympia Pulp & Paper Co., with a capital stock 
of $750,000, which will be comprised of loca! 
business men. The plant will be located 
Boston Harbor, about nine miles north «6: 
Olympia on Puget Sound. 

The officers proposed, but who have not 
been elected as yet, are: Millard Lemon, of th 
Security Bank & Trust Co., president; James 
Allen, of the Allen Engineering Co., vice presi- 
dent; C. J. Lord, of the Capital National Bank, 
treasurer: J.C. Sams, of the Sams & Peters Cc 
secretary. The trustees will consist of James 
Allen, C. R. Bordeaux, Millard Lemon, C. J 
Lord, J. L. Peters, J. (. Sams, Carlton I. Sears 
and Fred W. Stocking. 


Creating New Business for Shingles 

PORTLAND, OrE., July 24.—Salesmen handling 
asphalt shingles and patent roofing of all kinds 
are working hard here to popularize their goods, 
whereas the red cedar shingle men do very littl 
to create new business. Still contractors will 
argue in favor of the red cedar shingle if their 
advice is sought, and the great’ majority ot 
dwellings here are still being roofed with cedar. 
Attempts are being made to have ordinances 
passed barring the cedar shingle as a fire hazard. 
although very few fires have originated on the 
roofs. Roof fires usually originate in the atti 
and not in the roof itself. At any rate th 
patent roofing men leave no stone unturned t 
push their wares. Here they keep a close watel: 
for roofs needing repairs and whenever one i+ 
found the barrage is laid down good and strong. 


Alaska Spruce for Atlantic Coast 

SEATTLE, WaASH.. July 24.—F. G. Brynoldson. 
manager Northwest Spruce Co., announces that 
his company has chartered the Commercial 
(ruide to load Alaska spruce lumber in Ketel 
kan and Wrangell for the east coast. The ves 
sel is now on her way to Alaska. 

This will be the first time that a shipment 61 
Alaska spruce has moved direct from Alaska t™ 
the east coast, as in the past parcels have heen 
brought into Seattle and assembled here. 

Another ship has been chartered by the sam 
firm for November loading. This marks the 
start of what is expected to be a regular sli 
ping service for Alaskan spruce from the ports 
mentioned above to the east coast. 
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eports of Activities of the Industry 


\laska spruce has met with much favor, par 
ticularly in the New York district, being used 
for building construction, industrial consump 
tion und in several other fields for which it has 
wen found to Le admirably suited. This cargo 
sold to the Pembroke Lumber Sules 
‘o., of New York, a prominent factor in the sale 
if Alaskan spruce in that market. 


as hee | 


Safety Engineers Discuss Problems 

SPOKANE, WASH., July 24.—Industrial satety 
nd education in the prevention of accidents 
eentral theme of 
sions of the Associuted 
Washington which opened 
ron yesterday at the 
A busy 


closed 


us the addresses and discus 
Safety Engineers of 
au two days” conven 
Davenport Tlotel, here. 
day, with morning and afternoon ses 
3i0ns, With a banquet. The Inland kim 
and J. PL. MeGold 


Lumber Co., 


pire Safety Council was hos 
ick, of the McGoldrick 
if the council, presided. 


president 
} 


The keynote of edueational work seemed to 
be sounded by Martin Flyzik, State superviso: 

safety, when he said, **‘ The thing we must 
ilways strive to do is to get our safety message 
wross to the workman. He must apply the 
principles of safety to himself and for his 
fellow worker.’’? John Shaughnessy, also of the 
State department, said that one thing whic 
should receive immediate attention is the de 
nand of hospitals for increased fees tor curing 
for injured workmen. 


‘saaaneannaaam 


To Build Fiber Plant 

Special telegram to AMERICAN LUMBERMAN | 

LONGVIEW, WASH., July 28.—R. A. Long, 
ead of the Long-Bell Lumber Co., announced 
today that a wood pulp and fiber manufaetu 
ing plant costing $2,500,000 is to be installed 
it Longview within a year, construction to begin 
n a few weeks. Waste the 
utilized. 


trom sawmills is 


tO be 


Retailers Inspect Coast Operations 


PORTLAND, Ore., July 24.—Fourteen lumber 
nen from central Kansas and northern Okla- 
wma are visiting among the fir mills. They 


‘came West under the guidance of W. A. Stip 
pich, manager of the Lumber 
Wichita, Kan. 

While there are only fourteen lumbermen in 
the party, they own or operate 160 retail yards, 


Vaughan Co., 





McCoi mich 


Type of cottages being ereeted hy Charles Rh. 


near Quilcene, Wash. 
In rng 


le the trip for a tting 


hetter acquainted 
vith western woods. 

The huge mill of the Pacifie Spruee Corpora 
lon, of Toledo, Ore., whose output is sold by 
the ©, D. Johnson Lumber Co., of Portland, 
Isited The 


was 
Visitors also viewed the plant of 
he Cobbs & Mitchell Co., Valsetz, Ore., and be 
Tore returning will inspect the mill of the Long 

umber Co, at Longview, Wash. They will 
it in three Visiting Grays Harbor mills, 
at Spokane, 


davs 


lay at Seattle and two days 


Iter which they will return to Wichita. The 
members of the party are: Ed SS. Lindas, 
Wie] Kan.; Arthur Neal, Oklahoma City, 
Ykla.; Barney Stewart, Oklahoma City, Okla.; 
Byron Batchelor, Guthrie, Okla.; J. H. Belland, 
‘uthrie, Okla.; Mr. and Mrs. John S. Gibbs, 
Pulsa, Okla.; Mr. and Mrs. W. E. Jett, Wichita, 
Kan.; Mr. and Mrs. H. A. Ortmeyer, Emil 


3rettman, W. A. Stippich, EK. C. Porter, H. N 
Roberts, Wichita; Vern Hays, Blavkwell, Okla., 
ind T. R. Caruthers, Ashland, Kan. 


Much Red Cedar Used in House 
SEATTLE, WASH., July 24. 
secretary-manager Red 
facturers’ Association, 
pulled off an unusual 
feature in connection 
with the monthly meet 
ing of the 
by having Junch served 
in the living room of a 


Joseph R. 


Lumber 


Blunt, 


Cedar Manu- 


association 


under construe 
tion at Montlake and 
Shelby avenues, Seattle, 


nouse 





Southern California Representatives 
SEATTLE, WaAsu., July 24.—The Bookstaver- 
Burns Lumber Co. (Ine.), of Los Angeles, 
Calif., is the new name on the door of the office 
weupied by Roger Jayne. Mr. Jayne explains 


that the McCullough Lumber Co. has withdrawn 
its sales force from the southern California field, 
Burns, who were 


ind Messrs. Bookstaver and 











in Which mueh red cedar 
is being used. It 
the millmen a splendid 
opportunity to see how 





ua: , 
Gave 


PERE RAV 


f 


aN 


their = product looked 
when nailed to place. 
(‘edur was used for sub 


floor, sheathing, inside 


and outside moldings 


and trim, gutter, and in 


practically every ex 





posed position, The 
louse will be sided with 
red cedar and roofed 


with Perfection red 
redar shingles. 

Samuel Andersen is 
the architect and build 
er, and the beauty of 
the building and its construction elicited much 
favorable comment from the 


Pi 7 | e slay 


Inanufseturers 


Builds Modern Camp Cottages 


(QQUILCENE, WASH., July 24. Five rooms and 
bath, with fireplace and all modern conveniences, 
sounds more like a real estate advertisement 
of a city home than a description of a cottage 
in a logging camp. Yet it is just such cottages 
that the Charles R. MeCormick Lumber Co. is 
erecting at its new camp near here. Within a 
stone’s throw of Lake Crocker, this eamp has 
«a loeation which any home-lover might well 
envy. The cottages, though plain in appear 
ance, are well built, and 
while not all of them 
have fire-places, they do 
all have the almost un 
known camp luxury, a 
bath. 

The men’s bunk house 
is likewise equipped 
with an innovation in 
each room, namely a 
steam dryer, which will 
do away with the old 
time practice of the 


men going to another 

building to change from 

their wet clothing at 
the end of the day’s work. The mess hall and 
kitchen are both to be equipped with the latest 
mn appliances. Oil is to be the only fuel used, 
for the cooking as well as for heating through 
out the camp. 

The camp is miles from the end 
if the new logging road which the McCormick 
company is building. The 
Quileene and then two miles south along Quil 


cone Buy. 


Lumber €o., 


about ten 
road passes through 


The tract, which the road and camp 


ure to serve, consists of approximately six hun 


dred million feet of timber, which is to be 
logged off during the next six years to supply 
the Port Ludlow and Port Gamble mills. While 


it is us yet impossible to state the exact fig 
that the cost of the road 
and camp will be very close to a million dollars. 
When finished, it will be one of the best, if not 
the best, in Washington. 


ures, it is estimated 


maniuspae 








turers view Seattle house built largely of thei 


po oduet 


sulesmen for the MeCullough Lumber Co. in 
that territory, have taken the southern 
California accounts and will continue calling on 
their trade as they have in the past. The 
McCullough Lumber Co, retains its business in 
northern California, having headquarters in San 
Francisco, 


over 


Government Timber Sale 

PORTLAND, ORE., July 24.—More than 12,000,- 
000 feet of Government owned timber will be 
sold at auction at the land office in Portland 
Aug. 20. Stands of 8,770,000 feet of yellow 
fir, $85,000 feet of hemlock and 295,000 feet 
of red cedar are in section 11, township 1 south, 
runge 5 east, in northern Clackamas County; 
1,450,000 feet of red fir in section 21, township 
10 south, range 1 east, in northern Linn County, 
and 965,000 feet of red fir in section 7, town- 
ship 8 south, range 6 west, in southwestern 
Polk County. Minimum prices are $2.50 a thou- 
sund feet for the yellow fir, $1.75 for the red 
fir and $1.50 for the cedar and hemlock. Ten 
vears will be granted for removal of timber. 


Says California Pine Business Good 
[Special to AMERICAN LUMBERMAN via Air Mail] 
San Francisco, Cauir., July 26.—‘‘ Business 
is good; better than many of the lumber manu- 
facturers deserve and enough to make 
money if they use sensible merchandising meth 
This is the unqualified statement of 
Burton W. Adams, sales manager of the Fruit 


; , 
fsrowers 


good 
ods.”’ 


Supply Co. in commenting on condi 
tions in the Califernia pine market during the 
last month. 
The Fruit Growers’ company has 650 carloads of 
lumber represented by orders on hand, declared 
Mr. Adams We are shipping fifteen to twenty- 
day, which just about our 
level, We are not soliciting orders 
ut |] which are below the value of the mer- 
chandise we have to sell. The Fruit Growers’ Sup 
ply Co. will do business on a 


five carloads a 


rder file ata 


keeps 


rices 


legitimate, business 
like basis or not at all 

Mlaying the price situation, Mr. Adams con- 
tinued: 
fallen 
some minor 


has not 
have been 


The demand for California 
off during the year. There 
depressions, due mostly to seasonal conditions, but 
the pring ipal This 


pines 


depression has been in price 
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o Hatch . 


Fire is like an ugly bird, constantly 
looking for fire-breeding eggs to hatch 
—eggs of carelessness with matches 
and cigarettes, rubbish and waste, 
faulty construction, and a hundred and 
one other fertile elements of risk. 


Some eggs won't hatch, of course, but 
the only safe plan is to destroy all the 
eggs and thus make sure that no fire 
will be hatched in your plant. 


Lumber Mutual Insurance, through its 
efficient fire prevention service, helps 
you find such eggs and destroy them. 
However, if fire does come, our com- 
panies have the resources and the rep- 
utation which guarantees prompt pay- 
ment of loss. They provide—at cost— 
the best insurance protection that the 
lumberman can buy. 


Write any of these companies for special 
folder “Eggs for Fire to Hatch” which 
will give you further information about 
the fire prevention service and the real 
insurance protection offered by Lumber 
Mutual Policies. 


ASSOCIATED 


LUMBER 
MUTUALS 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 
Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 
Northwestern Mutual Fire Association of 
Seattle, Wash. 

Pennsylvania Lumbermens Mutual Fire 
Insurance Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 





is attributed directly to the unnecessary anxiety 
of some of the manufacturers to see order books 
fill too quickly, regardless of whether they were 
breaking even on their product or paying the dealer 
to buy it. The Fruit Growers’ Supply Co. will not 
accept orders unless the price, 
value of the product, is up to a reasonable figure. 
SABA 
Installing New Equipment 

WHITES, WASH., July 24. 
pressure boilers are being installed at the mill 
of the White Star Lumber Co., which closed 
down early in July and does not expect to re 
sume operations until about the first of August. 


Three new high 


Finds Fir Use Increasing 

SEATTLE, WASH., July 24.—*‘ The East is sold 
on fir,’’? proclaims G. EK. (Fred) Karlen, of the 
Schwager-Karlan Lumber Co., this city, who 
returned yesterday from a six weeks’ visit to 
that section. Mr. Karlen says several promi 
nent lumbermen in New 
of other cities, told 
him that they would 
much prefer to carry 
stocks of that wood; 
that their carpenters 
liked it because of its 
easy working quality, 
and that 


York, and lumbermen 


contractors 





G. E. KARLEN, 
Seattle, Wash. ; 
Finds East Sold on Fir 








had expressed “4 pref- 
erence for that wood. 
Some lumbermen told 
him they would even 
pay a premium for fir. 
One well known lum 


berman said, ‘* Why 
do you want to give 


your lumber away? Your low prices are made 
by yourselves, and your competition is mostly 
among your own ranks. The trade in this see 
tion will pay you a premium for fir when you 
have the courage to ask it.’’ Mr. Karlen gave 
much eredit for this high opinion of fir to the 
educational work and advertising done by the 
West Coast lumbermen. 

He found building in good volume almost 
everywhere he went. IHflis itinerary included 
New York, Chicago, Montreal, and several other 
cities which are buying centers for car mate 
rial, in which his firm specializes. He looks 
for a good business in his line starting early 
this fall. 

He had the pleasure of witnessing the Wash 
ington crews win in the boat races at Pough 
keepsie, and also found time to take in lum 
hermen’s golf tournaments at New York and 
Chicago. He is the only known Seattle member 
of the Lumbermen’s Golf Association of Chi 
Cagzo, 

(Hee eaeaeaeaaaae 


Federal Ruling in Alien Labor Case 


PoRTLAND, Ore., July 24.—That the people 
can not take the Jaw into their own hands and 
deport labor not conforming to their ideas, was 
established in the Federal Court here today 
when the jury in the case of a Japanese against 
a number of residents of Toledo, Ore., returned 
a verdict for $2,500 damages for the plaintiff. 
The defendants, their attorney said, will be 
unable to pay. Among them is the wife of the 
chief of police of Toledo. 

Several other cases of similar nature have 
been filed by other Japanese against the same 


» defendants and they will be tried later unless 


a settlement is reached. 

The Japanese were brought to Toledo by the 
Pacifie Spruce Corporation to work in and about 
its sawmill there and some of the Toledoans 
hegan agitating their deportation. On a certain 
Sunday a massmeeting was held after the gov- 
ernor and other officials had been requested to 
seek to have the Japanese dismissed by the cor- 
poration, and a short time after a mob formed, 


considering the 





took the Japanese in autos and drove them to 
Corvallis. Some of the Japanese were more 
or less maltreated, according to witnesses, 4] 
though testimony on this point differed accord 
ing to the sentiment of the witnesses. 
was for $25,000. 

The defendants set up as their defense that 
they resented the corporation’s action in bring. 
ing in alien labor and that they merely asked 
the Japanese to leave. 

The Japanese displayed no ill feeling toward 
the defendants, and brought suit probably more 
for the purpose of having the defendants taught 
the Jesson that mob rule does not pay. 


The suit 


Turns to Mexican Pines 
[Special to AMERICAN LUMBERMAN via Air Mail} 

San Francisco, Cauir., July 26.—Frederic 
S. Palmer, one of the most prominent lumber 
men of the Pacific coast and at one time owner 
of the Sugar Pine Lumber Co., one of the 
largest mills in the California pine belt, has 
discontinued operations in the California pine 
field and will devote his entire activities t 
Mexican pines. 

This announcement will be made here within 
the next few days when the offices of the Fred 
eric S. Palmer Co. will be closed and business 
entirely discontinued in San Francisco. 

(. C. Stibich, who has been connected with 
Mr. Palmer in San Francisco for several years, 
will not join’ Mr. Palmer in his Mexican enter 
prises, but will join the sales organization of 
the Adams Lumber Co., of which Burton Adams, 
prominent lumberman, is president. Mr. Stibich 
will carry to the Adams organization a record 
to be envied by many lumber salesmen of. the 
United States. His work with the Palme: 
organization, where he was ‘‘the right hand 
mun’? of the institution, has placed him in the 
ranks of the prominent men of the industry al 
though still a young man. 

The Palmer interests have been transferred 
to El Salto, Mexico, where a new organization 
for the distribution of Mexican pines will be 
built up under the personal direction of Mr. 
Palmer. 


Interest in Waste Prevention Contest 


CoLuMBus, On1o., July 26.—M. W. Stark, of 
Columbus, chairman of the committee on waste 
prevention of the National Lumber Manufac 
turers’ Association, reports considerable inter 
est in the forthcoming contest which closes to 
entrants, March 1, 1927. The committee, whic! 
has been headed by Mr. Stark for several years, 
believes that much benefit accrues from the con 
test which is open to all persons familiar wit! 
or employed in the manufacture of lumber and 
other sawmill products, either in the actual 
manufacture or in transporting forest products 
to the mill. The committee requires that new 
and original and practical devices, pieces of 
equipment, invention or conerete methods fo! 
preventing waste, utilizing unavoidable wast 
material, improving the quality of the product, 
or reducing the cost of efficient lumber manu 
facture, designed for use in any logging or saw 
mill operation shall be the subject of the en 
tries. All other devices or inventions will 10! 
he considered. 

The requirements for entry is a clear state 
ment describing the character, purpose, opera 
tion and application of the device, piece ol 
equipment, invention or method together wit] 
illustrations, drawings or photographs wher 
circumstances warrant. No formal method of 
making an entry is provided. Supporting evi 
dence in the form of written opinions of eompé 
tent loggers or manufacturers as to the merits 
of the claims made by the entrant, or the a¢ 
credited results of any experimental trials oF 
actual use of the device is required. ; 

Many of the smaller Jumber manufacturers 


associations affiliated with the National «asso 
ciation are conducting similar contests. ‘Thes 
entrants can also compete in the contest 0! 
ducted by the National association. 

Prizes are the same as last year, viz.: $1,000 
to first; $500 to second: $100 to each ot the 
next three, and $50 to each of the next foul 


making the highest grades in the contest 
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What re Associations Are 
Planning and Doing 


Aug 3—Western Pine Manufacturers’ Association, 
Davenport Hotel, Spokane, Wash. Semiannual. 
Aug. 5—North Carolina Pine Association, Wrightsville 

Beach, N. C. Summer meeting. 

. 5—National Lumber Manufacturers’ Association, 
Winthrop Hotel, Tacoma, Wash, Semiannual meet- 
ing of directors. 

Aug. 5-7—Millwork Institute of California, Hotel San 
Diego, Calif. Triannual institute. 

Aug. 11-12—Carolina Retail Lumber Dealers’ Associa- 
tion, Myrtle Beach, S. C. Summer convention. 

Aug 2-13—Florida Lumber & Millwork Association, 
Tampa, Fla. Quarterly meeting. 

Aug. 14-—-New Hampshire Lumbermen’s Association and 
Maine Lumber Manufacturers’ Association, Hotel 
Ashworth, Hampton Beach, N. H. Joint summer 
meeting. 

Aug. 19—Lumbermen’s Club of Macon, Hotel Dempsey, 
Macon, Ga. Monthly meeting. 

Aug. 24—Roofer Manufacturers’ Club, Ralston Hotel, 
Columbus, Ga, 

Sept. 2-3—North Carolina Forestry Association, More- 
head City, N. C. Annual, 

Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual, 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 


City, Mo. Annual. 
Oct. 7—Empire State Forest Products’ Association, 
Cornell University, Ithaca, N. Y Annual, 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual. 

Oct 25-28—Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 

Oct, 27-30 
Annual 

Jan. 12-13, 1927 tetail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind, An- 
nual 


Pacific Logging Congress, Vancouver, B. C. 


Western Pine Semiannual 


PORTLAND, OrE., July 24.—It was announced 
today that the semiannual meeting of the West- 
ern Pine Manufacturers’ Association, with 
headquarters in Portland, will be held Aug. 3 
in Spokane, Wash., at the Davenport Hotel. At 
that meeting the trade extension committee of 
the National Lumber Manufacturers’ Associa- 
tion will meet with the pine manufacturers and 
outline plans for the coming year. 


Florida Lumber-Millwork Quarterly 
JACKSONVILLE, FLA., July 26.—The complete 
program for the quarterly meeting of the Flo- 
rida Lumber & Millwork Association, to be held 
Aug. 12 and 13 at the Mirasol Hotel, Tampa, 
has been prepared and will be considered at 
the two business sessions, the first on Thursday 
afternoon and the second on Friday morning. 
Among the subjects to be discussed are: 3uild 
with wood advertising campaign; discussion of 
the proposed model lien law; building and loan 
as it affects the retail lumber dealer; cost ae 
counting; millwork problems; insurance; and 
reforestation. The board of directors will 
meet on Thursday morning as will the commit 
tee on millwork problems. A golf tournament 
will be held Thursday morning while a banquet 
followed by entertainment and a Hoo-Hoo con 
catenation will be held the same night. 


PASS LEE EE SZ 


New Hampshire-Maine Meeting 

Mancuester, N. H., July 27.—President 
Owen Johnson, of the New Hampshire Lumber- 
men’s Association, head of the Johnson Lum- 
ber Co,, this city, announced today that the 
next meeting of the organization will be a joint 
gathering with the Maine Lumber Manufactur 
ers’ Association, to be held Aug. 14, at Hotel 
Ashworth, Hampton Beach, N. H. It will be 
the annual summer meeting for both organiza 
tions. Members are being notified to submit 
their stock reports promptly and consolidated 
stock sheets will be distributed, showing stocks 
on hand in Maine and New Hampshire in full 
letaal, 

In his announcement to the news representa- 
ve of the AMERICAN LUMBERMAN, Mr. John 
son said in part: 


Owing to the fact that there has been consider 


able complaint that we do not allow enough time 
or members to get together and talk things over 


at our meetings, we are going to confine our busi- 
ness session to a short period and allow the en- 
tire remainder of the day to this purpose of 
getting acquainted with the members of the Maine 
Lumber Manufacturers’ Association. I hope every- 
one will try to come early and will spend the fore- 
noon getting acquainted. Dinner will be in the 
Hotel Ashworth dining room at 12 o'clock noon 
sharp, standard time. 

Immediately after the business meeting, which 
will certainly close by 3 p. m., there will be a ball 
game between members of the Maine and the New 
Hampshire associations. 


Planning for Logging Congress 

VANCOUVER, B. C., July 24.—Keenest inter- 
est is being shown by members of the British 
Columbia Loggers’ Association in the forth- 
coming seventeenth session of the Pacifie Log- 
ging Congress, to be held in Vancouver this 
year on Oct. 27-30. Archibald Whisnant, Port 
land, Ore., general secretary of the congress, 
visited the city this week to make preliminary 
arrangements for the big meet, which will be 
held at the Northern Pacific depot, an exhibi- 
tion of logging machinery and equipment on 
ambitious scale to be staged at the same time. 
Mr. Whisnant asserts that there will be forest 
men from nearly every nation in the world rep 
resented at the congress. More than a thousand 
delegates are expected to be present. A strong 
local committee of the British Columbia Log 
gers’ Association has in hand plans for the wel- 
come and entertainment of the guests. 


To Hold Nine District Conventions 


In a news letter he is sending out to the 
membership of the Illinois Lumber & Material 
Dealers’ Association, Secretary J. F. Bryan, 
Chicago, announces that during September a 
convention will be held in each of the nine 
association districts into which the State has 
been divided. While the dates and places have 
been decided upon, says Secretary Bryan, there 
is still some work to do in arranging the pro 
grams. The announcement practically in full 
is as follows: 

Below are the dates and places of conventions, 
together with the committees who are to be in 
charge. The chairmen of the various committees 
are requested to secure a place for the meeting 
and arrange for the luncheon and dinner as early 
as possible so that we may be sure of proper 
accommodations. 

It is proposed to make these gatherings worth 
while. State and district officers will attend and 
the secretary and field secretary will be out in 
the field during the entire month. Here is the 
schedule : 


Second district—-Dixon, Wednesday, Sept. 1. 
Committee: Wayne Sehuler, chairman, HH. SS. 


Ilarms, O. 8S. 
Colton, D. S. 

Fourth distriet—-La Salle, Friday, Sept. 3. Com 
mittee: EF. B. Elliott, chairman, Fred M. Faber, 
A. F. Hunter, J. M. Allen, J. F. Seitz, Hamilton 
Maze, L. M. Bayne. 

Fifth district—Champaign, Wednesday, Sept. &. 
Committee: M,. L. Hecker, chairman, W. S. Har 
wood, Fred A. Miller, H. H. Troup, Lou Arter 
burn, Al Walls. 

Sixth district—Springfield, Friday, Sept. 10. 
Committee: John A. Bryden, chairman, DPD. J. 
Mitchell, J. A. Laube, Oscar Ejileson, Henry If. 
Bruce, Henry Nelch. 

Seventh district—-East St. Louis, Tuesday, Sept 
14. Committee: A. C, Gauen, chairman, James 
P. Flannery, John B. Bruso, Louis Buenger, Joseph 
J. Springman, W. F. Weinel. 

Third district Macomb, Friday, Sept. 17. Com 
mittee: Charles O. Foulke, chairman, Charles 
Hanan, John M. Lyon, Walter Haydter, EF. E 
Hinchliff. 

Kighth district 


Hitehner, Hl. L. 


serry. 


Wood, George F. 


Effingham, Tuesday, Sept. 21. 


Committee: F. CC. Wenthe, chairman, Art Risser, 
H. H. Sonnemann, J. T. Ewing, Charles A. Glore. 


Ninth district-—Harrisburg, Friday, Sept. 24 





Fast Delivery 


on Mixed Car Shipments 


Oak and maple flooring, all grades and sizes, 
Tennessee red cedar, at your station the fol- 
lowing morning if you phone or wire your or- 
der before noon. This service is possible with- 
in say 100 miles of Chicago because of the 
wonderful railway facilities which center in this 
city. Over 38 railroads with 109,000 miles of 
track, have their terminal in Chicago, the great- 
est point of merchandise 
distribution in the world 
for distance shipments in 
the least time. 
Quality—Price 

Strictly guaranteed ac- 
cording to Association 
rules, with satisfaction to 
you and your customer or 
money back, and no quib- 
bling. Prices right. Wire 
collect your next order to 
the ‘‘House of Pleasant 
Dealings.’? 





Earl Bartholomew 


E. BARTHOLOMEW Co 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 





4 


-31-26 





bo" Furniture Factories 


or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 


Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are @ 
subscriber. For rates ask for Pamph- 
let No. 49-C. 


LumsBermen’s Crevit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 35 South William St., New York City 











O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 











TIMBER om dey 
ESTIMATORS F.H. Day 
Lemieux Brothers & Co. 


ESTABLISHED 1906 
1028-29 Whit Bank Bldg. 
Phens Man 2479 &- NEW ORLEANS 











HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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National 


Forest Timber 
FOR SALE 


Scaled bid will be received by the 
District Forester, Denver, 
ip to and including September 2, 1926 
for all of the merchantable dead tim 
ber, standing or down, and all the live 


Colorado 


timber marked or designated for cut 
ting by a Forest officer on an area em 
bracing about 20,550 acres within 
Township 1 North, Ranges 5 and 6 
Kast, and Township 1 South, Range 

and 6 East, B. H. M. Spring Creek 
Unit, Black’ Hiills and Harney Na 
tional Forest South Dakota, esti 


B.M. ot 
more or less, and 
cordwood., 


mated to be 62,000,000 teet 
awtimber, log scale, 
in unestimated amount of 
of western yellow pine. No bid of less 
than $3.65 per M feet B.M. for saw 
logs and 25 per cord for cordwood to 
be removed at the option of the pur- 
chaser, will be considered. $5,000 must 
be deposited with each bid submitted, 
to be applied on the pure hase price, re 
funded, or retained in part as liquidated 
accordance with the 
The right to re 
and all bids reserved. Before 
submitted, full information 
the timber, conditions of 
submission of bids should be 
from the Forest Supervisor 
South Dakota 


damages in 
ditions of the ale 
ject any 
bids are 
CoNnccrniny 
sale, and 
obtained 
(uster, 


con 











ARcEALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also: — 

1x4 K. D. B & Better Rough. 

1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list 


Chas. F. Felin & Co., inc. 
Old York Road & Butler St., PHILADELPHIA, Pa. 














| 


Hall, Kellogg & Co. 


Room 1010, 208 So. LaSalle Street, Chicago 
522 Spring Street, - Hot Springs, Ark 
511 Spalding Building, ~- Portland, Ore. 


Foresters to Leading 











Lumber Companies | 
. niseninne | 
(CB. Richard & Co. 


{ 
\ 


29 Broadway, NEW YORK 


Customs Brokers. We 
handle all classes of 
cargo, collect invoices 


Ocean Freight = 2% iount datts. 
Brokers 


for Exports& Imports 


Special department handling export lumber shipments 





Committee tay Durham, chairman, Rolla M 
Treece, A. J. Guerrettaz, George Baggott, Joe Mal- 
lonee 

First district—-Aurora, Tuesday, Sept. 28. Com- 
mittee John Alexander, jr., chairman, Charles 


lL. Sehwartz, H. C. Harbaugh, E. Ss. Todd, A. H 
Holcomb 
Dealers are 


luncheon 


usked to get to the convention city 
The entire afternoon will be 
matters in which all 


lor noon 


levoted to business topics, 


lealers are interested, their daily problems At 
§ o'clock the district association dinner will be 
pulled off with a program of entertainment to 
follow Ladies are invited Mrs. W. W. Tilden, 


president of the Ladies’ Auxiliary will call a 
yomen'’s meeting in each district for the same 
da All dealers and their ladies are invited 
lan to attend your district convention 


North Carolina Forestry Annual 

MoreHEAD City, N. C., July 26.—Aecording 
to announcement made by President Joseph 
Pratt Hyde, the North Carolina Forestry Asso 
will hold its sixteenth 
2 and 3 in this city. 
of importance will be 
tuxation of forest land and more adequate pro 
tection of forests fire. Legislation af 
feeting North Carolina forests will be proposed 


annual meeting 


Two subjects 


eration 
on Sept. 
considered equitable 
from 


for presentation to the North Carolina legis 


PP 
iture 
Pee eaeeeaeaenaae 


Western Retailers’ Secretary Resigns 


WasH., July 24.—Announcement 
made of the resignation of A. L. 
Porter as secretary of the Western Retail Lum 
Association, effective July 31, and 
the appointment of Roy 8S. Brown, formerly 
traffic manager of the association, as Mr. Por 
This announcement reealls 
the fact that twenty-three years ago a few re 
tuil lumbermen operating in the Inland Em 
pire met and laid the groundwork for an or 
yanization which soon 
afterward adopted as 
its nume the Western 
Retail Lumbermen’s 
Association. The lead- 
responsibil 


SPOKANE, 


has heen 


bermen’s 


ter’s successor. 





ership and 





ity of developing the 
new organization into 
A. L. PORTER, 


Wash. ; 
Secretaryship 
Retail Lumber- 
Association 


Spokane, 

Resigns 
Western 

men's 





un association of recog 
nizable strength and 
utility was entrusted at 
that time to Mr. Por 
ter, who, previous to his 
appointment as 
tury-treasurer of the as 
was identified 
with the Musser Lumber Co., of Spokane. Mr. 
Porter soon demonstrated his ability as an or 
yanizer and throughout the twenty-three years 
since the association came into being he has 
capably directed its activities and built up from 
the small nucleus formed in June, 1902, an 
organization that includes «a thousand retailers 
situated in all sections of the ten western 


States, 


secre 











sociution 


Under Mr, Porter’s management as seeretary, 
the organization has aecomplished many needed 
reforms in lumber merchandising and has been 
of immeasurable benefit to the retail lumber in- 
dustry of the West. It was the first 
tion to urge modern merchandising methods 
and largely as a result of the efforts of this 
organization, attractive building material stores 
began taking the place of the old-style lumber 
yard and building ideas and homes complete 
began to be merchandised by the dealers. 

Mr. Porter has felt for some time that the 
affuirs of the Lumbermen’s Inter- 
Insurance Exchange, of which he is manager, 
required all of his time; hence his decision to 
sever his official relations with the Western Re 
tail Lumbermen’s Association. At a meeting 
of officers and directors, Mr. Porter’s resigna 


assoein- 


Western 


tion was accepted and a unanimous vote of 
thanks was tendered him in appreciation of his 
long, faithful and valuable service to the as 
sociation. 

Roy 8S. Brown, the newly appointed secretary 
of the association, has been connected with 
the association as traffic manager 1919, 
previous to that time having been for cighteen 
years connected with the Inland Empire Rail- 
vay System. 

Under the supervision of Mr. Brown, it is the 
hope and the opinion of the directors that the 
issociation shall continue to oceupy its dom 
inunt position as the organized mouthpiece of 
the western building material industry, and 
they hope that a still greater number of re 
tail lumbermen will affiliate themselves with 
the organization and lend their codperation to 
its efforts. 


since 


Large Attendance Expected 

racoMa, WASH., July 24.—A large attend 
ince is expected at the joint meeting of the 
National Lumber Manufacturers’ Association 
ind the West Coast Lumbermen’s Association 
to be held here Aug. 5 at the Winthrop Hotel 
Axel Oxholm, of Washington, D. C., 
chairman of the committee on wood waste utili 
zation of the Department of Commerce, will 
lead a discussion on better and more economical 
methods of manufacture and more complete 
iitilization of lumber. Many of the delegates 
will stay over to attend the annual Northwest 
Lumbermen’s Golf Tournament which will be 
played off Aug. 6 on the course of the Tacoma 
tsolf & Country Club. 


National Wholesalers’ Meetings 

New York, July 26.—Two important meet- 
ings of the National-American Wholesale Lum- 
her Association were held here last week—the 
first on July 19 of the trade extension commit- 
tee and the second on July 20 of the executive 
committee. Wilson Compton, secretary-man- 
ager of the National Lumber Manufacturers’ 
Association, was present on July 19 and out- 
lined the plans his association is making for 
trade extension. The wholesalers have realized 
the necessity for this campaign to regain lum- 
ber’s lost markets and to retain those now held, 
und will codperate with the manufacturers. 
Horace F. Taylor, of Buffalo, N. Y., chairman 
of the wholesalers’ trade extension committee, 
has undertaken the leadership in this work and 
will see that the membership is fully informed 
of the problems facing the industry and in 
which the wholesalers have a vital interest. An 
educational campaign will be followed up by 
intensive work upon the part of the committee, 
and Seeretary W. W. Schupner will meet whole- 
sule groups at the larger centers and every 
effort will be made to enlist the codperation 
of the entire wholesale lumber industry. 

In addition to the above-mentioned campaign, 
the executive committee at its meeting gave con 
sideration to the work of the credit, arbitration 
and transportation bureaus. With respect to 
the arbitration work, it was shown that in the 
cases considered and disposed of since Jan. 1, 
an average of 108 days was required in reach- 
ing 2 decision; that the arbitration committees 
were concluding their work within an average 
of forty-one days per case; that with outstand 
ing satisfaction in the decisions rendered, there 
is every reason to expect a growth in this 
activity. 

The special service of the credit departm: ni 
was emphasized, the advance information it dis 
pensed being of such value that the member- 
ships’ attention will be ealled to the 
of ‘‘eredit tips’’ published on List A last year. 

Instances were mentioned where shippers had 
communieated direet with customers of mem 
and Seeretary Schupner was directed, 
where instances were called to his attention, to 
give them proper attention in the interest of 
the wholesaler. 

Other matters of general interest were con- 
sidered and referred to committees for subse- 
quent action. Those present at the meetings 
were: W. E. Chamberlin, East , 
Mass.; C. A. Goodman, Marinette, Wis.; 
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Dwight 


Hinckley, Cincinnati, Ohio; Franklin D. Jones, 
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~ounsel, Washington, D. C.; A. C. Manbert, 
Toronto, Ont.; Max Myers, Cleveland, Ohio; 
Ww. H. Schuette, Pittsburgh, Pa.; George M. 
stevens, New York City; Horace F. Taylor, 
Buffalo, N. Y.; M. G. Truman, Chicago; F. S. 
nderhill, Philadelphia, Pa.; Ben S. Woodhead, 
Beaumont, Tex.; and Secretary W. W. Schup- 


Southern Pine Inspection Service 

New ORLEANS, La., July 26.—The full text 
f the resolution adopted at the meeting of 
sibseribers of the Southern Pine Association 

1 Memphis, on July 22, and briefly reported in 
the July 24 issue of the AMERICAN LUMBER- 
man, dealing with the question of enlarged in- 
spection service, is as follows: 

WHereAS, At a joint meeting of the manufac- 
tyrers and retail lumber dealers, held in Chicago 
n June &, the question of the maintenance of 
American Lumber Standards was discussed, and 

WHEREAS, It was felt that an enlarged and im- 
proved inspection service should be available 
to the distributers and consumers of lumber, a 
service which would guarantee the grades of lum- 
per purchased ; therefore, be it 
Resolved, That— 

1. The Southern Pine Association should 
maintain inspectors in all centers of population, 
when such demand justifies, as will guarantee 
prompt and efficient inspection. 

2 The Southern Pine Association continue 
to handle claims (or reinspections) as formerly 





a doubt arises in their minds as to the actual 
grade, upon the following basis: 

(a) From subscribing mills: 

Free if complaint is justified, according to the 
rules of the Southern Pine Association. 

At actual cost if complaint is unjustified. 


Berrien County Association 

NILEs, Micu., July 28.—The Berrien County 
Retail Lumber Dealers’ Association held its 
regular meeting here, Tuesday evening, July 
27, at the newly opened Four Flags Hotel. The 
dealers were served in the private dining room 
of the hotel and community singing was inter- 
spersed during the dinner. 

M. S. Rudisill, of the Niles Lumber Co., in 
behalf of the Niles retailers, welcomed the 
members and guests. Mr. Peterson, of the Rose- 
land Lumber & Coal Co., of Roseland, Ind., fa- 
vored the guests with two solos, after which 
the meeting was taken in charge by President 
Peters, of the Berrien County association. There 
were also present from out of the county, deal- 
ers from South Bend, Kalamazoo, Sturgis, and 
Dowagiae. 

Several matters of mutual iftterest were dis- 
cussed, such as cost accounting, credits for ma- 
terial returned, credits, general business condi- 
tions ete. Hubert North and John Krielick, 
president and secretary, respectively, of the 
Kalamazoo association, were present and gave 


The torrid weather of July 21 and 22 did not deter a large number of southern pine manufac- 


turers from attending a meeting in Memphis on those dates, as reported in the July 24 issue of 


AMERICAN LUMBERMAN. ‘Jt was a highly constructive meeting in every particular. Above is 


shown a small group of those in attendance, taken on the sun porch of the Gayoso Hotel. 


When requested by the buyer or seller on the 
basis as heretofore established, as follows: 

(a) Actual expense for shipments from sub 
scribing mills. 

{b) Actual expense plus $15 a day from non- 
Subse ribing mills. 
4. The Southern Pine Association, through 
its enlarged inspection service, will grade ship- 
ments of southern pine for retail lumber 
dealers when originating from mills of non- 
ibscribers, and bought under the standard rules 
Promulgated by the Southern Pine Association 
and the American Lumber Standards, which pro- 
ide for a variation of 5 percent in the judgment 
Of different graders, upon the following basis: 
'a) Actual expense, labor, transportation ete. 
Plus (b) $15 per diem to cover inspectors’ sal- 
aries; plus (c) 50 cents a thousand feet, with 
4 Minimum charge of $5 to cover contributory 
“xpense toward the work which the Southern 
Pine Association is’ doing protecting the public, 
i promoting the welfare of the distributers of 
amner and in promoting southern pine in the 
“est and most appropriate channels possible. 
4. The Southern Pine Arsociation will inspect 
+, demand for consumers, contractors, archi- 

‘Ss, @ngineers, all southern pine upon which 


or 


interesting talks on their association work and 
the advantages of their local central warehouse 
company. 

Interesting talks were given by the members 
and by some of the guests, namely, Will A. 
Cavin, of Sturgis, Mich., president of the Cavin 
Chain Lumber Yards, and Walter Fassnacht, 
president of the Indiana Lumber & Manu- 
facturing Co.; James Taylor, of the same 
company; Clem Smogor, of the Smogor Lum 
ber Co.; Charles Hollowell, of the National Lum- 
ber Co., and Mr. MeDonnell, of the City Lum 
ber Co., all of South Bend, Ind. 

The association will hold its next meeting in 
3enton Harbor. 

(SRR AAZAASR 

THIRTY PERCENT more eggs were marketed 
cooperatively in the United States in 1925 than 
in 1924, it is estimated by the United States 
Department of Agriculture. A number of re- 
cently formed codperative organizations reached 
their full stride as marketing agencies during 
the year and many of the older associations re- 
ceived larger quantities of eggs from their 
members. 





NorthernWoods 








We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
[Js WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, = Lumber Co. 
















Rotary Cut 
Northern 
Members of 
Veneers Stee 





FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spou 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless ‘Brand”’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 9 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block. 





The Cleveland-Cliffs lron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock ,Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 
THE WOODS Contains the best work of “The Lumber- 


man Poet.” jncluding ‘“TODAY,’’ just 
By Douglas Malloch now America’ most widely quoted poem, 
No |umberman’s library is complete without one 

Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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Outdoor Sports Attract Lumbermen 


New Jersey Tournament 


CALDWELL, N. J., July 26.—The July tourna 
ment of the New Jersey Lumbermen’s Golf As 
sociation was held here recently at the Green 
Brook Country (Club, when C. F. Albert was 
the host. There was a big turnout. R. Seidler, 
A. ©. Dutton Lumber Corporation, with 75 net, 
was low man in class A, hurd pressed by Arthur 
Carr, of New York, with a 78. <A. A. Hallock, 
of the Celotex Co., was low ¢lass B, 
with a net of 72, and sogen, of the 
Lackawanna Lumber & Coal Co., was one stroke 
behind him. 


man in 


George 


Saeaeaaaeaaanees 


Portland Lumbermen’s Annual Picnic 

PORTLAND, OrE., July 24.—More than five 
hundred people attended the Portland lumber- 
men’s annual picnic last Wednesday, given at 
the Ruby golf course, eleven miles from here. 
From early morning till nearly midnight things 
were kept humming with all sorts of sport 
events and entertainment. Elmer Xanten, gen 
eral chairman of the committee, and W. J. Kuhl, 
chairman of the refreshment committee, were 
busily engaged in seeing that everybody had a 
good time. 

Mr. Xanten won the first prize in the golf 
tournament; W. J. Kuhl won second; Jim 
Moore, third; Herbert Anderson, fourth; J. E. 
Cool, fifth, and Tom Mills, sixth. In the ladies’ 
tournament Mrs. W. H. Buoy won first, Mrs. 
Mert Tuft, second, and Mrs. C. C. Crow, third. 

The manufacturers’ team, captained by J. FE. 
Cool, defeated the wholesalers’ team, captained 
by Jim Moore, by a wide margin, and the manu- 


CI PITTSBURGA Coo 


Babcock Lumber Co. 


PITTSBURGH, PA. i 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 

N. C. Pine and Yellow Pine 

{ Spruce and Hemlock 

















Eastern Tennessee 
Kentucky and 
Weat Virginia 


i BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank fiag. 
Johnstown, Pa. 





ae 
i 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

Per Day. 
Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA 











facturers’ team also won the indoor baseball 
yume, 

The prize waltz was won by Ray Earls and 
Miss Kerr. The prize for the best Charleston 
went to the Dionne sisters, Dorothy, Katherine 
and Betty, and Dorothy and Katherine 


won the prizes at bridge. 


also 


Pennsylvanians’ Annual Outing 


PHILADELPHIA, Pa., July 28.—Returning to 
Philadelphia Monday noon after enjoying a 
delightful 4-day trip to Canada, everyone of 
the 180 tourists expressed satisfaction with the 
thirty-fifth annual outing of the Pennsylvania 
Lumbermen’s Association. The members, with 
their wives and families, left Philadelphia on 
the evening of July 22 for Canada and visited 
Montreal, Murray Bay and Quebec. One of the 
pleasant features of the trip was a 24-hour ride 
on the steamship Richelieu, the finest boat on 
the St. Lawrence. The weather was ideal and 
not a single mishap was recorded to mar the 
tour, 


Wholesalers Play Golf 


sen Hazard and J. A. Finley scoffed at the 
blazing heat and refused to bow to ‘ ‘General 
Humidity’? at the annual summer outing of 
the Philadelphia Wholesale Lumber Dealers’ 
Association, held at the Manufacturers’ Coun- 
try Club at Oreland, July 22. In fact, both 
lumbermen reveled in the unrelenting rays of 
a midsummer sun and Mr. Hazard, for the first 
time in his career, broke 100 on the links and 
Mr. Finley made 80. Seventeen golfers teed 
off and displayed remarkable ability in the 
face of the abnormal hot weather. The prize 
winners were: First—Ben Hazard, 99-30-69; 
second—J. <A. Finley, 80-7-73;  third—F., 
O’Malley, 96-21-75; fourth—S. P. Bowers, 136- 
40-96. 

In the putting contest, E. F. Magee was the 
vietor with 23 for nine holes, while Mark Fin- 
ley finished second with 24. Fifty enjoyed the 
dinner which followed the golf mateh. 


Golfers Hold Mid-Season Tourney 


St. Louis, Mo., July 28.—G. P. Shehan, of 
the Mosher & Shehan Lumber Co., and L. FE. 
Cornelius, of Cornelius Bros. Lumber Co., tied 
for first place in the mid-season meet of the St. 
Louis Lumbermen’s Golf Association which was 
held Tuesday at the Riverview Country Club. 
The winners were awarded golf balls as prizes. 


(Haase 


Twin City Lumbermen Enjoy Outing 

MINNEAPOLIS, MINN., July 27.—Twin City 
lumbermen with their employees to the number 
of five hundred disported themselves at the 
annual pienic July 22 at the Shakopee picnic 
grounds. All sorts of outdoor games were in 
dulged in during the afternoon, followed by a 
big pienic dinner, and in the evening there was 
dancing. 

There was considerable interest in the trap 
shooting contest. KE. W. Jenson won first place 
with 20 out of 25 birds. A. M. Melone and 
Gust Johnson tied for second with 19, and on 
the shoot-off Mr. Melone broke ten straight 
birds, Mr. Johnson missing one and taking 
third place, while Fletcher Olson with 18 took 
fourth. A ball team made up from lumber 
truck drivers defeated the Hoo-Hoo team, 11 to 
10. HK. K. Yaeger was umpire and T. P. Bonner 
acted as scorekeeper. 

Minneapolis and St. Paul rivalry found vent 
in a boxing match between Kid Berts, the 
Minneapolis entry, and Benny Bohn, St. Paul 
boxer, Tom Bonner, referee, declaring the bout 
a draw. H. C. Sundell and B. C. Bohn out 
classed other entries in pitching horse shoes. 
Fred Thees and EF. Groin were the runners 
up, and D. J. Gaasch and M. Conroy won third 
honors. Winners of first and second places in 
other contests were: 

Sack race—Arthur Peterson, R. H. Anderson. 
Fat men’s race—Edward Okoneski, R. H. Ander 


son. Wheelbarrow relay race—L. Olstrin ay 
George Lindenberg, George Smith and Mily, 
Heiges. Obstacle race—Arthur Peterson, Edway 
Okoneski. One hundred yard dash—George Smit) 
Arthur Peterson. One-legged race—M. E. Wojr 
George Lindenberg. Three-legged race—C,. B, fF 
lund and C. A. Nultz, S. Olson and R. Budgemay 

Winning tug-of-war team-—A. K. McMicken, y 
J. Bakken, Jim Dyke, Arthur Bovey, R. L. Scriye 
I’. E. Erickson, H. Gillespie, R. Lueneberg. 


Canton Dealers in Outing 

CANTON, OHIO, July 26.—Several hundn 
members of the Canton Lumber Dealers’ Ags 
ciation held their annual outing July 24 » 
Waynesburg Park, near Canton. A sports pr 
gram featured the affair. All lumber yards j 
Canton, Alliance and Massillon closed the e 
tire day and all employees were given the d; 
off to enjoy the outing. 


Long Island Dealers Play 


LINDENHURST, L. I., July 26.—The annus 
outing of Long Island dealers took on adde 
significance this year, when more than 250 mem 
bers and guests assembled here last Wednesday 
for a day of fun. Many prominent New Yo 
wholesalers, numerous salesmen and a near per 
fect attendance of association members e 
joyed the big program of sports and a Long 
Island shore dinner, served in the beautify 
Narragansett Inn. 

Winners of the several sports events follow 
Wheelbarrow race, Will Houston; sack rae 
Will Houston; potato race, Leslie Walker; ru 
ning race, Will Houston; specialty race, Ed 
ward Schmidt; bag race, the salesmen’s team 
balloon race, H. Gomersall; shot put, Templk 
Tweedy; mashie pitching contest, Ellis Seaman 
quoits, Frank Cross. <A set of brass quoits di 
nated by the Lumber Mutual Fire Insurance 
Co. was the prize in the last event. 

Following these events, the wholesalers and 
retailers crossed bats in a game that was ulti 
mately won by the retailers, 6 to 2. 


Moonlight Excursion and Dance 

VANCOUVER, B. C., July 24.—Chartering the 
steamer Princess Victoria, the Vaneouver Hor 
Hoo Club this evening carried out with marke 
success its first effort for the season in a moon 
light excursion and dance. About five hundre 
members, their wives and friends joined in th 
outing. The steamer’s broad decks afforded 
ample space for dancing all evening, as thi 
handsome vessel cruised the waters of Burrar¢ 
Inlet, English Bay, Gulf of Georgia and How 
Sound. The trip was extended to Seaside Park 
Howe Sound, where the whole party went ashor 
for half an hour. Dancing in the pavilion was 
variation of the evening, and then the party ¥ 
embarked for the return voyage. A buffet suy 
per was served aboard ship. 


Annual Outing of Spokane Hoo-Hoo 


SPOKANE, WASH., July 24.—Four hundre 
members of the Spokane Hoo-Hoo Club a! 
their families picnicked at Liberty Lak 
Wednesday at the annual outing. The whol 
and retail lumber where ¢B 
ployees belonged to the organization, closed a 
the groups motored to the lake. 

A baseball game between the wholesalers a! 
retailers ended with the retailers victors. The} 
won «a box Mrs. M. Ingram we 
awarded a box of candy when she won the gam 
called ‘‘ pass the buck.’’ A ham was present 
to Mr. and Mrs. Lee Smith, the winners of t 
hutton-sewing contest, and Mrs. L. M. Bull 
won a Pyrex plate by proving herself the chat 
pion nail driver of the group. 

The wholesalers received a box 
they defeated the retailers in a 
Ruth Hudson won the foot race for girls ol ° 
to 11 years old, and Marshall Jones wont 
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and was given a Boy Scout knife. Dave Brown 
won the fat men’s race and Roy Duffy and Ray 
Clifford won the wheelbarrow race. Ray Duffy 
proved himself the champion sprinter of the 
men and was given a handkerchief for winning 
the 50-yard dash. The 3-legged race was won 
by Reed Bement and Ray Duffy. 

‘A pienic dinner was served at 6 o’clock and 
speeches by James Brown and Richard J. 
Stephens followed. 


Log Rollers to Contest 

WASHBURN, WIs., July 27.—Members of the 
fast vanishing craft of river log driving will 
compete here next month for the log rolling 
championship of the world. From Aug. 8 to 
16 the stirring lumbering days of the early 
middle West will be recalled as the score or 
more of the remaining ‘‘old timers’’ attempt to 
maintain positions on slippery logs in Bodin’s 


brownstone bowl near here. About twenty-five 
well known birlers already are entered in the 
forthcoming match here and more entries are 
expected. The West Coast and Canada will be 
represented. 


Third Picnic of Hoo-Hoo Club 

St. Louis, Mo., July 27.—Twelve hundred 
St. Louis lumbermen and their families enjoyed 
the third annual picnic sponsored by the St. 
Louis Hoo-Hoo Club which was held July 24 
at the Oakville Farmers’ Club. C. H. Call, of 
the Call Hardwood Co., Larry Oeth, of the 
Exchange Saw Mills Sales Co., and Frank J. 
More, of the More Lumber Co., directed the 
sports, which included foot races, sawing and 
nailing contests, horse-shoe pitching, shot-put- 
ting ete. 

In the evening the crowd adjourned to a large 
dance hall where musi¢ was provided by a snap- 
py orchestra. 


Varied Club Activities 


Organize Lumber Sales Club 

S$ALTIMORE, Mp., July 27.—The latest of the 
organizations formed to advance the interests 
of one or another of the groups of lumbermen 
here is the Baltimore Lumber Sales Club (Inc.), 
which has just got under way and is now func- 
tioning. The club is headed by John R. 
Stephenson, who represents the Southern Pine 
Sales Corporation in this territory, as president, 


with A. B. Church, vice president, and Arthur 
V. Charshee, secretary and treasurer. ‘The 
board of directors includes besides the three 


mentioned, W. J. Appel, J. 8. 
Taylor and J. F. Holmes. 


Helfrich, John 


Activities of Wisconsin Clubs 
MILWAUKEE, WIs., Ju!y 26. 
regular meeting were oi 
of the district 


A pienie and a 
the schedule for two 
lumbermen’s clubs in Wisconsin 
last week. The picnic was the annual event of 
the Wolf River Lumbermen’s Club and it was 
held at the summer home of Anton Kuckuk on 


Shawano Lake on Wednesday, July 21. The 
feature of the sports program was the ball 


game in the afternoon. <A 
was held in the morning. 
The cement business came in for considerable 
liscussion at the meeting of the West Wiscon 
sin Lumbermen’s Club at Eau Claire on Thurs 
day, July 22. The business meeting was held 
following a luncheon. 


golf tournament 


Macon ‘Club Plans Work 


Macon, Ga., July 26.—The Lumbermen’s 
Club, at its meeting here Thursday night, 


adopted a constitution and by-laws and author 
wed H. L. MackKwen, president, to name the 
necessary committees to carry on the work of 
the organization. A board of 
cluding President H. L. 


directors, in 
Mackwen, Vice Presi 


dent J. W. MeCook, Secretary N.S. Fritts, and 
0. P, Willingham, jr., Eb. B. Smith, fk. W. Smith 
nd G. IF. MeKnight, was selected. 


The members decided that in lieu of an elab 

rate program of entertainment at 
will be a talk by one, consid 
red an authority, on some subject of vital im 
Ortancee to the members of the organization. 
the next meeting will be held Aug. 19 at the 
Hotel Dempsey. 


each meet 


ng, there some 


Hco-Hoo Club’s Seventieth Luncheon 
SEATTLE, WaASH., July 24.—The_ seventieth 
Incheon of the Hoo-Hoo Club of Seattle took 

ce at the Olympic Hotel July 22 with exactly 
seventy members in attendance. The male quar 
‘et, composed of Alvin Schwager, Elmer Vogue, 
Friend Dickinson ‘and Tom Greenlees, snappils 
iterpreted the good old Hoo-Hoo and 
‘on much John J. Stark, Alvin 
ftunning held lucky num 
drew luncheons. Out of town 
isitors were Harl J. Searl, president Northern 
“edar Co., Spokane, Wash.; H. O. Camp, of Pe 


songs 
applause, 
Schwager and Capt. 


rs and Tree 


Kil, Wash., and Paul Billings, sales manager 
Buchanan Lumber Co., Olympia, Wash. 

sill Feeley, of the Babeock-Angel lumber or- 
ganization, conducted the meeting with great 
success, as it was his duty to prepare the pro- 
gram. 


Club Elects Indian Honorary Member 

SPOKANE, WASH., July 24.—Paul G. Wapato, 
full-blood Indian and member of the Chronicle 
editorial staff during the week of the Indian 
Congress, was elected to honorary membership 
in the Spokane Hoo-Hoo Club. Mr. Wapato 
spoke to the members of the club at the weekly 
luncheon at the Davenport Hotel, held in eon- 
junction with the Washington Association of 
Safety Engineers, in session here. He told of 
the ambitions of the Indians and the aims of 
the Indian Congress. 

Nomination of officers for the Hoo-Hoo club 
was announced by the nominating committee, 
composed of J. M. Brown, O. F. Noth and R. L. 
jayne, the report virtually meaning election. 
The officers named are: L. G. Carr, president; 
Kk. Lee Smith, vice president; David E. Brown, 
treasurer; A. W. Morris, secretary; member of 
the executive committee, for the manufacturers, 
Harold L. Baird; for the wholesalers, E. D. 
Hamacher; retailers, Edward L. Rowles; at 
large, F. N. McCarthy and Grover Metealfe. 
Roy L. Myers, retiring secretary, was nominated 
for Vicegerent Snark. The election will be held 
Friday, Aug. 6. 


Private Reforestation on Large Scale 


The definite progress being made in private 
reforestation is excellently illustrated in’ a 
booklet published by the Long-Bell Lumber Co. 
of Kansas City, Mo., outlining and deseribing 
its methods of land and forest management. 
Copies of this booklet already have been sent 
to about 10,000 lumber dealers and to members 
of the Long-Bell organization. 
the hooklet was a letter by M. B. 
dent of the Long-Bell which 
Mr. Nelson said: ‘Reforestation is not a 
problem to be solved) in 


Accompanying 
Nelson, presi 
Lumber Co. in 


nor in several 
There are so many angles to it and so 
many tactors involved that the solution, requires 
time, plus 


a day 


veurs, 


a whole-hearted coéperation of our 
vovernment, the publie and the lumber indus 
try—time, plus clear thinking on the part of 
every man, woman and child in our country.’’ 
The booklet is entitled ‘¢ 
Korest ry ed 


Long-Bell Practices 
and comprises twenty-four pages and 
cover, In it are a foreword by R. A. Long, 
chairman of the board of directors of the Long 
Bell Lumber entitled ‘* Forestry and the 
Lumberman’’; ‘*a description of forestry activ 
the Long-Bell Lumber Co.’? by J. B. 
Woods, forester; and a final statement entitled 
‘*A Glimpse of the Future’’ by M. B. Nelson. 
The booklet is printed and con 
tsins numerous illustrations showing the 
acter of the company’s forestry work. 
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Selecting the Best Floor | 


Bruce Oak Flooring will suit every 
requirement, with- 

in a price range to 
fit any purse. As 
a nationally adver- 
tised flooring, it is 
known to the 

public. 











This mail enclosure, 
with space for your 
imprint, suggests var- 
ious treatments of dif- 
ferent rooms. How 
/ many can you use? 
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| Mixed Car Shipments 
(| Order Bruce Oak Flooring with Southern 
Hardwood Products and Arkansas Shortleaf 
Pire Write for delivered price book. 
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E. L. BRUCE CO., Memphis 


Lareest Makers of Oak Flooring in the World 











Hardwoods 
Plain and Quartered 


OAK U-~-‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 





The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 














Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “Pickwood,”’ St. Louis 
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Flooring With Merits 
That Brings Sales 





Dixie Oak Flooring is a well- 
manufactured flooring—a flooring 
with a reputation for uniformity 
of quality and good value. It has 
friends all over this country. If 
you value quality and good manu- 
facture in selling flooring, you will 
like Dixie Oak Flooring. Write 
for samples and prices. 

See us also on your needs 
in Oak, Gum, Ash, Elm, Cot- 
tonwood and Cypress lum- 
ber. Produced from finest 


Delta stumpage. Big value 
in every foot. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 




















Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





S: Bas 
Roxboro, Atk. We Solicit 
" JArk. 
Mauldin, Ark. Your Patronage 














FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 














CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 
Warren Ross Lumber Co. 


JAMESTOWN, N. Y. 








Buying. for 


(Concluded from Page 53) 
selects, $145; No. 1, $90. Ash, $90 and $50. 
Cottonwood, $55 and $58. Basswood, $80 and 
$90. Chestnut, $90 and $50. 

M. C. Walts, who has been with the timber 
department of the Mengel Co. plant at Hickman, 
Ky., has been named general superintendent to 
fill the vacancy caused by the recent death of 
W. C. Vance. Walter Jones, Mengel Co., re- 
ported that the Hickman (Ky.) mill was down 
for two weeks for repairs. All other mills 
running. 

J. G. Brown, of W. P. Brown & Sons Lumber 
Co., Louisville, is back after a trip.to the mills 
ut Zama, Miss., and Brassfield, Ark. 

Norman Willis, of the Chess & Wymond Co., 
is on a trip to the Pittsburgh, Buffalo, Phila- 
delphia and New York districts. 

R. R. May, May Hardwood Co., Louisville, 
left last night for a few days in the Detroit, 
Cleveland and Chicago territory. 

The Wood Mosaie Co., Louisville, has recent- 
ly enlarged its hardwood flooring capacity at 
the New Albany (Ind.) hardwood mills, and 
has remodeled its Louisville offices. The Jack- 
son (Tenn.) plant is down for two weeks for 
repairs, 


Box Demand Is Brisk 


MERRILL, WIs., July 27.—The box industry is 
experiencing one of its best seasons. It is be- 
lieved that the rest of the year will be active. 
The general lumber business is fairly satisfac- 
tory, and the tendency of larger manufacturers 
is to hold to present prices and to tide over 
with the present fair amount of orders until 
more satisfactory demand develops. Millmen 
are confident that with decreased production, 
prices can not weaken materially, and that con- 
sumers will gradually increase their demands 
when they realize that present prices will con- 
tinue stable. 

Market in Better Condition 

Macon, Ga., July 27.—The hardwood market 
this week in the Southeast was in better condi- 
tion than it has been in months. Sap gum con- 
tinued to be in great demand, and one of the 
biggest mills in the Southeast reported Monday 
that it was oversold on No. 1 common and FAS. 
It appears to be the general opinion of manu- 
facturers here that everything will follow sap 
gum. Mills are operating to capacity, and 
stocks are moving out now fully as fast as pro- 
duced, and in some instances faster. Orders for 
trim continue to pour in. The movement to the 
Kast of trim, and of gum and other woods, has 
been heavy, and manufacturers appear to feel 
that it will continue so for some time. 


Gum Moving in Good Volume 

WARREN, ArK., July 26.—Demand for hard- 
woods has been about the same as last week, 
in that gum, both red and sap, is moving in 
good volume, while oak items remain quiet. 
Ifowever all items are moving. Gum prices are 
slightly higher. Gum and oak interior trim 
are moving easily at attractive prices. Oak 
flooring is in demand, but sales are not heavy 
enough to warrant any advances in prices. Pro- 
duction this week in this vicinity was normal, 
considering that some mills are on a 55-hour 
week. Mill stocks are getting broken, and 
dry stock is scarce. Shipments are about in 
line with production, which is slightly higher. 
Labor is plentiful. 


Furniture Plants Buy Gum Mostly 

MILWAUKEE, WIs., July 26.—Gum continues 
to be a strong competitor of the northern woods 
in the furniture market here. Factories are 
using mostly southern gum. Higher grades of 
bireh continue to be absorbed, however, for 
some classes of work, and walnut is also in de- 
mand. Interior decorators are good users of 
birch and walnut, and trim factories are active. 
They purchase stocks on a conservative basis 
according to specification and orders received. 


—_——.._..., 


Fall Needs 


All manufacturers of furniture are receiving 
some fair to good orders by mail to complete 
stocks, and they expect improved business when 
the summer exhibits are over and the orders 
for the new season start to come. Their busi- 
ness has increased materially compared with this 
spring, when they were forced to carry large 
stocks of completed goods. These are being 
worked off now and a good share should be sold 
before the next buying season. 


. - 
Helping Women Plan Their Homes 
(Continued from front page) 

the ‘‘lady of the house,’’ setting forth her im- 
pressions of the home. Usually, too, she makes 
some favorable comment on the assistance that 
she received in planning it. One of these little 
stories, which usually are very interesting, is 
run each week along with one of the pictures 
referred to, as the leading feature of the news- 
paper’s building page. On the same page the 
Lyon company carries a display advertisement, 
in which some reference usually is made to 
the home pictured that week. 

‘“We have for a long time realized,’’ said 
M. R. Allen, of the Lyon company, in a state- 
ment to the AMERICAN LUMBERMAN, ‘‘ that when 
the ‘woman in the case’ comes to our plan 
room, we usually are able to draw for her a 
plan that will receive the O. K. of her family; 
whereas if she tells her husband, and he in 
turn tells the contractor, who tells our plan 
man what she wants in her house, she sometimes 
is unable to recognize in the plan that is drawn 
the ideal home that she had in mind. She is 
given to understand that some of her pet ideas 
are impracticable and can not be incorporated. 
Consequently she feels very much disappointed, 
and many times the project is delayed, or even 
abandoned. 

‘“Therefore we try to explain this to the 
contractor and to the husband when they drop 
into our office. If we can get these women to 
come in with their clippings, plans from maga- 
zines, and other ideas that they have accumu- 
lated, we can very soon begin to develop a 
plan for a home such as the customer wants, 
and with suggestions from our own experience, 
make it practical and complete. Once the 
plan is drawn up and specifications written 
to fit the wants of a particular family, the 
chances are excellent that the home will be 
built. 

Another excellent thing about this special 
service for women, as pointed out by Mr. 
Allen, is that if the women are pleased, as 
they usually are, they pass along to their friends 
and members of their clubs, expressions of ap- 
preciation for the assistance they have received, 
and in that way others are influenced to come 
to the company’s plan department for similar 
helpful service. 


TIMBER LAND SALES 


HARLAN, Ky., July 27.—In the Big Black Moun- 
tain section, several miles from here, the Black 
Mountain Lumber Co. has purchased 500 acres otf 
hardwood timber lands located a few miles from 
Baxter. Announcement is made that development 
will not begin before next year. Mitchell & Mason, 
of Nolansburg, Ky., closed a deal on several hun 
dred acres of hardwood timber lands lying on the 
“flats” of the Cumberland Mountains a few miles 
from Lynch on Poor Fork. Development will be 
gin at once, two mills being installed. Drake & 
Martin, of Martin’s Fork, purchased a tract in the 
upper Cumberland section and will develop at once. 


HINDMAN, Ky., July 26.—Several hardwood tim- 
ber deals in Knott County indicate activity in this 
section. Several new mills are to be installed, it 
is reported. Near Sassafras on the Perry County 
border, Sturgill & Francis closed a deal on sev- 
eral hundred acres of oak and poplar, and will cut 
the oak into staves while the poplar will be cut 
into ship products. Kelley & Smith closed a deal 
on the Stacy timber tract on Stacy’s Branch and 
will install three mills at once, At Kodak the 
Kodak Lumber Co., a new concern, has purchased 
a good sized boundary and will put in mills at 
once. The product will be hauled to Vicco, KY. 
for shipment over the Louisville & Nashville. At 
Ball's Fork, just out from Duane, the Duane Lum- 
ber Co. purchased several hundred acres and will 
start cutting soon. 
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THE LUMBERMAN POET 











Falling Leaves 


Life seems to me like drifting leaves: 
Each night one flutters from the tree, 
Each night the world of time receives 
A day that now has ceased to be— 
Yet not quite ceased: upon the ground 
Our yesterdays lie all around. 


As one a woodland path may tread, 
Even though time has used him ill, 

And, in the leaves that now are dead, 
Find memories of summer still, 

So one may walk his autumn ways 

Among the leaves of other days. 


And sometimes I have thought the brown 
Of autumn leaves was quite as fair 
As was the brighter, gayer gown 
The laughing summer has to wear. 
A gentle beauty seems to dwell 
In autumn paths, and age as well. 


I know no present year contains 
A day as beautiful to me 
As many a day that now remains 
Only a gentle memory. 
The sweetest joy that man receives 
He finds among life’s autumn leaves. 


We See b’ the Papers 

The surest way to make money in wheat is 
to start a wafile shop. 

We seem to be as popular in Europe as any- 
body: else who lends money. 

Building a waterway seems to be a good deal 
like locating a county seat. 

We assume that Mr. Borah 
for President on dry batteries. 


intends to run 


Rogers Hornsby has only one good eye just 
now, but he has it on the pennant. 

We wish we could borrow money at what 
Europe calls a ruinous rate of interest. 
several of our friends that we 
not to suicide on account of the 


There are 
would advise 


heat. 
Now they say that Barbara Freitchie never 
did it, but we are convinced she would have 


if she had. 

We had a spell of hot weather in the office, 
but you can’t print it when that is the way 
they spell it. 

We used to hear a lot about the self-made 
man. But he never was the artist that the 
self-made woman is. 

An Italian prince jumped into a river and 
rescued an actress. Some day he may wish he 
had thrown her back. 

Lon Chaney helps his wife wash the dishes 
every night. A man isn’t able to be very much 
of a monster in his own home. 

An ice-making machine is being installed at 
the White House. It is realized that Mr. Cool- 
idge will not always be President. 

We eat $75,000,000 worth of candy every 
year, and it would be more than that if hus- 
bands had a little better memories. 

Flo Ziegfeld is going to have girls with 
nothing but brunette complexions in his next 
show. That is, practically nothing. 


Tourists have found that there are over a 
thousand islands in the Thousand Islands. But 
the hotel men didn’t provide the islands. 

If you want to know what greatness really 
amounts to, just recollect how many people 
call them Senator Cummings and Irving Cobb. 

Detroit barbers are going to raise the price 
of a haireut to 75 cents, but you ean still get 
a close shave on Jefferson Avenue for nothing. 

They have dug up a lot of interesting facts 
in the city of Kirathsepher, and a good grand 


jury in almost any other city could do the 
same thing. 


We read that the Muskegon Christian En- 
deavor Union is going to have a picnic, and, 
when you are planning on holding a pienie, 
endeavor is just the right word. 


Density 
‘*What seems to be the trouble with that 
railroad, anyway?’’ 

‘‘Not enough density in the traffic 


much density ‘in. the management. ’? 


and too 


Between Trains 

BURLINGTON, WIs.—We left Chicago at 10 
o’clock so as to be here in time for dinner, and 
so we arrived in time for lunch. It reminded 
us of the time that Kenneth Roberts sent this 
department a post card from Siberia, and 
mailed it in October so we would be sure to 
get it by Christmas, and we received it on 
Thanksgiving Day. We just don’t realize yet 
what good roads we have in this country, in 
Wisconsin wherever there is need of roads, and 
in Illinois wherever there is need of votes. 

The Murphy Products Co. manufactures 
feeds, and then once a year calls its salesmen 
in and has a feed itself. It is not a bad idea. 
It might be a good thing for some of our 
lumber salesmen to build a home of their own, 
and then they would know what it is all about. 

This was our second visit with the Murphys. 
‘Mr. Murphy has made a great success, hasn’t 
he?’’? we remarked to a native. ‘‘Yes,’’ said 
the native, ‘‘but—’’ Then we knew that Bur- 
lington was a regular American town. 


Big Cepar LAKE, Wis.—You remember J. B. 
Laun, who always comes to the Wisconsin meet- 
ing? That is, every year but this year, when 
he was abroad. He has been coming to meet- 
ings of the Wisconsin retail lumbermen for well 
over thirty years, and yet there are a lot of us 
who didn’t know that the Laun brothers own 
a couple of furniture factories, and have ware- 
houses in New York, Los Angeles, San Fran- 
cisco and other places, and sell tables pretty 
much all over the United States, library tables 
and occasional tables et cetera and so on. They 
had a rip-snorting sales convention here this 
week, and we were mighty glad they invited 
us up. 


A Spinal Difficulty 
STRANGER (at drug store news-stand)—I 
want to get your local paper for a week back. 
CLERK—AII right, but I am afraid it won’t 
do you any good; our local paper has a weak 
back itself. 


He Wouldn’t Join 
He wouldn’t join. He says, says he, 
‘¢What does the darned thing do for me?’? 
Well, not so much, for the man is right, 
No, not as much as it really might. 
But it’s making men in the trade more fair, 
Making it easier here and there 
To buy and sell—yes, it helps a lot, 
Whether he’s lending a hand or not. 


‘* Well, no one else,’’ he says, says he, 

‘*Ts going to run my place for me.’’ 

But it’s teaching kindness, not making rules; 
Its happy meetings are business schools 
Where men are learning not Jaw and code 
But the higher purpose, the straighter road; 
And the only rule that they need obey 

Is to treat the rest in a better way. 


‘¢ And some of them fellows, ain’t made,’’ said 
he, 

‘*Not anywhere near as much as me.’’ 

But I wonder now? When the daylight ends 


They count their money and count their friends, 


And one of the fellows they’re glad to meet 
Is the other fellow across the street. 
When you figure up, just remember, boss, 
A friend’s a profit, a foe a loss. 





GOODFELLOW 


LUMBER COMPANY'S 






LUMBER 


ALWAYS ON 
TIME 


Now is the Time to Get 


asmall L.C. L. shipment of 


Oak or Maple 
Flooring 


— Or a mixed carload of lumber, 
hardwood flooring, Cardinal Board, 
Celotex, White Rock plaster wall 
board, Twin- Stain shingles, coal 
chutes, steel sash and nails. 

Write or wire your needs to 


our Wholesale Department. 
Quick Delivery everywhere. 


Goodfellow 


Lumber Company 
Ours is the Trade that 
Service Made 
Natural Bridge at Goodfellow 
CAbany 6407 ST. LOUIS, MO. Cabany 6407 




















of. SERVICE 


Pine - Fir - Spruce 


Hemlock - Cedar 


Nearly half a century 
in the manufacture and 


distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


The Prendergast Company 
Western Office Home Office 
Northwestern Bank Bid. MARION 
PORTLAND, ORE. OH10 








Cummer Gypress Co. 








Mills: Jacksonville and Sumner, Fla. 


LUMBE R 
Cypres 


J 
SS Rough and Dressed 


sein and Lath 











| Sales Office, 300 Madison Ave., New York City 








Yellow Pine 


Timbers, Lumber 
wath and Shingles 


For our high grade dressed stock— 
“* Ask the Wholesaler ”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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Houses and apartments 
in which closets are lined 
with Brown's Supercedar 
are easier to sell or rent. 


Because a woman 
always makes the final de- 
cision and where she finds 
Brown's Supercedar she 
makes her decision 
quickly. 

Ask for samples, prices 

and special circular. 

Some desirable exclu- 
sive territory still open. 
Write us if interested. 


ROW, 
OC BRON & © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 











HUDSON | 


OAK FLOORING 
































UDSON Oak Flooring is so good 
that last year it outgrew the new 
factory we built in 1922 and we found 
it necessary to double our capacity. A 
sales growth such as this could come 


only to a product of outstanding merit. 


Write for free samples. 


Hudson Hardwood 
Flooring Company 


Sales Offices, MEMPHIS, TENN. 
Plants at 


MEMPHIS, TENN. VICKSBURG, MISS. 








—— 





| BUSINESS CHANGES, INCORPORATIONS, 





ETC. 





Business Changes 


ALABAMA tirmingham- Laumer Lumber Co. chang- 
ng name to Laumer-Griffith Lumber Co 

CALIFORNIA lang Beach —-Baker-Hickman Co 
merged with Pacifie Door & Sash Co., of Los Angeles 

Fresno Suger Vine Lumber Co. has changed its ad 
dress to Pinedale, Fresno County, Calif., and hereafter 
il correspondence should be so addressed, 

Torrance -A,. J. Huynes, of the Haynes Lumber Co., 
purchased the interest of E. E, Lehman in that concern 

IDAHO Priest River IP. E. Sprint has 
the logging equipment of H. H. Tuttle. 

ILLINOIS Colfax--Farmers’ Coéjperative Grain Co 
sold stock of lumber, fencing und building materials to 
W. dD. Alexander & Co., who will combine the purchase 
with their own yards here 


purchased 


Iamont Lemont Lumber Co. sold to I. N. R. Beatty 
Lumber Co 
Ia hoy Cornish Lumber Co., 


which has maintained 
two yards here, will close No. 2 yard Aug. C. A. 
Pierce, who has been manager of that yard, will be 
assistant to Manager Frank E. Jones at the main yard. 


Peoria--Henry Hoklas & Son sold to Central City 
Ihox Co 
MARYLAND Jaltimore Canton Box Co. merged 


with William Suchting & Sons. 

MASSACHUSETTS Boston--St. Croix Paper Co. has 
merged its lumber department into the newly organized 
St. Croix Lumber Co., of which Charles M. Ready is 
secretary; office 244 Washington St. 

MICHIGAN, Owosso Field Body 
ceeded by Grand Rapids Body Co 
Rapids. 

NEBRASKA, 
Co. succeeded by 
ussociates, 

Omaha Micklin Lumber & 
name to Micklin Lumber Co. 

NEW YORK. Mineola--Mosler-Banks Lumber Co. suc- 
ceeded by Banks Lumber Co 

OHO Hamilton-—Cullen & Vaughn Co., retailer of 
lumber, millwork and building materials, will hereafter 
be known as Horn & Kraus Lumber Co.; personnel re 


Corporation sue- 
, headquarters Grand 


Helvey 
Ralph 


Hlelvey Lumber & 
Howell, B. W. 


Hardware 
MeLucas and 


Wrecking Co. changing 


mains unchanged 

Lima -Moulton Lumber Co. succeeded by Peter Kuntz 
Lumber Co 

OREGON, Portland Sayre & Seanlon, changing ad 
dress from 1319 Yeon Bldg., Portland, to P. O 50x 


S24, Vancouver, Wash.: 
TEXAS. Houston 
retail yard to A. E 
WASHINGTON Auburn Lee East has purchased the 
sawmill equipment of Hl. P. Eley. 
Carson John A. Collier has purchased the sawmill 
K 


office being moved to that city 


Lynch Davidson & Co. (Ine.) sold 
Kerr. 


and logging equipment of J. Miller. 

Glenwood Paul Nelson and Otto Olson have pur- 
Chased the shingle mill of CC. BE. Olson 

Kelso und Woodland—Mahoney Lumber Co. sold to 


Copeland Lumber Co 
Olympia -Albert G. 
ment of Joseph Johns, 
tuinier George Martin has 
equipment of C. W. Leats 
Seattle-—Daval & Thompson have moved their wooden 
Ware manufacturing plant from this city to Olalla. 
WISCONSIN La Crosse——La Crosse Lumber & Supply 
Co. has been sold to Jake Lampert Yards of St. Paul, 
Minn., and will be operated in the future under name 
of the Lieder-Lampert Lumber Co 


Incorporations 
ALABAMA Fayette 
ing capital to S90,000 
Mobile Meltnnis Lumber Co., 
$5,000; will open about Sept, 1 
ARKANSAS Little Roek 
corporated: capital, $1,008 
CALIFORNIA los Angeles 
corporated: capital, S10,.000: 711 


Wilson purchased logging equip- 


purchased the logging 


Southern Lumber Co. increas 


incorporated; capital, 


Wynne Lumber Co., in 


Colton Lumber Co., in 
Washington Bldg 


los Angeles Bookstaver-Burns Lumber Co incor 
porated 
San Bernardino —-Fred A, Chapin Lumber Co., ineor 


porated 

CONNECTICUT, New Haven 
Co., incorporated; capital, $50,000 

DELAWARE Milford-—I, D. 
eapital to $250,000, 

GEORGIA Hapeville’ Evans-Inman Lumber Co., in 
corporated: capital, $200,000; sawmill 

Savannah Southeastern Mfg. Co., incorporated; ecapi- 
tal, S20U,000; cuskets 

ILLINOIS. Chiengo—F. B. Sanders Lumber Co., in 
corporated; capital, $20,000; wholesale and commission; 
20 S. LaSalle St. 

Chicago Star Wood 
from &6,800 to $12,000, 

IAUISIANA. Willetts 
incorporated, 

MASSACHUSETTS Boston--Swain & DLoggs Co., re 
incorporated; capital, $100,000; wholesale 

MISSISSIPPI Jackson — Parsons 
Co incorporated; capital, $10,000 


Jackson Pickle & Ramsey, incorporated; 
$10,000 


Monticello 
tal, S1O0.000 

NEW YORK New York, Manhattan 
ton, incorporated; capital, 
120 Broadway. 

NORTEL CAROLINA telhaven 
incorporated: capital, $100,000. 

OHO Akron Wood 


Connecticut Cabinet 


Short Co., increasing 


Turning Co. increasing capital 


Willetts Wood Products Co., 


Lumber & Supply 
eapital, 
Monticello Veneer Co., incorporated; capi 


Ilarvey & Bux 
1000 shares, no par value; 


telhaven Stave Co., 


Portage 


Products Co., ineor- 
porated; capital, $10,000; to manufacture’ furniture, 
ecubinets, store and = office fixtures and other wood 


products 
Cincinnati--Ohio Floor Co., incorporated:  eapital, 
$10,040; to deal in and lay wooden floors of all kinds. 


pened 


Mason--Mason Milling & Supply Co., incorporated: 
capital, $15,000; to deal in lumber and building supplies 
OREGON Eugene—-Fischer 
capital to $250,000; sawmill 
Linnton— Green River Lumber Co., 
tal, $12,000, 
WASHINGTON, Lynden 
porated: capital, $10,000; 
Napavine 
$5,000; mfr 
Seattle—Seattle Wood 
eapital, $5,000; mfr. 
Seuttle —-Midland Lumber Mfg. Co., 
ital, $45,000; sawmill. 
Sunnyside—Sunnyside Potato Sorting Table Co., jn. 
corporated; capital, $50,000; mfr. 
Tacoma— Midland Lumber Mfg. Co., 


New Ventures 


ARIZONA. Phoenix—J. C. 
facture of boxes and crates. 

ARKANSAS. Pine Bluff—-Seamon-Dunning 
tion has begun manufacture of auto bodies. 

CALIFORNIA La Sierra 
engaged in business here. 

Ios Angeles—C. A. DeCoo has opened a retail lumber 
yard at 275 W. 116th St. 

Pasadena—Eli W. Gregg Co. has opened a retail lum- 
ber yard. 

Pasadena— Harry G. 
retail lumber business. 

San Francisco-—-W. B. Jefferson will engage in busi- 
ness in this city under name of The Greater City Lum- 
ber Co 

Sonora—A. E. Kinney has started a sawmill 

Upper Lake—-M. Phillips has started a_ millwork 
manufacturing business. 


Lumber Co., increasing 


incorporated; capi- 


Lynden Lumber Co 
sawmill. 
Napavine Tie Co., incorporated; 


» incor- 
capital, 


Products Co., incorporated: 


incorporated; cap. 
incorporated, 


Dolan has begun manu- 
Corpora- 


La Sierra Lumber Co. has 


jrannon & Co. have engaged in 


GEORGIA. Ocilla—Willis Lumber Co. has started a 
sawmill and planing mill. 
ILLINOIS. Chicago—Cook-Yates Lumber Co. has 


started a commission lumber business. 
Chicago—Vanlandingham Lumber Co. has started a 
commission lumber business, 
INDIANA. Butler—Bookmiller & 
sturted a sawmill. 
St. Joe—St. Joe Elevator, owned by Samuel Kessler 
and Bert Jackson, will add lumber yards. 
Mt. Vernon—Simpson Lumber Co. opening 
ith and Mill streets, 
KANSAS. Independence 
cently started in business. 
I“~on— MelIntire Lumber Co. has started a retail lum- 
ber business; headquarters, Eldorado. 
KENTUCKY Crab Orcehard—Crab Orchard 
Co. has started retail lumber business. 
Monticello—Guif Red Cedar Co. has begun pencil slat 
manufacture, 
NORTIL CAROLINA. Maysville—Farmers 
has started a stave manufacturing enterprise. 
OHIO. 


Esselburn has 


yard at 
Rippetoe Lumber Co. re- 


Lumber 


Mfg. Co. 


Akron—Ray W. Wilhelm Lumber Co. organ- 
ized with offices and yards established. 
Cincinnati-—-Wuest & Penrod Panel Co. has begun 


veneer and lumber wholesale business. 
OREGON. Grants Pass—-Siskiyou Lumber Sales Co. 
has been formed by A. B. Davis and others 
Lakeview--Emil Hartig, sawmill, erecting cut-up plant 
and will open retail lumber yard. 
Portland—-Shingle Roll Co. formed by E. 
T. VP. Basket to manufacture shingle rolls, 
Oregon City—-E. G. and B. F. Moehnke have engaged 
in business us Moehnke Lumber Yards; retail 
SOUTHILT CAROLINA. Kingstree 
Co. has begun retail business, 
TENNESSEE. Crockett 
begun sawmill operation. 
Memphis Vv. Lynch 
wholesale lumber business; 
Bldg 
TEXAS. Amarillo—J. ©. Wooldridge Lumber Co, has 
opened at 1015 W. Sth St. 
Breckenridge Russell 
business 
Kirkland 
ment. 


sartlett and 
Campbell Lumber 


Ogletree Hardwood Co. has 


Lumber Co. has started a 
office in Bank of Commerce 


tros. have started lumber 


Kirkland Supply Co. adding lumber depart- 


Wichita—-Lone Star Lumber Co. has started retail 
business 
WASHINGTON, Seattle—-Gourlay-Blackstock Lum- 


ber Co. opening branch at 2244 W. Spokane 


New Mills and Equipment 


CALIFORNIA, Alhambra—Moulding Supply Co. will 
erect 100x200 ft. factory building at 1151 8S. Meridian 
St.: present address Exposition Bldg., Long Beach. 

Los Angeles—Alhambra Lumber Co. building sawmill 
on Date St. 

FLORIDA, Hialeah-—-Ana-Cris Novelty Works build- 
ing an addition to woodworking plant and will install 
planer and matcher. 

GEORGIA Hapeville—-Evans-Inman Lumber (Co, an 
nounces plans for construction of lumber mill; site and 
machinery purchased; mill will employ between 75 and 
100; will cnt high grade hardwood, specializing in poplar, 
walnut, ovwk and gum. 

LOUISIANA Shreveport—Houston Furniture Co. re- 
perted planning establishment of furniture plant this 
summer. 

Willetts Willetts Wood Products Co. plans installing 
two-unit hardwood flooring plant. 

MARYDAND. tultimore—-Levenson & Zenitz, furnl- 
ture manufacturers, plan two-story 60x135 addition. 

NEW YORK. Oswego—Neal-O’Brien Lumber Co. has 
remodeled two buildings which it bought two months ago 
and installed equipment for woodworking; plans to make 
still further extensions. 

NORTH CAROLINA, Asheville—Central Furniture 
Co. will establish a plant for manufacture of furniture. 

Henderson—S. R. Chavasse plans putting in machin- 





JcLY 3] 
eae 


ry for P 
High P 
manuf: 
OKLAE 
tulsa, O1 
aid new 
, dition. 
{dabel 
awmill. 
OREGE 
rll ele 
souTI 
who 
gui clea 
TENN] 
putting | 
TEXA 
s pure 
o. and 
manufac 
WASH 
iild ad 
spokal 
jded nm 
WISC! 
Coal Co 
Marsh 
three-st¢ 


Oshko 


ALAI 
Co des 
CALI 
SS by 
jeatroyé 
COA 
yard d 
stocking 
IDAB 
with le 
ILLD 
facture 
INDI 
jestroy 
MISS 
art des 





Tha 
mill we 
son, $ 
of Po 
of the 
sash : 
of bu 
hetter 
millw 


Mi 
factor 
produ 
The 
sider: 


yun 
demg 
rema 

Ww 
deeli 
lan 
hon: 
is 
volu 
how 
rem: 
peti 
a fi 
are 
sash 


out 


mo 


pel 


th 








iu 31, 1926 AMERICAN LUMBERMAN 69 

» for manufacture of sash and doors, toys etc. NEW YORK. Berkshire—Howland Bros. Co. (Inc.), 

figh Point—-Paramount Mfg. Co. will put in a plant manufacturer of chair stock, dimension and_ battery core 
—— 





manufacture furniture. boxes, in connection with the sawmill operation, suf- 
of fered complete fire loss of $20,000; mill, machinery, 
stocks destroyed; no insurance. 


OKLAHOMA Flint—-Delaware Hardwood Co., 
jsa, Okla., has acquired land and mill here and will 








id new boilers, some woodworking machinery and mill OHIO. Stryker—Stryker Boat, Oar & Lumber Co., ' 
jdition. I I t : tM hi . loss by fire, $50,000; plant destroyed except warehouse. 
. dabel yougan sumber Co., ¢ Memphis, erectin ie . MY C ‘ 
vora ted Idabe r . OREGON, Alsea—Sawmill of Alsen Lumber Co. 
upplie ywmill. 
pphies > — . ne burned, 
‘reasing OREGON. Mill City—Hammond Lumber Co. will in- Linnton—Clark & Wilson Lumber Co.’s mill damaged 
7” wil electrically operated resaw and other machinery. by fire: loss, $25,000. 
d; capi- soUTH CAROLINA. St. George—Dorchester Lumber Portland—-Western Cooperage Co., loss by fire, $25,000, 
whose plant Was recently destroyed by fire, has be- Stayton—Phelps Mfg. Co., table and chair plant 
incor clearing site and will erect new plant. damaged by fire; loss, $4,500. 
TENNESSEE. Shelbyville Musgrave Pencil Co. plans SOUTH DAKOTA. Bridgewater—Tuthill Lumber Co., 
capital ting in special pencil manufacturing machinery. loss by fire, $40,000. 
fEXAS. Houston—Huttig Sash & Door Co. of Texas, WASHINGTON. Bellingham—Bloedel Donovan Lum- | 
orated: . purchased the plant of the Carothers Sash & Door ber Mills, loss by dock fire, $2,500. 
: and will equip with modern machinery for millwork Blaine—Morrison Mill Co., loss by fire, $25,000; 
d; cap sanufacture 1,600,000 ft. of lumber and a large section of pier anya 1 
‘ WASHINGTON. Longview—Central Millwork Co. will destroyed. ; ; 
too 3 ld addition. Eatonville—Bushey & Long Logging Co. camp burned 


: : a 
nd spokane—Good-Hopkins Lumber Co., sawmill, has in forest fire. 
ted. ad net comemans. Eatonville—Eatonville Lumber Co. lost donkey en- que you 


ae —< . ’ _. _— " . gine in forest fire. 
WISCONSIN. Chippewa Falls—Chippewa Lumber & Goldendale—Sawmill of Lefever Bros. burned; loss, 


Coal Co. rebuilding plant which was burned. $5000 
— Marshfield Bessie Lumber & Veneer Co. building Hoquiam- Polson Logging Co., lost donkey engine and the best 
ee-story SSdition. logging equipment in forest fire. 0 
Pe E 


orpora- oshkosh—Foster-Lothman Mills to remodel dry kilns. s—Yeoman’s Lumber Co. reports logging equip- 


‘ ment damaged by fire. P) 
Co. has Casualties Port Orchard—Sawmill of Jones Bros. in Bethel dis- 
trict has been burned. { a 
lumber \LABAMA Summerfield—Kiln of Alabama Stave Silver Lake—Kohlberg sawmill near here destroyed 


destroyed by fire; loss, $10,000 by fire. 
il lum 


v g 
CALIFORNIA. B Point—Coos Bay Lumber Co., 
bay fire, $250,000: More than 8,400,000 ft. of taatbor New Sheds and Yard Improvements 4ec1vULCe CH 


jestroved; docks, loading equipment and plant damaged. 


n busi COLORADO. Ovid—O. C. Herdner & Son lumber COLORADO,  Platteville—Foster Lumber Co. erecting s 
y Lum. ud damaged by fire; loss, $8,000; repairs and re annex and will add house furnishings and building sup- her 
stocking will begin at once. plies. , oul 1 ne, 


iged in 




















IDAHO. ‘Tensed—Sawmill of Gust Marquardt burned ILLINOIS. Elkville—Schwartz Lumber Co. erecting 
illwork with loss of $10,000. new building to be completed in about two months. 

ILLINOIS Chicago—Quist & Becker Co., stair manu INDIANA, Lebanon-——-Herdrich & Stewart Lumber 
irted a fycturer, damaged by fire; loss, $40,000. (o. erecting lumber yard buildings. 

INDIANA Tf~gansport—-Sawmill of W. L. Fernold SOUTILT DAKOTA,  Belvidere—-Anderson Lumber Co. 
>. has stroyed by fire; loss, $30,000; will be rebuilt. erecting new sheds. Yard aad Shed Stock, 
rted MISSOURI Jantha—-Lumber yard of Sterling Stew WASHINGTON. <Aberdeen—City Retail Lumber Co. Timbers, Lath. 

. t destroyed by fire. will erect office and warehouse buildings to cost $25,000. 
n has 
a 

“e ilchrist- 
ard at 
0 Fordney Co. 


il lum- That there will be a good steady demand for local plants their opportunity. There is every indi- LAUREL, MISS. 




















Lumber millwork this year is the opinion of W. J. Ceder cation, moreover, that this activity will keep up. 
son, secretary of the Enterprise Planing Mill Co., The sash and door factories in Los Angeles, ates , 

‘il slat of Portland, Ore. ‘I don’t look for the splurge Calif., report a considerable increase in business. icing 

of the last two years,” he said, “but I think the stocks are low and prices firm, with orders on the 

&. Co sash and door factories will enjoy a good volume books at this time sufficient to keep the plants busy a 
f business. Indications point that way. The for at least a month and a half ( 

organ etter grade of dwellings being built call for more fe ips ‘ , . r - 
cl tts ee - ” . The American Glass Review reports the window LONGLEAF 

begun — . ; glass situation thus: ine 
Minneapolis and St. Paul (Minn.) sash and door HEAV Y PITCH 


- “Developments of an unusual nature in the 
, factories are facing a reduced city demand for their building glass field are lacking as the market con- e 

) plant product, and the country trade just now is quiet. tinues without much change during the hot For Export and Interior Trade 
fhe city building movement has dropped off con- weather. On a comparative basis, present demand 
siderably in the last few weeks and salesmen are is somewhat ahead of July, 1925, but buying con- 
fighting hard for the business in sight. Farmers tinues on a ‘must have’ plan with the smaller-sized 
ire busy and there is little doing in country yards, orders predominating. 
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o. has vival of demand is hoped for shortly. Factories time of the year. Plate glass is not moving as 
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ea ths crag on somewhat reduced schedules in ee oe tec Pca pho Bate A esa a yr ee pee TIMBERS, YARD 
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retail With the summer dullness at hand, there is a demand is going to be at a high rate during the Moss Point, Miss. Sales Agents 
lecline in volume of business among millwork fall. This will be especially true with regard to MILLS AT 
Lum lants of Columbus, Ohio. While building opera- the more popular sizes and qualities. Factory Moss Point Howison TenMile Cedar Lake 
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ridian ‘mainder of the building season. Outside com the manufacturers will enter the fall season gen LONG LEAF d 
rh. petition is having the effect of reducing prices to — erally with a scarcity of the more popular grades.” Ail es . 
hati 4 rather low point and consequently mill owners e hes 
ire not getting their customary profit. Door and ene tT ellow Ine Matched 
build- sash factories are operating at reduced output. . ; 1 Edge Grai 
install Hes are operating at redu i California Millmen to Meet pfsee Soe. 
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e and east with shale a a = fr this a a siectieeaeaad annual meeting of the Millwork Institute of Cali- = igh tie : Shed Stock 
5 and rete oe eee rene noha seapaecies fornia will be held at San Diego, Aug. 5, 6 and 7. shown on right—or can 
oplar . fu ton, and improvement next month is ex Headquarters will be at the Hotel San Diego. A furnish 2x4 2x6 
pected. Considerable building work is in sight. banquet will be held Thursday evening, Aug. 5 — Dimension 
0 res The sash and door men of Baltimore, Md., have The business sessions will close Friday evening, Peeled Piling s Fs qe 
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niture perhaps overdone, bet a great deal of work is com- and Index Ratios,” ‘‘Manual of Millwork,” “Cost Yellow Pine Co. 
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Operating Economy 
Reflected in Our 
Flooring, Trim 


We control the production 
of our Oak Flooring, Oak 
and Gum Trim and Aromatic 
Red Cedar stock from the 
tree through to the finished 
products and their shipment 
to you and other dealers. 
With the complete operation 
thus under one roof we have 
production economy that is 
reflected in the big value 
we offer. ; 


Let us have your inquiries 


Hodge-Hunt 


LUMBER CO., Inc. 



























EALERS who have be- 

come acquainted with 
Benoit Oak Flooring count it a 
real “ find.” They would like 
to keep competitors from learn- 
ing of it so that they could en- 
joy its sales advantages all 
alone. 


BenoitOak Flooring ©. 


MONROE, LA. 


ENOIT 


Oa Flooring’ 

















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


News Notes from Am 


TACOMA, WASH. 


July 24.—A suggestion that the Tacoma Lum- 
bermen’s Club take charge of a log rolling contest 
planned as a feature for the annual Western 
Washington Fair at Puyallup, was made at the 
regular meeting of the club last Wednesday. The 
proposal was made by C. W. Linklater, president 
of the fair association. He asked the club to give 
a trophy for the winner, furnish the judges for 
the contest and get behind the movement. As 
planned, the log rolling contest would bring the 
best log men of the Northwest into competition for 
the championship. The matter was discussed by 
the club members and referred to the president for 
further investigation. 


It was also suggested that a dinner-dance be 
held the night of Aug. 6, following the golf tour- 


nament. Many of the visiting lumbermen are ex- 
pected to bring their wives to the tournament. 
The question was left to the decision of the tour- 
nament committee. Invitations for the tournament 
went out early this week, and advance replies in- 
dicate a record entry list. 

The meeting adjourned early and was followed 
by the usual conference of the manufacturers. 

The monthly meeting of the Pacific Lumber In- 
spection Bureau is to be held in Tacoma Aug. 5, 
the same day as the meeting of the National Lum- 
ber Manufacturers’ Association trustees. 

Cargo shipments of lumber from ‘Tacoma im- 
proved last week as most of the mills had resumed 
operations on full time scale. The week’s ship- 
ments: From the Shaffer, Balfour and Baker docks 
and Portacoma piers, 5,375,000 feet; Tidewater 
Mill Co., 300,000 feet ; Defiance Lumber Co., 1,700,- 
000 feet; Dickman Lumber Co., 1,500,000 feet; St. 
Paul & Tacoma Lumber Co., 2,700,000 feet—a total 
of 11,575,000 feet. 
4,325,000 feet; California, 2,550,000 feet; Japan 
and China, 3,400,000 feet, and South America, west 
coast, 1,300,000 feet. Other than lumber: The At- 
lantic coast took 525,000 shingles, S76 bundles 
broom handles, 2,600 doors and 15,000 feet cross 
arms. California took 50,000 feet cross arms. 
Japan took 100,000 feet cedar logs. South Amer- 
ica, west coast, took 600 tons box shook. Europe 
took 20,000 doors and 80,000 feet airplane spruce. 

Tacoma stood second in exports from Washing- 
ton during April. Lumber ranked second in the 
city’s exports, with copper in first place. 

The Northern Pacific car shops here have started 
the construction of 400 skeleton log cars of the 
most modern type. The cars are now being built 
at the rate of seven a day. 

Plans for the establishment at Olympia of a 
large pulp and paper plant became known here 
this week. It is understood that the new company 
is to be capitalized at $750,000, and that the mill 
is to be constructed at Boston Harbor, three miles 
Northwest of the city. Several prominent bankers 
of Olympia have been named as officers of the new 
organization. 

The A. W. Smith Lumber Co., of Los Angeles, 
has opened a buying office in Tacoma, selecting this 
city because of its central location in the fir indus- 
try. G. W. Tully arrived here this week to take 
charge of the new office, which is located at 610 
Tacoma Building. 

Thomas Schofield Handforth, son of T. J. Hand- 
forth, of the Lindstrom-Handforth Lumber Co., re- 
turned to Tacoma this week from Europe, where 
he has been studying art. An exhibition of Mr. 
Handforth’s paintings and etchings is attracting 
much interest. Mr. Handforth spent some time in 
North Africa and some of his most interesting pic- 
tures are of scenes there. 

A. G. Hanson, secretary-treasurer of the White 
River Lumber Co., of Enumclaw, returned today 
from a three months’ tour. 


SAN FRANCISCO, CALIF. 


[Special to AMERICAN LUMBERMAN via Air Mail] 

July 26.—With retail lumbermen “standing pat” 
on their determination to abide by the “permit” 
system inaugurated by the Industrial Association, 
as an effective method by which to end the carpen- 
ters’ strike in San Francisco, and Mayor Rolph’s 
dictum that materials must be furnished to con- 
tractors building civic buildings, definite action in 
local labor difficulties is expected almost daily. 
Lumbermen, under the “permit” system, have re- 
fused materials, it is reported, to contractors at 
work on city construction because these men are 
on a union plan of labor. The Industrial Associa- 
tion demands operation under the “American 
Plan.” Violence has been resumed during the week 
and the tension in building circles is high. 


Destinations—Atlantic coast,- 


Virtually all of California’s forest fires are ey. 
tinguished, the only ones reported burning at this 
date being small blazes in national timber pr. 


serve areas, and these are under control.  Logges 
which are expected to run high, will not be ag 


great as at first reported. The Red River Lumber 
Co. will probably be the heaviest loser, with two 
abandoned camps razed and eighteen miles of raj). 
road burned over. No estimate has been placeg 
on the damage here, however. 

Edward FP. Ivory, extension manager of the 
Sugar Pine Sales Co., will leave next week to visit 
mills marketing sugar pine through the saleg or. 
ganization, to gather materials for an exhibit at 
the annual convention of foundrymen to be held 
in October. 

Sydney L. Moore, of Robt. R. Sizer & Co., Jack. 
sonville, Fla., dealers in pine and cypress, is spend. 
ing several weeks on the Pacific coast on a gen- 
eral survey of the market. Mr. Moore declares 
that the general business tone is healthier than at 
any time during the year, and that the last gix 
months of 1926 should show considerable improve. 
ment over the earlier half. 

Gus Luellwitz, of the White Pine Lumber Co. 
of Los Angeles, dealer in industrial lumber, was 
a business visitor in San Francisco during th 
week. Mr. Luellwitz is enthusiastic over increased 
use of sugar pine in pattern making. 

J. E. Higgins & Co., hardwood distributers, wil] 
erect new offices and yards off Potrero Avenue. 
Framework of the main sheds is already up and 
work will be pushed steadily ahead. 


LOS ANGELES, CALIF. 


July 24.—A considerable increase in the number 
of lumber orders placed by the retailers of south- 
ern California during the week, these coming prin- 
cipally from the larger yards, has been noted, ac- 
cording to mill representatives. Reports from 
these yards are to the effect that they are decreas- 
ing their reserves faster than they had expected 
to, and their orders are for immediate shipment. 
On the other hand, representatives say the mills 
are as busy now as they have been at any time 
during the last ninety days, and that hurry-up or- 
ders are almost out of the question. They also 
state the mills have a sufficient number of orders 
on hand to keep them busy for the next sixty days. 
The reserves at the Los Angeles harbor are dimin- 
ishing rapidly, and owners are not offering any 
special price concessions. The market is assuming 
a firmer tone and price increases may be expected. 

Prince Gustavus Adolphus and Princess Louise 
of Sweden spent a half day during the week sur 
veying the Los Angeles-Long Beach harbor, paying 
attention to the tremendous amount of lumber im- 
ports at the docks. Fourteen lumber ships were 
in the harbor at the time of the visit of the royal 


SPOKANE, WASH. 


July 24.—Dawn today saw abatement of the 
forest and brush fires that have burned over about 
600,000 acres in Northwest and in southwest Can- 
ada during the last two weeks. Throughout west- 
ern Montana, eastern Washington and northern 
Idaho, fire fighters have gained the upper hand and 
were proceeding rapidly with the work of trench- 
ing in the blazes that now must burn themselves 
out inside the areas to which they have been con- 
fined. The United States weather bureau recently 
authorized the Spokane station to collect data on 
upper air conditions, as eastern and middle west 
ern stations have been doing for several years. 
The purpose is to get earlier forecasts of weather 
changes. The appeal of E. M. Kayser, assistant 
meteorologist to the United States weather bureau 
for the station, was backed by appeals from the 
Forest Service for an improved fire weather fore 
cast. 

“There has been considerable comment by east 
ern pole men about the alleged inability of pole 
companies in the West to give quick service and 
poles of good quality. However, we tried an ¢% 
periment by giving George C. Eggers, of the Eggers 
Pole & Supply Co., of Spokane, orders for long 
poles to be delivered to New Jersey and easter 
points, and the short time in which the poles at 
rived astonished our engineers and all concerned, 
said A. H. Davis, purchasing agent for the Utili- 
ties Power & Light Corporation, with headquarter! 
at Chicago. Placement of an order for seventy 
five carloads of poles from the Eggers company for 
a new construction program in the middle West 
was announced by Mr. Davis. The power corpora 


tion owns and operates power plants, gas plants, 
a bus and taxicab service, and two superpower 
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icas Lumber Centers 


plants, one at Albert Lea, Minn., and the other at 
Dubuque, Iowa. It serves ten States and 263 cities 
and towns throughout the Dakotas, Minnesota, 
Jowa, Wisconsin, Nebraska, Oklahoma, Indiana, 
New Jersey, Rhode Island and Connecticut, with 
headquarters at Chicago. Mr. Davis announced 
that his corporation is now carrying out a $1,500,- 
ooo construction program, building 500 miles of 
transmission lines mostly in Minnesota and South 
Dakota. Mr. and Mrs. Davis are making a com- 
yination business and pleasure trip, their first visit 
to the West. After spending a part of their time 
in Seattle, Vancouver, B. C., and other cities, they 
will return to Chicago via Banff and Lake Louise, 
Alta. 

Huntington Taylor, president American Trust 
(o.. at Coeur d’Alene, Idaho, presented his resig- 
nation at the meeting of the stockholders this 
week. The press of business with the Edward Rut- 


ledge Timber Co., of which he is manager, was 
given as his reason FE. H. Van Ostrand was 


ynanimously elected president to fill the vacancy. 
Mr. Taylor will continue on the board of directors, 
to which Mr. Van Ostrand and W. S. Rosenberry 
were added. 


SEATTLE, WASH. 


The fir market situation shows more 
strength. For six weeks sales have exceeded pro- 
duction, and the mills are generally pretty well 
hooked with orders. Atlantic coast space for Au- 
gust is sold out, no vessels operating on regular 
schedules having vacant space to offer. A mini- 
mum price, for September loading, will be $13 to 
Atlantic coast ports, and some of the lines are not 
crowding for freight at that figure, feeling that 
the rate will go higher. Japanese inquiries are 
heavy, and purchases have been numerous. Hem- 
lok “baby’’ squares are in particular demand. 
Exporters here look for a great increase in buying 
from this market from now until Jan. 1, as the 
Japanese have indicated they will use at least 
800,000,000 feet during 1926. It seems a situa- 
tion in which the mills could advance prices, with 
every reason for believing they could easily get 
more money for their product than they are now 
receiving. 

The forest fire menace in this district is greater 
than for many years. Only the extreme vigilance 
and good work done by the various forest protect- 


July 24.- 


ve associations have prevented great destruction 
so far this year. The first six months of 1926 
shows a total rainfall of 11.74 inches, as against 


anormal rainfall of 16.77 inches, or about 30 per- 
cent below normal for Seattle. More and more 
every year, publicity has interested the public in 
preventing forest fires. Victor H. Beckman, tim- 
ber land broker, of this city, formerly secretary- 
manager and founder of the old Pacific Coast Lum- 
ber Manufacturers’ Association, which was the 
parent of the West Coast Lumbermen’s Association, 
has taken it upon himself to stimulate renewed in- 
terest in forest fire prevention on the part of the 
public. During one day this week Mr. Beckman 
visited thirty-four of the largest firms in Seattle, 
and suggested to them that they use a rubber 
stamp or other device on all mail matter sent out 
by them, urging the prevention of forest fires. 

Floyd Oles, of the Manufacturers’ Association of 
Washington, announces he will conduct a cost 
study for veneer manufacturers of the Northwest 
Which has been requested by six of the leading 
veneer makers of that industry. This study is to 
be made with a view of lowering manufacturing 
costs and portends market extension activities. 

Clyde Baxter, of C. B. Baxter & Co., Kansas 
City, Mo., and his father, S. W. Baxter, general 
Manager Baxter Lumber & Mercantile Co., Pitts- 
burg, Kan., are visiting Seattle this week as a 
part of their yearly tour among lumber mills of 
the Northwest. They have been in British Colum- 
4 and will go to Portland from here, thence 
‘own to California before returning home. 
: Chester J. Hogue, of the West Coast 
Trade Extension Bureau,’ who has just re- 
turned from a three-months’ stay in the eastern 
Section of the United States, is highly optimistie 
over the outlook for western lumber, and particu- 
larly fir. He says that suburban building is keep- 
Ng up strong, and that demand for lumber should 
steadily increase. 

Seattle visitors during the week included Harold 
Constant, of the South Lawrence Lumber Yard, 
Lawrence, Kan., who has been making a leisurely 
‘tip up the Coast from California, and was a guest 
- Lyle Carpenter, of the Wallace-Ballord Lumber 
°. at the Rotary Club this week. Mr. Constant 
and his concern are well known, due to their 
Clever advertising of “Constant Service.” 


Lumber 


Fred E. Campbell, of the Seattle Hoo-Hoo Club, 
thinks he has established a record in attendance 
at the Hoo-Hoo club luncheons, the seventieth 
luncheon of the series taking place July 22. He 
has missed but two luncheons since the or- 
ganization of the club, and these were missed due 
to his unavoidable absence from the city. Mr. 
Campbell is connected with the Three Tree Lumber 
Co., of Seattle. 

Frank Compton, of the Compton Lumber Co., re- 
tailer in Seattle, runs a close second to Fred E. 
Campbell, inasmuch as he has missed only three 
meetings, and these were due to absence from the 
city while on vacation or business trips. 

The logging camps around Everett, Wash., re- 
main closed. Sawmills and shingle mills there, 
with few exceptions, are operating. 

The convention of the Washington State Fed- 
eration of Labor recently passed a resolution fa- 
voring a tariff on red cedar shingles coming into 
the United States. 


BELLINGHAM, WASH. 


July 24.—The box factory of the Morrison Mill 
Co. at Blaine is operating two shifts three times 
weekly. All the mills of the Bloedel Donovan 
Lumber Mills are active, says General Superin- 
tendent John MeMahon, who has returned from a 
two weeks’ motor trip on Vancouver Island with 
Mrs. McMahon. He states that full crews are em- 
ployed in all the company’s Bellingham mills. 

The Puget Sound Sawmills & Shingle Co. this 
week shipped 850,000 feet of lumber to the Atlantic 
coast. The Bloedel Donovan Iamber Mills shipped 
1,500,000 feet to California, 500,000 feet to China 
and 500,000 feet to Honolulu. 

Forest fires in this vicinity are under control. 
Several thousand acres of green timber have been 
destroyed in the Mount Baker national forest. 

Stockholders of the Pacific Coast Paper Mills 
have approved the directors’ expansion plans, 
which include the building of a $175,000 addition 
to the Bellingham plant. Several Bellingham lum- 
bermen are stockholders. The company produces 
tissue paper. 

State Senator E. J. Cleary, log buyer for the 
Whatcom Falls Mill Co., has announced that he 
will be a candidate for renomination at the Sep- 
tember primaries. He is one of the senate leaders. 
Charles F. Nolte, State representative from this 
district, also will seek renomination. He is presi- 
dent of the Commercial Shingle Co. 


PORTLAND, ORE. 


July 24.—The fir market has shown no marked 
change during the last week, export business being 
active, with many mills booked as far as they 
care to go on present quotations. The domestic 
market is. good from the viewpoint of volume, but 
prices have shown no basic change. Minor differ- 
ences noted may be attributed to the amount of 
stock a manufacturer has of a certain item, and his 
desire to move it quickly. 

Chester Hogue, who represents the trade exten- 
sion bureau of the West Coast Lumbermen’s Asso- 
ciation in New. York, was in Portland today on 
his annual visit to his home town. He reports 
the fame of Douglas fir constantly spreading on 
the Atlantic seaboard. He leaves for Seattle 
Monday. 

To date comparatively little pine lumber has 
found a market in Portland in competition with 
material nearer at hand, but it is understood that 
a dealer in pine is planning putting in a yard 
here that will handle a large variety of items, spe- 
cializing in house sheathing and finishing lumber. 

The Charles R. McCormick Lumber Co. July 19 
dispatched the Pacific Pine for New York and 
Philadelphia loaded with 4,700,000 feet of lumber. 
This vessel is the first unit of a fleet that will be 
operated by the Ocean Transport Co. (Inc.). The 
Pacific Fir, another vessel of the fleet, is due to 
load in Puget Sound soon. The third vessel, which 
is to be acquired soon, will be named Pacific Spruce. 
These vessels will operate as a tramp lumber ship- 
ping service to the east coast, and more ships are 
likely to be added as soon as conditions warrant. 

To inspect the codperative work done by Federal 
and State forest agencies in protecting timber on 
private lands, J. G. Peters, in charge of such work 
under the Clarke-McNary act, is in Portland from 
Washington, D. C., for a two weeks’ visit with 
forest authorities here. He is particularly inter- 
ested in getting a close-up of the distribution of 
forest planting stock and the extension of forestry 


on the farms. 
Tor Jonson, professor of forestry of the Uni- 
versity of Sweden, was a Portland visitor this 
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When You Want 
Hardwoods 


give us an opportunity 
to figure on your needs. 
We are cutting finest 
Louisiana timber and 
our manufacture is 
equal to any. Good 
values in plain and 
quartered Sap and 
Red Gum, Tupelo, 
plain and quartered 
Oak, Ash,Cottonwood, 
Rock and Soft Elm. 


Always complete stocks 
Louisiana Red Cypress, 


J.M.J onest 


LUMBER CO. 
erriday, La. 














Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


fa 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 


























CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 











Manufacturers 
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AXON -Lumnrn COMPANY 
SS s- os ns ——=—--. 


Manufacturers 


Short Leaf Pine and Hardwoods 
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T IS easy for you to please 

your carpenter friends 
who desire soft, easy work- 
ing lumber. Simply stock 
Allison's Shortleaf Yellow 
Pine. 

Let us assume the respon- 
sibility of keeping you sup- 
plied with 


Rift and Flat Grain 
Finish, Siding, Roofers 
Flooring, Mouldings, Roofers 
Shiplap, Kiln Dried Lath 


PINE 





We also manufacture White 
and Red Oak, Red and Sap Gum, 
Beech, Cottonwood, Elm, Syca- 
more, Yellow Poplar lumber, 
and other Southern Hardwoods. 
Order straight or mixed cars of 
Pine and Hardwoods. 


AllisonLumber Co. 


BELLAMY, 
ALA. 


















No.1 and 2 Shortleaf 


DIMENSION 






Order any quantity 
you desire in mixed cars with 


Finish, Flooring, 
Siding and Moulding 


Write for Prices. 


Lathrop LumberCo. 


LATHROP, ALABAMA 














HIGH GRADE k 
%* and \%’" CEILING. i 
4%" and %" BEVEL SIDING. | 
STOVER LUMBER CO. 


MOBILE, ALABAMA. 

















Machine Molder Practice 


A manual on molder work, the operation and 
e ofthe machine. Pu 

lished | d by a me woodworker who traveled 

many thousands of miles to gather the necess: 


information. Bound in Red Leather. $2. 
Postpai 





41 te. , Deasbern Se. 
hicago, IL 


American Lumberman 














week on a tour of inspection of the 
of the Pacific Northwest. 

R. A. Long took part in the 
ing the opening of Pioneer's 
new span on the Pacifie 


forest resources 


ceremonies attend 
Bridge, which is a 
Highway crossing the Cow- 


litz River into Longview, Wash. Elaborate cere- 
monies marked the day, and were participated in 


by the Columbia River Historical Expedition, the 
Cowlitz Historical & Pioneer Society, and Cowlitz 
Indians. Covered and a mounted caval- 
cade formed a depicting the early arrival 
of white Cowlitz County. Congressman 
Johnson and made the principal speech. 


WINNIPEG, MAN. 


Announcement reached the city last 
Coast prices have taken an advance of 
about $2. Interior mills also advanced their prices. 
No doubt this has been owing to the excellent crop 
conditions throughout the Northwest, and the feel 
ing that considerable lumber will be required for 
fall trade. However, retailers are inclined to be 
very conservative in purchases, and it is doubtful 
whether 


wagons 
parade 

men in 
attended 


July 26.- 
week that 


any great amount of buying will be done 
before the crop is actually harvested. The retail 


ers are still continuing to buy what is actually 
needed. Northern spruce mills have not as yet 
made any advance, but it can be expected that 
they will advance their prices also. 
W. P. Dutton, of the Great West Mills, left the 
city last week for Vancouver, B. C., on business. 
Robert Hackett, of Robertson-Hackett, Vancou- 


ver, B. C., arrived in the 


LL 
northern lumber companies, recently shipped 
—— of the largest red oak logs ever shippe 


from Campbellsport. None were 
inches, and most of them were 
diameter on the small end. 
Log rollers at Eau Claire, Wis., are getting 5 
shape for the coming world’s championship COr 
test at Washburn, Wis., in August, by competi; 
in a number of local meets in Wisconsin and Mjy, 
nesota. James and John Murray, famous for thei; 
skill in trick and fancy rolling, took part jy , 
contest at Wabasha, Minn., recently, as did Wijhy 
Marx and Frank Tomkins. The Murray brother 
will also enter the contest at Oconomowoc, Wig 


less than 


24 to 27 inches 


where they will give exhibitions. 

Dr. F. E. Lanzer, prominent dentist at Virogy; 
Wis., has sold his practice to enter the lumby 
business with the Kinzel Lumber Co., at Merri 
Wis. 

TORONTO, ONT. 
July 26.—Conditions continue to show improv 


ment in the lumber trade in Ontario. 
not stiffening to any appreciable 
are practically no adverse conditions, except pos 
sibly the approaching general election in Canads 
Weather conditions and crop reports are favorab\ 
Already the farm trade is translating its confid 
dence into the spending of money for buildings 
repairs and improvements, though there are gon: 
centers where trade has not yet picked up owing 
to peculiar local conditions. The Dominion ty 
reau of statistics, at Ottawa, recently publish 


Prices ar 
extent. Ther 








city this week en route figures, as percentages of corresponding figures for 

for eastern Canada. a year ago, as follows: Employment, 104: car 

W. Barkley, of the H. S. Perkins Lumber Co., loadings, 115; bank clearings, 118; building, 127 
~~ 


ee, 
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View of some timbers cut at the Duncan Lumber Co.’s mill at Dryad, Wash., with the 


**D’? fir trademark ‘*‘ The 


men in the picture left to right are: 





We ll knou n 


Mark of Quality, and the Sign of Service’’ on the end of them. Th 
Superintendent Crippen; 


Mill Foreman Harry Duncan 


Shipping Clerk Wilder 





of Calgary, Alta., 
this week. He 


very good. 


was a business visitor in the 
Alberta 


city 


reports business in being 


MILWAUKEE, WIS. 


July 26.—A good amount of lumber continues to 
be sold by the local retailers and sales are ex 
pected to show a decided increase in about two or 
three weeks as early fall building gets started. A 
good volume of Coast fir and southern pine is being 
disposed of. Hemlock is moving in fair to good 
lots among the country trade, which has staged an 
unexpected comeback as far as sales are concerned. 
Prices for the softwoods from the Coast are hold- 
ing about the same. Local automobile body fac- 
tories are getting into a larger production scale, 
and expect that this will be increased shortly. 
They are taking maple, elm, and other items, but 
are not buying heavily yet. The box manufacturers 
are maintaining the same production as previously 
reported. Their takings of low grade hardwoods 
continue about the 


same. Flooring factories are 
still not satisfied with the condition prevailing in 
that market and are not willing to manufacture 
maple flooring when oak is such a strong competi 
tor. They are getting out deliveries to the trade 
as fast as they can on the orders placed several 


weeks ago. The 


millwork men are on a heavy pro- 
duction program. 


They are not buying much lum- 
ber, as they had sufficient stocks. Hardwoods are 
not very strong. Gum is offering strong competi 
tion to the other items among the furniture trade, 
and the sales on the northern woods are not what 
they ought to be. 
The last stands of virgin timber between Mil 
waukee and Green Bay in eastern Wisconsin are 
being rapidly cut, and it is expected that a stand 
of timber in the southeastern part of Fond du Lac 
County will be felled this winter. J. J. O'Connell, 
who buys logs and standing timber for two of the 


steel, 128; pig iron, 154; grain inspections, 176 
Regulations drawn up by the department ot 
lands and forests of Ontario in connection with 


the Forest Fires Prevention Act, if put into effect 


will make it necessary for persons traveling 
through bush areas to take out a permit. With 
the permit system in force, fire rangers would 


know the whereabouts of everyone who enters the 
bush. The permit system has been in force in the 
Province of Quebec for some time and works sat 
isfactorily. Under the act, holders of hunting 
fishing, mining or guides’ licenses would not bé 
required to obtain a travel permit, but would have 
to see a fire ranger and tell him their route. 


MINNEAPOLIS, MINN. 


July 27.—-Farm conditions and the outlook I 


lumber trade in this part of the Northwest 
much improved, following a series of soaking rails 
that broke the heat wave last week. The ci 
ditions have been almost ideal for corn lately } 
Minnesota and up in North Dakota. Reports 
from rural yards as a rule are optimistic. Jus 
now, of course, country trade generally is quiet 
but that is only a seasonable condition. 
Excellent prospects for fall trade are seen 


W. H. Hartray, superintendent of 
S. H. Bowman Lumber Co., 
an automobile tour 


yards for th 
who has returned from 
through western Minnesot 


and Iowa and southeastern South Dakota. Trade 
has been rather quiet with the company for tw® 
months, he said, but he looks for fully norma! 


volume of business from 
corn crop looking fine, 


now on. He found thé 
and though spring wheat 
is light, in most of their territory farmers 4 
going in more for winter wheat and getting * 
bumper yield this year. 

Lumber business in the East is better 
in the middle West, according to 
sales manager H. B. Waite 


now that 
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pack from a business trip to New York and Boston. 
He says the market for fir lumber in the East is 
jmproving all the time. 

Mills belonging to the Northern Pine Manufac- 
turers’ Association are all busy shipping, according 
to W. A. Ellinger, secretary, now on an inspection 
trip covering northern Minnesota and Wisconsin 
and extending into Ontario. All of them have 
recorded increases over last year’s business, he 
says. 

Gus Prestegaard, formerly for seventeen years 
at Lincoln, Neb. has located here in the wholesale 
trade and is doing business at 531-532 Lumber 
Exchange as the Prestegaard Lumber Co. He is 
handling all sorts of forest products, especially 
Inland Empire stocks including posts and poles. 
He will maintain a western buyer. Mr. Preste- 
gaard recently sold out his interests at Lincoln to 
Ss, A. Foster, his associate, and has been recuperat 
ing after a serious operation, which has restored 


sis health. 
| ST. LOUIS, MO. 


July 26.—According to the report of the Federal 
Reserve Bank of St. Louis, vacations and relaxed 
effort account for seasonal quietness in all branches 
of the lumber trade. “St. Louis yards, which did 
some buying in June and the early part of July to 
fill out assortments, have lumber still coming in on 
uncompleted mill orders, but present demand from 
them is restricted to odd lots,” the report con- 
tinues. “Their own sales are light at this time. 
Planing mills, on the other hand, are busy on old 
orders for millwork. Country yard trade through 
out the district is negligible except where the 
wheat harvest has influenced it to some extent. 
Wholesale prices have reached the low point for 
the summer and there are occasional signs of up 
ward reaction on various items in several of the 
woods. Hardwood mills have been showing a little 
more strength of late on No. 1 common sap gum 
and some oak items. Common boards in southern 
pine, especially No. 3, tend to improve their market 
position. Yellow cypress is stationary at prices 
which have induced its heavier stocking by the 
yards. Fir shed stock undersells all competition, 
and is being more largely handled in St. Louis than 
ever before.”’ 

June sales of the 18 reporting furniture inter- 
ests were 4.8 percent smaller than during the same 
month in 1925, and 3.9 percent below the May 
total this year, according to the report of the Fed 
eral Reserve Bank of St. Louis. The report states: 
“Stocks on July 1 were 30.5 percent larger than 
on the same date in 1925, and 3.9 percent smaller 
than those on June 1 this year. There was no 
change in conditions in this classification as com- 
pared with the preceding thirty days. Dealers con- 
tinue to buy on an immediate requirement basis, 
and stock orders were reported light even for this 
time of year.” 


DULUTH, MINN. 


July 26.—Trade in northern pine was reported 
to be fully normal for the season. Mixed carlot 
shipments are going forward in good volume to 
central and southern Minnesota and middle West 
dealers, and inquiries for early September ship 
ment were claimed to be showing decided improve- 
ment. What is regarded by sales officials of the 
sawmill companies as gratifying is that consider 
able lumber is going forward to agricultural dis 
tricts of the Northwest. Sales of medium grades 
for improvements of farm buildings are reaching 
a substantial aggregate and on the whole the trade 
is considered to be in a healthy condition. Orders 
for some round lots of No. 2 and better for use in 
pattern work were booked here during the last 
week for all-rail shipment to eastern points. Buy 
ing of box lumber continues on an active scale for 
shipment to middle West points, and dealers are 
cleaning up any stocks that had been inclined to 
drag. The Zenith Box & Lumber Co., Duluth, notes 
that placings of orders for box shook and pack 
ages for fruit and vegetable packing establishments 
had been better this season than in three or four 
years. (€. A. MeDonald, of the MeDonald Timber 
& Lumber Co., reported a substantial picking up in 
inquiries for mine timbers this season. His com- 
pany carried through a heavy contract in that line 
last winter. All grades of northern pine are firm. 
Full-time sawmill operations continue the rule at 
Cloquet, Virginia and International Falls, Minn., 
and no undue accumulations are resulting. A sur- 
vey has shown that supplies of saw logs, pulpwood, 
ties and other products have been taken out of the 
horthern Minnesota and northern Wisconsin woods 
more closely this season than in several years and 
operators have intimated quite generally that they 
are looking forward to operations being on an ex 
tended seale next fall. Buyers for Minnesota and 
Wisconsin paper mills have been putting out in 
quiries lately for pulpwood to be cut next fall and 
Winter, and they are continuing to round up any 
lots remaining in the hands of operators. 

Representatives of western companies report an 
active demand for timbers for use in large con- 


struction projects. Orders include material for in- 
dustrial buildings and waterfront improvements. 


KANSAS CITY, MO. 


July 27.—A stronger inquiry from country re- 
tailers in the wheat belt was the feature of the 
lumber market last week, coupled with a little 
better demand from the country yards, well mixed 
cars being the rule. The Kansas wheat crop is 
turning out to be considerably larger than was 
forecast, and with prices running around $1.40 a 
bushel, some $200,000,000 will be paid over to 
Kansas farmers for their grain. Late rains have 
materially improved the corn situation, and that 
will be another big source of revenue to the middle 
West this year. Hog and cattle prices are high, 
so that, taken all around, the outlook for the coun- 
try retailer this fall is pretty rosy. City demand 
in the middle West is still slow, and any improve- 
ment in it will be only a reflection from the pros- 
perity of the farmers. Local demand for lumber 
was reported considerably better last week. Re- 
tailers have been letting stocks run down on the 
theory that demand would taper off in the fall, but 
have found that the volume of new construction 
was larger than they had been expecting, and a 
larger proportion of it has been all-wood dwellings. 


PITTSBURGH, PA. 


July 27.—Wholesale lumber dealers generally re 
port that they are enjoying their full proportion 
of the general business improvement reported the 
country over. While prices are still considered 
too low on many items, there is a tendency on the 
part of buyers to place business where they con- 
sider prices on 4 fair basis. It is the opinion of 
some wholesalers that prices on many items will 
be stronger soon. There appear to be no large 
stocks of any kind of lumber, and surplus items are 
being picked up where any inducements are made 
to buyers. While prices remain more or less in 
definite, the general situation is good. The coal 
business continues to show improvement, owing to 
the fact that coal is moving in considerable volume 
to tidewater. There is a better price on coke in 
the last week, which may be attributable, how- 
ever, to the falling off in production in hot 
weather. Of particular interest to the Pittsburgh 
district is the possible reduction in freight rates 
to the lakes, which would benefit all lines of in 
dustry. 

Hardwoods are showing a more healthy condi- 
tion as far as prices are concerned. With cur 
tailment of production going on at some of the 
mills, and low stocks in the hands of buyers, bet- 
ter prices are looked for on many items in hard- 
woods. Some dealers who make a specialty of 
hardwoods report a decidedly better business in 
that line in the last week. Shipments are needed 
quickly because buying has been close, and the 
buyers are now placing orders for larger quanti 
ties. These dealers report continued improvement 
in the demand for mine material, especially for pit 
posts ete. In these quarters an early stiffening of 
prices is expected, especially in the common stuff. 

Southern pine prices are reported in some quar 
ters to be holding firm, while in others they are 
reported very weak. Idaho white pine, VPondosa, 
and California white and sugar pines remain about 
the same as they were a week ago, prices holding 
firm. Agents of local wholesalers who have been 
covering the Ohio field report business good there. 

J. W. Kendall, secretary Kendall Lumber Co., 
who is in the East in the interest of his company, 
reports an improvement in demand. A. J. Rost, 
of the Kendall company, will visit the furniture 
trade in the Buffalo region next week. 

©. Hl. Babcock, of the Babcock Lumber Co., who 
was in New York last week looking over trade con- 
ditions, reports dealers generally optimistie in 
that quarter and enjoying a good business for July. 

R. F. MeCrea, assistant secretary Retail Lum 
ber Dealers’ Association of Pennsylvania, has re 
turned after a vagation of two wecks spent along 
the Atlantic coast. 


NEW YORK, N. Y. 


July 26.—The lumber business in the metropoli 
tan district, generally speaking, will close out July 
a little quieter than it was just after the Fourth, 
but still more brisk than it was in the latter days 
of June There have been practically no price 
changes in July and the trade generally believes 
that August will develop a better volume of trans- 
actions than this month produced. 

The slight lull has been more apparent on Long 
Island than in other sections of the district. Sales 
of real estate in Long Island Jocalities showed a 
decided slump during the month, perhaps due to 
the advancing season, and with it came a slowing 
down in the movement of lumber, mainly because 
most building operations obtained their lumber re- 
quirements, or a major part of them, in the late 
spring and early June. Generally the Long Island 
dealers, believe that the let-up in business is only 
















natural for midsummer, and they expect a decided 
comeback as soon as new building ventures get 
under way. Dealers assembled at the Long Island 
outing last Wednesday at Lindenhurst had no 
complaints to make of the year’s business and 
some said unequivocally that 1926 would register 
better returns than 1925. 

Retail yards in the thickly populated sections 
of Brooklyn and Manhattan, as well as those in 
the Bronx, report that the outflow of lumber in 
July has just about kept the pace set in the last 
two weeks of June, with indications for a con- 
tinuance of fairly satisfactory business. West- 
chester yards have enjoyed a heavy trade and there 
has been no indication there of a lull in building 
operations. In fact, Westchester has a big uncom- 
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California 
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Our Specialties— 
Thick Plank and Selects 











Wheeler-Olmstead 
Rlamet Company 


Klamath Falls, Ore. 
J. E. Wheeler, Pres. Emery Olmstead, Secy. 





J. M. Bedford, Manager 








Idaho White Pine 
Cal. White Pine 
Cal. Sugar Pine 
Pondosa Pine 
Redwood 

Cedar 
Spruce 
Fir 
DRIED Ie TRIER IB 
‘W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


Factory 
Plank 
a specialty 





General Offices, QUINCY, ILL. 





$100,000 to $1,000,000 


We purchase outright complete is- 


sues of timber, pulp, and paper 


bonds with a financial structure on 
such a basis that the operator may 
market depressions, 


curtail during 


thereby conserving his chief asset- 


timber—and performing a duty to 
his business, the security holder, the 


industry, and the public. 


FREEMAN, SMITH & CAMP Co. 


“PORTLAND, ORE. SAN FRANCISCO 
307 STARK CROCKER-FIRST NAT. BK. BOG 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Co PACIFIC COAST Co 





No. 1 or No. 2 
Common S4S 
West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ orl8’ stock if you desire. Order 
some of it now. 


Pacific States 
Tas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S_B.Marvin, 518 Peoples Gas Bldg, Chicago, Ill 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A_ Harrison, P.O. Box 745, Sioux Falls, S. D 
Joseph Lean, P.O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 

















Producers and Dealers 


Douglas Fir 


When You Want Service 


HA 


AN e tte. 








ORDER NOW! 


CALIFORNIA 


Redwood 


Write for list and prices 


Albion Lumber Co. 


General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 














Mills: Albion and Navarro, Calif. 








When You Think Lumber 
THINK “HANSEN -NIEDER” 


Representation at source 
of supply. 


HANSEN-NIE DER 
LUMBER Co, IINC. 


1029 HenryBidg:, SEATTLE 














pleted program of construction ahead, and the re- 
tail lumber yards have every assurance that they 
will be busy continuously until well into the fall. 

Some of the Jersey dealers report satisfactory 
sales, although business has not been quite as act- 
ive of late in coast towns. Wholesalers have noted 
the fact that yards are not quite as busy as they 
were two weeks ago, but the distributers one and 
all are impressed with the fact that there is still 
a good volume of business to be had by the man 
who goes out and hustles. 

J. Albert Mahlstedt, head of the Mahlstedt Coal 
& Lumber Co., of New Rochelle, has returned from 
a trip to Europe. His health is much improved. 

Pryor H. Kalt, of the Kalt Lumber Co., in asso 
ciation with other prominent lumbermen of Man- 
hattan, has organized the National Bank of York- 
ville. 

Albert & Kernahan (Ine.), Newark, N. J., have 
added a second story to their office building at 
Thomas and Jefferson streets. The company has 
a New York office in Grand Central Terminal and 
has enjoyed a good run of business all spring and 
Stlinmer. 

KIimer S. Anderson, of the Southeast Lumber & 
Export Co., reports that the export business has 
not been especially brisk of late. He said, how- 
ever, that there are indications of improved condi- 
tions from now on, 


MACON, GA. 


July 26 A much better feeling was observed in 
the roofer market this week, with orders coming 
in rather briskly from eastern markets, but there 
has been practically no change in prices. Most 
mills are getting $18.50 and $19.50. Sut this week 
the mill owners who are reluctant to sell at these 
figures appear to feel that the increased demand 
will result in a strengthening of the market. Some 
mills have shut down for vacations, but as a rule 
they are operating to capacity. The weather has 
been hot and dry, and logging has been carried on 
to its capacity. 

There is no change in the price of longleaf pine 
nor in the condition of that market, according to 
reports from southwest Georgia and southeast Ala- 
bama. HIlot weather, with a shortage of rain, has 
speeded up logging and production, 


NORFOLK, VA. 


July 26.—Volume of business transacted by 
North Carolina pine mills during the week com- 
pared favorably with that of the week previous, 
but there is really no snap to buying. Many buyers 
ure waiting patiently for transit cars in distress 
to be offered them. Some buyers claim to have 
kept their stock in good shape thus far this sum 
mer simply by buying distress cars at bargain 
prices. Production at the mills has been cur- 
tailed this month by the very hot weather, vaca- 
tion time, and a number of small mills closing 
down because they were losing money. 

Demand for 4/4 edge No. 2 and better band 
sawn, kiln dried, has been a little better, and 
there has also been a little more buying of circular 
sawn edge and stock widths combined. Not much 
air dried is being bought, for yards seem to be 
pretty well supplied. Edge 4/4 No. 3 continues 
very quiet, and much stock is being offered with a 
wide variation in quotations. No. 2 4/4 and better 
stock widths, band sawn, have been moving better, 
particularly 4%-, 5- and 7T-inch widths. There is 
not much 10- and 12-inch to be had. Circular 
stock has not been so active, yet some mills that 
are a little over-sold have advanced their price $1 
during the week. No. 3 4/4 stock widths have 
been moving better, and not a great deal is avail 
able for quick shipment. Edge 5/4 and thicker, 
No. 2 and better, continue quiet, but 5/4x10- and 
12-inch No. 2 and better, also No. 3, are in better 
demand. Nos. 1 and 2 bark strips and miscuts are 
rather sluggish. 

Sales of 4/4 edge No. 1 box, rough, both kiln 
dried and air dried, have been very light. Local 
box makers are pretty well stowked up, and when 
asked to make an offer are offering lower prices 
than mills will accept. There does not appear to 
be very much good air dried stock. Edge 4/4 No. 
2 box is moving a little better, stock being bought 
only to cover orders in hand. suyers are not in- 
clined to pay prices asked, because of the quantity 
of stock offered. No. 1 4/4 stock box, rough, has 
been rather quiet, but rather large sales of roofers 
have tended to bolster up prices. Inquiries for air 
dried stock box, dressed and resawn, have been 
more numerous and this stock is not easy to obtain. 
No. 2 4/4 stock box has been moving better, both 


rough and dressed, with prices about the same. It 
is hard to advance the price of kiln dried No. 2 


stock'box when good air dried No. 1 box is selling 
at low prices. Inquiries are still coming in for 5/4 
and 6/4 stock box and these items are searce. Box 
bark strips, 4/4 dressed, have been moving a little 
better, but price is weak. It is rather hard to see 
how the price can go lower. 

Demand for flooring, thin ceiling, partition ete. 


has shown a slight improvement, though total sales 
have been light. The mills have much stock op 
hand, except of 2%-inch face flooring, but are not 
eager to quote lower prices. Kiln dried roofers 
have been moving better from the large water. 
shipping mills, but the rail mills have found little 
improvement. Air dried roofers have not been go 
active, but prices seem to be stronger than they 
were several weeks ago. Lath are moving rather 


slowly. 
LAKE CHARLES, LA. 


July 26.—The southern pine market continues 
featureless. There has been an unusually good 
movement of stocks throughout the summer, and 
indications point to a continuance of this business 
for the next few months. In this immediate ]po- 
eality there is more building than for a similar 
period in many years, and coupled with this is a 
strong call for oil field material for coastal fields, 
Retail yard stocks are in good call and mill hold- 
ings of these are generally low. The demand for 
timbers and dimension remains very strong, with 
most mills unable to accept orders. Common 
grades are in good demand, but outside of this 
immediate territory the better grades of flooring 
and finish are not moving well. Mixed ears are in 
strong call, but manufacturers are turning down 
this business, as it is difficult to fill such cars out 
of existing stocks. The export market is weak, 
and there is very little demand for material for 
the railroads or industrials. Production has shown 
no increase. Mills continue to operate on summer 
schedules, with the result that there has been no 
accumulation of stocks. Heavy shipping has pre- 
vented accumulations, so that buying is still of 
the hand to mouth variety. In all probability 
the crop movement will be heavy this year. 
Weather has been ideal, and most logging camps 
are operating full time. Labor is plentiful. 


JACKSONVILLE, FLA. 


July 26.—The lumber market in the Southeast 
has just about been holding its own. There igs no 
doubt a good volume of building going on, but the 
heavy retail stocks and the number of yards in 
each town give the volume of the different yards 
a very reduced appearance. Business volume is 
about on a par with 1924, but this is only about 
half the 1925 volume. Many yards are asking their 
employees to take a month’s vacation, half on full 
pay. The general impression seems to be that 
business will show a decided improvement begin- 
ning about Sept. 1, especially in the south-central 
and west coast sections of the State. Reports 
from the east coast indicate that business is fair, 
but stocks are being gradually reduced and com- 
petition is gradually weeding out the “overnight” 
yards. 

Mixed car orders for pine have been prevalent. 
The longleaf mills have catered of late to their 
old trade on timbers and special cutting, and. in 
fact, are not in position to take on further timber 
orders. This cutting along with the few orders 
they are getting for shed stocks is giving them a 
fairly active appearance since they have curtailed 
their production. This curtailment program seems 
to be well established. Prices on longleaf are hold- 
ing steady for the time being, although a few mills 
are taking orders for surplus stock at slightly 
below list. 

The shortleaf mills are getting along better, but 
are not moving enough stock to make a profitable 
showing. They are still able to make money on 
their B&better finish, though the price is lower 
than it has been in two years. Roofers and dimen- 
sion at today’s prices can not show a profit, se 
many smaller mills have shut down. The financial 
situation in south Georgia has become somewhat 
acute with the closing of a number of small town 
banks. 

Cypress continues to move steadily. The asso- 
ciation mills are doing a fairly good business in 
mixed orders for Florida and the eastern and mid- 
dlewestern territories. These orders call for 
everything that a mill can manufacture, but since 
they are so mixed the mills are able to get very 
good prices for their stocks. The smaller mills are 
being fairly well taken care of in their straight 
car shipments of factory grades. There is a con 
tinual call for tank and all heart from the tank 
and vat manufacturers. The millwork plants, in 
this State and elsewhere, are using a good quan- 
tity of selects and No. 1 shop, with some FAS. 
The lower grades have been moving slowly, ¢s 
pecially Nos. 1 and 2 common. There have been 
a few orders for box for sheathing, one of which. 
it is understood, called for a million feet. How- 
ever, this is not much business for box cypress in 
comparison with the usual amount placed by the 
Florida users in good times. There is a slight 
demand for genuine tupelo from the eastern trade, 
but this is beset with strong competition, which 
has brought prices down to a very low level. 

Oak, in all grades, is moving slowly. The oak 


flooring manufacturers, users of lower grades, are 
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vot doing their normal business. There is a fair 
demand for FAS, but the price received is “noth- 
Red and sap gum can be sold 
at the buyers’ prices, which do not encourage 
further production for the present. The southeast- 
ern hardwood market is about the weakest of all. 
gome of the mills with established customers have 
heen moving a satisfactory volume, but the smaller 
mills are having a hard time to keep going. 

Manufacturing conditions have improved very 
much of late. Transportation facilities have 
gradually become normal and are now in the best 
of shape. 

Harvey Dickson, secretary-treasurer Sunshine 
Lumber & Supply Co., St. Petersburg, Fila., is 
spending several weeks’ vacation visiting friends 
in middle western cities. 

Gene Chiasson, of Terrell-Chiasson Lumbey Co., 
Jacksonville, has just returned to the office after 
several days in Orlando, St. VPetersburg and 
Tampa, which proved to be a _ very satisfying 
trip in a business way. 

B. F. Rider, president B. F. Rider & Son, Cleve- 
land, Ohio, was in Jacksonville over the week end. 
This trip will take Mr. Rider to several Florida, 
Alabama and Louisiana mills, where he will look 
over sawn cypress. Mr. Rider is accompanied by 
his two daughters, who are making headquarters in 
Jacksonville. 


SHREVEPORT, LA. 


July 26.—-No changes have taken place in the 
southern pine prices this week. Demand has been 
decidedly slow, though steady. If any items are 
showing particular weakness, they are 2x4- and 
2x6-inch No. 1 and No. 2 common dimension. 
Boards are in better demand, and likewise ship- 
Jap and center matched flooring. Owing to the 
rapid movement of cars, wholesalers are ex- 
tremely reluctant about taking on transit offer- 
ings, and mills that sent their stock on = con- 
signment to northern concerns have fared worse 
than usual. It is found that average returns on 
transit offerings do not compare with those on di 
rect orders. There has been enough rain the last 
two weeks to slow up shipments quite a_ little. 
Also wet lumber in the yards has retarded the 
dressing of air dried common stock, and order 
files have not diminished greatly despite the slow- 
ness of demand. A number of large special bills 
have been booked of late by local wholesalers, and 
it is noted that large amounts of lumber are now 
being consumed in the South. <A great surprise 
has been sprung the last week in the re-appearance 
of car shortage, which has been almost entirely ab 
sent for three years. The railroad agents say that 
the box cars have gone to move the wheat crop. 


TUSCALOOSA, ALA. 


July 26.--Southern pine prices are unchanged, 
except that No. 1 common dimension in special 
assortments has advanced from 50 cents to $1 
during the last week or ten days. Production re 
iains about the same or 65 percent of normal. 
Shipments have been a little heavier during the 
last week, as have orders also. Demand is hold 
ing up very nicely considering the season and the 
unfavorable financial developments among banks 
in the South during the last week. This financial 
trouble is perhaps felt all over the South, though 
this section has not suffered any material direct 
damage, x 


ing to brag about. 


All hardwood items can be moved at some price, 
ut only small amounts of the unpopular items 
are being moved. This situation causes a scarcity 
of some stocks, with prices inclined to advance, 
and a surplus of other stocks, which the producer 
prefers to hold for better prices. 


BEAUMONT, TEX. 


July 26.—The most noticeable feature of the 
southern pine market is that mill stocks are in 
probably the most badly broken condition they 
have been in for years. The mills are, as a con 
sequence, declining orders for any items not on 
hand The stock situation makes the placing of 
mixed car orders very difficult. There has been no 
appreciable advance in prices but, with present de 
mand, which bids fair to be augmented by favor- 
able crops, it would seem only reasonable that an 
advance should shortly be looked for. The demand 
for timbers of all kinds, in both longleaf and short- 
leaf, and for derrick patterns and oil field mate 
rial, continues unabated and is, if anything, 
Strengthening. A general revival of business lo 
cally is looked for, and it is known that several 
very nice bills for local consumption are now being 
figured on. A number of the central Texas yards 
have already begun laying in their fall stocks, and 
this demand will continue and grow stronger as 
the crops near maturity. 

There is a generally better tone in the hardwood 
market than there has been for several recent 
Weeks, The buyers seem to have reached the con- 
clusion that the bottom has been reached and they 


are beginning to come into the market in gradually 
increasing numbers. Prices are strengthening 
somewhat, although many of the buyers still try 
to get stuff at the old low level. For sap gum in 
particular, demand is on the increase. Several 
sales have recently been made at advanced prices, 
particularly in common and selects and FAS. A 
great many inquiries, particularly from the West 
Coast, are coming in for oak and quartered sap 
gum. Considering the fact that it is mid-summer, 
the number of inquiries is remarkable and calcu- 
lated to give the market a good tone. 


LAUREL, MISS. 


July 27.—Southern pine shipments are heavy 
because yard stocks, owing to good weather, dry 
out much faster. Shipments for the last two 
weeks have been very good indeed, yet order files 
show some increase. At a great many mills stocks 
are very badly broken, so there is some delay in 
filling orders. Prices remain practically un 
changed. This applies to regular items as _ well 
as to specials. Timber cutting orders are ex- 
tremely plentiful, and especially feature the de 
mand. The export market shows very little change. 

Charles Green, president of Eastman, Gardiner 
& Co., with Mrs. Green, their son, Gardiner, and 
their daughter, Anne, left Laurel July 25 for Chi- 
cago, and from there will go to New York, where 
they sail on the Olympie on Aug. 21 for a month’s 
tour of England, France, Germany and Switzerland. 

Cc. L. Shorborough, of the sales department of 
Eastman, Gardiner & Co., has been spending his 
vacation in New Orleans with his family. 

James W. Smith, sales manager for the Wausau 
Southern Lumber Co., with Mrs. Smith and their 
son, James, jr., left recently for a motor trip to 
Chicago, Wisconsin and New York State. 

J. L. Williams, of Pastman-Gardiner Hardwood 
Co., with Mrs. Williams and daughter, has re 
turned from a motor trip to Blue Ridge, North 
Carolina, where he attended the Y. M. C, A. indus- 
trial conference. 

Stewart M. Jones, of Gilchrist-Fordney Co., and 
his daughter, Miss Evelyn Jones, left Monday for 
Drummond, Wis., where they will be guests of Mr. 
and Mrs. A. R. Owen, of Alpena, Mich. 


WARREN, ARK. 


July 26.—-The Arkansas soft pine market the 
latter part of the week has been quite active. 
Price changes have been few, mostly withdrawals 
of concessions made by some mills on items they 
were previously long on. There is a good move- 
ment of No. 2 boards, with prices ruling firm. 
Edge grain floorings in better grades are moving 
in fair quantities, with prices holding firm, while 
flat grain floorings are moving to some extent, 
with prices low. Piece stuff is selling at un 
changed prices. Inquiries from dealers are being 
received in good volume. Rush orders from dealers 
are usual. Most retail orders are for mixed cars, 
though more straight cars are being sold. Indus 
trial buying is of good volume. Of car siding, only 
small quantities are moving, and these appear to 
be for repairs. Production this week has continued 
on the 55-hour week basis. New business has ex- 
ceeded both production and shipments, and stocks 
are becoming broken at most mills. Weather has 
Labor is plentiful. Small mill produc- 
tion continues of fair volume, though some mills 
are cutting out. 


BROOKHAVEN, MISS. 


July 26.—-The market seems well sustained over 
the last week, and volume of business is very en 
couraging. Weather conditions for operating are 
excellent and, despite Joceal car shortages, it ap 
pears that inventories will be decreased again this 
month, Demand seems to cover the entire list 

Upper grades of-rift flooring in both 3-inch and 
f-inch have shown an exceptionally nice movement. 
An experiment in shipping heart face flooring, 
tongued, grooved and bundled, instead of rough, 
to a foreign market, if it turns out well will doubt 
less mean a nice outlet for rift flooring, which has 
seen hard sledding in competition with various 
hardwood floorings. The lower grades of flooring 
are moving well, but at very unsatisfactory prices. 
The movement of drop siding in all grades is some 
what disappointing, doubtless due to competition 
from West Coast woods. This same thing is true 
to some extent with ceiling and partition Price 
concessions developed a nice volume of finish busi 
ness, and failure to accept prices under the mar 
ket on this stock turned a lot more of this kind of 
business away. 

No. 2 fencing in both longleaf and shortleaf is 
not in surplus. The surplus of 8- and 10-inch 
No. 2 boards and shiplap is very light, while there 
is a comfortable supply of 8- and 10-inch No, 2 
in longleaf. The export movement on this material 
was excellent last week, but not quite sufficient to 
wipe out the surplus. No. 2 12-inch boards in 
longleaf and shortleaf are not in surplus. No. 3 
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Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
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T HE relative merits and costs of various types 
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Hool and Johnson 2-volume ‘‘Handbook of Build- 
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methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
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fencing is scarce in both longleaf and shortleaf, 
with considerable inquiry from the crating con 
sumers and wholesalers For crating purposes 


there has been a comfortable sale of %x4- and 
%x4-inch No, 3 ceiling. No. 3 boards and shiplap 
in &-, 10- and 12-inch shown a nice move 
ment, at prices well in line with the market. Nos. 
1 and 2 lath have been much in better demand. 
Southern pine shingles have been moving well. 


have 


Longleaf dimension in both Nos. 1 and 2 grades 
still commands a nice position. There has been a 
2x6-inch No. 1 shortleaf dimension, 
and a nice sale of 2x8-inch No. 2 and 2x10 inch No, 
2 shortleaf. The stocks of shortleaf are very badly 
broken There are only small stocks of No. 3 
dimension. Longleaf timbers are sold ahead for 
the next sixty days, and the market for this ma 
terial has remained exceedingly firm This is es 
pecially true of timbers, where competition 
from Florida mills is very light. The shortleaf 
timber movement has been rather light, with prices 
remaining about the same 

The export market showed considerable activity 
Jast week and there was a fine volume of business 


heavy sale of 


large 


placed This was very largely from the Islands 
and the northern part of South America Ship 
ments to the Argentine have been heavy, these 


voing forward against purchases made earlier in 
the year 

The hardwood market has shown considerable 
activity so far as bookings are concerned Poplar 
has been in good demand recently. 

Albert Muncy, representative of the Steel City 
Lumber Co., of Birmingham, Ala., who makes his 
home at Louisville, Ky., is spending some time 


visiting the mills in this section, and also his old 
home town. 
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NEW ORLEANS, LA. 


July 26.—-Southern pine demand registered mod- 
erate gain in volume; the cypress call is holding 
its own, and July volume probably will show a 
gain over June; demand for the active hardwood 
items continued steady, with a probable gain for 
the week in total hardwood bookings. That sum- 
marizes the market situation as reported here. 
Prices also are credited with a firmer tone. The 
cypress quotations are reported unchanged, south- 
ern pine prices well maintained, and hardwood quo- 
tations better adhered to. The July business by 
and large seems to be rather better than was ex- 
pected after the disappointment in June. Better 
call from the agricultural districts is confidently 
expected as the crops begin to move and the pro- 
ceeds to flow back to the farms. 

The Lumbermen’s Club’s all-day outing at Edge 
lake, on Lake Pontchartrain, last Saturday, proved 
every way successful. Many of the clubmen 
brought their families along, and the entertain- 
ment committee’s program provided diversions for 
the children as well as the grown-ups. Swimming, 
dancing, bridge, all proved popular. Many re- 
mained until the late evening to enjoy the lake 
breezes, and already there are suggestions that an- 
other outing be arranged during August. 

From Oak Grove, in West Carroll Parish, comes 
a news story that recalls old days of lumber ac- 
tivity in the South. West Carroll, it says, is en- 
joying a season of lumber development and expan- 
sion. The E. L. Bruce Co., which began shipping 
logs from Oak Grove last April and has been av 
eraging fifteen cars daily, is reported to be build 
ing fourteen miles of logging line southwesterly out 
of Oak Grove, and to have arranged for sufficient 
timber supply for twenty years’ operation. Other 
plants listed as actively operating in the parish 
are R. J. Darnell (Ine.), at Darnell; Pioneer Coop- 
erage Co.'s stave mill, at Pioneer; Delta Logging 
Co., at Floyd; Singer Sewing Machine Co.’s hard- 
wood plant, at Epps; and the Schrell Bros. hard 
wood mill at Oak Grove. 

Dispatches from Biloxi, Miss., state that two 
crews have been set to work in the country back 
of Biloxi, cutting dead pines for shipment to the 
Southern Paper Co.’s pulp and paper plant at Moss 
Point Trees from three to ten inches diameter 
are being worked up into pulpwood material which 
will be barged to the Moss Point mill. 


VANCOUVER, B. C. 


July 24.—Forest fire menace, which has 
viving thousands of men throughout the Province 
sleepless days and nights for more than a week, 
has been much reduced through increased humidity 
and the fall of light rains in many parts, es 
pecially up coast, where some of the largest out 
breaks had been battled for ten days. The big 
Stillwater fire is now held in check. This Still- 
water blaze is estimated to have caused over half 
a million dollars’ damage and is the most 
so far this vear. In Columbia River valley this 
week the Columbia River Lumber Co. lost’ its 
Camp 6. Three-quarters of a million logs in the 
woods and legging equipment were destroyed. 
Latest reports show that the fire is checked and 
Camp 5 safe. In the Big Bend section of Colum 
bia River valley north of Revelstoke, serious fires 
have broken out. Rain and cloudy weather have 
made the situation easier. At Princeton and Kam 
loops, two large areas in the dry belt of the in 
terior, dull damp weather has given the forest 
service a chance to hold all fires. On Vancouver 


been 


serious 


Island, the fires at Fanny Bay and Horne Lake 
have been giving most trouble. 
The extremely dry weather has caused Coast 


cities to return to the attack on mill refuse burn- 
ers, as a fire menace. In Vancouver the city 
council has closed down one mill, that of the 
Vancouver-Iowa Shingle Co., close to a residential 
section. A number of mills have now under con 
struction burners of different type and enlarged 
capacity from those which they have been using. 
This action followed the series of conferences be- 
tween the city and a committee of representative 
lumbermen some months ago. 

A small army of 60,000 men has been called for 
by the wheat growers of the three Prairie Prov 
inces, to help harvest the big 1926 wheat crop. 
Men are being rushed by the trainload from east 
ern Canada. All the surplus men in British 
Columbia will join the rush. This year the number 
available on the Coast is less than usual, owing 
to activity in building and other construction. 
Lumbermen anticipate a heavy demand for the 
next three months from many Alberta, Saskatche- 
wan and Manitoba points. Railways are making 
enormous preparations for moving the crop. West- 
bound movement of export wheat, it is expected, 
will be heavier than last year, and that fact will 
ease the situation for car supply to move lumber 
back promptly to the prairies, which, in the grain 
season, has for years handicapped the rail trade 
from British Columbia eastward. 

After many years’ disuse for direct loading of 


deep sea lumber ships, the Brunette Lumber Co,’s 
mill on the Fraser River at New Westminster jg 
soon to become an export mill in having its own 
wharf at which vegsels will be berthed. The preg. 
ent wharf will extend forty feet further into the 
stream, according to plans and applications pre- 
sented to the harbor commissioners and to the 
Dominion Department of Marine. The wharf wil] 
have a frontage of more than 1,100 feet, and it 
is to be so constructed as to berth two ships at 
time. Approval of the company’s plans will be 
received shortly, it is expected, and construction 
of the extension will proceed at once. Improve. 
ment of the ship channel in front of the wharf wil] 
be made by the Government dredges operating in 


the river. 
BOSTON, MASS. 


July 27.—The hottest day experienced in New 
England for many years came as the climax of a 
torrid wave that slowed up business very appreci- 
ably last week. Last Thursday the mercury 
climbed to 103 degrees in the shade and remained 
there until sunset. Many plants were closed dur- 
ing periods of last week. 

Eastern spruce frames are off another dollar, 
making the price $40. Orders are searce 
despite the increasingly conciliatory attitude of 
the producers. Buying of Provincial random also 
has slackened and there is more urgency to sell, 
Five schooners brought about a million and a 
quarter feet of spruce last week, and one brought 
hemlock. Some of the spruce men expressed their 
opinion that a stronger spruce market is unlikely 
until softwoods from the Coast have advanced 
materially. 

selief that interecoastal lumber rates will be firm 
at $12 within the next two weeks is expressed 
by several specialists in Douglas fir cargoes, 
While it is hardly probable that lumber cargo 
rates will recover to the former $15, ruling when 
the rates broke in May, a steady advance to $13.50 
or $14 is generally predicted here. Orders for 


base 








The woman who is always trying 
to tell her daughter how to pick 
out a husband is the same woman 
who is always telling her hus- 
band what a poor job she did of 
picking out one for herself. 








direct mill shipment, rather scarce until the mid- 
dle of last week, began to increase during the 
latter half of the week, and some local whole- 
salers stated today that the upward trend of 
cargo rates is stirring up some nice new business. 

The Blanchard Lumber Co. received cargo ship- 
ments of nearly 2,000,000 feet of fir and hemlock 
and a big consignment of hemlock and spruce lath 
Jast week from British Columbia. 

Edgar M. Horne is vice president of the Swain 
& Boggs Co., Boston wholesaler of eastern, south- 
ern and western lumber, whose incorporation was 
announced last week. 


PHILADELPHIA, PA. 


July 28.—Seashore business has slowed up dur- 
ing the last few weeks, according to reports from 
Atlantic City, Ocean City and other summering 
places near Philadelphia. The condition was not 
unexpected, however, as July and August are re 
garded as busy vacation months when these re 
sorts are filled with thousands of visitors from all 
over the world. Over in Ocean City, Mayor Joseph 
G. Champion is one of the busiest lumber dealers 
and builders in Cape May County. He has viewed 
with satisfaction the preference for frame dwell 
ings in his city, and expects building activity to be 
resumed in the fall. 

Birchell Hammer, who is with George Kessler, 
jr., left on Sunday night for a three or four weeks’ 
trip through the Carolinas and Virginia. He will 
visit the sawmills in the southeastern section and 
will probably come back with a lot of information 
on lumber conditions below the Mason-Dixon line. 

Mehl & Latta have made an addition to their 
office at Rosemont, Pa., that is quite an improve- 
ment. They have made an entrance on the Lincoln 
Highway, which is very neat and attractive, also 
giving them a great deal of additional space in the 
office. 

Hf. C. Magruder has accepted the agency for the 
Gayoso Lumber Co., of Memphis, Tenn., to handle 
its stock in this territory. 

Philadelphia is entertaining many westerners 
during the Sesqui-Centennial season and among 
these are a fair percentage of lumbermen Last 
week, H. B. Johnson, of Enterprise, Ore., was 4 
visitor and was entertained by old friends. 
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CHARLES A. COFFIN, founder and for thirty 
ears head of the General Electric Co., as presi- 
jnt and chairman of board of directors, died 
wednesday night, July 14, at his home, Locust 


valley, Long Island. Up to within the last two 
weeks Of his life Mr. Coffin had been regularly 
, his office in New York and continued his ac- 
rive interest in the progress of the electrical 
adustry. Born in Somerset County, Maine, in 
necember, 1844, Mr. Coffin began his business 
fe in the shoe and leather industry and re- 
mained in that trade until 1883. In that year he 
erst became interested in electrical development 
nd shortly afterward purchased an interest and 
veame the head of a company which eventually 
g into the Thomson-Houston Electric Co. 
this company was consolidated with the Edison 


ar 





s 


‘eneral Electric Co. of New York in 1892 to 
ake the General Electric Co., of which Mr. 
fin became the first president and for the 


weceeding 21 years remained at the helm of the 
mpany which rapidly became the leading elec- 
trical company in the United States. Mr. Coffin 
etired from the presidency in 1913 and became 
hairman of the board of directors, which posi- 
tion he Maintained until 1922. In that year he 
nd his wife celebrated their golden wedding 
universary, Mrs. Coffin having been Miss Caro- 
line Russell before their marriage. A leader of 
industry, finance and philanthropy, Charles A. 
Coffin had won the confidence, admiration and 
friendship of many of the most prominent men 
nthe country in all lines of endeavor and upon 
news of his death thousands of tributes poured 
forth from the great men of the time as well as 
fom the many who are not so well known to 
fame but were numbered among his sincere ad- 
mirers and friends. His was one of the great 
areers, With an honorable and upright record, 
which mark the electrical and industrial de- 
velopment of America during the last century, 
nd one of the most notable of them all. 


VILAS DAUGHERTY, one of the pioneer lum- 
er salesmen of Detroit, Mich., died at his home 
there on July &, after a confining illness of about 
three weeks. He had been suffering for some 
time but continued his work until his trouble 
became so serious that it caught him while he 
was driving in Detroit to see a customer. He 
was hardly able to get home and went to bed 
never to get up again. Vilas Daugherty was 
one of the best regarded lumber salesmen in 
Michigan. Always a hard worker, he was known 
everywhere and considered a man of the high- 
est calibre He was a lumberman of the old 
hol who got his training in the woods and 
gaW mills before becoming a salesman. His 
lather was a Baptist minister at St. Georges, 
mt.. Where Vilas was born on Feb. 25, 1869. 
nm account of failing health, his father left the 
iinistry and went into the lumber business 
t Leamington, Ont., where Vilas got his start 
nthe lumber business. After learning the busi- 
hess with his father he went to Chicago for 
W. E. Kelly & Co. for a number of years, and 
then to Portland, Me., for that firm. At Port- 
ind he married, and as bride and groom they 
went to Ruston, La., where Vilas became man- 
iger of the Kelly & Co. saw mills. After a short 
time he was recalled to the Chicago office, and 
stayed there until he went to Detroit to go into 
business for himself. He was a member of 
Michigan Association of Traveling Lumber and 
“ash and Door Salesmen, Union Association of 
“umber and Sash and Door Salesmen, Hoo-Hoo 
ind a life member of the Kilwiny Lodge of Ma- 
sons at Leamington, Ont. He was also a mem- 
her of the Detroit Kilwiny Lodge of Masons. 
He is survived by his wife, two sons: Gordon 
ind Robert, two daughters: Margaret and Alice, 
all of Detroit; a brother, Allan H. Daugherty, 
the lumber business in Seattle, and a sister, 
Mrs. Ella King, of Leamington, Ont 





JOSEPH A. NIST, manager of the Tacoma 
Box Co., of Tacoma, Wash., was drowned in 
veaver Lake near Enumclaw, Wash., July 138. 
Mr. Nist was attending a family reunion at the 
‘ake. He dived from a skiff and failed to come 
© the surface, It is believed that he was seized 
with cramps or struck a sunken log. The body 
Was recovered shortly afterwards but all efforts 
-. resuscitation were unavailing. Mr. Nist had 
— manager of the Tacoma plant for the last 
9 years. His father, M. J. Nist, of Seattle, is 
president of the Seattle Box Co., and his brother, 
~©0 Nist, is assistant manager of the Tacoma 
wx Co. In the short time he had resided in 
“acoma, Mr. Nist had made an extensive ac- 
a ntance and was an active booster for the 
mi: fe was a member of the Lions club, the 
‘amber of Commerce, the Knights of Colum- 
nt and St. Patrick’s parish. Mr. Nist is sur- 
wd by his father and step mother, three 
old ‘rs and seven sisters. He was 37 years 
* The body was taken to Seattle where the 
Neral was held. 





EARL E. ROUSH, sales manager of the F. W. 
Duttweiler Lumber Co., Toledo, Ohio, was in- 
stantly killed Friday night, July 23, when his 
automobile struck a freight train at the crossing 
of the Terminal Railroad in that city. Mr. 
tousch was 38 years old. He was returning 
from Inverness Club where a golf and dinner 
party had been held by the Toledo Lumbermen’s 
Club and a number of lumbermen from Cleve- 
land. Mr. Rousch is survived by his father and 
mother, Rev. and Mrs. W. A. Roush, of Colum- 
bus, Ohio. The funeral was held on Monday, 
July 26, at Columbus. 


CHARLES A. BEAN, president of the Inter- 
state Lumber Co., of Denver, Colo., died at his 
home in that city on Saturday, July 24, following 
a prolonged illness resulting from an apoplectic 
stroke last fall. Mr. Bean was 41 years old. He 
was born at Plover, Wis., in 1885. Before estab- 
lishing his Denver company in 1919 he was in 
the lumber business in the Bitterroot Valley, 
Montana, and for a time was manager of the 
Coast department of the Dierks Lumber & Coal 
Co., of Kansas City. A widow and two chil- 
dren survive. 

CARL MILTON CARP, 15, son of Mr. and Mrs. 
David Carp, Louisville, Ky., was almost in- 
stantly killed Monday afternoon, July 26, when 
a truck he was driving collided with a street 
car. The lad’s neck was broken and his chest 
crushed. He died on the way to the hospital. 
During the summer the boy had been driving 
a truck for his father who is in the lumber 
business in Louisville. He had a load of build- 
ing material on at the time of the fatal acci- 
dent. He is survived by his parents, a brother 
and a sister. 

CHARLES WILLIAM THOMPSON, president 
of the Georgia Hardwood Lumber Co., of 
Augusta, Ga., and well known in lumber circles 
throughout the state, died at a hospital in 
Augusta last week after an illness of several 
weeks’ duration. Formerly located at Kalama- 
zoo, Mich., where he was in the lumber business, 
Mr. Thompson had been the head of the Georgia 
company for about five years. He was prom- 
inent in fraternal circles and a member of several 
orders. 


H. N. PETERSON, retired logging operator of 
Tacoma, Wash., died at his ranch at Glen Cove, 
Wash., July 18. Mr. Peterson was a native of 
Germany and came to the United States in 1871. 
He first settled in Nebraska and moved to Ta- 
coma in 1882 where he entered the logging in- 
dustry, associated with Harry Winchester, for- 
mer county commissioner for Pierce county. He 
retired from the logging business in 1895. Mr. 
Peterson was 79 years of age. He is survived 
by his wife, one daughter and two grandchildren. 


JOSEPH ROEMER, aged 69, died recently at 
Spokane, Wash., where he had made his home 
for about thirty years. Mr. Roemer was one of 
the pioneer lumbermen in northern Wisconsin, 
living at Tigerton until moving to the West. 
He was associated with a brother-in-law, Her- 
man R. Swanke, in the sawmill business at 
Tigerton. In Spokane he had been associated 
with the late Charles R. Stier for a number of 
years. He is survived by a widow. 


MRS. CHRISTINA STRATHERN, aged 79, a 
resident of Spokane, Wash., or environs for 39 
years, died of heart trouble recently at her 
home in that city, after an illness of four weeks. 
She was the widow of Hugh W. Strathern, prom- 
inent Post Falls lumberman, who died six years 
ago. For 25 years they made their home in Post 
Falls where they moved after settling in Spokane. 


GEORGE W. VAN BUSKIRK, 82, died at 
Buena Vista, Wis., recently. He was widely 
known throughout northern Wisconsin, having 
been one of the early lumbermen in that section. 
He established the town of Van Buskirk in 
Iron County and operated a sawmill there. He 
was also engaged in lumbering at Dancy, Ogema, 
and Stevens Point. He is survived by one son 
and five daughters. 

MAURICE J. DUKES, president of the R. A. 
& J. J. Williams Co., wholesale and retail lumber 
dealer of Philadelphia, Pa., died in that city on 
July 16. Mr. Dukes was very well known in 
the domestic and export trade for many years. 
He was active in the National Lumber FExport- 
ers’ Association and was a director of that or- 
@i nization. 


HIRAM SMITH, a prominent lumberman of the 
jaxter, Ky., section, died at his home in that 
place on July 20, aged 54. He had been ill for 
only a few days. Mr. Smith is survived by a 
widow, four sons and a daughter. 


DAVID S. CRATER, president and treasurer 
of the Mount Vernon Builders’ Supply Co., of 
Mount Vernon, N. Y., died at his home in that 
city on July 15. He left a widow who was asso- 
ciated with him in the business and who takes 
over his offices and will continue his work. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 











/ California \ 
White Pine 


BOX, SHOP AND CLEARS 








H. B. Hewes, C. D. Terwilliger, 
President Sec.-T reas. & 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. Sec. & 
J. W. McWilliams reas. 











We invite your inquiries and orders. 
Clover Valley Lumber 
aN Cc 0., LOYALTON, 


= 
REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, - - 





San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, - Chicago 


360 North Michigan Avenu, ( 
W. O. W. Building, : - Omaha 
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Klamath 


Chief & Sugar 
BRAND PINE 


Factory Plank a Specialty 
Also D & Better—All Thicknesses 


™ DWIGHT 


Lumber Company 


Manufacturers— Wholesalers 
MILLS: OFFICES: 


KlamathFalls,Ore. 260 California St., SAN FRANCISCO, CALIF. 
Sisson, California. 30 North LaSalle Street, CHICAGO, ILL. f 
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Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 


Telephone 
Dearborn 5711 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Manufacturers 
Moulding, Casing, Base 


Get in touch with people having the time, knowl- 
edge and connections necessary for the satisfactory 
handling of this class of lumber products— 


If it is Mouldings, Casing, Base, Factory 
Specials or Shorts, We Sell ’em. 


JoHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram Lumber Co. 


28 E. Jackson Bivd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 


Shaped or 








HUTCHINS storeseCe. 


Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 
Blue Island 800 Pullman 8020 (No Toll) 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 





ORDERS SOLICITED 








FACTORY AND YARD 





WesternWood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 
Specialists in Western and Northern 


STOCKS 


Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 








etc. oth, $4.50, postpaid. 





ing Ralph C Bryant 
Loggi 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging’’ will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
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LOCAL AND PERSONAL 


Cc. P. Tinkham, prominent cedar post operator 














saad 4 : , . Charles C. ubbard, anage f the hardwoga 
of Milwaukee, Wis., was in Chicago Wednesday ; 1 Hubbard, manager of ; hard wo 
; department of George D. Griffith & Co., has driye 

on business. : = ; i = 
east with his family to spend a quiet mop; 
L. J. Pomeroy, of the Landeck Lumber Co., Chi- resting among the Berkshire Mountains. He « 
cago, was in Rockford Tuesday and Wednesday vacationing at North Egremont, near Stockbridy 

calling on the lumber trade. Mass. 

KE. E. Embree, retail lumberman of DeKalb, IIL, I Ameng Pag cope ht the ne of James I 
spent several days in Chicago last week getting a -nigg, A -0., peel ang ee — mmarnatte, « 
line on market and trade conditions. the illapa Lumber Co., Portland, Ore.; Jop 


W. Blodgett, prominent lumber manufacturer ,¢; 
J. Howard Stannard, of the Baker-Matthews, Grand Rapids, Mich., and James E. Danaher. ,; 
Lumber Co., Memphis, Tenn., was in the city the Detroit. 
other day calling on his friends among the lum- Frank N. Daniels, president of the Dascom 
bermen. Daniels Lumber Co., Kansas City, Mo., accom 
Fred L. Ward, popular retail lumber man of panied by Mrs. Daniels, passed through Chicag 
Marshalltown, Iowa, drove to Chicago this week, Monday on his way to northern Michigan wher 
to visit his friends and get a line on lumber trade at Glen Haven he and Mrs. Daniels are going + 


conditions. spend a two or three weeks’ vacation. 

W. L. Culver, vice president of James D. Lacey Dan Shelby, sales manager of the Clark & Boj 
& Co., spent several days in the New York office Lumber Co., Dallas, Tex., while Oo Ss extensive 
of the company this week conferring with officials trip through the North, spent four days in Chi 
in that city F cago over the week end. He went from here + 


St. Louis, Mo., and then to Pine Bluff, Ark., ; 


Hf. T. Fall, of the E. L. Cook Lumber Co., has business before returning to the Lone Star Stat 


ee ee pte tein E. A. Mercadel, formerly connected with the 
" rag — : ail P. E. O’Neil Lumber Co., Chicago, has entered th: 
by Mrs. Fall. commission lumber business for himself with of 

W. O. Hughart, of the Hughart-Carson Lumber fices at 753 Peoples Gas Building. His concen 
Co., Grand Rapids, Mich., was in Chicago the first will be known as the Mercadel Lumber Co., and 
part of the week calling on his friends in the is well equipped to give customers good lumber 
lumber fraternity. and satisfactory service. 


J. L. Davis, manager of the Soo Lumber Co., W. M. Leuthold, president of the Deer Pari 
Glidden, Wis., made one of his periodical visits to Lumber Co., Deer Park, Wash., accompanied 
the Chicago lumber center this week and called Mrs. Leuthold, was in Chicago Monday and Tues 
on a number of his friends. day conferring with Clyde Wilson, Chicago mar 


ager of the Deer Park company. Mr. and Mrs 
Leuthold went from here to Kansas City, Mo., | 
fore returning to the West. 


J. W. Smith, sales manager of the Wausau- 
Southern Lumber Co., Laurel, Miss., accompanied 
by Mrs. Smith, motored to Chicago this week and is 
spending several days in the city. W. H. Nalty, vice president and general manage 
of the Hammond Lumber Co., Hammond, La 
whose marriage to Miss Lucille Catherine Moone 
was recorded in the July 24 issue of the America 
LUMBERMAN, was in Chicago this week with his 
bride on their honeymoon Mr. and Mrs, Nalt 


G. A. Kramer, sales manager of the Redwood 
Manufacturers Co., Pittsburg, Calif., is in Chicago 
conferring with the White Star Lumber Co., which 
represents the Redwood company here. 


J. A. Gillespie, Chicago manager of the Peavy- were registered at the Drake Hotel. 
Byrnes Lumber Co., Shreveport, La., spent the A. W. Stickle, vice president of the Lone Star 
first part of the week in Detroit and other Mich- Flooring Co., Dallas, Tex., accompanied by bis 


igan points calling on the lumber trade. family, drove through Chicago Tuesday on a tour 


. ‘ " ' hic vill take hi i Wisconsin. Mr. Stickle 
A. E. Boatright, of the A. E. Boatright Lumber — » wil ’ : bine =e we on a a 
Gn. to eneeiies the Gack Gb tn tae Gee plans to leave his family and car in the North 
eatts ne oo iene Saher Wis Sle famil i ns “ returning to Dallas by train. Later in the sum 
: -s eae eee te ~ing — 7 lew mer he will return and drive them home. 

for the summer and he is spending what time he 


can with them. I. C. Swan, general sales manager of the Foster 


Creek Lumber & Manufacturing Co., Stephenson, 


>hi > one a ata ceanee »_w Co “ pe P 2@ 
Phil P. Philippi, secretary-treasurer of the W.C. —Miss., accompanied by his wife and daughter, was 


Landon Lumber Co., Wausau, Wis., made one of in Chicago this week on his way back to Madison 
his periodical business trips to Chicago Tuesday Wis., his headquarters, after three weeks at the 
and dropped in at the Lumbermen’s Club at noon  ynij} where he has been looking over mill condi 
to greet his friends. tions and at the same time enjoying a vacation 
Frank L. Dietz, of the J. E. Pinkham Lumber He reported the mill to be in first class condition 
Co., Seattle, Wash., was among the visitors in With surplus stocks low. 
Chicago Tuesday. He is making an extended tour Baron Victor v. Gutmann-Gelse, of Vienna, Aus: 
through this part of the country studying market tria, was a pleasant caller at the offices of th 
and trade conditions. AMERICAN LUMBERMAN one day this week. Baron 
W. E. Vogelsang, of the Weidman-Vogelsang v. Gutmann is making a study of the management 
Lumber Co., popular wholesale and commission of logging operations, lumbering, remanufactur 
firm of Grand Rapids, Mich., was in Chicago last ing, wood distillation, wood extraction and similar 
week calling on the trade and familiarizing him- plants for the utilization of forest products 1 
self with market conditions. America and expects to spend some time in this 
C. W. Johnson, of the Cross-Bodine Lumber Co., country in pursuit of these studies. 


Seattle, Wash., is spending a week here after a Franklin Hf. Smith, Washington, D. C., who * 
visit with relatives in Kansas City, Mo. He in- well known to the lumber trade through his forme 
tends to go East from here before returning to his connections with the United States Forest S« rvice 
headquarters on the Pacific coast. the Department of Commerce and with the 4 


: —S . . tional Lumber Manufacturers’ Association, was ! 
George L. Cortis, in charge of the Chicago office “18 al : nd “tin : - y 

. a . " : “ Chicago for a short time the first of the weet 
of the Von Platen-Fox Lumber Co., Iron Mountain, ape tt . ; at 

. ‘ eotaeditn : en route to the Pacific Northwest, where he goes 

Mich., spent several days last week in Grand : : : , + ee ‘ccfOl 
snare? Be si : - conduct an investigation for the tariff commiss! 
Rapids and Detroit, and reported trading in maple : , = ' 

roll : ened on the red cedar shingle industry. Mr. Smith cob 

and birch to be very satisfactory. : : > ram the 

. ducted the investigation recently made for 


F. C. Broadway, traffic manager of the Exchange tariff commission on the logging situation. 


Sawmills Sales Co., Kansas City, Mo., and a 

Co., sas City, Mo., ¢ F Cs Ps ee > Greenville 
veteran in that line of work, was in Chicago last mg = ae, h a Fang aa Mee 5 son 
week attending a traffic meeting of the Nationg] Baus ane = ao a x weeks’ trip to the Pacifi 
\anmer Menatecturcey Asseciation. coast, where they will visit their children, Mr. a0! 
Mrs. R. F. van Deinse, of Cottage Grove, Ore., 40° 
Mr. and Mrs. James F. Shiells, of Fillmore, Calil- 


John D. Elliott, of John D. Elliott & Co., De- 
troit, Mich., stopped off in Chicago this week on 
his way home from the West Coast where he has also their brothers and sisters, Mr. and Mrs. H. > 
been visiting a number of mills. His reports of Anderson, jr., of Seattle, Wash., and Mr. and Ms 
conditions in the West were not very encouraging. F. C. van Deinse, of Pasadena, Calif. Paul v# 

Miss Vera L. Young, a popular lumber woman Deinse is president of the Gordon Hollow + 
connected with Miller & Miller Co., Detroit, is a tate Co., Greenville, Mich., manufacturer of 
guest on a private yacht which is making a lake Gordon hollow blast grate and the Tower line © 
cruise. While in Chicago this week, Miss Young ¢4éers and trimmers. 


dropped in at the office of the D. S. Pate Lumber John Hutchison, of the Hutchison-Moore Lum 
Co. 


ber Co., Laurel, Miss., was in Chicago last we? 
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conferring with the John H. Shook Lumber Co., 
which is the Hutchison-Moore exclusive representa- 
tive in Chicago territory. Mr. Hutchison and S. K. 
Ingham recently purchased the interests of the 
Ingham Lumber Co. in two mills at Allison, Ala., 
and Fouke, Miss., and have increased the produc- 
tion of the Fouke mill to the point where it now 
ships on an average of 126 cars a month. They 
are now rebuilding and electrifying the Allison 
mill, where they have a long-time cut in some of 
the finest virgin shortleaf timber on the Tombig- 
bee River. 


Miss Ruth Sievers, daughter of Ed. Sievers, of 
the Garner Shingle Co., Everett, Wash., has been 
attending the national convention of the Sigma 
Kappa Sorority at Madison, Wis., as a representa- 
tive of Stanford University chapter. Miss Sievers 
was a visitor in the AMERICAN LUMBERMAN Office 
during her stay in Chicago, where she spent a few 
days following the convention. She will go on to 
Davenport, Iowa, and Monmouth, Ill., for a short 
visit. Miss Sievers was born in Davenport, but 
has lived in Everett most of her life. She has 
become pretty well known out there as a coming 
factor in the shingle business, as she successfully 
managed her father’s business during his illness 
when only sixteen years old. The young lady, 
however, seems to have leanings toward a journal- 
istic career and was greatly interested in the work- 
ings and workers behind the world’s greatest lum- 
ber newspaper. 


H. D. Moreland, wholesale lumber dealer of 
Philomath, Ore., has just made a long distance 
automobile driving record of which to be proud. 
Accompanied by his wife, son and daughter, he 
left Portland July 15, drove to Spokane, Wash. 
(about 400 miles) in one day, stopped in Glacier 
National Park, and then drove on to Chicago, 
arriving here July 27 after having spent just seven 
days on the road. The Moreland family is driv- 
ing to Decatur and Norris City, Ill., to visit rela- 
tives. Mr. Moreland said that they had an ac- 
cident near Oshkosh, Wis., when the Dodge sedan 
he was driving turned over going around a sharp 
turn, but fortunately no one was hurt. He drove 
the car to Chicago. 


Rev. F. M. Farnsworth, Cleveland, Tenn., is 
spending a few days in Chicago visiting his friend, 
Morton Butler. Lumbermen enjoy visiting with 
Rev. Farnsworth because he is thoroughly ac- 
quainted with the life and duties of a lumberman, 
and talks grades as intelligently as a hardwood 
inspector. He has the happy faculty of calling 
attention to the defects in men’s character and 
likening them to the defects in the lumber, and 
then as he points out the choice things he finds 
about men he compares them to the higher and 
better grades of lumber. Dr. Farnsworth has been 
located in eastern Tennessee for the last six years, 
and he says it is not only a healthy place in 
which to live, but it is a happy place in which 
to work. 

Ralph H. Burnside, president and general man- 
ager of the Willapa Lumber Co., Portland, Ore., 
with mills at Raymond, Wash., was in Chicago 
this week visiting his son and looking after some 
important business matters. Mr. Burnside ex- 
pressed himself as being far from discouraged as 
to the outlook for the lumber industry on the West 
Coast ; in fact, he has noted some distinct improve- 
ment within recent weeks and believes that with 
reasonable production and proper merchandising 
the industry will have nothing of which to com- 
plain. He is greatly interested in the work that 
is being done by the West Coast Lumber Trade 
Extension Bureau, and believes that the campaign 
now being conducted under the auspices of that or- 
ganization is going to be of tremendous benefit to 


the entire industry. 
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Announces New Mill Connection 


John H. Shook, of the John H. Shook Lumber 
Co., Chicago, has announced his company’s exclu 
sive representation in Chicago territory of the 
Sipsey Valley Lumber Co., Buhl, Ala. Mr. Shook 
recently made a personal inspection of the mill at 
Buhl and was pleased with conditions as he found 
them. He reported facilities for handling orders to 
be first class and the grades of stock the very best. 

T. C. Patterson, general sales manager of the 
Sipsey company, is a lumberman of long experience 
and has been connected with this company since 
Jan. 1. The officers of the company, C. H. Murphy, 
president and treasurer; J. K. Mahoney, vice presi- 
dent, and J. E. Holt, secretary and general man- 
ager, are former lumber manufacturers at Eldo- 
rado, Ark. 

The capacity of the Sipsey Valley mill is 150,000 
feet a day and the lumber turned out is largely inch 
Stock running heavy to 16-foot, as 90 percent of its 
logs are cut to this length. The lumber manu- 
factured by this company is soft, light-textured, 
Shortleaf pine. Sipsey Valley Lumber Co. has 
Shipped large quantities of stock into the Chicago 
market, and has many friends among the consum- 


ing trade. The placing of this account with the 
John H. Shook Lumber Co. now makes Sipsey Val- 
ley stock easily accessible to Chicago consumers, 
and is considered by Mr. Shook a valuable addi- 
tion to the group of high class mills he represents. 


Personal Notes from Big Rapids 


Bia RApips, MicuH., July 26.—L. B. Hanchett, 
president of the Machinery Co. of America, accom- 
panied by Mrs. Hanchett and their children re- 
cently started on an automobile tour that will take 
them to the Pacific Coast. 

H. J. and E. A. Ward, of Ward Bros., manufae- 
turers of maple flooring, here, were recent visitors 
in Grand Rapids. 

Two new industries, the Howard City Furniture 
Co., Howard City, Mich., and the Muskegon Wood 
Products Corporation, Muskegon, Mich., recently 
started operations in the manufacture of radio 
cabinets etc., under most favorable auspices with 
larger contracts for their products that will keep 
them busy during the remaining months of the 
year. 





Texan Receives Distinguished Honors 


The many friends in the lumber industry of 
John H. Kirby, president of the Kirby Lumber 
Co., Houston, Tex., were delighted to learn from 
press dispatches this week that in the Democratic 
primary election held in Texas last Saturday, he 
was chosen as the nominee for representative in 
the State legislature from the Houston district, 
and they feel that congratulations are in order 
both to the voters of that district in their wise 
choice of a representative and to Mr. Kirby for 
the confidence thus expressed in his integrity and 
his ability to properly represent this great section 
of Texas in the State 
legislature. 

Another honor that 
came to Mr. Kirby re- 
cently, and one that is 
prized highly by his 
friends and by himself, 
was his election as a 
member of the Houston 





J. H. KIRBY, 
Houston, Tex. ; 
Nominee for State 
Representative 
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“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern — HAR DWOODS — Southern 





Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 

3101 So. Western Ave., CHICAGO, ILL 

A. J. BARKER H. T. FALL A. J. BOYLES 
e 

Fir, Spruce, Redwood 
Red Cedar Idaho White 

Lumber and 


and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. & M. Club. A. & M. 
clubs in all parts of 
Texas are made up of 
former students of the 
Agricultural & Mechan- 
ical College of Texas, one 
of the outstanding insti- 
tutions of its kind in the 
United States. A recent 
official publication of the 





issue of the “Aggie,” 
Houston A. & M. College Club, reporting a meet- 


ing of that organization, said: ‘‘R. D. Bowen, of 
Paris, Tex., class of ’77, was with us again. We 
enjoyed hearing him tell of some of the incidents 
that happened when he was a student at the 
A. & M. College. We are indebted to Mr. Bowen 
for a new member in the Houston A. & M. Club, 
Mr. John Henry Kirby, a man who, we believe, 
has the makin’s of a good Aggie. You see, it’s 
like this: Mr. Bowen and Mr. Kirby knew each 
other back in the Piney Woods, and when Mr. 
Bowen yzot back from A. & M. he was so en- 
thusiastic that he talked John Henry into the 
notion that he should go, so Kirby and a friend 
of his formed a partnership whereby they were to 
work and pool their funds and one go one term 
and then he would come home and the other would 
go aterm. It worked the first term and Kirby’s 
friend attended A. & M. and came home prepara- 
tory to Kirby's attending in the fall, but during 
the summer his friend died and he could not carry 
out his plans for he did not have enough money 
to carry him through. For this reason he never 
attended the best school in the country though 
his heart has always been with it. We believe 
that he has the school’s welfare at heart and for 
this reason we have elected him to honorary mem- 
bership in our club. We welcome you, Mr. Kirby, 
and want you to be with us as often as you can.” 

feaders of the AMERICAN LUMBERMAN who know 
Mr. Kirby personally or through his outstanding 
work for not alone the lumber industry but for 
the great agricultural sections of the country, will 
agree that this compliment bestowed upon him by 
the A. & M. Club could not have been conferred 
on one more worthy of the honor. 3eginning first 
as a young school teacher, then as clerk in the 
State senate, then a young lawyer and then a 
young man striving to enter the lumber industry, 
which he chose as his life work and has mastered 


YPR FSS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. sscornik, Batts: CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith X& Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manofacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., : : CHICAGO 








Northern and Hardwoods 


Southern 
Vangsness Lumber Company 


Telephones, 140 South Dearborn Si., 
r 
Randolph 0469 CHICAGO 
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Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life's full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N. S.””—NON-SAG~—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. “Carries the load on the hips.” 

WRITE FOR SAMPLE and say how many you 
can use. 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 
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We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
































Coupon Books 


SAVE 
Labor and Money 


Qur facilities enable 
us to give exception. 
ally. prompt service 


"Shuto », 
‘SUL or. 
” 


—— 


FOR SAMPLES AND PRICES 
WRITE TO 


SOUTHERN COUPON CO. S/RMINGHAM, ALA. 


P.O. BOX 346 
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in every detail until today he stands out as one 
of the world’s leading lumbermen, Mr. Kirby dur- 
ing all that time has never failed te keep in touch 
with farming interests. Last fall Mr. Kirby de- 
livered a notable address before the farmers of 
Texas at his old home in Peachtree Village, Tyler 
County, Texas, on “Taxation in Relation to the 
Farmer.” This was conceded to be one of the best 
addresses ever delivered by Mr. Kirby, who has 
won an enviable reputation as a public speaker, 
and shows that he not only appreciates the need 
of the farmers, but realizes that the interests of 
the farmers are identical with those of finance, 
transportation and manufacture, these four con 
stituting the foundation stones upon which the 
nation’s wealth and commerce must rest. In this 
time of agitation over farm relief, it would be 
well for the manufacturing interests of the United 
States, especially the lumber manufacturers, to 
circulate copies of this notable address generally 
so that it could be read by every farmer, banker, 
merchant and manufacturer in the country. 


Announces Change in Sales Staff 

MILWAUKEE, WIS., July 28.—The Harnischfeger 
Corporation of this city has announced the ap 
pointment of Hl. A. Wolcott as district manager of 
the New York territory and H. S. Beale as sales 
engineer in the same territory with headquarters 
at 50 Church Street, New York. Mr. Woleott was 
formerly in charge of the Miami (Fla.) office. His 
former position in Florida is being filled by S. B. 
sSubier with offices at 343 8. W. River Drive, Room 
306, Miami, Fla. 
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Southern Piners’ Vacation Plans 

A. J. Peavy, president of the Peavy-Byrnes Lum- 
ber Co., and associated enterprises, of Shreveport, 
La., and president of the Southern Pine Associa- 
tion, accompanied by Mrs. Peavy, expects to spend 
several weeks at Battle Creek, Mich. While this 
will be in the nature of a vacation, Mr. Peavy 
expects to look after some business matters in 
northern territory during the time he is located at 
battle Creek. 

E. L. Kurth, manager of the Angeline County 
Lumber Co., Keltys, Tex., accompanied by his 
family, will spend a vacation trip motoring 
through New Mexico and eastern Colorado, visit 
ing all of the principal points of interest. 

J. W. LeMaistre, general manager of the Jack- 
son Lumber Co., Lockhart, Ala., is going to make 
a combination business and pleasure trip through 
eastern territory. He expects to make the trip 
by motor and leisurely drive through Pennsylvania 
and other eastern States, vacationing and at the 
same time calling on dealers just for the sake of 
renewing old acquaintanceships and making new 
ones, 

C. BE. Slagle, general manager of the Louisiana- 
Central Lumber Co., Clarks, La., one of the im- 
portant links in the Exchange Sawmills Sales Co. 
chain, accompanied by Mrs. Slagle, will sail from 
New York City on Aug. 1, on the steamship 
Leviathan for a European tour. They will visit 
the principal points of interest in Europe and 
will be away for several weeks. 

J. H. Kurth, sr., of the Angelina County Lum- 
ber Co. and associated enterprises, has been spend- 
ing several months in Europe. He recently wrote 
from Italy, stating that he was going back to 
Germany for a short time and then would begin 
his return trip to the United States. He is ex- 
pected home early in the fall. 

C. FE. Klumb, general sales manager of the Fink- 
bine Lumber Co., Jackson, Miss., has turned over 
his duties temporarily to his assistants and is en 
route west, where he expects to spend the next 
thirty days. He will visit fir operations in the 
Pacific Northwest and also the Finkbine-Guild new 
redwood operations in California. 

A. Trieschmann, of the Crossett Watzek Gates 
interests, is spending his vacation in Colorado. 
While out there he will attend a conference of 
international Y. M. C. A. and before returning to 
Chicago probably will visit his company’s opera- 
tions in Oregon. 

W. Hl. Sullivan, vice president and general man- 
ager of the Great Southern Lumber Co., Bogalusa, 
La., and mayor of the “Magic City,” has installed 
his wife and two children for their summer vaca- 
tion on Signal Mountain at Chattanooga, Tenn. 
He expects to spend the week-ends with his family, 
who will remain at Signal Mountain for the bal- 
ance of the summer. 

George A. Townsend, general sales manager of 
the Great Southern Lumber Co., Bogalusa, La., 
recently returned from a visit to Indianapolis and 
other cities in the middle West. During this trip 
he called on a number of the dealers and investi- 
gated especially crop conditions and the outlook 
for trade. He found the wheat crop unusually 


good, but two or three weeks late and that in rural 
sections farmers are busy harvesting their crops 
as the result of which not much building is in 
progress, but indications are for a heavy business 
in the fall. Mr. Townsend found the retail lum- 
ber yard busy in the cities and everywhere the 
outlook good for a big fall business. 

R. A. Long, chairman of the board, Long-Bel] 
Lumber Co., Kansas City, Mo., accompanied by his 
wife and their two grandchildren, has gone to 
Longview, Wash., for a stay of several weeks. 
M. B. Nelson, president of the Long-Bell Lumber 
Co., also expects to leave Kansas City within a 
few days for Longview. 


News from Grand Rapids and Vicinity 


GRAND RAPpiIps, MICH., July 26.—W. L. Saunders 
and J. L. Colby, of Cummer-Diggins Co., Cadillac, 
and the Cadillac-Soo Lumber Co., Sault Ste Marie, 
Mich., recently visited the operations at the Soo, 

Thomas Kerr, field representative of the North- 
ern Hemlock & Hardwood Manufacturers’ Associa- 
tion, has been devoting most of his time for the 
last two months visiting retail lumber dealers in 
this section of the State, in behalf of hemlock lum 
ber. Mr. Kerr conducted a most successful meet- 
ing of dealers July 17 at the Meceola Country 
Club, Big Rapids, Mich. Other meetings will be 
held in various parts of the State during August. 
Ilemlock is holding its own according to Mr. Kerr's 
reports and grade marking has found much favor 
among retail lumber dealers generally. 

Arthur Manning, secretary-manager of the Mich- 
igan Retail Lumber Dealers’ Association, accom- 
panied by Mrs. Manning and their daughter, re- 
cently returned from a two weeks’ vacation in the 
Georgian Bay country, Ontario. Mr. Manning has 
not as yet explained just how he acquired a very 
highly colored proboscis during his brief sojourn 
in the ‘‘wet lands.” Roy Spears, accompanied by 
Mrs. Spears, has been angling and resting in the 
wilds of Canada. Perhaps Roy can tell about 
Arthur, as they were together for a while. 

David Ward, eighteen-year-old son of F. M. 
Ward, of Ward Bros., Big Rapids, won the western 
Michigan golf championship in the annual tourna- 
ment held in Battle Creek, July 13 to 17. David is 
entered in the State tournament to be held in De- 
troit next week and having been runner-up in last 
year’s annual contest for State honors, is a very 
likely prospect for-the honors this year. Tempera- 
mentally fit and endowed in all other respects, 
“Dave” is a sure comer in golf, and his friends are 
all pulling for him to win. 

Robert Woodbridge, familiarly known as “Bob” 
among his wide circle of friends in the furniture 
trade, is sojourning at his camp near Baldwin. 
“Bob” has been a leader in the exploitation of 
fancy veneers in this market for the last thirty 
years, formerly representing George D. Emery Co., 
Chelsea, Mass., and latterly in business for him- 
self. 

Hyde T. Parker, an accomplished and rising 
young lumberman, educated in the white pine and 
hardwood game in Canada, has recently taken up 
his permanent residence in Lansing where he 
will hereafter represent the Northland Lumber 
Co., of Big Rapids, Mich. Mr. Parker is a worthy 
acquisition to the lumber industry in Michigan 
and is sure to give a good account of himself. 


Saw Firm Issues New House Organ 

The Saw Kerf, published for the friends of E. C. 
Atkins & Co. (Inc.), of Indianapolis, Ind., makers 
of “Silver Steel’ saws, has recently made its ap- 
pearance. This little publication will be issued 
four times a year. The first number, bearing the 
date of July, 1926, is 6x9 inches, and contains 20 
pages of interesting matter, suitably illustrated, 
among the features being articles on the forest re 
sources of the United States; growth of the Atkins 
institution; saws as an element in conservation, 
and Philippine timber operations. 


TROUBLE AND LITIGATION 


MEMPHIS, TENN., July 26.—J. C. Dean, presi- 
dent of the Cole Manufacturing Co., and P. A. 
Gates, an officer of the Gates Lumber Co., have 
been named receivers for the McRae Lumber Co., 
a retail organization of this city, after a creditors’ 
bill had been filed against the company by a num- 
ber of complainants. The receivers were appointed 
by Chancellor D. W. DeHaven in whose court the 
creditors’ bills were filed. The Cole Manufactur- 
ing Co. and the Gates Lumber Co. are among the 
largest creditors. 





MEMPHIS, TENN., July 26.—W. P. McAfee, of 
the McAfee Lumber Co., of Memphis, filed an in- 
dividual and a partner bankruptcy petition in 
Federal court here, listing liabilities of approx! 
mately $11,000. He listed no assets. 
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3 are 1x12” re 7 Oe 27.08 25.11 30.68 No. 2, random...... ke 31.15 

Bevel Siding ‘ a i a tecoal , 18 & 20’ 29.23 26.65 32.22 : 
sob” i eee cal Wk peaplnseees 87 17.94 16.88 | No. 3, 2x4” ........ 15.38 11.61 17.09 | x Gar Boching 
. Drop Siding 1x8 eeweseesecs See 7.94 16.88 a oan a nd No 
iture Ix} or G” B&better.. 46.45 43.54 44.93 MM wusuniseesas 18.50 18.36 17.70 2x6" so oe 2”, 9, 10, 18 or 20’ 33.50 ..... am 
win No.1 42.2% 3884 43:5 1x12’ 18.94 18.22 18.35 + aaa os oe = ro 9 3”. O ©”, ete.. 32.00 
n of ee a 27.87 24.08 27.4 No. 4, all widthe ond ss ox19” |... s«45 00 ris riEN Car Sills 
hirty No. 3 . 13.91 ae lengths ee 8.50 ”x4 to 12” er, eae S48, SqE&sS: 

: ‘ : J o, Mk asicos 37. 
Co., Jambs Fencing, S1S No. 2 & better log run: Up to 9 * to 36’ r os 
him- R&better: , a ; i ee a ae >) ee = UR ae STN itl ai a 41.00 

MIR siesta, “acai 51.72 | No. 1, 1x4”, 16 + pene 34.57 12” ST ee Up to 10”, 98 to @ |... oS? 47.50 
ising 1%, 1% & 2x4 &6" 20... ween 71.76 Other Igts. 34.82 ..... 34.57 Be Gowrie: 4.35 7” ig a 
Sng ? 1x6”, 16’ . paeats a | ; 

' aan 20 ¢ eS  cinnece oxeos ee Stringers 
and Rosfers ‘ Other Igts. 38.28 ..... 39.61 18’ & 20’. “¥ eer 90% hrt., 7x16 & 8x16” 
nh up oe ae 21.68 No. 2 herd lengths): — ~— 2 8”. 14? 96.00 ..... ae OR TP vcvnncurs T7000 18.00 

he os Ei ggnictete oa an O87 a  xaces 26.00 
mber Casing and Base MGT seeeecees 20.50 2.066 37 ox10". 12° 26.17 Ties 
rthy Bé&better No, 3 (all lengths): ss ee eet ra. 30) 4 ic aacy 6x8”, 8’, No. 1 
— Sy ee 63.09 66.25 64.20 1x4” . os 1208 11.96 ” pongand a aaa 29.00 ..... 

“9S 3). jgtrpemes 74.00 71.57 67.24 1x” i 15.39 15.34 2x12", WG! oe eee eee 33.50 7x8”, 9’, 90% heart. 40.00 ..... 
n 
- ARKANSAS SOFT PINE 
ikers The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended July 23: 
3 ap- 
sued Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
’ the Edge grain 1x3” 1x4” s&bhetter “C”’ No. 1 No. 2 No. 1 No.2 No. 3 
s 20 ‘a $71.50 SS. hd Sinha maine .$66.50 $51.00 ‘ 9 ah oe $37.50 22.50 $16.75 
saad B&better Bete Ee PO rccindvvnkscensees 70.50 53.00 | 12,34, 19, <n ea tee 37.00 23.50 18.00 
ewe orescence aed = hy eo Be Se eee 75.50 56.00 ~ 4 or or | 1X10" oo e ee eee ee eee 24.00 18.25 
Met eR essnewese enene eae 1x12” 17.25 58.00 $27.00 $29.00 2x 4” $24.00 $25.25 ne om 
{kins ~ : 11 1%. 2”"x4 to 8”... 78.00 wie 3.50 25.25 2x 6” 21.00 23.50 Ceiling and Partition 
tion, Flat grain 1 i} 11; | Tha 5 10. 12”. $4.00 05, 75 28.00 2x 8” 22.00 24.00 Yj," 5," 34” %” 
B&better 58.00 44.50 i tater ies Seca cas cts ng alll 27.00 29.25 2x10” 23.00 25.50 Cle. Cc le. Cle. Part. 
St eee 47.! 39.50 Fencing and Boards ' 29°00 31.00 2x12” 25.25 27.50 B&better .$38.00 $41.00 $46.00 $48.50 
WO cn rao ng pre clitcachte 23 22.75 No.1 No.2 No.3 1 a ee DE xahch) Seren 
N - _ oy = +. =a Casing and Base Ee AR aR ay RG \adewk. Sabes 
FY >, > jeseteene08 oetica . # 
iia Moldings eoroaes 36.25 23.25 18.00 B&better Lath 
resi- -’8 and under..27 percent discount OS eee 41.00 23 75 18.50 To ca a ce ae amele hae $74.75 No.1 No. 2 
; - ‘4° and over...20 percent discount | 1x12” SoG SEBO SURG TR Bo cocci cvs cnsacssenes's 80.50 Ne re ....$5.00 $4.00 
have enn 
Co.. 
tors’ 
um WISCONSIN HEMLOCK 
nted 
the The following are f.o.b. mill prices on Wisconsin hemlock: 
*tur- No. 1 Hemiock Boakbs, $1S— HEMLOCK, No. 1, S1S1E— 
the m 8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 
= 4” $27.00@28.00 $28.00@ 28.50 $39. 50@30.00 $32.00@32.50 $28.50@29.00 | 2x 4” $30.50@31.00 $30. 00@32. 00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
le 6” 29.50 30.00 29.50 31.00 2.00 732.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
of x A 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
, in- —— 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
» in x12 33, 50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
roxi- ad merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
or shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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NORTHERN PINE 


Duluth, Minn., July 27.—A good volume of mixed carlot shipments is going out, and prices on 





northern pine f.o.b. Duluth are firmly held: 














COMMON Boarps, RouGu— . “me - - , FENCING, RouGHu— Po 
6’ 8’ 2 . id 18’ 20’ 6’ 8’ 0,12 , 6° 
No. 1, SM uccccccs $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 SPMRS Oe. tnaisG Seong sw canmaiaane $51 00 $55.00 eee ea1.0e or tions 
os csewece Ge 63.00 69.00 71.00 66.00 66.00 71.00 71.00 No. 2 28° Kf ‘ 9 ° 1,00 
0” i] ( 69 al 1 1 ee See nee meee 38.00 41.00 43.00 46.00 46.06 Ce 
ie sssccuce Glee 70.00 77.00 77.00 72.00 72.00 77.00 77.00 SE Paina daria acre manail 27.00 29.00 31.00 32.00 39 
No. 2, 8”........ 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 1.1.2 727iiitttttt? 47.00 50.00 56.00 62.00 oe = 
pte - 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 a Beteneenreteana 36.00 41.00 47.00 “y - 
12” .. 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 No. 3 25.00 28. 0¢ 29.0 20 Of £8.09 »P 
we a eat os 68 oA 86 34,00 24 08 3400 37.00 37 00 NO. DS seeeececseereceeees 25. 8.00 29.00 30.00 29.00 He 
10”... 22255 29:00 ©3100 33.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28 ut 
12”......+- 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
‘or all white pine, Nos and 2, ad¢ . 4 +hite pine, Nos. 1 and 2, add $1. 
, N 1 1: ld $1 All whit N 1 d 2, add $1 
sjoards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. Sl or 28, add 75 cents; S1SI1E, ade ; 
is, 6 o. 6&4 112”, No. 4, $30; No. 5, $ Sl or 28, add ts; SISIE, add $1 St 
For 81 or 28, add 75 cents; S1SIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. curr 
Drop siding, grooved roofing and O.G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. : 
Shiplap and D&M, 8’ and up, add $1.25. . * . GUL 
disease. aeatean Well tubing, D&M and beveled, add $2. 
No, 1 IECE STUFF, Sl} y SIDING, 4 AND 6”, 4 TO 20’— New 
8’ ee he 14’ 16’ 18’ 20’ 4” 6” 4” 6” 4 
a $31.50 $33.56 $31.50 $31.50 $32.50 $34.50 $34.50 4/ 
pag Seeenaeeee. 2850 3 <3 3150 3150 31 33.50 33.50 Bé&better ........... oe i Ae. Cee ee eee $20.00 $22.99 5/ 
2x aI ie nie 30. 50 29 50 22.50 39 50 ‘ 34.50 34.50  heder Sednsddtenecaas 33.00 *8.00 Norway, C&hetter.... 24.00 36.00 6/4 
ee ‘t 8550 25.50 35.50 85.50 35. EP Riswvekcnmaeceebone - 28.00 31.00 8/4 
ptt etate oss 02 § 50 36.50 36.50 36.50 ; 36.50 36.50 Sedtee maw contat eT ee q 10/4 
No. 2 piece stuff, $3 less ; than No. 1; pine, rough, de duc t 75 cents; D&M me esas fn —— a to exceed 20 percent of 4- and 9-foot. 12/4 
or S48, add $3. Siding run to O.G. $2 a thousand extra; product of the strip as it Biades, 16/4 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. seaded ceiling, %-inch, $1.50 more than same grade of siding. Pecl 
Cor 
ix4- 
WESTERN PINES NORTH CAROLINA PINE DOUGLAS FIR it 
Spokane, Wash., July 24.—Following are cur- Norfolk, Va., July 26. Following are typical Seattle, Wash., July 24.—F.o.b. mill prices on Fin! 
rent prices f.o.b. mill average f.o.b. Norfolk prices made during the actual sales of fir, direct and wholesale, made py 
PONDOSA Pine, 16-Foor, INCH ye riod July 17 to 23, inclusive, as reported to member mills of the West Coast Lumbermen’s 1x4- 
No. 1 No.2 No.3 No.4 No. 5 the North Carolina Pine Association: Association during the period July 6 to &, were 1x12 
i" $42.50 $32.00 $20.00 ' Rough— as follows: ixl! 
6” 43.50 33.00 22.50 1x1 
' : f 33 22.5 1/4 Vertical Grain Pieoring xi! 
see 41.50 25.00 Z1.50 8 nccee eevee N 9. 1} > lg GFA TE BE te he nik aS noes ue $39.8 
10” |... ” 41.50 28 00 21.50 cs eae NO. é One dettes COMBOS. cc ccvcsccvees vee  BD475 Béebetter rehbpaaelanice adeno dikes: 39°94 4Bur 
‘a ; 5.00 28.00 22.00 stich No. 3 edge . dic sided tlie ladies tients de 34.00 ovum bac cuee. an 
1” & wider nf 2 are $15.00 $7.00 No. 1 edge eae TrTTRUT ON VCT TC CT Bee L «MCC MMM SSSR SOS SSO SMOCS OSHS DOR SHS OBS OR SEES 30.10 i 
Ris AK ; sees No. 2&btr. No.3 No. 1 box ; Flat Grain Lechaapeabtsine 
akin ~~" paa eee $53.25 $42.25 $24.75 | 1x4” Bébbetter ........sseeeseeeeeeseessens 26.51 Bev 
“acto , eon t 4 Ptc.c Ped.ds d ; 
OF, z : ‘ - F . “? aes se ccccccee 54.00 $2.25 | ee ee eee eee 21.23 bX 
Co. a oe ee SO. ante 61.25 14.25 er 1x6” H& better eatdieaaladiee PORN S pacelepenernys 34.25 . 
5/4 & 6/4 $71.50 $51.50 $33.50 $22.50 ..... See CRACKS TRO AFOOT SD pa -ae 49 eon Ss Cc * OR 79 YE 
8/4 $1.50 61.50 43.50 22.50 ..... al ee secur cesses ¢eene ,20-00 icine et gallica at 
1/4 A $2R.95 Edge, No. 2 and bette De DEeeasveriiccewoetar $53.50 Ceiling Fac 
. é aes ; ve , ; Kdge, No. 2 and better, 6/4............... 60.25 x4” _ re Oe are ua 26.64 
IpAHO Wire Pine, 16 Foot a : ee i. Sh 8 ere et re en ee TT eee oe 20.64 4/ 
No ] No. 2 No. 3 No. 4 No. 5 Box burk ar wWkkews How ewes ada eadaaes 14.50 1x4” a&better a ee eee ee 27.41 5/ 
ee... ....$50.00 $47.00 $24.00 ‘ > iemed No. 1 lath . ; 6.00 1 (ir 6/: 
“” de : 51 00 4s 00 OY (Mt) bai a Se ere aN ee EME PERE OL TRA MR RHEE OR CRS OS —— - at @b bes oe ee Ons Obs 628s Oe O86N6.00 FS bm SS oi ) 8/ 
y” a 49.00 12°00 28.00 ee Dresseii— _ Drop Siding, ‘1x6 -Inch 10/ 
10” ..e- 12.00 43.00 28.00 ..... arn Flooring, {3” Pattern No. 106 Ba&cbetter ........seceeeees 32.74 
12” ane See 15.00 29.00 Kieand , ane BO 8 Oey ee ee $56.50 p a. cE aie e' sie 6 ee 27.31 Boi 
OP & Wither. i vass. ak <qomeiste $17.50 $7.00 Mao. 3S BRE BOCES. .cincdarccrececchecseerxs 47.59 | Pattern No, 117 peawetiar ere ee ee 35.04 a 
ng an an OG MEY casasesinsenads wade rgcan 16.50 Joe tteeereeresereeeeennace 9.86 ; 
Wire Fir, 6 To 20-Foor, Incu . g et SESCARSE PH SSRSRS PETE TERE eee gees 1x 
. 4” 6” 8& 10” 12” 4”°& war. ee er rer ee re 43.25 Bé&better Finish, Kiln Dried and Surfaced 1x1 
No. 1 & 2 $9350 $295.50 $26.50 $27.50 ..... Bark 5s strip pi irtition. Wain Grate Raw dnw ee 42.00 DE aanw ohare edu a Nis soak We eho yo dela wenlanaa 51.76 1x] 
No i 7 719 50 "O90 50 | 21-50 29 f heeded) box bark strips (dressed. or resawn)...... 17.50 aie Cia, Sin Bahia hgh thea de lore shen. Se aaah aaah tle 53.74 Pe 
No Oh tet = Rea yas $16.00 Roofers No. 1 Air dried* RES Saale We: Seine ere oe en Pram ae ai, 75 58.39 pe 
DEVE” <nedeocunteteneesennawane $27.50 $18.75 Inch Common Boards and Shiplap 
; ne Re CO ee ene 28.00 19.50 6” 10” 12 
[Special telegram to AMERICAN Lv MBEKMAN ]} Se ckapibasn wasiahe Coikwanne 29.00 19.75 a See $16.97 $16 13 $17.56 $19.06 C 
Portland, Ore., July 27.—The following are a” §=«6stiewexaes Leh oneneek nae gata 20.00 ee: Becwiencnes 11.02 10.91 12.21 12.74 ( 
f.o.b. Chicago prices on Vondosa pine shop, S28: *K.o.b. Georgia-Alabama mills. No. 1 Dimension ay 
No.1 No.2 No.3 12’ Pass 16’ 18’ Ci 
oe k,n $57.00 $42.00 $32.00 ps, eee Tete $16:09 $17.68 $18.67 a 
_- pyeelbe vparrasarteniea a= 67.00 "52.00 "32.00 RED CEDAR SHINGLES  rreeeee 15.43 15.40 16.67 17.57 Sh 
Above shop prices are for shipments of No. 3 Seattle, Wash., July 24.—Eastern prices, f.o.b. — , No. 1 Common Timbers “" 
and better. For straight cars of specified grades, mill. are: Xe te 4nt3 te 30" surdeced.......ccccececcec $19.85 4 
add $5. , . : : 5xé See Ce SOU ceca cesvnwedwmanenn 19.16 : 
Per square Per M 5x! 12x12 to 40’ surfaced.............0005 19.08 ‘ 








4 bunches 4 or 5 bnch. 


CALIFORNIA PINES First Grades, Standard Stock [Special telegram to AMERICAN LUMBERMANY ] _ 














[Special by Air Mail to AMERICAN LUMBERMAN] ao ee) re $1.68@1.72 $2.15@2.20 Portiand, Ore., July 27.—Fir prices today, car — 
D ! stars 5 9 as 9 9or 6 ell 2 s a a - Pcie 
San Francisco, Calif., July 26.—The following .e — MEcccrccevens = oe et 2.40 | basis, f.o.b. mills, are as follows: 
are average prices of California pines as com- Perfects,  SeaaaalalidehPa a 2°57 315 ; a Vertical Grain Flooring 
piled from the report of the California White I acne ok ee 2.13 3.05 Be De, 3D CONE oa ace ccawakeewede se vacances $42.6 
& Sugar Pine Manufacturers’ Association for ee, 2.96 23.00 4.00 4.05 2 _— een ee ete pias sae 40.00 ob 
. , ’ » , ” . + oO, > cle « r a ee a a ee | ov Ny 
the week ended July 24: First Grades, Rite-Grade Inspected Stock 1x3 Prov 14” No. 2 oloar . ana cediaie 5 45.0 Ju 
California White Pines Poere wenee, 6/2... ccccccce $1.76@1.80 $2.20@2.25 No. 3 clear. SERS eee 32.00 fa 
Nos. 1&2 clr. C sel D sel. No. 3 elr mens MONEE, O/B ccc caveces 2.00 2.50 S| 
: . é as ash Grain Flooring 
4/4x; , .$74.92 37.37 56 $5 3 Mn, wks ease & ee oak 2.2 2.85 won 9 
4 ixa.W. , 74. 2 $67 37 6.18 $50.13 me a cle Urs 2.28 2.85 1x4” No. 2 clear and better....... ...csce.. 97.00 c 
5/4xa.w. ; 78.03 69.75 ut 61.15 ; erfec i Me ipeveastun cake 2.05 3.30 No. 3 clear ‘ 21.00 () 
6/4xa.w. ...... 76.63 62.53 0.38 59.06 RAR ee ee 2.41 3.30 ae hr. ’ piped hes eit taalbates whale nhac 29 (ii 
8/4xa.Ww 85.22 76.32 62.30 0.02 | Perfections ............... 3.07 3.11 4.15 4.20 | 1*® : - gaa PNT os kny wo tine “ao : 
i 2 en DI Oe ccc cweawbnededde cues $46.38 n oer sng: MC adncse lth acetate cleats hatch ati C 
No. 2 shop, 5/4xa.w................. 0.00, 29.53 | a Second Grades, Standard Steck Vertical Grain Stepping CI 
| Fe eer. 36.73 Common stars, 5/2........$ .80@ .88 $1.00@1.10 1% and 1%” No. 2 cl and better........ 60.0 Dt 
— iw«. ... dedi iy Common stars, 6/2........ 92 8.96 1.15 1.20 Si 
Panel, %xa.w. ... ‘eas . - wi RPS FESO Re KES RES 14.58 Common clears ........... 1.44 1.52 1.80 1.90 No. 2 cl it Finish m¢ N 
ixe ine aad 7 No. 2 clear and better...... ee eT  e 
—— oe sineias British Columbia Stock, Seattle Market ee ee N 
No. 1 CommMON, 1XA.W...... 0. eee eee e eens $48.39 XXX (Canadi: aso Ceiling 
No. 2 common, ee 29.33 XXXXX (UL. lane Once bens © fk 4ae ar *. 05 @3.15 us" Mo. 2 clear and better... «.c cesses 26.00 . 
No. 1 dimension, 17¢R8.W......cccccceccece 19.83 Ei 4 i Me CU. B.pccvccessevs 2.85 2.93 55 3.65 No. 3 clear 91( S 
tactall ip Burekas .. 2 06 - , No. 3 OT POR ae sav echeeikensche -» 21.0" , 
PE ee benrspctsvartves scorer ooersavesos snes 21.20 | WUrekas ......-seeereeeees 3.06 4.20 ina” No. 2 and better...........-.cccceeee 310 
Lath, No. 1. bce ein ee ; ae ee 6.00 er 3.18 3.25 4.30 4.40 No. 3 clear 21! ( 
ES Bia aia oe Snien Sik ease eddmgntealae wed 4.95 ery “0 Sigin Asin ———_ S 
Lath, 32” be pais fs eens wees wa aie 1.83 rop siding an ustic S 
UUNNUIE Loacccortwostesceiruartnirn ccc 31.28 RED CEDAR SIDING 1x6” No, 2 and better. 31.04 N 
ee FO ere ; “ais rere | 
. White Fir Seattle, Wash., July 24. Prices of red cedat nai, = 
CEetter  .rccesscccvccscccccccens SeTrrerr. . lumber, new bundling, 8-18’, f.o.b. mill, are: No. 1 $15.00@16.5 
No, 3 «& better, Cs SS Wen kavaeeenies 24.10 ie F N iy ee Urpeets eee eee St tad acini 14 ( 
No. 1 dimension, 1/xa.W.................. 19.73 Bevel Siding, /2-Inch catalan. et echiaks Bho larta 4 7 
Width— Clear “ed “RB” Dimension—2x4- inch, S4S red 
Caedees Douglas Fir — MIMCR 2... ccerccccccees $28.00 $26.00 eae 6 ee. S, SS Oe OE ocd cccesnwsccsectssebscaass 15.5 P 
ue > S \ahapgatiebeteinene tnt dee datbiatar ebalda abies 4 "92 30 EE a ued aa kasenaal 30.00 28.00 18.00 BO. DB ciccsectercvwevess Teeeneneee eee 0 
ne + 2oeer mend eeeks oe eed eteasess doen o0.0 -ine 2 a6 6 . | 
RAE RES ya Fe a ae GEOR ENC 1 17.35 : = So ee Pee ope 33.00 24.00 C ul Timbers 70 . 
5 ee es nr a 27.05 Sy Al cll rt lle rt aa foo eres SUAS se ese rvercesrterrecerrerevvercscenres 4 “a 
(IE RTD ORE ERR ati ects i875 SOONG oo cecnsecinnescaee Tee theca 8 3§ geen a ee hs cdnhecae pnee 18.0 ¢ 
RW DI teats ; Clear Bungalow Siding, 34-Inch Miscellaneous Items s 
Cedar Miscellaneous ee BOM ac vecesesecaseaaseeccasseceaceeseses $51.00 Ce, PIO ooo caecavdcacncvsusneees 14.09 § 
p to ~ EL. thpuncniessescéniacssetaeteseyansin 22.95 10-inch Kear ididweseKkswewaewe sa eeaceees deans 60.00 I ee 3.25 
hy See btacectevcannteecnwens ot.d PEPE SCewbcds whSareeccensesebeseeegeasiv’ 68.00 Fir lath, green, for water shipments... ut ( 








18&2 
$61.09 
46.00 
32.06 
62.06 
45. 06 
29.06 


$22.00 
36.00 


L Biades, 


rices on 
made by 
JETMNEN's 
8, were 


. -$39 Rh 
39,24 
30.10 


«$42.00 
40.00 
. 30.00 
45.0 


29 
32.00 


7.00 
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21.00 
a ; 
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60.00 


%71 (i 


~' 


1) 70 16.59 


11.00 
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WEST COAST LOGS 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., July 27.—Present log quota- 
tions are: 

Cedar: $17, $15. 

Yellow fir: $22, $17 and $12 

2ed fir: $16, $15.50, $15. 

Spruce: 24, $18 and $12. 

Hemlock: $13, $12 and $11. 


Everett, Wash., July 24.—Log market quota- 
tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 





—— 


CYPRESS 


St. Louis, Mo., July 26.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades Factory 

Tank Selects Shop Box 
Oe cataavevia’s $116.75 $ 68.75 $48.75 $32.75 
| ee eee 121.7 78.75 60.75 34.75 
DD civeawcewens 123.75 81.75 63.75 34.75 
oT errr re 131.75 94.00 71.50 33.50 
ME nittccoenmene 36.75 102.75 ar 
o cosce Sees §6©6 Ee 77.25 > 
OM ivevessneness 141.75 107.75 ee «tens 
Soak Se OIE 6 on cccccenstecdaescveser'sue $24.75 
Common Rough— No. 1 No. 2 No. 3 
MEE stbdtineekandawens $52.75 $43.75 $31.75 
nah enemas tare mee 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


Heart B ¢ D 
1x4—10” . -$104.00 $ 99, 00 $ 92.00 $ 82.00 $72.00 
SE cssce0 110.00 108.00 110.00 90.00 79.00 
 «s405e8 127,00 122,00 112,00 104.00 ..... 
ae excess 137.00 132.00 122.00 115.00 ae 
sBungalow Bevel Siding— A B C&btr 
TEED ses vcesacscescesess $74.75 $65.75 $63.25 
ST ctkcntnnenee ee uneews 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
SE skeunens ..$48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No. 2 
FAS Select Shop com, com. 
Oe 75 $60 $38 $3 $26 
et: weswcaues 80 63 50 35 29 
a wamwewaan 80 65 52 35 29 
oer 85 70 55 37 31 
| RENEE 105 80 70 or nae 
Boards— No. 1 com. No. 2 com, 1” random 
EE pracdiniaaainauhenas $42.50 $33.00 elas 
| =p eee 42.50 |) aoe 
De taxdaesestenne 3.50 35.00 anes 
ea 53.00 , ! arr 
er etenue $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, July 26.—The following are 


average wholesalers’ carlot prices today f.o.b. 

Cincinnati: 

Shingles— Best Primes Economies 

— rr $5.70 $3.20 i 

T sieheeer ues wee 6.70 4.85 $3.90 
ee 6.95 5.45 4.3 

D tcnpatiakacwnnks 6.95 5.45 4.30 

Lath, 4-Foot, 3gx1!/2-Inch— 

P Gicinonaeeadoe $8.90 TO Steve vedewe weet $7.90 





OAK FLOORING 


The following are average prices, Memphis base, 


obtained for oak flooring during the week ended 
July 17, as reported by the Oak Flooring Manu- 
facturers’ Association : 

4gx1%” 43x24” 36x14,” 3 xo" 
Ce O08. Whi...c. occu OS eS eee 
a Sa ee 2 er 
Sel. qtd. w.&r....$68.22 Jams BOSS vanes 
Cir. pin. wht..... 74.57 $8.06 56.34 $66.41 
Clr. pln. red..... 67.93 8.57 55.97 60.26 
Sel. pln. wht..... 57.29 70.43 47.84 48.69 
Sel. pln. red..... 54.26 68.14 48.53 49.83 
No. 1 common.... 43.62 51.57 24.78 27.76 
No. 2 common.... 16.00 18.69 ..... 8.50 

W%yx1l"” YW%x2"” f5x1%y" $,x2” 
SER es iach) — eames $78.50 
a SS ot - ir 84.11 
lr. pln. red..... ars of) 80.3: 
‘el, pln. wht..... $64.42 30.83 secce 66.91 
Sel. pln. red..... 60.08 65.68 ..... 62.26 
No. 1 common.... 37.68 eee 36.03 
es 





OAK FLOORING STRIPS 


Chicago, July 27.—The following are carload 
Prices, f.0.b. Chicago, on 7,x2-inch square edge 
%ak strips, weight estimated at 1,250 pounds a 
thousand feet: 











White Red 
Cl Qtrd. Plain Qtrd. Plain 
ee $134.00 $88.00 $124.00 $82.00 
Sap clear ...... WUOUe- Ngéee: Mie” cas 
 _. peaieeaes: 73.00 71.00 71.00 71.00 
C White Red 
Pn, POM Bik scvcaceecsnsceas $46.00 $44.00 





POPLAR 


Cincinnati, Ohio, July 26.—The following are 


average wholesalers’ carlot prices, Cincinnati 

base, on poplar: 

Sort TExTURE— 4/4 5/4&6/4 8/4 
ae $100@110 $110@120 $110@120 
Saps & select... 72 77 82 88 82 88 
me 2 COM. << 50 55 65 70 70 75 
No. 2 com. A 36 3 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 30 

VALLEY— 

Ferree 90@ 95 $ 95@100 $100@105 
Saps & selects. 60 65 70 75 75 80 
me 2 OU 6 a 45 48 52 55 55 60 
No. 2 com. A.. 35 36 37 40 40 42 
No. 2 com. B.. 25 27 26 28 27 30 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., July 27.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— $20.00 
SO cacnsanes 73.00 A +4 

- aa ” 9 1y¥ gh mae 32.00 

oh. Ga” orane ee < “peteshanten: 33.00 

Bevel siding— -.” sevacterees 34.00 

WM Sicdvenns OS errr 4.50 

Tee “sscceoaee 31.00 Green box lumber 19.00 





POPLAR BEVEL SIDING 


Louisville, Ky., July 27.—The poplar siding 
market continues in very good shape, and there 
will probably be better demand after the first of 
the month. Quotations 
at Louisville read: 


Prices show no change. 


Clear Select No. 1com. No. 2 com. 
ee $55 $38 $28 $22 
Se wavccas 55 38 28 22 
4-inch ....... 50 37 24 18 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., July 26.—The following is a summary of Chicago/Cleveland average hardwood 



































prices obtained during the week ended July 17, as reported to the Hardwood Manufacturers’ 
Institute: 
RED Gu! BLACK GUM-CONT'D RED OAK-CONT'D HARD MAPLE WILLOW -cONT'D 
Quartered Plain Plain eee an tie 
Figured Wood 
Chgo Clev Chgo Clev Chgo clev Chgo Clev Chgo Clev 
Firsts & Seconds No I Com & Sels-Omt#! Firsts & Seconds Firsts & Seconds ‘ 
4-4 99,50 eee 5x4 41 00 1-2 e eee = eee . o* ar" 
6-4 103,75 .., TUPELO 5-B 69,50 ,., 8=4 vee 95,50 c ii 
8-4 105.50 °° quartered 44 86,50 114,75] 12-4 coo a ak ee 
No I Com & Sels — A ee 5-4@ 103,00 128,25] No I Com & Sels TIXC 
4-4 58,50 .,. - wee 6-4 108,75 .., 4-4 eos 51,75 sts 2 oes, 
$4 67,75 31, || Wo I Com & Seis 8-4 120200 rai. %5]] ond * Gein ee 
6-4 66,75 ... 4-4 40,75 -- || Ho I Com & Sela 12-4 79-75|1 5<4 16°75 eee 
8-4 68,50 ... Plain 3-8 32,25, 6-4 80,25 nea 
Plain 13-17" Box Boards 1-2 38,75. ... || No 2 Common 8-4 «93°75 — 
Firsts &-Seconds 4-4 67,00 .,., 5-6 43,50 ... 6-4 35.75 ... Iino 3 Com %& Seles 
3-8 59,75 ... Firsts & Seconds S-4 48,00 ,.,, SOFT EL 4-4 49.75 46.50 
= awe 4-4 45,00 55,00] 4-4 59,75 68,75 Pirate © Uesente No 2 Common ° 
5-8 72,00 ... No I Com & Sels 5-4 coe 73,001] 4-4 ae 4-4 28.00 
4-4 101,50 .., 3-4 831,25 6-4 62,00 .,, 8-4 ee. 50 coo I S=4 ©8800 Si 
5-4 105,50 .., 4-4 36,75 35,75]| 8-4 65,75 ... |] 12-4 72,25 [2° |i 6-4 29506 vibe 
6-4 109,25 °°° 5-4 42,25 ... |] No 2 Common No I Com & Sels 8-4 34,50 pov 
6-4 113,25 _s P 44,25 oe 5-8 27,00 " 4-4 44,0 a 
No I Com & Sels ) ommon 4-4 46,50 43. 6 6-4 51,25 no 2 Common 
5-8 62,00 .,, || 6-4 26,00 .., |] 54 .°, a9crBil 8-4 sats0 52° [Meg “°S6°00 
4-4 57,75 .c6 7 3 —., 6-4 52° b0 oon 124 62,25 ... » 
5-4 66,75 4... -4 8-4 53,25 Yo 2 Common Com & Sel 
6-4 65,50 °., wrrre mK Sound Womy Mixed” |] 4-4 26,75 4... || dea 2, 50 
bed 69.75 wee | so - 5=8 = 00 6-4 24,75 ... ||  HACKoENRY 
Wo 2 Comaon irsts econds 4-4 40,25 45, d0 8-4 0,00 oS 000m 
ana 33,00 4-4 126,50 158,50]] _6-4 66,50 || —corron a 
SiY cv - ° eee Forti Panel & Wide No I m .e oe 
artere No I Com & Sels Quar ter ea 4-4 94,00 aes y #- con &, Seis 
Firsts & Seconds 1-2 860654,25 ... o I Com & Sels 13-17" Box Boards No 2 Common aad 
4-4 62, 5S 5-8 61,00 ,,, 4-4 59,25 ... 4-4 80,75 .,,. 4-4 29,50 
5-4 67,00 eee 3-4 73,75 87,25 Plain 9-12" Bax Boaris No 3 Common ee. 
6-4 65,00 .., 4-4 79,75 99,50]| Punel & Wide No I 4-4 70,75 ... 4-4 18.50 
Ge4 65,00 pas 5-4 83,75 see 4-4 ene 132,00 13"4WDR FAS CYPRESS a 
1Z-4 85,25... 6-4 87,75 nue |] 13-17" Box Boards 4-4 69,25 .,, ||Firsts & Seconds Ri 
No I Com & Sels 6-4 94,25 .., 4-4 95,50 ..., || Firsts & Seconds 4-4 79.75 85.00 
5-8 32,50 ,., Yo 2 Common Firsts & Seconds 1-2 29,50 .,. 5-4 84°00 - 
a6 46.95 20 4-4 51,50 4-% 90,75 111,25]) 4-4 54,75 ... || 6-4 86.50 cae 
5-4 52,00 5... Plain 5-4 94,75 116,00]| No I Com & Sels B-4 96,25 101,00 
6-4 51,75 .,, || Firsts & Seoonds 6-4 114,00 119,50]} 4-4 39,00 .,, [|Selects R’w ‘ 
8-4 55,75 us 1-2 65,00 ,,, 8-4 114,00 130,25/| No 2 Common 4-4 68.25 
10-4 70,00 .., 5-8 74,00 .., []12-4 .., 138,75|] 4-4 33,00 5-4 72,50 [2° 
Plain 4-4 87,50 111,25]] 16-4 coe 138,75 || — CHESTROT 6-4 73°25 ron 
13-17" Box Soards 5-4 109,50 128,50]] SAPS “Plain 4 «277,752 oe 
— ee oo. 6-4 106,25 128,50]| 4-4 .,, 85,25||Firsta & Saconds 10-4 90.25 -°° 
13"aNar Fis 8-4 132,25 ... 5-4 eee «=. 85, 25] ne eee 104,781hie-4 0 90 997° 75, ae 
4-6 bu, . fp2e-4 we 265,50]] 6-4, 92,25]] 5-4 9 12525Ino 1 Shop Rw °*° 
Firsts & Sesonda’ No I Com & Sels io I Com & Sels 6-4 =... 128,001] 4-4 41.50 
5-8 45.00 ... 3-8 «054,75 gs 5-3 ane 4,50|| No I Com & Sels 5-4 54.75 aoe 
5-4 50,255, 1-2 441,50 ,, 4-4 53,75 65,501] 4-4 .,, 60.25]| 6-4 57°25 *** 
os Be .- 5-8 42.50 51,85]] no 1 Common . 5-4 coe ©3251] Baa = 60°00 sd 
5-4 60,50 65,00]] 4-4 63,25 74,50// 4-4 51,75 656,50}|/No 3 Common 10-4 71°25 aie 
6-4 61,50 .,, 5-4 = oge © 82, BO} 5-4 = 54,75 62,501] 424 21,00|/f2-4 93°75 8° °° 
No I Com & Sels 6-4 = 44g © 80, 50] 6-4 955,75 ,,, |] SOUND WORK o I Common 2°” ” 
5-8 28,75 .,, 8-4 xa 60,50}) 6-4 58,7 eee 4-4 ese «641,50 11 4-4 939,25 
4-4 41,75 45,75|| No 2 Common No 2 Common 5-4 eve 643, 5011 5-4 0S 39° 25 spite 
S=— 46.25 ... 5-8 29,00 33,25]] 4-4 34,00 42,00]] 6-4 ann 44,75 |] Bog 49° 25 oe 
6-4 46,00 °.. 4-4 48500 50,50|1 No 2 A Common Bxt*to0D 0 2 Common sl 
8-4 50,25 65,75]] 5-4 51,00 ,., 4-4 34,75 37,00}| Firsts & Seconds 4-4 29,50 
NO 2 Common 6-4 51,00 eee b-4 42,75 eee 5-8 eee 77,50 5-4 32. 75 pita 
3-4 20,50 Be 8-4 51,09 64,75]|No 2 3B Common 4-4 seis 75.7511 6-4 33, 50 iis 
4-4 26,50 .., No 3 Com-Flg Grade 4-4 26,75 431,00//No I Com & Sels Pais 
Mm oo 5-8 18,00 235,25]] 5-4 31,75 4, Il 4240S iw Ss«52, 00 
6-4 26,75 — 4-4 32,00 31,25 Tr 5-4 a 62,50 
6-4 31,00 .., No 3 Common Firsts & Seconds 6-4 eee 62,50 
No 3 Common 4-4 26,251] 4-4 89,00 110,75||No 2 Common 
<2 ee FAS Wormy 5% 90,00 125,50]/ 4-4 31,25 
4-4 21.25 4-4 a 71,001] 6-4 115,75 121,50]| no 3 Cor amon 
- lo} Sound Wormy No I Common & Sels 4-4 29.50 
“Ghartered 4-4 42,50 .,., 4-4 55,00 60,75 Syenorr 
Firsts & Seconds eet tty 9 orn eve Quar tered 
4-4 46,50 tia -4 225 coe Firsts & Seconds 
No I Com & Sele quartered No 2 Common 5-8 ae * 
4-4 36,50 _ Firsts 4 Seconds 4-4 33,50 39,00 ]iNo I Com & Sels 
Plein 4-4 102,25 eee No 3 Common 5-8 2,50 
Firsts & Seconds 5-4 123,50 ... 4-4 23,75 
4-4 ” am No I Com & Sels SOFT UAPLE Firsts 7 Seconds 
Yo I Com & Sels 4-4 77,75 wee || No 2 Zommon 4-4 sou: tage 
4-4 27.00 ... 4-4 37,05 
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AMERICAN LUMBERMAN a 
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, SOF I TEXTURE” SOUTHERN HARDWOODS WHOLESA a. % 
- —o — guy 26..-Average wholesalers’ prices, carlot Cincir “at LE PRICES AT PHILA. the 
. la ane ennessee hardwoods today: a . ” ctauenaaaen — oS Virginia DELP 
‘ day: a, fra 
QUARTERED WHITE Oa : 5/486 /4 8/4 4/4 r Philadel ‘ HIA Th 
FAS ie - v - = fli tas ,ASSWOooD— ” 4&6, 4 8/4 ne’ a elphia, Pa., July 26. -W holesale ric en 
vee BIBHM@145 $145@155 $155@ 165 FAS . secured from authoritative sources Price ant 
Selects 105 110 110. 311% 115 120 pe es ae coos $ 65@ 70 $ 70@ 75 $ TO@ T5 for the AMERIC ’ + sources exclusiys ar 
No. 1 com 0 «| 8Sl(C RSS No. 1 com..... 48 50 53 56 53 56 | tesy of G ‘RICAN LUMBERMAN through the coy Qu 
NO. 2 com 5 50 54 5H 55 (60 No. 2 com..... 28 3 3302383843 | un of Gregg & Co., of the Philadelphia Ret) to 
Sound wormy 133 45 m2 57 rr = CHESTNUT o o Lumber Exchange, are as follows: séta $4) 
QuARTERED Rep Oak , FAS .........$100@105 $11: oe vil 
ART » Rep Oat ng AES -. a 106 $ 112@118 $1224 128 Southern Pine, Merchantable—1905 pe 
3. SPPrere $110@ 115 No. 3 ¢ tase 6 65 OT 70 75 3x 4” and 4x4”. .$45 x 
No. 1 com 6A ‘7 “gle dlr cocerhl “0 21 21 22 21 29 ax 6" ¢ x4 945.00 2 CT Ee $49, 8-! 
No. 2 com 10 = ‘ : , Sd. wormy and ad ° a 7 gr and Sx +. 45.00 EE atinmaien oe 60 16 
2 40 45 ’ ae a _ No. 2 com.. 26 28 38 40 40 oo ox ©. 4x8” and ——— "ge 
PLAIN Wuire anv Rep Oak < + ee and —_ 8x10” oC er ee ee se 46.00 rae = 
FAS 5105 ree No. 1 com. & 2 be 52.00 14x14” .......... 66% - 
a ae a a ee ee better ...... 38 42 43 45 45 47 Lengths 22 to 24 feet add $2. ne 
No. 1 com "60 ar 70 SU 85 0 Biken ‘ —" 2 feet additional, add $1.50 to 32-foc 
No. 2 com.. 42 ‘ 47 ra a ip FAS .........$105@119 $ r - ‘ 8 — 
No. 3 com ‘ v9 24 + +4 = < No. 1 com. and 0119 $110@115 $115@120 Each 1 foot over 32 feet, add $1. a 
Sound worm) 43 «48 =O 5s == on sel. ees 65 7 7% a “ Longleaf Pi i 
” 53 58 55 060 No. 2 ¢ a ba ey fo 70 TS ose ine Flooring, 25/32x2%2-Inc w 
erent B slindegeeaaeaa $1 33 3303888 40 | B&btr. ht. rift.......... 46 wees a sa 
A? _ $ 95@105 $ 95a or — i s&btr. sap < See st Hd ee a eee Ee $946 os 
> 3 om ‘5 70 Gs 70 gy NEN a .$ 65@ 70 $ 7@ 75 $ 75@ 80 | KEPT. fat evakabentsaevesesanas ee ae fr 
No. 2 com..... .. Bo 400 3540 soe... 2S Ss SF 2 = 2-48. 3 ey ~ eeetereearersneey = ‘ 
MAPLE aii NO. 5 COM..... sep em & & BLO oom So ckdiees ane ee . 
" : . 5 /4&6 4 s / 9; - ° hs Na RIE Ree SIO Le + & ( 
Snag . .eee 8 THM 8O $ S0@ &f saat 4 10&12/4 16/4 Air Dried No. 2 Common Roofers 
No. com. . ae wh: 50 ~~ 7 = ed $ &5@ 90 $ 95@105 $110@115 Ix 6”, %x 5. 297.50 1x10”, 3 P ‘ 
No, 2 com . + oo 63 6S 68 72 77 ee @ o ix 8” %&x Ay eee 44. x10”, %x 91%... .$296 
; aaa - SF 35 40 41 45 8! 90 95 , %X 7%.... 28.00 1x12”, %x11%.... 294 
Wire Asi ” 48 50 50 53 | Shortleaf Dimension, S4S, | Ghigs: p 
FAS — sion, S4S, /4-Inch Scant, 10. t, el 
meg pe (eet ennes oeecoceces $ 95@100 $107@112 112 » : 16-Foot 
. 1 i, Ce Gea cck hooker Bh GO ve Je $112@117 $125@130 $155@160 RS. Ga ne $29.00 2x10)” ; hi 
No. 2 com ihe an eam com, oe oe a5 40 so & 100 105 95 100 | 2X00 eee ween eee $8.00 2xi2° ........... $0.0 d 
40 45 45 50 50 5D ae. ee a ee Reena 31. tl 
NORTHERN HARDWOO North Carolina Pine FI i 4 
DS ooring 
The following te -VALLEY HARDWOODS tact No. 2&btr. No.3 Nod 
owing list represents present value of Cincinnati, Ohi Te ge, $84.00 $64.0 NO. 4 
hardwoods, f.0.b. Lower Michigan mills: ers’ prices, ¢ sen a 26.—Average wholesal- | 12%2%” flat 3.00... "58.00 48.00 $28 
‘ ae *s, Carlots, Mississippi Valley w _ Ki ; Sa , 5. $28.06 
= No.1 No.2 No.3 | Cincinnati: pet Valey woods, | ae Gea ee Cee ee 
: FAS Selects com com. com. GuM 4/4 at / 1x x” % x 7%, Es savahenheRyeRers See se tayo $29.64 . 
nae. Gira, rea— saus/a 8/4 | Mae, Hx 9M IIE et ae 
F bw 70 $ 55@ 60 $ 45@ 48 $2628 $22@24 rAS . $103@108 $16 Reber ieapreenenetetsinode: rt 
) 7 16 «6 we 85 9oOWMES FeeWe " cepgy EEN Dadldie $103@108 $108@112 $10: ‘ Pp 3 De en aaka re da sv eennauao aes ean " ang ] 
6 7% 76 60 65 10 #53 30 32 24 26 No. l com... 58 62 63 eis $108@113 ji-inch thick, $1 more. 1.54 
4 »” ‘0 55 58 33 35 2 oF . . ss ‘ 3 
K/4 sO KH 70 15 60 65 38 40 24 26 bay d, sap no defect : Red Cedar Bevel Siding a 
10/4 95 100 85 90 70 7, 45 50 PAD ne eee 53@ 60 62@ 65 6G83@ 70 %x 6” clear ..... a I 
eee 5 5 ines No. l com... 47 52 OS@ i DS ll etalon sede $42.0 
7 Pair 1 ~ - ee cee ft ee eee nese es 62.00 
F 9 ain red: x ae 2.0 
4 ; _— 2 common and better $0@32 12@14 FAS : 100@ 1¢ 4 MO Avtanweinescsensdeweetenneieaes 68.5 ‘ 
- 0@ 6 45@ 50 33@ 35 23 2h 16 es e8 me's @10% 100@105 5 : ( 
5/4 65 7 50) nr = 7 3 +4 oo +4 4 No. l com... 56 5S oe = = @110 m Maple Flooring f.o.b. Philadelphia 
. a Ef. > oF od é 3 ‘ " . 3 “3 sh 18x94” cles 
6 : 70 75 55 60 40) 42 30 32 18 a. Sap: \px2%4” —, Be ee eee ae rye eee ee een ee SRS. 
0 85 65 70 50 5Y 33 35 20 88 $xbds., 13-17” 70@ 71 1: x24” "te EE Pa ee ye ee et eee 72.0) ' 
SIRCH Plain FAS 6” : eee awe oes x14” and 9 a a eosccececerencessocencs 46.5 
4/4 100@105 = 80@ 85 47@ 50 28430 18M 20 & wider... 52 55 54@ 58 58@ 62 - 2 D CICAT. «6 sees eee eee eees . 64.06 | 
5/4 105 110 85 a0 52 , 30) 82 (8 Oe No. 1 com... 40 41 re 45 a5 i Wiest: Wine Blan, Qeemeed 
6/4 105 110 BH TT 57 60 35 +3 20 = No. 2 com... 24 os Fo re. c ’ . , ‘ 
4/4 110 115 90 95 65 TO 40 ‘5 pad MAPrLE— — <I ix 4” .... $ 74.50 set's No. 2 No.3 
+ 115 120 100 105 x0) KH 650 Bf Spot worms N Ix 5” elad 89/50 oe $47.56 977 
“ 120 125 105 110 . a : a = Ne nae eC ce pte 19.5 5.00 40.75 
16/4 140 145 120 or 108 B+. 50 55, ; DD log run...$ 40 $ 55 $ 60 - - TN ated 79.50 69.50 48.25 34 75 
ome ines - vay) eo ) cose es COTTON WOOD 1x10” eececscoee an te 69.50 44.25 44 7; 
b } ats a ‘ ” ’ . on _ Pa SS eehues 9.50 79.50 44.25 24 
4 —— 70 50@ 55 1200 45 26@28) 20@22 —" -#.. wdr.$ —— ~ $ 5DS@ 63 ae eierere 104.50 94.50 45 on 40.2 
= ‘ a) 60 65 7 F 9 ‘ oo a4 NO. 1 COM,..... 3 0 40 ” 3” and up.... 109.5 GG F, ae 75 « 
/4 75 80 65 7 52 65 30 32 22 24 No. 2 com..... 33 — ote oe : ne — 
B. : RO) 85 70 875 60 65 40 45 22 4 QUARTERED WHITE OAK eee 1 Lath, 4-Foot No. 1 
90) 95 KO if) 70 75 45 ae rs $122 o _ a EET ON $7.75 f.0.1 we 
12/4 95 100 8&0 15 ORO ~ os a... .. to 128 $128@133 $133@138 | Hemlock.......--.+--. 575 Gif ery ae 
16/4 IE ay - . Dv DD ..eeee : toes Ve we 97 102 102 107 2.1.1. delivered 
5 120 105 110 95 100 50 55 No. 1 com..... 70 7h 75 an +4 4 
aan Meee © No. 2 com.... 44 42 ~ = S 85 , 
4/4 T0@ 7 60@ 65 O@ 55 30@22 y QUARTERED Rep Oat = "7 ™ - ” 5% For Béiterial Review of Current Market Con 
5/4 800 85 GH TOO 60 35. 37 =e + FAS : nod rf ditions See Page 39 
, > 70 75 60 65 35 7 18 20 No. 1 com.... : 65 . > aoe as i sh pear aC eA 
S 95 100 RO KB 70) — — =. 2 <( N be Oe es 65 7 Ot ae - pints 
10 j 110 «#115 95 100 ar ao 4 -- 20 22 aie = te - a O08 TT) 40 ii. a “— ay ave NORTHERN PINE 
14/4 140 145 125 180 118 ine 68 be 26 2S i aiomameioana: Bap Osc— MINNEAPOLIS, MINN., July 27.—There is 4 
} 5 125 136 5 a“) — << = i Freee 7% OF eee steady r & No, JULY 21.— SZ 
16/4 160 165 145 +H cae 120 50 55 ie Selects . 2 a 4 > 95 100 $105@,110 teady run of buying on a small scale, but the 
. f 5 35 140 50 55 ...... No. 1 com... 4 a 6S 72 72 vir} volume is smaller than in June. Retail buyers 
ARD MAPLE FLooging Stock, Rovcn No. 2 com. 42 44 45 = 63 6S show more interest. Wholesale prices are firn 
5/4 + tt 7 = = 7G 19 aan - —— » tale ~4 eee 25 2s 30 ee ee are barely normal, with no surplus 
Sorr MAPLE . a ao S sg staal Pe 38 40 45) 45 0 Ne 5 1 a except in Nos, 1, 2 and 3 commot! 
1/4 65@ 70 5i@ 60 10@ 45 28a30 184! : ee 4/4 5/4 6/4 S/4 is ol a - C and D select. Industrial cal 
5/4 75 80 65 70 50 — wes “20 PAD ccc ceves $65 $67 $67 it : et except for a steady demand from box 
. ye 0 we 33 35 ” oy " pa ep S7( - " J « ym x 
6/4 80 85 70 zh 55 60 38 40 = on oo 1 = oe, 47 no 50 gt plants. 
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of D&Y mee 4 is , die oorimng mills . > 7s 2 2 ae nc i. oseee 1.20 e* , mpetition of low cost western woods 
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their efforts to secure orders, but demand for 
frames is still light. The base price is now $40. 
The buying of Provincial lumber also has slack- 
ened and sellers are more urgent. Dry boards 
are still scarce but prices are hardly so firm. 
Quotations: Dimension, rail shipments, 8-foot 
to 20-foot, 8-inch and under, $40@41; 9-inch, 
$41@42; 10-inch, $42@43; 12-inch, $44@45. Pro- 
vincial random, 2x3 to 2x7, $33@34; 2x8, $37; 
9x10, $238@39. Covering boards, 5-inch and up, 
§-foot and up, D1S, $34; matched, clipped, 8- to 
16-foot, $36@38; roofers, 1x6 and 1x7, plain 
matched or beaded, clipped, $35. Furring, 1x2- 
inch, $32@33; 1x3, $31@32. 

NEW YORK, July 26.—Cargo arrivals have 
peen fully up to expectations, although the vol- 
ume is by no means large. Sales of carload lots 
were reported during the week by some whole- 
salers, but retail orders are small. Prices on 
random cargoes delivered in New York range 
from $33@35 for 6- to 9-inch, and $38@40 for 
10- and 12-inch. 


WHITE CEDAR 


MINNEAPOLIS, MINN., July 27.—Post and 
pole business is rather dull with local wholesal- 
ers. The bulk of the pole orders for the season 
have been placed and are being delivered. Farm 
demand for posts is expected to be fairly active 
this fall but retailers are not laying in stocks 
yet to any great extent. Prices hold firm. 


HARDWOODS 


CHICAGO, July 27.—There seems to be a good 
movement of northern hardwoods in the Chicago 
market this week, specially among the low 
grades and prices are stabilizing along definite 
lines. Demand comes mostly from the retail 
yards and refrigerator manufacturers, while 
automobile demand, although not as large as it 
has been, is a factor to be noted. The southern 
hardwood market is about the same, with a 
continued shortage noted in No. 1 and, to a 
certain extent, No. 2 sap gum. Several dis- 
tributers report a scarcity in cottonwood. Oak 
flooring has stiffened considerably and several 
Chicago distributers report their connections 
booked to Sept. 1. A heavy demand for selects 
has raised the price to $75 and clears, on ac- 
count of the brisk demand, are bringing $85. 


NEW ORLEANS, LA., July 26.—Sap gum had 
another good week and by some accounts has 
strengthened in price. Red gum was reported 
a little less active. Demand for some oak spe- 
cialties showed improvement. By and large, 
the week’s movement is rated better than that 
of the preceding week, and prices in healthier 
position. Some replenishment of mill stocks, 
which appear more or less broken with respect 
to active items, is said to be under way. 

KANSAS CITY, MO., July 27.—There is a lit- 
tle firmer tone in the hardwood market, with 
little or no change in the volume of orders. 
The demand from the motor trade continues 
good, but there seems to be some uncertainty 
in other lines of consumption. Retailers are buy- 
ing only as they need stock, with flooring mostly 
wanted. The call from railroads has been slow. 

ST. LOUIS, MO., July 26.—Business in south- 
ern hardwoods is spotty. The market is gener- 
ally firm, although a few items are scarce and 
commanding good prices, namely 1-inch com- 
mon and better plain sap gum, wide cottonwood 
boxboard and wide sap gum. There is a scarcity 
of low grade stock as wanted by box factories. 
3uying is about equally distributed among the 
various consuming industries. 


COLUMBUS, OHIO, July 26.—Orders are 
equally distributed: between retailers and in- 
dustrial concerns. Dealers are _ replenishing 
stocks. Automobile, furniture, musical instru- 
ment and box plants are taking fair quantities 
of hardwoods. Flooring is the strongest feature. 
Production is keeping pace with orders and 
shipments. Oak prices at Ohio River: 


FAS No. 1 No. 2 No. 3 
Quartered ........ $145 $90 $50 eae 
Sn aca e eves 105 72 45 $20 


BALTIMORE, MD., July 26.—Some hardwood 
distributers tdke a more encouraging view of 
conditions. It is suggested that while produc- 
uon in West Virginia may be in excess of de- 
mand, a considerable correction of this dis- 
Proportion has been effected in the South, where 
the action of the mills in going upon a 50-hour 
basis has tended appreciably to bring the output 
Within the scope of market requirements. Fur- 


niture manufacturers and other consumers are 
buying more freely. 

CINCINNATI, O., July 27.—The hardwood 
market is active in a small way. Fill-in orders 
are numerous due to the policy of hand-to- 
mouth buying that has prevailed all spring and 
summer. The number of orders is somewhat 
larger than usual for midsummer. Advances 
in valley hardwoods have been maintained and 
mountain hardwoods show a firmer tone. 

HOUSTON, TEX., July 27.—Most hardwood 
items, with the exception of red gum, are mov- 
ing at a satisfactory rate. Furniture factories 
are buying more stocks than at any previous 
time in many months. Export business has 
picked up somewhat. Flooring plants are tak- 
ing considerable quantities of oak flooring. 

MINNEAPOLIS, MINN., July 27.—There is 
keen competition for hardwood business, and 
factories are able to buy to advantage. Southern 
oak flooring is pushing birch and forcing pro- 
ducers to meet low prices. Stocks are not large, 
but northern hardwood mills are reducing pro- 
duction. There is not much buying from sash 
and door concerns, but furniture factories show 
more interest. 





BUFFALO, N. Y., July 26.—The hardwood 
trade is in small volume, being about normal 
for this time of year. The most satisfactory 
feature with some yards is a slight improve- 
ment in inquiries. Red and sap gum are among 
the strongest woods. Some sellers have lately 
disposed of considerable low grade birch. 

NEW YORK, July 26.—A fair industrial de- 
mand and a good run on maple and oak flooring 
characterize the late July market. Gum has 
come back well after a slight softening and is 
now enjoying an upward movement. No. 
common 4/4 is selling (wholesale) at $62; 5/4, 
$70; 8/4, $80. Chestnut demand also has im- 
proved, No. 1 common 4/4 selling (wholesale) 
at $60.50; 4/4 wormy, $47.50; beech, No. 1 com- 
mon, 4/4, $50@55; birch, No. 1 common sap, 
4/4, $65; Ash, No.1 common, 4/4, $69. 

BOSTON, MASS., July 26.—Early summer 
business in hardwoods was disappointing to 
wholesalers, but well established firms find that 
July orders will aggregate more lumber than 
was moved here during the corresponding month 
of last year. Prices are irregular, however. 
Demand for sap gum is good and some buyers 
are in the market with important inquiries. 
There is a growing call for poplar for interior 
finish. Flooring is moving in very fair volume 
but prices are weak owing to intense competi- 
tion. Quotations, 43x2%4-inch clear: Birch, 
$78.50@79.50; maple, $92.50 (No. 1, $73); oak, 
white, plain, $95@98; selects, $79.50@82.75; No. 1 
common, $62.75@64. Prices on inch are the same 
as quoted two weeks ago. 


LOS ANGELES, CALIF., July 24.—The hard- 
wood market has tightened up considerably 
during the week, this being attributed both to 
buying and the closing down of mills. Reserves 
are not burdensome. 


FIR, SPRUCE, CEDAR 

CHICAGO, July 28.—The slack has been taken 
out of the fir market and while no marked 
strengthening has been noted, the tone of the 
market is more optimistic. 3argains are hard 
to find, and mills are particular about the orders 
they take. Some fir joists, specially 2x10 and 
2x1Z are easy, but 2x6’s are scarce, as the mills 
seem over booked on this item. The curtailing 
of production in the West on account of forest 
fires has not been felt in Chicago territory. 


NEW YORK, July 26.—A slight falling off in 
sales seems to have affected fir less than other 


woods. A slight improvement in harbor condi- 
tions has resulted from the movement against 


transit shipments, but arrivals nevertheless have 


been heavy, with less unsold lumber in the 
cargoes. Stocks in storage are still large. 
Wholesale prices for common: tough, $314 


o9r 
32.90; 


dressed, $30@31. 


KANSAS CITY, MO., July 27.—Demand for 
fir has improved slightly with a large call from 
rural retailers. The market is not firm, but 
any real weakness is more a matter of individ- 
ual mills than prices in general. Good rains in 
Nebraska and JIowa last week saved the corn 
and this probably will bring retailers back into 
the market in force. 

BOSTON, MASS., July 26. 
very fair business 
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One of the many steps in tanning Graton & Knight 
belting leather. 


200 yards to go 
—6 months to do it 


HE distance from the starting line 

to the finish line in the Graton & 

Knight tanneries is about 200 yards. A 

prep school sprinter could cover it in 
25 seconds. 


But it’s a six-month journey for every 
hide that goes through the Graton & 
Knight tanning process. 


The change from a limp skin to a 
rugged piece of leather needs this 
period of time, if the belting is to have 
the capacity for long life on a drive in 
your plant. 


And that’s what you, the buyer of 
belting, are most vitally concerned with. 


The process CAN be hastened; but 
only to the detriment of the finished 
belt. Short-time tanning produces 
belts that are cheaper than Graton & 
Knight belts; but not belts that last. 


Graton & Knight belting leather is 
processed in the Graton & Knight tan- 
neries. Every step in the process is 
controlled by chemical and engineering 
exactness, all of it aimed at longer, bet- 
ter service. 


That's why Graton & Knight belts 


last longer. 


GRATON & KNIGHT COMPANY 
WORCESTER, MASSACHUSETTS 
Branch Offices throughout the World 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING LASTS LONGER 


The “STANDARDIZED BELTING MAN- 
UAL” contains 170 pages of useful 
information about belting. Send for 
a copy. Address Dept. 101-B. 
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Naugle Pole & Tie standardizes 
on ORTON Locomotive Cranes 


Above is a picture of 1 of the 5 
ORTON Locomotive Cranes owned 
by the Naugle Pole & Tie Co. of 
Chicago, Ill. and Pinconning, Mich. 

The crane picks up 5 or 6 poles 
at one time, and carries them to the 
creosoting vats. It also loads and 
unloads cars and is used for all mis- 
cellaneous handling purposes. 

Equipped with a 60 ft. boom it 


has a lifting capacity of 36,000 Ibs. 
at 12 ft. radius; 26,800 Ibs. at 15 ft.; 
18,500 Ibs. at 20 ft. and 11,500 Ibs. 
at 30 ft. 

ORTON Locomotive Cranes are 
built in 9 sizes—from 5 to 50 tons 
capacity. Also mounted on Flexible 
Treads, Road Wheels, Rubber Tired 
Wheels or Motor Trucks. 

Write for catalog A-37. 


ORTON CRANE & SHOVEL CO., 


Formerly ORTON & 


STEINBRENNER CO. 


608 S. Dearborn St., Chicago, IIl. 


tive Cranes, Flexible Tread 
Cranes, Road Wheel Cranes, 
Gantry Cranes and Power 


Manufacturers of Gasoline, 
Steam and Electric Locomo- 
Shovels. 


ORTON 


CRANE & SHOVEL CO. 





Gasoline and Electric Truck 
Cranes, Rubber Tired Wheel 
Cranes. Clamshell Buckets, 
Orange Peel Buckets % to 5 
cubic yards capacity. Coal 
Crushers. 








FLEXIBLE 
Eight Wheel 


Garland 





Wagons and Trailers 


FOR TEAM AND TRACTOR HAULING 


Equipped with Solid Steel Axles Guaranteed for One Year. 


Also 
Four Wheel 
Log Wagons 

and Self 
Loading 
Skidders 
Write for 
Catalog ““G”’ 


Garland Wagon Co., _ 





The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 


Also 
Buggies 


Gears, 
Ete. 





——— 








New Orleans, La., U.S. 








| 
| 
Write for | 


Lumber | 


a 


Haul-off 


Catalog “ G”’ 
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month, Much less is heard about distress sales 
at cut prices. Ordinary schedules of dressed fir 
in transit are fetching $29@30, No. 1 common 
boards, the same, and No. 2 common, $25@26, 
More orders for mill shipment have been secured 
the last few days and prices range about $1 
higher than for transits. The upward tendency 
of cargo rates is tempting buyers to contract qa 
little farther ahead. 


BALTIMORE, MD., July 26.—Distributers of 
fir report offerings in excess of the consuming 
ability of the market, with the result that price 
levels continue low. The volume of business 
done is actually ahead of last year, say the fir 
men, but returns are smaller. 


SAN FRANCISCO, CALIF., July 24.—Demand 
for fir from the East has shown some increases, 
but surplus stocks there are keeping prices 
weak. Export fir and creosoted timbers are in 
fairly good call, with prices showing a slight in- 
crease over June. 


LOS ANGELES, CALIF., July 24.—A slight 
improvement in the fir situation has been noted 
during the week. Stocks are in fairly good con- 
dition, but buying is more active. 


CYPRESS 


NEW ORLEANS, LA., July 26.—No mill group 
report was issued today, but by the local account 
demand is holding up nicely, season considered, 
and the July volume promises to exceed that 
for June. The call from agricultural consuming 
districts has been rather disappointing thus far, 
but a pick-up is expected when the crop money 
reaches producers’ hands. At present the most 
active demand is coming from the midwest sec- 
tion east of the Mississippi. Mixed car trade 
continues dominant and prices are unchanged, 

CHICAGO, 


July 27.—Chicago distributers re- 


port a summer lull in the cypress market. The 
retail yards are inactive and what little stock 
that is moving is going to eastern yards. Indus- 


trial concerns are buying lightly. 


KANSAS CITY, MO., July 27.—Demand for 
cypress has been heavier in the last week, with 
a stronger call for various items from country 
yards, boards being in very good demand. 

NEW YORK, July 26.—Cypress continues to 
hold its own despite active competition of woods 
offered at considerably lower prices. Quotations 
have remained virtually unchanged since spring 
and arrivals by rail and cargo are normal. 


BUFFALO, N. Y., July 26.—Cypress is about 
holding its own, buying being restricted to small 
lots. Prices have not shown any material 
change lately. 


BOSTON, MASS., July 26.—Wholesalers are 
securing only a moderate volume of orders for 
cypress. Prices quoted by different mills vary 
between rather wide limits, ranging from a 
spread of $5 on 5/4 and 6/4 shop to a stretch 
of $18 in the prices quoted by different sellers 
of the same thicknesses in FAS. Industrial de- 
mand is affected by the competition of lower 
cost woods from the West. Retailers are taking 
yard items in mixed car assortments for quick 
delivery. 


BALTIMORE, MD., July 26.—The market for 
cypress holds its own with respect to demand 
and with some indications of increased inquiries 
from sash and door mills. Producers are able 
to dispose of their output readily enough to pre- 
vent accumulations of troublesome proportions, 
and quotations are well maintained despite the 
low figures at which some competitive woods 
are offered. 

CINCINNATI, OHIO, July 27.—While business 
is not rushing there is a good movement of 
cypress. Prices are steady. 


HEMLOCK 


CHICAGO, July 27.—The movement of north- 
ern hemlock to the retail yards is holding up 
well, the largest quantities going to Wiscon- 
sin and Michigan. There has been no change in 
prices, but they seem to be further stabilized 
at $4.50 off list. A scarcity in western hemlock 
uppers has been noted in Chicago territory and 
prices are strong. 

NEW YORK, July 26.—Prices are firm on west- 
ern hemlock, although there are large stocks of 
well assorted lumber in the market. Wholesale 
prices, No. 1 common rough, $31@32; dressed, 
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3 sales $29.50@30. Storage stocks of eastern lumber 

sed fir are comparatively small. 

/MmMon - regal 

25 @26. BOSTON, MASS., July 26.—Eastern and 

ecured northern hemlock boards are quiet at steady ' 
put $1 prices. Although producers will not meet cur- 


idency rent quotations on stock from the Coast they are 
ract a finding a quiet market for their light offerings. 
Eastern clipped boards are $32; northern clipped, AN 


>) 


$31; random, $30. The dealing in random lots 


ers of of western hemlock is fair to active. Ordinary 
uming schedules of dressed hemlock in transit are 
- price $28@29, ship’s tackle; No. 1 common boards are 
siness offered at the same price, and No. 2 common at 
the fir $24@25. Mill shipment business is picking up 


although quotations are about $1 higher than 
for transits. 


-mand BUFFALO, N. Y., July 26.—The hemlock mar- 
eases, ket is quieter than several weeks ago. Not much 
prices change in prices has taken place of late, but 
are in mills report that stocks have been curtailed and 
ht in- they are not making concessions. 


WESTERN PINES 











slight 

noted CHICAGO, July 28.—A fair volume of western 

1 con- pines is coming into the Chicago market but is 
bringing low prices. Yard items are in good de- 
mand while there has been a slight increase in 
the movement of shop and box lumber. 

group SAN FRANCISCO, CALIF., July 24.—The de- 

‘count mand for pine has been sust: 1ined through the 

dered, week with several of the larger manufacturers 

that reporting increased inquiries and orders. Rail 

uming shipments to the eastern points have shown 

is far, marked gains and export business, especially to 

noney Australia, is on the upward trend. Prices have 

most advanced slightly and have a tendency to go 

t sec- still higher. The general tone of the market is 

trade better than at any time in the last sixty days. 

zed, Retail business is below normal and shows no 
signs of immediate stre engthening. 

rs re- re 5 5g 

The NEW YORK, pene 26.—All Inland Empire 
stock items are in fairly good demand, mill shipments 
ndus- coming in promptly. Stocks are well assorted 


and prices hold well. Wholesale prices, Pon- 
dosa pine: No. 2 common, 1x4-inch, $49.25; No. 
d for 3 common, $37.75; No. 2 common, 1x6-inch, 
$50.25; No. 3, $39.75; No. 2 common, 1x12-inch, 
$47.25; No. 3, $40.25. - ‘a 
~~~ Long leaf pine is the strongest soft 
BUFFALO, N. Y., July 26.—Business in the ¥ 
— California pines is slow, and some mills have wood ever produced in the world. 


advanced prices on shop lumber lately, owing 


, with 
untry 


wood: , . 
ae to having rather small stocks after reducing 
1 Ss : + 

pring quotations several weeks ago. No change has 
spr ia 


taken place in sugar pine prices, which have 
been firm for some time. 


sie ee ee ee Temperature, moisture, If you order long leaf 
small ern pines has been a little slow of late. Some 
terial sellers are inclined to be more conciliatory than and wear, aS you may from us, our Norfield 
others. Only a moderate volume of orders for ? 
Pondosa pine has bee 00k e¢ “re rece ° Me 

: poe mostly in No. Ppa sh Ne 3 posers ‘estan: know, affect edge grain plant will fill the order, 
S 10 No. 2 common, 1x8, 1x10 and 1x12-inch, $43.25; ° ° 
Panay No. 3 common, 1x4-inch, $36.25; 1x6 and 1x8- long leaf to a less de- and it will be 100% long 


inch, $37.75; 1x10-inch, $38.25. There has been 
retch 


a fair valaeee of business in Idaho white pine, 

ellers hemewes, anil gutnon tive shaadi gree than any other leaf. Our stocks are 
i e- 

lower a 

net KANSAS CITY, MO., July 27.—There was a wood floor known. never depleted. 
quick better demand from retailers last week for west- 
érn pines, some good line-yard orders having 
been placed. Factory demand is slow but steady 


st for and prices on factory items are firm. 
mand 
uiries PORTLAND, ORE., July 24.—Business in shop 
able has been active for some time and large orders 
») pre- are being placed, buyers taking advantage of 
tions, low prices, 
e the _— -— — . 
voods LOS ANGELES, CALIF., July 24.—Industrial 
requirements for western pines have featured 





the week, the factories being especially active 
Ness m the market. Prices remain the same, but 


nt of reserves are diminishing. LUMBER CO., LTD. 


REDWOOD 


ne SAN FRANCISCO, CALIF., July 24.—Redwood HAM MON D LA 
: Maintains its position in demand and prices. In- 9 e 




















ig u ia . . 
ae Creased orders were received during the week 
pain =e both northern and southern California. 
ps estern business was normal while export trade 
= he m * ow Pi 
aan howed some falling off from last week. Pro- —— Sout rm. e Oo Ine 
and duction is below normal with orders and ship- Illinois Central 6 hun 
. ments both above normal. Prices are firm with . . . | Ci)SPa- 10" 
4 tendency to increase slightly. Main Line Service. Cine 
west- ombeines - 
ks of ; NEW YORK, July 26.—Demand is not as brisk 
lesale 48 earlier in the summer and wholesalers feel 





.ssed, that the peak for building items has been 
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Putman Lumber Co. 
Saves $93 Daily 


They are operating four electric Ross 
Carriers at their Ortega, Fla., mill. 
These carriers are handling the entire 
output of timbers and lumber, working 
day and night, and are saving $93 daily 
over former methods. Notice the sav- 
ings effected at this plant as listed in the 
box on the right. 


Ross Carriers will save you money, 
speed up the handling of our output, 
and give you satisfactory service. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 

















Are Doing the Work of 
24 Mules 
24 Drivers 
200 Lumber 
Uggies and the 
work day and rod 












Write for complete data on Ross 
Electric and Gasoline Carriers. 


MURRY JACOBS COMPANY 
69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 











“QUALITY ” 
Oak Flooring 


builds trade on merit. 
Order it in mixed cars 
with “*Kilmoth’’ Closet 
Lining 


** Kilmoth ”’ 





Sledge Ave. and Southern Ry. 





This vermin-proof lumber offers dealers big sales possibilities. 


Every old and new home is a prospect for you. 
the orders today and we'll keep you supplied with stock. 


Closet Lining is manufactured from Tenn. 
Red Cedar in 3/8 x 2, 24% and 34 inch widths. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Go out after 


MEMPHIS, TENN. 








passed. Orders are not as large as they were. 
Industrial demand has been as good as usual 
for midsummer Prices are unchanged 

KANSAS CITY, MO., July 27 Low prices on 
redwood siding helped to bring more business to 
redwood mills last week, some finish and a good 
volume of moldings being wanted. 


BOSTON, MASS., July 26.—Redwood prices 
keep about steady and demand is the same 
Suyers are offered prompt deliveries from well 
assorted eastern storage stocks. Wholesalers 
negotiating with the mills for fresh supplies find 
the attitude of producers firm and confident. 


LOS ANGELES, CALIF., July 24.—A _ better- 
ment of the redwood situation has been noted 
during the last ten days, this being partly at- 
tributed to the big demand now opening up in 
the East. Prices are firm and mills now have 
a surplus of orders 


NORTH CAROLINA PINE 


BOSTON, MASS., July 26 Demand for roof- 
ers is no more than fair. The 8-inch air dried 


are being offered here at $29.75@31. The eall 
for rough edge is not brisk. Good band sawed 
lumber is offered at $60 and the circular sawed 
at $203 less. The shortleaf flooring trade keeps 
down to midsummer proportions and prices are 
rather soft. Low range 1x4-inch flooring: 
3&better rift, $77; C rift, $61; B&better flat, $54. 
B&better partition, j}-inch, is $54.25. 

NEW YORK, July 26.—Good sales continue, 
but demand is not quite as spontaneous as a 
week ago. Shipments from mills are coming in 
promptly. Flooring demand is the exception to 
the general easing off and roofers and trim have 
also moved evenly in fair volume. Prices are 
steady. 

BUFFALO, N. Y., July 26.—North Carolina 
pine remains fairly steady and mills are not 
placing as many cars in transit. No advances 
have occurred, but present quotations are re- 
garded by the mills as unsatisfactory. Six-inch 
roofers are unchanged at $29. 


BALTIMORE, MD., July 26.—North Carolina 
pine wholesalers report orders scarce and com- 
petition depressing prices. Stocks on the 


wharves are larger than usual. The yards are 
shipping out fairly large quantities for build- 
ing, but this has not stimulated the inquiry go 
far as the mills or the wholesalers are con- 


cerned, 
SOUTHERN PINE 


CHICAGO, July 28.—Demand for southern pine 
in the Chicago market is more active and has 
#Ziven some snap to selling. There seems to be 
some strengthening in most all items, long 
dimension having advanced 50 cents, according 
to some distributers. No. 2 and better joists are 
searce, Transits are light. . 


NEW ORLEANS, LA., July 26.—Mill reports 
show a slight gain in orders and cut, while ship- 
ments approximated the volume of the preced- 
ing week. Shipments led, with production sec- 
ond and orders third, but the three are closely 
grouped. Timbers remain in strong demand, and 
many lower grade items are moving in good 
volume, but the call for uppers is quiet. Season 
considered, the movement is rather surprisingly 
well maintained, and mills are said to be stick- 
ing closely to quotations as a general thing, no 
important or significant price changes being re- 
ported. 

ST. LOUIS, MO., July 26.—Southern pine de- 
mand continues quiet. All orders call for mixed 
cars and quick shipment. The market is still! 
strong on 2x10- and 2x12-inch No. 1 common, 
and there has been comparatively little change 
in the other sizes of No. 1 dimension. Finish 
is somewhat stronger. No. 2 common boards 
are weaker. The transit list is below normal, 

KANSAS CITY, MO., July 27.—Orders for 
southern pine continue in about the same vol- 
ume with good prospects of a considerable in- 
crease now that country yards in the wheat 
belt have begun to improve their stocks in 
readiness for the fall demand. Flooring and 
finish are somewhat soft, but items on the right 
hand side are firmer, and No. 3 is strong 
Kight-inch No. 3 is wanted and is scarce 


CINCINNATI, OHIO, July 27.—Southern pine 
prices have been weak for a month or more 
and they show no improvement at present. 
Orders are fairly numerous but are largely of 
the replacement kind. Commission men are 
cautious about placing transit cars on _ the 
rails, but those that are started are generally 
disposed of. 


NEW YORK, July 26.—Wholesalers’ stocks 
are moderate and few yards are well supplied, 
but demand is not quite as brisk as a week 
ago. Prices are firm. Timbers, roofers and 
trim are in active call. The wholesale range of 
prices for shortleaf is from $33 for 4x6-inch to 
$39 for 8x12-inch. 

BOSTON, MASS., July 26.—Southern pine 
sellers are booking some orders right along by 
hard work and often at the expense of conces- 
sions. Buyers betray lack of confidence in pres- 
ent values and are cautious even in making 
necessary replacements. Very quick delivery is 
usually wanted. Highest range 1x4-inch long- 
leaf flooring: B&better rift, $87: C rift, $75; 
B&better flat, $58. The bulk of the modest cur- 
rent business is being booked at $2@5 less. 


BUFFALO, N. Y., July 26.—The southern pine 
trade is dull. Not much stock is being offered, 
so that prices hold about steady. In some items 
they are slightly firmer, indicating further 
strength may develop soon. 

HOUSTON, TEX., July 27.—The tone of the 
southern pine market continues better, although 
price fluctuations are only slight. The demand 
for structural timbers is good, and there is 4 
fair demand for common grades of yard stocks 
Export trade is fair. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., July 27.—Shingle 
quotations are at the low point for the year, re- 
duced production failing to give the market any 
strength. Clears lead in demand because of the 
small spread in prices between grades. Buying 
in the wholesale market is light and much of it 
calls for mixed cars. 


KANSAS CITY, MO., July 27.—The shingle 
market is quiet, about the only demand. being 
from country yards which want small cars. 
There has been no change in quotations. The 
demand for lath is slow in the cities, but is 1m- 
proving in the country. There is also a larger 
country demand for siding, and redwood mills, 
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No Matter What the Problem 











Creosoting Plant. 
a gross load of 105 tons. 


cost and more profit? 











Plymouth 7-Ton Locomotive Owned by Southern Pacific Company 


O MATTER what the enterprise or industry, if haulage is a prob- 
lem, then the Plymouth is the solution. 


The above view shows a 7-ton Plymouth Gasoline Locomotive owned 
by the Southern Pacific Company and used at their Wilmington (Calif.) 
The locomotive handles 31 cars up an 0.8% grade, 


Mr. Mattoc, Manager of Treating Plants, writes: 


“We consider this a remarkable performance when it is taken into con- 
sideration that these tie trams are not of the roller bearing type. The work 
accomplished with this locomotive greatly exceeds my expectation and we have 
found it indispensable for this work.” 


Have you a haulage problem? Do you want to do more work for less 
Then adopt the Plymouth way—Let the Ply- 
mouth take the grief and burden—Investigate now. 


THE FATE-ROOT-HEATH CO. (Plymouth Locomotive Works) 
292 Riggs Ave., PLYMOUTH, OHIO 


PLYMOUTH 


Gasoline Locomotives 








mand for stock to be used in containers for farm 
produce, tound edge pine boxboards, inch, are 


$26@29. 
_ CLAPBOARDS 


BOSTON, MASS., July 26.—Some of the prin- 
cipal distributers of clapboards report they have 
booked a very fair business this month. Offer- 
ings of eastern spruce and white pine clapboards 
continue light and much ' of the trade being done 
here at present is in stock from the Coast. Re- 
cent transactions are reported as follows: East- 
ern spruce clapboards, a thousand pieces, 4-foot, 
6-inch, extras, $120; clears, $115; second clears, 
$110; 5%-inch, $5 less. West Coast clapboards, 
a thousand square feet, clears, redwood, $28; red 
cedar, $30; western spruce, $40; California pine, 
$40 
4 ‘ LALAAALALZILLILLLE LE SE FZ) 


HYMENEAL 


KUHN-RATCLIFF. 


A wedding of more than 


ordinary interest in the lumber world was that 
of James E. Kuhn, secretary and sales manager 
of the Weaver-Loughridge Lumber Co., Perry, 
Ga., to Miss Lucile Ratcliffe, of Blackshear, Ga., 
bride's 


which took place at the home of the 


sister, Mrs. E. M. Campbell, in Savannah, Ga. 
Mr. Kuhn has been identified with the Perry 
company for a number of years and is well 
known in lumber circles throughout Georgia. 
After a wedding trip to New York and other 
northern points Mr. and Mrs. Kuhn will make 
their home in Perry, Ga. 


STIBOLT-MORSE. 
daughter of Mr. and Mrs. Charles Hosmer 
Morse, of Lake Forest, Ill, was married on 
Saturday, July 23, to Carl B. Stibolt, of Daven- 
port, Iowa, the ceremony taking place at Fair- 
more, the home of the bride’s parents in Lake 
Forest. The wedding was one of the notable 
social events in Chicago society circles, the 
bride’s family being one of the most prominent 
in that set. The bridegroom is the brother of 
Victor Stibolt, of Hammond, La., well known in 
lumber circles as general sales manager for the 


Miss Martha Morse, 


Natalbany Lumber Co. The young couple will 
make their home in Chicago. Victor Stibolt 
was best man at his brother’s wedding and 
among the ushers was J. W. Watzek, jr., of 


Crossett-Watzek-Gates, Chicago. The bride’s 
sister, Mrs. William S. Covington, was matron 
of honor, with Miss Mary Ingersoll, of Beloit, 
Wis., as maid of honor. The wedding was at- 
tended by a large number of out-of-town guests 
as well as a brilliant gathering of local social 
celebrities. 








LUMBER TRANSPORTATION 


Central Oregon Railway Development 


PORTLAND, Onre., July 24.—Failure of the severa} 
railroads involved in the proposed Central Oregon 
railway development program to start construe. 
tion operations, or agree to common carrier privi- 
leges on the Natron cut-off, caused the Oregon 
public service commission to prepare a petition 
requesting the carriers to be cited to appear before 
the Interstate Commerce Commission and show 
cause why they have not complied with an order 
issued by the commission on May 83 of this year, 
The Interstate Commerce Commission order ay- 
thorized the extension of the northern lines from 
Bend to Klamath Falls, Ore., either via the 
Natron cut-off or with an independent extension, 

The Natron cut-off is now under construction 
by the Southern Pacific and should be completed 
next month. It is said by members of the public 
service commission that the officials of the north. 
ern lines and the Southern Pacific have made no 
apparent effort to reach an understanding relative 
to common carrier privileges on the Natron cut-off, 
Delay in reaching such an agreement is retarding 
construction work and resulting in injury to the 
State of Oregon. The Interstate Commerce Com- 
mission is requested to notify the Oregon commis. 
sion of any action taken in connection with the 
petition. 














SAAB BEAEABAEtA 
Railway Equipment and Supplies 
In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as fol- 
lows: 

_Inquinies—The Chicago Great Western, 300 
single sheathed box cars, 40 tons’ capacity, and 
200 single sheathed automobile box cars, 40 tons’ 
capacity. 

Orvers—The Georgia and Florida, 20 to 306 
gondola cars, 50 tons’ capacity, with American Car 
& Foundry Co. 


Asks Authority to Extend Railroad 


NEW ORLEANS, LaA., July 27.—Advices from 
Washington state that the New Orleans Great 
Northern Railroad last 


week applied to the Inter- 


state Commerce Commission for authority to ex- 
tend its line from Nogan, Miss., into Jackson, a 


distance of approximately six miles. The proposed 
extension is in furtherance of the project recently 
announced for bringing the Burlington system into 
New Orleans via the Gulf, Mobile & Northern, 
Jackson & Eastern and New Orleans Great North- 
ern lines. The Gulf, Mobile & Northern has asked 
the Interstate Commerce Commission to approve 
its purchase of the Jackson & Eastern, and its 
chief engineer has been working out tentative plans 
for extension of the Jackson & Eastern line into 
Jackson, where it will make connection with the 
New Orleans Great Northern via the extension the 
latter is now seeking authority to build. 


Another Record in Freight Loadings 


WASHINGTON, D. C., July 28.—Loading of reve- 
nue freight for the week ended July 17 totaled 
1,083,626 cars—the eighth week so far this year 
that freight loadings have been in excess of one 
million cars—according to reports filed today by 
the carriers. This total of 1,083,626 cars marks 
the greatest number of cars loaded with revenue 
freight during any one week this year, exceeding 
by 2,462 cars the year’s previous record, which 
was that for the week ended May 29 when a total 
of 1,081,164 cars were loaded. 

Compared with the preceding week this year, the 
number of cars loaded with revenue freight was an 
increase of 182,649 cars, due principally to the 
fact that the preceding week contained a holiday 
while the week of July 17 did not. It also was an 
increase of 70,772 cars over the same week last 
year and an increase of 152,913 cars over the cor 
responding week in 1924. 

Loading of grain and grain products amounted 
to 57,138 cars, an increase of 13,410 cars over the 
week before and an increase of 13,235 cars over 
the same week in 1925. Compared with the same 
week in 1924, it also was an increase of 9,599 
cars. In the western districts alone, grain and 
grain products loading totaled 39,871 cars, an i- 
crease of 12,377 cars over the corresponding week 
last year. 

Coal loading totaled 183,486 cars, an increase of 
35,706 cars over the week before and 11,635 cars 
above the same week in 1925. It also was 36,783 
cars above the same week in 1924. 

Forest products loading totaled 69,029 cars, 
17,300 cars over the week before and 852 cars 
over the same week in 1925. It also was am JD 
crease of 4,427 cars over the same week in 1924. 
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